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Casuubka H. J1., MoneBuy K. B. MignpnemMHNLbKUI MapKeTUHT Y coLjianbHii Mmepexi Instagram

Memoto cmammi € 8U3HaYeHHA MeopemuyHux 3acad i MPAaKMUYHO20 iHCMpPyMeHMapito NiONPUEMHUYbK020 MAPKeMUHay 8 cy4acHomy pumelini Ha naam-
thopmi coyianeHoi mepexi Instagram. Pesynemamu npogedeHux 0ocnioxeHs 00380450Mb CMBePOHY8aMuU, W0 0CHOBOK CMPAMe2iel0 | MAKMUKOK Mo-
8e0iHKU Ha pUHKy mManux nionpuemcme ma cy4acHux cmapmanie eucmynae nionpuemHUybKuli mapkemure. CydacHull puHoK oHnalH-pumeliny cknasca AK
MOHOMOMICMUYHO-KOHKYPeHMHUU, Wjo 3yMoeioe 0isibHICMb HA HbOMY SIK 8EUKUX 2paBUI8 PUHKY, MaK i cepedHix, i OpibHux y mpbox cekmopax: B2B, B2C,
C2C. IMpakmuka 6i3Hecy suKkopucmosye coumepexti 015 NiOMPUMKU KOHKYPEHMHUX nepesae opaalin-mopeieni, Ak KOMyHIKayiliHUl KaHan 044 301y4eHHs,
YMPUMAHHA ma n0AAbHOCMI MOKynyie. Po38umok ocHosHuX gyHKuili Instagram doseonse bisHecy 3acmocosysamu tio2o media-pecypcu 3a014 N03UYioHy8aH-

HSl HO PUHKY Ma MPOCY8aHHA NPOOYKUii.
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8 coyuanbHoli cemu Instagram

Lenbro cmameu Aasnfemca onpedeneHue meopemuyeckux 0CHO8 U MpaKmu-
YecKo20 UHCMPYMeHMapus MpednpUHUMAmesnbCKo20 MapKemuHaa 8 cospe-
MeHHoM pumeline Ha naamegopme coyuanbHoil cemu Instagram. Pesynsma-
Mol posedeHHbIX uccedo8aHuli no3gonaom ymeepxoams, Ymo 0CHOBHOU
cmpameaueli u makmukoli noeedeHus Ha pbiHKe Mastbix npednpusmuli u co-
8peMeHHbIX Cmapmaros ebicmynaem npednpuHUMamensckuli MapKemuHe.
CospemeHHblli pbIHOK OHAAUH-pUMelina cA0XUNACA KAK MOHOMOAUCMUYeCKU-
KOHKypeHmHbil, Y¥mo obycnosnusaem deamenbHOCMb HA HEM KaK KpyrHbIX
U2POKO8 PbIHKA, MAK U CpedHUX, U MeaKux 8 mpex cekmopax: B2B, B2C, C2C.
lpakmuka 6usHeca ucnonb3yem couycemu 04 MOOOEPHAHUA KOHKYpeHm-
HbIX npeumyuiecme ogaaiiH-mopaoenu, Kak KOMMYHUKAUUOHHbIL KaHan
014 npueneveHus, yOePHAHUA U N0AAbHOCMU nokynamenel. Passumue
OCHOBHbIX (hyHKYuUUl Instagram no3sonsem busHecy npumeHAMs e20 meoua-
pecypcel 048 MO3UYUOHUPOBAHUA HA PbIHKe U MPOOBUMEHUA MPOOYKYUU.
Kntovesvie cnosa: npednpuHumamensckull MapKemuHe, 31eKMPOHHAA
mopaoens, oHnaliH-pumelin, busHec 8 Instagram, cmapman, coyuanbHo-
MeOuliHbIl MapKemuHe.
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AHI€I0 31 3HAKOBMX TEHAEHLIiM CYy4aCHOCTI € mepe-

XiA MiATIPMEMHULBKOL AIIADHOCTI B €AeKTPOHHUI

npocrip. IlomupeHnHsa e-commerce 3yMOBAEHO
00’'eKTMBHUMY IIpMYMHAMM €KOHOMil TpaHcdopmauiin-
HMX Ta TPaHCAKLiIHUX BUTPAT, TapreTOBAaHOIO BIAUBY
Ha IOBEAIHKY CIOXMBaya, IO AaKTUBI3YBAAO B3a€MOAIL
y cextopax B2B, B2C Ta mipcuamao poab cexropa C2C.
ITaarpopmu couiaabHux Mepia-mepexk Facebook, BKow-
TaKTe, Instagram cTaAnm BUKOPUCTOBYBATUCA SIK IIOIMiHI-
CepeAOBMLIIa, 1[0 IPUTSTYE YIIPABAIHCHKI Ta GpyHKIIIOHAAD-
Hi pecypcu 6i3Hecy.
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Savytska N. L., Polevych K. V. The Entrepreneurial Marketing on the Social
Network Instagram

The article is aimed at defining both theoretical principles and practical tools
for entrepreneurial marketing in the today’s retail making use of the social
network platform Instagram. Results of conducted research provide to con-
state that the core strategy as well as tactics of the market conduct in case of
small enterprises and current startups is the entrepreneurial marketing. The
contemporary market of online retail was formed as monopolistic-competi-
tive, which results in activities of the major market players, as well as medium
and small actors, in its three sectors: B2B, B2C, S2S. The practice of business
uses social networks to maintain competitive advantages of the offline com-
merce, as a communication channel for the attraction, retention and loyalty
of customers. Development of the basic functions on Instagram enables busi-
nesses to apply its media resources for both the market positioning and the
product promotion.
Keywords: entrepreneurial marketing, eCommerce, online retail, business on
Instagram, startup, social media marketing.
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Karo4oBuMu ppaitBepamMy pO3BUTKY CYYaCHOIO pU-
TelAy (posapiOHa TOpriBAsl) CTaAM iHHOBawiitHi mpoLecu
coujiaaisauii, Aokaaisauil Ta MobiabHOCTI bisHecy. Y 3Biti
«CBiTOBMI1 CEKTOP PO3APiIOHOI TOPriBAL y 2016 powi», miaro-
TOBAEHOMY MDKHAPOAHMM 00'€AHAHHSIM «AeAONT», 3a3Ha-
YeHO CYTTEBMII BIAMB LiMppoBux TexHoAaoril, i3 TOP-250
Hatb1ABIINX pUTeNAepiB 173 — MyABTUKAHAABHMX, & YACTKA
AOXOAIB Bip eAeKTpoHHOI KoMmepuii 140 xoMmaHiit cTaHo-
BUTD 7,6% BiA 3araAbHOTO 00CATY Ta Mae CTabiAbHI OpivHi
TeMIM 3poCTaHHs [1]. 3apAst yCHIIHOCTI TOProBeABHOTO
MIATIPUEMHULITBA B TAKMX YMOBaX MOTPIOHO 3aCTOCOBYBa-
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T aA€KBaTHI iHCTPYMEHTU MapKeTUMHTY Ha eAeKTPOHHUX
puHKax. OcoOAMBOI yBaru 3aCAyroBye MOIIMPEHHS iHAUBI-
AYaAbHOI MATIPMEMHULIBKOI aKTUBHOCTI B COLIIAABHUX Me-
pexax, y cekropax B2C i C2C.

Buroxu Teopii miAIpMEMHMIIBKOIO MapKeTUHIY KPU-
I0TbCs y AocAaipxerHsx E. TTenpoys [2], mpeacTaBHMKIB ame-
PUKAHCBKOI Ta €BPOIENCHKOI MKiA MapKeTHHIy AX. XiAA-
3a, b. Bropka i I. Xyarmena [3; 4], M. Miaca i Ax. Aapou
[5]. TTopaAbLINIT PO3BUTOK KOHLEMLIS MATPUEMHULIBKOTO
MapKeTHHIy 3A00yAa y pausix A. Kapuua [6], P. Cupopuyka
[7], O. Aynbosoi [8], I. Ainciua [9], a raobasbHi nepcrnek-
TUBU 3aCTOCYBAHHS MapKeTMHroBoi ¢iaocodii y mipmpu-
€MHMUTBI BUCBiTA€HO Y pocaipkenHi 3. CeTHa, P. AxoHc,
IT. Xeppirana [10].

Y 3B’43KY 31 3pOCTaHHAM 3HAUYILOCTi OHAQIIH-PUTEIIAY
BiA3HAYa€TbCs aKTUBI3aLlis BITUMBHAHMX i 3apYODKHUX AO-
CAIAKEHD V HAIPSIMKY TEOPETMYHOrO0 OOIPYHTYBAHHS Ta
y3araAbHEHHsSI AOCBIAY PO3BUTKY €A€KTPOHHOTO, Luppo-
BOTO, iHTepHeT-MapKeTuHry. He 3HIDKyIOUM 3Ha4eHHS Ha-
IpaLlloBaHb y LIAPMHI AOCAIAXKEHHS TpelA-MapKeTHHIY Ta
IHTepHeT-MapKeTUHTY, CAip BIAMITUTH, 1O 3aAMINAIOTHCS
HEAOCTATHbO BUCBITACHMMM MUTAHHA Y3araAbHEHHA Teopii
Ta MPaKTUKY MATIPUEMHULIBKOTO MApPKETUHTY B COLaAb-
HMX MepeXxax.

Memow CTaTTi € BUSHAUYEHHS TEOPETUUHUX 3acap i
NPAKTUYHOTO iHCTPYMEHTAPil0 MiAIPUEMHUIIBKOTO MapKe-
TUHI'Y B CY4aCHOMY puTeliai Ha maaTdopMi coliaabHOI Me-
pexi Instagram.

eopisl MANPUEMHULIDKOTO MapKeTUHTY pO3BUBa-

AACh CXOAKEHHSM BiA NpakTyKy bisHecy A0 Teopii

opraHisauii MaA000AXETHOrO MapkeTuHry. Iaei
E.Tlenpoys [2] cepeamuu XX CTOAITTS 1[OAO CTBOPEHHS iH-
HoBaliitHOI KoMOiHai pecypciB GipMu Aasl 3abe3meveHHs
€KOHOMIYHOI Ta CIOXXMBYOI L{iHHOCT] HAOYAU TOLIMPEHHS Y
BeHUYPHOMY MiATIpueMHMUTBI B 1980-Ti poxu. Y weit nepi-
0A AMepMKaHCbKa acollialiis MapKeTMHIY 3a iHilliaTuBOIO
Ax. Xiaasa cTBOpIoe pobouy Ipyny 3 MapKeTUHIY Ta IIiA-
IIPUEMHULTBA, PE3YAbTATOM AIABHOCTI SIKOI CTAQAO BHUAI-
A€HHS MiATPUMEMHULILKOTO MapKETUHTY B OKpeMUIl HAMPSIM
MapKeTUHIOBOI HayKHu [7].

CyTHICTb HIAIIPMEMHULIBKOTO MapKETHHIY IIOASTA€
Y 3aCTOCYBaHHI MapKeTMHIOBOI TaKTMKM aAamlTalii MaAnx
1 cepeAHIX MIATIPUEMCTB AO YMOB 30BHILIHbOTIO CEPEAOBU-
Ija 4yepe3 BUKOPUCTAHHs BHYTPIIHIX iHTepcreumdiaHmx
pecypciB: MATIPUEMHULIBKMX 3AI0HOCTEN, AOCBIAY 1 LiiHHO-
CTeil BAACHMKa Oi3HeCy; IPOAKTUBHMX KAIEHTOOpi€HTOBa-
Hux crpareriit [4]. [TATpMEMHULIbKIAIT MAPKETHHT € CTpaTe-
ri€lo i TAKTMKOIO MTOBEAIHKM Ha PUHKY MaAMX MAIPUEMCTB i
CYYaCHMX CTapTaIliB (BeHYypHOro Oi3Hecy) — WBUAKO3POC-
TAIOYVX i BUCOKOTEXHOAOTIYHMX GipM, 10 GYHKLIOHYIOTD B
yMOBaX HEeBM3HAYe€HOCTi 30BHIIIHBOTO CepeAOBMIIA Ta He-
BUBYEHOT'O TIOINTY.

Y3araAbHIOIOUM TPAKTYBaHHA MiANPUEMHULBKOIO
MapKeTVHTY, [. AyHboBa HaroAoIye Ha KOHIEILil CTBOpPEH-
HS CIIOXKMBYOI LIIHHOCTI Ha OCHOBI iHHOBaL]ill, HECTAHAAPT-
HMX MApPKETUHTOBMX pillleHb, MEHTAABHUX 0COOAMBOCTSIX i
BHYTPIIIHI/l MOTUBALii MATIPUEMLS AO AOBIOCTPOKOBOIO
B32€MOBUTIAHOTO CriBpOOiTHMITBA 3i ciokuBavamu. To6-
TO MapKeTUHI AASI MATIPUEMLS — i€ TBOPYMIT MOETAHUI
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IpOLIeC 3iCTABAEHHS BAACHMX AOCSDKHMX DE3YABTATIB i3
MOYKAUBOCTSIMU PUHKY [8].

Bisoma xommanist Starbucks akTiBHO 3aCTOCOBYE HiA-
IIPUEMHULBKUI MApPKETHHI. Y Hill Ipalloe pe3epByap Map-
KETMHTY, 1[0 00'eAHye B KoMaHAY GOKycoBaHMX (axiBLiB,
Ki AOOpE BOAOAIIOTH TEXHOAOTISIMU BUPILIEHHS OKPEMUX
creliaAi30BaHMX MapKeTMHIOBUX 3aaay (MOXYTDb 3aAyda-
THCs ppiaaHcepy) Ta MOTEHUITHNX MEHEAKePiB HOBUX Map-
KeTUHIOBUX POeKTiB (inTerparopis). SIk product marketing
manager 3aAy4al0TbCsl MAPKETOAOTY 3 BEAUKMM AOCBIAOM i
IIMPOKMUM KOAOM HAaBUYOK, SIKi 3AaTHI KOOPAVIHYBAT! CTBO-
PEHHs HOBOT'O TOBAPY BiA MOYATKY AO KiHLid, yci cHiBpoobiT-
HMKM BM3HAIOTbCS MAPTHEPAMM, OCKIABKYM IOLIYK HOBMX
iaeit 3aBAQHHS BCiX CITiBpoOiTHUKIB (ipmut.

a yMOB MOLIMPEHHA TPaHCAKLil B EACKTPOHHOMY

0OisHec-cepeAOBUIL, CKAABCSI MOHOTIOAICTUYHO-KOH-

KYPEHTHMII PUHOK OHAQVH-DUTENAY, IO YMOXXAUB-
AI0€ e(eKTUBHY AIAABHICTb AK BEAMKMX IPaBLiB PUHKY,
TaK i cepeAHiX, i ApiOHUX. BiAbIIiCTh KOMMaHIN, 10 BEAYTD
OHAQITH-TOPIiBAIO, MAIOTb MiHIMAaAbHY iH(pPacTpyKTypy,
3A€0IABIIOro AOTICTIYHY, | MiHIMYM HepcoHaay. AAst YKpa-
THCPKOTO PUTENAY OMHIKQaHAABHICTb IIPOAQXY IOCTYIIOBO
CTae 3BMYHOK0 NPAKTUKOIO, TIPOTE BMMAra€ 3HAYHMUX iHBe-
CTUL AASL MACIITaOYBAHHSI IHTEPHET-AOAATKIB AASI PI3HUX
AeBaiiciB Ta iHTerpauii inpopmauii 3 ycix kaHaAiB mpopaxis
B epanHy CRM-cucremy.

Y 2015 p. xommanii Butparuau $23,68 MApA Ha peKAa-
MY B COLIAABHMX Mepexax, BKaapawoun Bip $500 po $2500,
koMmaHii orpumyoTh Bip $10000 A0 $30000 3a pA0mOMOroK0
AlsiabHOCTI Ha mAaTdopMax ColiaAbHMX Meaia. 3a OLiHKa-
mu Kantar TNS, B Ykpaini y 2016 p. piBeHb IpOHMKHEHHS
InTepHeTy pAocATHYB 67% MiCbKOTO HaCeACHHS, MOPiBH:-
HO i3 59% y 2015 p., y cepeAHbOMY aKTMBHMII iHTEPHET-
KOpUCTYBay 7,4 FOAVIHM KOHTAaKTY€ 3 Pi3HUMM MeAia, AeBO-
Ba YaCTKa 4yacy — 68% — mpumapae Ha [HTepHeT, AASI BUXOAY
B AKUIT Y OAHOTO KOPMCTYBaya B CepepAHbOMy 2 AeBalica.
Y Hamiit KpaiHa Hal0iAbLI MOYASIPHUM TUIIOM AOCTYITY AO
CBiTOBOI MepeXi 3aAMIIAIOTECS CTaLliOHAPHI IPUCTPOI, TOAL
SIK CBITOBOIO TEHAEHLI€I0 € MOOIAPHOLIEHTPUYHICTS, y CBiTi
70% yacy B OHAQVH-peXMi MOAOAD (16—-24 poxiB) mpoBo-
AUTB 3 MOOiAbHYX TIpUCTpOIB [11].

PuHKOBa CTPYKTypa BUOYAYBaAaCs 3aBASKI KAIOYOBHU-
MM TPEHAQM TE€XHOAOTIYHOTO PO3BUTKY OHAQIH-PUTENAY —
cowjaAbHiit iHTerpauii, Aokaaisauii Ta MobiapHOCTI (TaK
3BaHa MOAeAb SOLoMo). MoOiAbHICTB B puTeliAi oB’sizaHa
3 PO3BUTKOM e-Commerce, #-commerce, sIKiil CIPUAAO IO0-
LIMPEHHS] CMapTOHIB, MOOIABHOTO €KBAIPUHIY (MOXAM-
BOCTi BUKOPUCTOBYBATY CMApTQOH 5K OAHKIBCHKMI TEpMi-
HAA AASI €AEKTPOHHOI OIIAQTH IOKYIIKM) Ta 3MIHOK CIIOXKUB-
4oi KyAabrypu. TexHoaorist NFC, 3D-marasunu, BipTyaAbHi
HpUMIpPOYHi, TEXHOAOTI AAS 3AIJICHEHHA MOKYIOK Ha 0asi
papiovactoTHux RFID-MiTok, QR-kopu Ta QR-1momiHr Ha-
OyBatb Bce OiAbLIOrO 3acTOCyBaHHsA. AoKaAisalis 3abesme-
YYETbCS PO3BUTKOM AEBAJICIB Ta MOOIABHUX AOAATKIB, L0
AO3BOASIIOTb BU3HAUMTY T'€OAOKALiI0 KAIEHTa 3a AOMOMO-
roto TexHoAorii GPS abo Foursquare. CowjiaabHa iHTerpauis
MOB’s13aHa 13 COLaABHO-MeAiHUM MapKeTuHrom (SMM),
BOHA OCHOBaHa Ha TexHoaoril Phygital, To6To moesHaHHi
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tmdposux TexHoaorin (Digital) i ocobucroi xomyHikauil
3i croxuBavyem (Physical) masixoMm CTBOpeHHsT B3aeMOAIi
yepe3 ¢isuunmit Ta Ludposuit cBitn [12]. 3acrocyBaHHs
KpayACOPCUHTY A03BOoAf€e (ipMi BipcTexyBaru icTopiio
MIOKYTIOK, 1100 MepCOHaAi3yBaTi BAACHI MOCAYTH i CITIAKY-
BaTUCA 3 MOKYMLAMY Yepes 3PYYHi KOMYHIKaLiliHi KaHAAN.
3pOCTaHHS OMOPY COLiyMy AO HaB'SI3yBaHHS PeKAaMM IIO-
POAXye oTpeby B epcoHihikoBaHOMY if aKTYaABHOMY AASL
CTIOXKMBAya KOHTEHTI.

ureia-6isHec B TpancakuiHomy cektopi B2C Buxo-
PUCTOBYE COLIMEpeXxi AASL TATPUMKY KOHKYPEHTHUX
repeBar 0pAitH-TOPriBA, SIK KOMYHIKaLiTHMIT KaHAA
AASL 3aAyYeHHs IIOKYILB Ha CalT Marasuuy. IlpuepHylo-
unch A0 no3uuil O. OTAekaH, 3a3HAUMMO, 1O AOMIHIOH-
YOI MOAEAAI0 MApPKETMHIY-MIKC Ha €AeKTPOHHMX PUHKAX
B2B i B2C cexropis Bucrymae xombinauis 2P + 2C + 3S:
Personalisation — nepcoHaaisauist, Privacy — npuBaTHICTb,
Customer Service — 00CAyroByBaHHS KAieHTiB, Community
— cniBTOBApUCTBO (Mepexa), Site — cailT, Security — 0Oe3-
ek, Sales Promotion — CTUMYAIOBaHHS IPOAAXY [13].
[Taatdopmu COLMEpPEX BUCTYMAITb LIOMIHI-IAAT-
dbopmamy i BUKOPUCTOBYIOTBCSI TAKOX Y MPSIMUX NPOAA-
xax. llominr-¢pyHkuionaa B coumepia (To6TO AOAQBAHHS
KHOMOK «Kyrutu» y Facebook abo Twitter, maardopmu
Like2Buy B Instagram) cras ysxe Tunmosum. Instagram — e
0e3KOLITOBHMIT AOAATOK AAsT 00MiHY doTorpadismu i Bipe-
03aMycaMi 3 eAeMEHTaMU COLiaAbHOI Mepexi, 10 A03BO-
Asie 3HiMaTu poTtorpadii Ta Bis€o, 3aCTOCOBYBATU AO HUX
biABTPH, @ TAKOX OLIMPIOBATH IX Yepes CBiit cepBic Ha iHi
couiaabHi Mepexi. Po3BuTOK 0cHOBHUX dyHKLiI Instagram
(Bip TiAbKM AOAaBaHHs poTorpadiil i KoMeHTapi — MOX-
AVBICTb BU3HAUaTy MiCLie pO3TAIlyBaHHA Ta iHLI aKayHTU
Ha GoTo —> 3amuC Biaeo A0 15 ceKyHA — KpocCc-IOCTiHT 3a-
BASIKM iHTerpauil 3 iHIIMMM COLMepeXXaMy — MOKpalljeHa
sAKicTb doTorpadiit Ta iHui Gpopmaru — BipeocTpiMiHT A0
30 cexyHA — ocobucTi noBiaomaenus «Direct» — mepexip
Ha KiAbKa aKayHTIB 3 OAHi€l CTOPIHKYM — BiA€0 AO XBUAMHU
— AO IHTPUTYIOUOTO KOHTEHTY, LJ0 3HMKAE BIPOAOBX 24 ro-

AMH, SIKIIO He OYAe TeperAsHyTuit — Instagram stories) AO-
3BOASIE Oi3HECY 3aCTOCOBYBATU IOTO MeAia-pecypcu 3apAsl
MO3MLIIOHYBAHHS HA PUHKY Ta IPOCYBAHHS MTPOAYKLIL.

Ha naardopmi Instagram moxymui coiAKy:oTbCA MK
c00010 He ALLIIE AAST 0OMiHY AOCBIAOM TTOKYIIOK (3 1ii€ro Me-
TOI0 CTBOPIOIOTHCS IPYIH, A€ BiAOYBA€ETHCSI 0OrOBOPEHHS,
3AIICHIOIOTBCS OL{iHIOBaHHS Po0OOTM KOMITaHilt abo SKiCTh
TOBapiB 1 MOCAYT), @ 11 AAS 3aliicHeHHs omepanin C2C.
Instagram sK KOMYHIKaLIi/IHMIT KaHAA i KaHAA IPOAAXKY 3a-
CTOCOBYETHCSI AASL MOAOAL, OCKIABKM TAODOAAbHa 1jiAbOBa
ayAuTOpisA Mepexi Ha 67% CKAQAAETBCA 3 AIOAEN BIKOM Bip
18-34 pokiB, aKTMBHMMM KOPUCTyBayaMy BUCTYMAKOTh KiH-
KU, SIKi CTAaHOBASITB 55 % ayauropii [14]. Y uiromy uncean-
HiCTb KOPUCTYBauiB MOCTIlHO 3pocTae i y yepBHi 2016 p.
HapaxoByBaaa 500 MAH, LIOAEHHO BiABiAYI0Tb 300 MAH 0Ci6
(puc. 1). B VkpaiHi Mepexa KOpPUCTyBauiB CTAHOBUTH 2,6
MAH oci6 [11]. Cepea mepeBar Instagram — aKTUBHICTb ay-
AMTODII, Bi3yaai3allifl KOHTEHTY, AAKOHIYHICTb Ta iHTerpawis
3 Facebook, a HepOAIKaMM € CKAAAHA aHAAITMKA Ta HEBUAM-
MiCTb 6€3 IPOCYBaHHSI.

o0yaoBa 6bisHecy B Instagram rpyHTyeTbCs Ha di-
Aocodii MATPUEMHULIBKOTO MApKETHUHIY, AIITO-
BAHOI MiA €AeKTPOHHE CepeAOBMILE 32 MOAEAAIO
B. Aorebopua 4C: Customer needs and wants — notrpebu
i 0axaHHa cnoxusava; Cost to the customer — 3aTparu
cnoxusasa; Communication/Community — inbopma-
uitHmit 00MiH y Mmepexi; Convenience — 3pyunictp [15].
Y LeHTpi MOAeAl MapKeTMHTY — OaaHHS Ta OYiKyBaHH:A
CMIOXNBAYa, AKi OPraHiYHO AOCAIAXKYIOTbCA B CEpeAOBUIIi
[HTepHeTy. AAs 11bOr0 He0OXiAHO CTBOpUTH bi3Hec-Tpodiab
B Instagram, 3anmoBHMBIIM 110TO LIiKaBUM KOHTEHTOM, 100
BiH II0YaB «KUTU», AOTIOKM PO3POOASIETHCS MAPKETUHIOBA
cTpareris 0i3Hecy, AKa IIOASITae Y HACTYIHUX iTepauisax. [To-
vatkoBui1 etam: I. Customer Discovery — AOCAiAXKEHHS TIO-
BeAIHKI, TOTPeb i 60At0 (HeBupileHnX pobAem) KAieHTa.
1. BusHaueHHs 1jiAbOBOI ayAMTOpii, HeBUpilleHMX
npobAeM y KAi€HTa | IpUYMHM J10T0 HE3aA0BOAEHOCTI B aAb-
TepHATMBHYX pilteHHsX. [TepepOayae Bubip ToBapy/cepsicy

Bik 45-54
5%

Bik 35-44
8%

BiK 25-34
33%

BiK 12-17

$LE)

300 mnH
103epiB Ha fieHb

07©)

95 MSH
MoCTiB Ha ieHb

©)

4,2 mnpa
NanKiB Ha AeHb

20%

BiK 18-24
34%

Puc. 1. Cratncruka Ta winbosi ayauTopii Instagram

Dxepeno: cknageHo 3a [1; 14].
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AASL TIPOARXKY, BIAKPUTTS KaieHTa (customer discovery) ta
MapKeTHHIOBUII ayAUT IIPO(iAiB KOHKYpEHTIB.

2. TectyBanHs KoHLenuil TOBapy/cepsicy (¢oxyc-
TDYIM, OHAAQIH-ONUTYBAHHS) Ha IpPeAMET 3pO3yMiAOCTi,
OYEBMAHOCTI AOCTOIHCTB, PiBHS HOTpeOy, 3allikaBAEHOCTi
ayAUTOPIl, BIATTOBIAHOCTI 1IiHM Ta O4iKyBaHOi LliHHOCTI, Ya-
CTOTM HOKYIKIL.

3. CrBopentst odpdepa (Y TTT - yHiKaAbHOI TOProBeAb-
HOI TPONO3KLIii), 11j0 TPOMOHYE LWASXY BUpilleHHs TPOOAEM
KAieHTa (BU3HAuMTH, unM OyAe LiHHMIT TOBap/cepBic i uum
MOTMBYBATU KAIEHTA AASL JIOTO IPUADAHHS).

4. BusHayeHHS MPOTHO30BAHOTO PO3MIpy CerMeHTa
3a KpUTepieM ioro AOXiAHOCTI AAs GisHecy. CermeHT Bu-
3HAYa€ThCS He TIABKM COLIAEMOM (BiK, AOXiA) MOTEHILIiit-
HOTO TOKYIILS, aAe 11 LiHHICHOW MpoImosuLie, bisHec-
npobaemaTukow abo crerydikow mpodaemMHoOi cuTyarii.
Heo6xiaAHO 3MOAEAIOBATY €KOHOMIYHMIT eeKT, BUSHAIUTU
MapKeTHHIOBY LiAb — piBeHb KOHBepcil, 1o 3abesmeuye
AOCTATHIO BiAAQuy Bip BKAAACHMX iHBECTMIIiN Ta iHIII Hall-
BaXAMBilI moxasHuku edextuBHocti (Key Performance
Indicators, KPI).

5. TecTyBaHHS IPOAYKTY/CepBicy LIAAXOM MiHIMaAb-
Hol XUTTEe3paTHOI TMaprii/Bepcii mpoaykty (MVP). Ilepe-
BipKa TiloTesy L0AO AOLIABHOCTI IIPOCYBAaHHs Ha PMHOK
TOBapY/CepBicy 3 MO3ULIiI BIATIOBIAHOCTi 3YCHAD Ta Pe3yAb-
TatiB. [Ticas nepiuyx npopaxis HeoOXiAHO poaHaAizyBaTu
eKOHOMIYHMIT OAOK (unit-economics) 0GpaHOT MapKETUHIO-
BOI cTparerii, BUSBUBIIY BIiATIOBIAHICTb MOKa3HMKIB edek-
tusHocTi (KPI) ix 6axaHoMmy piBHIO.

M3HAYAETHCA CyMa MOKYTOK; KIABKICTb MPOAAHUX TO-

BapiB; KIAbKICTDb [1€PeX0AiB; KIAbKICTb 3aBaHTa)KeHb;

piBeHb 0OrOBOPIOBaHHS; KiAbKICTh (OTO- Ta Bip€o-
OTASIAIB; CepeAHS KIAbKICTb KOMEHTapiB IOCTA; KiAbKICTb
CKaYaHUX KYIIOHIB; YaCTOTA 3TaAKy 3 XeLITeroM; KiAbKiCTb
YYaCHUKIB KOHKYPCY, CXBAA€HHS, AQMKW, iHII pernocTy,
4icao HoBux GoAoBepiB y Instagram; ymcao $oaoBepis,
10 BIeplle BiABiAQAM CTOPIHKY 3a MeBHUII TPOMIKOK Jacy
(3a3Buuait 24 roanHM) Ta piBeHb KOHBepCii (Y BIACOTKAX) 5K
BIAHOILIEHHS Y1CAQ TOKYIILIB AO uMicAd GOAOBEpIB (TUX, XTO
HIATIICAHMIT HA CTOPIHKY B Instagram) Tomo.

Apyruit etan: II. Channels Developments — po3Bu-
TOK KaHaAiB 0i3Hecy, 10ro MaclITaOyBaHHS.

6. BusHaueHHs KaHaAiB, 10 3a0€3Me4y0Th MOTIK KAi-
€HTIB. A0 HUX BIAHOCATD: KaHaA 3aAyYeHHs KAleHTIB (po3-
CHAKQ, TIEPETIOCTH), IHCTPYMEHT IPOAAXKIB (KOHTEHT, mpe-
3eHTaLj{i IPOAYKTY), IPOAYKT i 11iHa, 5IKY 3TOAEH 3aMAATUTH
CIIOXXMBAY.

KaHaa 3aayueHHs BianoBiaae 3a o6csr Tpadixy i Bap-
TiCTb 3aAy4YEHHS, iHCTPYMEHT NPOAAXIB — 32 KOHBEPCilo,
MPOAYKT/LIiHA — 32 AOXiA, IO OAEPXKYEMO Bip TPOARXKY.
KanaAu 3aAyueHHs y KO)KHOTO OisHecy CBO, COYaTKy mpa-
LII0EMO 3 APY3SIMU 1 3HAMIOMUMU, @ MOTIM NIEPEXOAUMO AO
OiAbILI CKAAAHMX 1 MacoBMX KaHaAiB. [Ipyu 1jboMy BaXXAUBO
pO3YyMiTH, 110 B PisHMX KaHaAaX OYiKYBaHHS CIOXMBadiB,
IXHS TOTOBHICTb AO BUKOPMCTAHHS IMPOAYKTY i MOTMBALis
NoKynkM pisHa. Ha pAaHoMy eTami HeoOXipAHO BM3HAYUTM
edbeKTUBHI KaHaAM, K AO3BOASIIOTH MacIuTabyBaru bisHec.

Aast peaaisawii AaHOTO 3aBAQHHS B iHTepHeT-Map-
KeTUHTI'Y 3aCTOCOBYIOTbCSI MAPKETMHIOBMI aHAAi3 Ha OCHO-

422

Bi mepexpecHoi web-anaaituku Google Analytics i Inaexc.
Mertpuxu [16]. TTpote B cepepoBuii Instagram caabxa aHa-
AITMKQ, 1[0 KOMIIEHCYETbCSI MApKETMHIOBUMM 3YCUAASIMU
iHTepmpeTallii 0Aep>KaHOro 3BOPOTHOTO 3B’SI8KY BiA CIIOXKN-
Baya. l[iaboBa cTOpiHKa AOMOMOXXE OTPUMATU KOHTAKTHY
inpopmaliio npo BiABiAyBaya i BU3HAYMTH TUI IPUBAOAN-
BOT'O KOHTEHTY.

7. CTBOpEHHsI MapKeTUHIOBOI BOPOHKM, BUXOASUM 3
noBeAiHKoBuX pakTopiB AARRR (A - 3aayyenHs, A — akTu-
Bauis, R - yrpumanns, R — Aoxia, R — pekomeHpais), Ta Bo-
POHKU TIPOARXKY AASI ONITUMi3aLii KoHBepcii. AaHuit mpoliec
XapaKTepusye pO3BUTOK BIAHOCUH 3 KaieHTamu (customer
developments). TlonmyasipHicTp cTOpiHKM B IHcTarpam 3a-
AEXUTb He TIABKU Bip TOTO, HaCKiAbKM 1likaBa iHpopma-
1ist, GoTo, aae i Bip uucaa awopeit — Gpoaosepis (Follower —
QHTA. TIOCAIAOBHUK), MAMMCAHMX HA OTPMMAHHS HOBMH T
oHOBAeHb. CTBOPUBIIM CIIUCOK AAIB (IOTEHL[ITHUX KAi€H-
TiB), MOXXHa PO3BMBATH BIAHOCUHI He TIABKY Yepe3 coLme-
pexi, a it email-po3c1AKY, IPOBEAEHHST KOHKYPCIB TOLJO.
AAST 301ABILIEHHST YMCEABHOCTI TEPEATIAATHMKIB BUKOPU-
CTOBYIOTb ABa CIIOCOOM: TPUPOAHE MPOCYBAHHS (MOLIYK
ApPY3iB, ATICKA HA TEMAaTUYHi CTOPIHKY i KOHTAKTY 3 iH-
LIMMY OHAQIH-MarasuHaMm) Ta HakpyTka GOAOBepiB.

0BOPAYM MPO TIPUPOAHE TIPOCYBAHHS, TEPEXOAUMO AO
inbound marketing — BXiAHOTO MapKeTHHIY, b0 Map-

KeTUHTY, 0 3aAy4a€ KAieHTiB. Moro smicT moasirae y
CTBOPEHHI 1JikaBOT0 KOHTEHTY 3 METOIO0 HAPOILeHHS KOHBep-
ci, siKa iHiLiFeThCs MOKYIILEM, TOOTO MICASI BAAAMX IOKYIIOK
i B3aeMOAll MOKYIelb NepeTBOPIOETbCS HAa aABOKATa IIpoO-
AVKTY/OpeHAQ. AASI LIbOTO HEOOXIAHO CTBOPUTH OOepHEHMI
3B'S130K i3 CIIOXMBaYaM, TiCHille 3 HIMM B3aEMOAISTH, AOTIO-
Maraoyyt KAleHTaM BUPILIyBaTH IXHIO KOHKPETHY IIPOOAEMY.
Oco0AVBY POAD B OBEAIHLIi CIIOXXMBAYiB Ma€ IEPCOHAABHMIT
BIIAMB «AipepiB cycriabHOI AyMKI» [17], AO SIKMX HaAeXaTb
AlA€pM B IUTAHHSIX IPUADAHHS CIIOXXKMBYMX TOBApiB; Aipepu
B IIUTAHHSIX MOAM; ICTEOAIIIMEHT CYCIIABHOTO XUTTS Ta Ki-
HO3ipKy, criopTcMeH. [TpocyBaHHS MPOAYKTY 3aBASIKU Opi-
€HTAllil Ha AipepiB AYMKM TIOASITA€ B HACAIAYBaHHI iX cTHAIO
CIIO)KMBYOI TIOBEAIHKM Ha LIIAbOBI ayAUTOPIi.

8. AHaaiTMKa unit-economics KaHaAiB.

BusHauuBum KaHaAu i 3abesneunsiuu Tpadik, HeoO-
XiAHO BiACTEXyBaTy eKOHOMIYHi ITOKAa3HMKY, 30KpeMa Mpu-
OYTKOBICTb KaHAAY, AAS TOTO, 100 KOPUT'YBATY MAPKETVH-
TOBI 3YCUAAS i3 YTPUMAaHHSA KAIEHTIB Ta 3aAy4eHHS HOBUX.
[TpubYyTOK BM3HAYAETHCS TAKUM UMHOM:

Profit = FollAcq-(—CPA+ C, - ARPPF),
Ae  Profit — mpubyToxK;

FollAcq (Follower Acquisition) — KiABKICTb 3aAy4eHUX
boroBepis;

CPA (Cost Per Acquisition) — BapTiCTb 3aAyYeHHS
Ha CTOPIHKY OAHOTO (OAOBEpPA, BKAIOYAE AVIIE AOAATKOBI
3MiHHI BUTpaTH, He BpaxoBye (ikcoBaHi BUTpaTy;

C, — xoHBepcis mpopaxy (% NepeTBOPeHHs YMCAA 3a-
AYYEeHMX Ha CTOPiHKY (OAOBepiB y KAIEHTIB, THX XTO 3Alil-
CHMB TIOKYIIKY);

ARPPF (Average Revenue Per Paying Follower) — ce-
PeAHIIT AOXiA, 110 IPMHOCUTD 3aAydeHiT KaieHT (poaosep,
1110 3AIVICHMB TTOKYIIKY).
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AAs1BUBHAYEHHS AOLIIABHOCTI MacCIITaOyBaHHS KaHAAY
HeoOXiAHO, 11100 CIIPaBAXXYBAAACZ HEPIBHICTD: C, - ARPPF >
> CPA, e C| - ARPPF — cepepHiit AOXiA BiA 33AyYEHHS HA
CTOPiHKY $p0oAOBEpIB.

3a BusHaueHumu nokasHukamu epextusrocti (KPI)
BUAIASTIOTBCS 00AACTI MapKeTHHIOBOI cTparterii B Instagram,
110 BYMAraiTh KOPeKILiil, 38 OIICaHOI0 BHUIlje CTPYKTYPHO-
AOTIYHOI0 cxeMoM0: I. BIAKpUTTSI CrioXX1Bava Ta pO3BUTOK
BiaHOCuH 3 HuM (Customer Discovery/Developments) Ta I1.
PosBuTox KaHaAiB b6izHecy, itoro Macitabysans (Channels
Developments).

BMCHOBKU

PesyAbTaT! HPOBEAEHMX AOCAIAKEHb AO3BOASIOTH
CTBEPAXXYBATH, IJO OCHOBOIO CTPATETi€l0 i TAKTMKOIO IIO-
BeAIHKYM Ha PYHKY MAAMX IAIIPMEMCTB i Cy4acCHUX CTapT-
amiB BUCTYNA€E IAIPUEMHMLBKMI MapKeTHHI. CYTHICTb
J10T0 MOASITA€ Y CTBOPEHHI CIOXMBYOI LiIHHOCTi HA OCHOBI
MapKeTHHIOBMX iHHOBALlill, BHYTPillIHiil MOTUBALi MAMPK-
EMLSI AO AOBIOCTPOKOBIUX B3a€EMOAIN 3i CIOXXMBayaMy Ha
OCHOBI CHiBCTaBAGHHS BAACHUX AOCSKHMX PE3YAbTATiB i3
MO>KAMBOCTSIMU PUHKY.

ITpaKTuka puTeitA-6i3HeCy BUKOPUCTOBYE COLIMEPEKi
AASL THATPUMKM KOHKYPEHTHUX IiepeBar o(AaiH-TOpriBAi,
AK KOMYHIKALIiIHUI KaHAA AAS 3aAYYEHHs, YTPUMAHHA Ta
AOSIABHOCTI TIOKYIL[B Ta CaMOCTiiiHMII OisHec-Tpolec.
Po3BuTOK OCHOBHMX (yHKLiil Instagram Ao03Boasie GisHe-
CYy 3aCTOCOBYBAaTU IOTO MeAia-pecypcu 3apAs MO3ULIO-
HYBaHHS Ha PUHKY Ta IIPOCYBaHHA NPOAYKLii. Y 1LieHTpi
MIATIPUEMHULIBKOTO MApKETUHIY A€XaTh OKAHHS Ta 04i-
KYBaHHS CIIOXKMBAYQ, IO PeaAi3yeTbCs AASL BEAMKOIO 0i3-
Hecy B Moaeai O. Otaexan 2P + 2C + 3S (Personalisation,
Privacy, Customer Service, Community, Site, Security,
Sales Promotion) aast Maaoro — y mopeai b. Aorebopna 4C
(Customer, Cost, Communication, Convenience). ITianpu-
€Mellb, IO 3AI/ICHIOE MapKETMHIOBY AISABHICTb Ha IAQT-
dopmi Instagram, BOYAOBYe MapKeTMHIOBY CTpATETii0 3a
AOTiKOI0 BiscTexkeHHs mokasHukiB edektusHocti (KPI) y
ABa eTany, Mo-Teplie, BIAKPUTTS CIIOXMBAYa Ta PO3BUTOK
BiaHOCuH 3 Hum (Customer Discovery/Developments), mo-
ApYre, PO3BUTOK KaHaAiB Oi3Hecy, 1oro MaciuTabyBaHHs
(Channels Developments). [
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cmpoeHuto HR-6peHOa pezuoHa. BbifeneHo, Ymo mocmpoeHue CuabHo20
HR-6peHda sensemca akmyansHol 3adaveli 06020 peauoHa, Komopbil
CMpemMumcs npuesneYb 8bICOKOKBAUPUYUPOBAHHbIX CMEYUANUCMOB U Mem
cameim obecreyums 8bICOKYI0 KOHKypeHmocrnocobHocme. B ocHose 6peH-
OuHea meppumopuu nexcum udes OOHeceHus WUpoKoli obwecmeeHHOCMU
npedcmasneHus o ee yHUKanbHocmu. Pesyasmamom 6peHOUHea meppu-
mopuu A8AAEMCA ynyqweHue Kayecmsa MU3HU HaceneHus. [ocmuxeHue
pesyabmama cnocobcmeyem pewieHuro MaKkux MUKpo- U MAKPOIKOHOMU-
yeckux 3a0ay: Co30aHUE MPUBMEKAMENbHO20 MYPUCMCKo20 nPoOyKma;
(hopMUPOBAHUE UHBECMUYUOHHOU MpuenekamensHOCMuU  meppumopuu;
npuesedeHue paboyeli cunbl u/usu ymeHbUeHUe 0MmmoKa HaceseHus 8 opy-
2le peauoHbl; ycusneHue KOHKYpeHmocrnocobHoCMu MpodyKuuU MecmHbIx
npou3sodumesneli HA HAYUOHANLHOM U MeOYHAPOOHOM PbIHKAX; CO30aHUE
M10/10MUMENbHO20 UMUOMA Pe2uoHa. B cmamee paccmompeH MexaHu3m

HR-6perHOa Ha npumepe [JHernponemposujUHsI.

Knwoueevle cnosa: HR-6peHo, mexaHusm HR-6peHOa, 6peHO peauoHa,
UMUOMC pe2uoHa.
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Getman 0. 0., Titkova Ju. S. The HR-Branding as the Innovation
Mechanism for the Development of Region

The article is concerned with substantiation of the innovation approaches
to building up the HR-brand of region. It has been found that building up
a strong HR-brand is the topical task for any region, which aims to attract
highly skilled workers and thus ensure high competitiveness. At the core of
branding of territory lies the idea of bringing to the general public perception
of its uniqueness. Result of the branding of territory is improving the quality
of life of its population. Achieving results contributes to solving the following
micro- and macroeconomic tasks: creating an attractive tourism product; for-
mation of investment attractiveness of territory; involvement of labor force
and/or reducing the outflow of people to other regions; strengthening the
competitiveness of local producers at the national and international markets;
creating a positive image of region. The article considers the mechanism of
HR-brand on the example of Dnipropetrovsk region.
Keywords: HR-brand, mechanism of HR-brand, brand of region, image of
region.
Fig.: 3. Thl.: 3. Bibl.: 14.
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