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Y cmammi 8uknadeHo pesyabmamu nposedeHuX MidHAPOOHUMU 0P2aHI3aIAMU eKCepmHUX OnUMYyBaHy W00 BU3HAYEHHA Cy4acHux npobaem, ocobau-
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MapKemuH2080i cmpamezii nionpuemcme 8 ymosax iHghopmayiliHoi eKOHOMIKU.

Kntouosi cnoea: knieHmoopieHmosaHicme, nozicmuy4Huli cepsic, KnieHmoopieHmosaHuli mioxio, ynpaeniHHA 630EMOBIOHOCUHAMU 3i CMOXUBAYAMU, KAiEHM-
cokuli docsid, iHopmauiliHa ekoHomika, yughposi mexHonozii, CRM-cucmema, yugposa cmpamezis, mpaHcopmayis, epexkm.

DOI: https://doi.org/10.32983/2222-4459-2020-6-196-204

Puc.: 1. Taba.: 3. bi6n.: 27.

TpywkiHa Hamanis BanepiigHa — KAHOUOGM eKOHOMIYHUX HAYK, YneH-kopecnoHdeHm AEH YkpaiHu, cmapwuli Haykosuli criiepobimHuk eiddiny npobnem
pezynamopHOoi NoAIMUKU ma po3gumKy nionpueMHULMead, IHcmumym ekoHomiku npomucaosocmi HAH YkpaiHu (8yn. Mapii Kannicm, 2, Kuis, 03057, YkpaiHa)
E-mail: nata_tru@ukr.net

ORCID: http://orcid.org/0000-0002-6741-7738

Researcher ID: http://www.researcherid.com/C-1441-2018

Y/IK 005:339.1:658
JEL: L23; M11; M29

TpywKuHa H. B. KnueHmoopueHmupoeaHHeiii nodXo0 K 102Ucmu4ecKomy cepeucy 8 ycnoeusx UHGOPMAYUOHHOU IKOHOMUKU
B cmambe u3noxceHsl pe3ynbmambl IposedeHHbIX MeXOyHaPOOHbIMU 0P2aHU3AUUAMU IKCTIEPMHBIX 0MPOCO8 0715 onpedeneHus cospemeHHbIX Mpobaem, oco-
beHHocmeli u meHOeHYULl KAUeHMOoOoPUEHMUPOBAHHOCMU 02UCMUYECK020 Cepeuca 8 KOHMeKcme UH@OPMayUoHHoU cpedsl. [posedeH cmamucmuyeckuli
OHAAU3 MOKa3amenell, Xapakmepu3yruux yposeHs UCMONb308AHUS UHGHOPMAYUOHHO-KOMMYHUKAUUOHHbIX MeXHOA02Ul Mpu ynpaeaeHuu 83aumoomHouwe-
HUSMU ¢ mompebumenamu Ha YKPauHCKUX npednpusmusx. BoiseneHbl ktodegble bapbepbl, cOepxusatowjue Lugposyo MpaHchopMayuro 102UcmuyecKo-
20 Cepeuca, Komopbie yCa08HO KAACCUGUUUPOBAHLI N0 6 2pYMNaM: PbIHOYHbIE, MPAHCIOPMHbIE, MAPKEMUH208bIe, UHPOPMAUUOHHbIE, OP2AHU3AYUOHHbIE,
(pUHaHC0B0-3KOHOMUYecKue. OBOCHOBAHA UeaecoobpasHoCMb MPUMeHeHUS KAUeHMOOPUEHMUPOBAaHHO20 M00X00d K 102UCMUYECKOMY Cepaucy 8 UHPOop-
MAYUOHHOU 3KOHOMUKe. [TpednoxeHa yupposas cmpameaus MpaHcHOPMAyUU KAUEHMCKO20 Cepeuca, peanu3ayus Komopoli no38oaum noay4ume cuHep-
2emuveckuli aghghekm, eKoYarOWUll IKOHOMUYeCKUL, coyuanbHbIli U aKonozudeckul. Mepcnekmuesl danbHeliwux uccaedosaHuli cocmoam 8 paspabomke
0p2aHU3AYUOHHO-IKOHOMUYECKO20 MEXAHU3MA YMpaeeHus 830UMOOMHOWEHUSMU ¢ Tompebumenamu 8 KoHmeKcme MapkemuH2oeol cmpameauu npeod-
npuamuli 8 ycno8usX UHGHOPMAYUOHHOU IKOHOMUKU.
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Trushkina N. V. The Client-Oriented Approach to Logistics Service in the Information Economy

The article presents the results of expert surveys conducted by international organizations to determine the current problems, features and trends of client-
orientedness of logistics service in the context of an information environment. A statistical analysis of the indicators describing the level of use of information
and communication technologies in the management of relations with consumers in Ukrainian enterprises is carried out. The major barriers to digital trans-
formation of logistics services are identified, which are conditionally classified into 6 groups: market, transport, marketing, informational, organizational, and
financial-economic. The expediency of applying a client-oriented approach to logistics service in the information economy is substantiated. A digital strategy for
the transformation of client service is proposed, the implementation of which will provide obtaining of a synergistic effect, combining the economic, social and
ecological. Prospects for further research include the development of an organizational-economic mechanism for managing relationships with consumers in the
context of the marketing strategy of enterprises in the information economy.
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AIOYOBMIT BeKTOp LindpoBoi TpaHchopmaii mMae
OyTH CHpsIMOBaHMIT Ha 3aCTOCYBAHHS KAi€HTO-
OpIEHTOBAHOTO TAXOAY AO YIPaBAIHHA B3a€EMO-
BiAHOCMHAMM 3i CIOXXMBayaMM 3 METOH0 ITiABUILEHHS
PiBHS AOTiCTMYHOTO 0OCAYTOBYBAHHS Ta SIKOCTI CepBicY.
Lle MIATBEPAXYIOTb i pe3yAbTaTH AOCAIAKEHb Pi3HMX
MDKHapOAHMX aHAAITUYHYX LeHTPiB. fIK moKasye onury-
BaHHS 13 THUC. KAIEHTIB, sIke OYAO MPOBeAEHE KOMIIaHi-
eto Accenture Digital [1], 2 i3 3 cnoxuBauiB 3MiH00Tb
IIOCTAYaAbHMKA IOCAYT 4yepe3 HU3bKMII PiBeHb SKOCTI
obOcayroByBaHHs. 3a ouinkamu Gartner [2], 9 i3 10 xom-
TMaHi/l CbOrOAHI KOHKYPYIOTDb IlepeAyCiM 3a MOKa3HUKOM
«SKiCTb AOTICTUYHOTO 0OCAYTOBYBAHHS KAIEHTIBY.
3riaHo 3 pomoBipplo kommadii IDG Communi-
cations, Inc., miaroToBA€HOM Ha nipcTaBi Aymok 700 Tor-
MeHeAXepiB, BUSABAEHO, o LudpoBa TpaHcdopMaLis
€ 3ac000M IIOAIMIIEHHS OOCAYTOBYBaHHS CIIOXKMBayiB
(46% pecrionpenTiB). OmuTyBaHHs 528 KepiBHUKIB i da-
XiBLiB 3 IPOOAEM CTpPATEriyHOrO yIpaBAiHHs LndpoBU-
MM TpaHCcpopMaLisIML, sIKe 3A1ICHEHO KOHCYABTALITHOIO
kommaHieo Altimeter-Prophet, mokasaso, 1o ocHOBHi
3YCHMAAS CIIPSIMOBAHO Ha BAOCKOHAAEHHS CHCTeMY KOH-
TaKTiB 3i cnokuBavamu (54% excriepriB).

3a pesyAbTaTaMu 00CTEXXeHHsT AT€HTCTBA €AEKTPO-
HHOro KoHcaatuHry Econsultancy [3], cepep Hait0iAbin
BOKAMBMX XapaKTEPUCTUK AAS YCHIMIHOCTI B 1MQpoBii
eKOHOMil|i BM3HaHO KAieHTOOpieHTOBaHicTh (58% pec-
noHAeHTiB). OAHaK pOPMYBaHHIO KAIEHTOOPIEHTOBAHOTO
MIAXOAY AO OOCAYTOBYBaHHs CIIOXXMBAYiB IIEPELIKOAKAE
psiA Gap’epiB, a came: HEBIAMIOBIAHICTb KODPIIOPATUBHOI
KYABTYPM BUMOTaM KAi€HTiB (39%); BIACYTHICTb TEXHOAO-
TiYHMX TAATHOPM, IO AO3BOASIIOTH YHPABASTU AQHUMU
(35%); HesparHicTy IT-nmiApo3AiAiB MATpUMYBaTH KOMY-
Hikaii 3 KAieHTamu (28%); HEAOCTATHSI KOMIIETEHTHICTh
B aHaAi3i paHux (28%); doKycyBaHHs MiAIPUEMCTB Ha
IPOARXKAX, A He Ha CIIokuBaveBi (28%) Torro.

Takum umHOM, mpobaemu TpaHcpopmaLil Aoric-
TUYHOTO CEPBICY i3 BUKOPUCTAHHAM KAIEHTOOPi€HTOBA-
HOTO MAXOAY B KOHTEKCTI iHpopMaliiliHoro cepepoBuia
33AMIIAIOTBCS AKTYaAbHMMU i BUMAraloTh IOARABLIMX
AOCAIAXKEHb.

Ha AymKy HaykoBLiB [4], KAl040Ba mpobaema mo-
ASTA€ y CTpATeriuHil MapKeTMHTOBiil TpaHchopMmallil,
abo crpareriunomy CRM. IHBeCTyBaHHsI B TEXHOAOTII
0e3 po3yMiHHs OYiKyBaHb, NepeBar i LiHHOCTeil CIo-
XUBaYiB, 0€3 3aAy4eHHs] KAI€HTIB i MO3UTUMBHOIO KAi-
€HTCBKOTO AOCBiAY (OCHOBM TaK 3BaHOTO «CTOAITTS CIIO-
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UBaya») — HEMPABUABHA CTPATErisl, KA He MOXKe AQTU
HEOOXiAHMIT pe3yAbTaT. [I[PUHLMIIOBUM y KOHTAKTax 3
KAI€HTaMU CTalOTb He IIPOCTO MUTAHHA IHCTPyMeHTapilo,
a Te, SIK OKpeMi iIHCTPYMEHTY MOXXYTb BUPILINTH IPOOAe-
MU KAi€HTIB, BIATIOBIAQIOT iXHiM MOTpebaM i HaBYAKTDH
KAieHTiB i BupoOHuKiB. CaMe Taka CTpaTeris CTBOPIOE
YHIKaAbHY CIIOXXMBYY LIiHHICTb, @ KOMIIaHif CTa€ «CHUC-
TEMHUM iHTerpatopoM» B il popMyBaHHi.

Ax ctBepaxye A. KysiH [5], KAI€HTOLEHTpUCTCHKMI
MmiAXiA 1 BUKOPUCTaHHA MepeXi CIIOKMBAUiB € OAHi€Io 3
OCHOBHMX XapaKTepUCTUK YeTBEPTOI IPOMUCAOBOI PEBO-
atoii. Lle moB’si3aHO 3 PO3BUTKOM €KOHOMIKM CITIABHOTO
CIIOXXMBAHHSI, KOAY Ba)KAMBA He BAQCHICTD 1II0AO TOTO Uy
{HIIOTO TIPOAYKTY, @ CIiAbHE J0r0 BUKOPUCTaHHs (Tak
3BAHMII «OPraHi3aUifHMII CIOXMBAY») 32 AOMOMOIOK
1mdpoBux iHbopMaliiHO-KOMYHIKALifHUX TEXHOAOTIN.
Lleit BUKAMK OOYMOBA€HO NPUHLMIIOBMMU 3MiHaMM B
CUCTeMi MapKeTHHI'Y Ta MaPKETUHIOBMX TEXHOAOTII.

Y pobori [6] sasHaueHo, 1m0 HOBi Oi3HEC-MOAEAIL
CTaIOTb KAIEHTOOPIEHTOBAHMM, 1110 TIOBHICTIO BU3HAYA€E
iX CTPYKTYPY: Bia LiiHHICHOI IpONO3MLii, CIpAMOBaHOI Ha
BUpileHHs TTOTPeO KAIEHTA, CBOEYACHOI AOCTABKU i AO
IPOLIOBUX MOTOKIB (AOXOAIB), sIKi CTBOpeHI MiA 4Yac BuU-
KOpUCTaHHA NpoAyKuUil. AHaaiTuku PwC Bip3HavaroTh,
1110 HOBi 0i3HEC-MOAEAl OpieHTOBAHI HA OTPUMAHHS AO-
AATKOBOTO HPUOYTKY Bia LMPPOBUX piliieHb, SIKi onTnMi-
3YI0Tb IIPOLIECH B3a€EMOAIT 3 KAIEHTOM Ta IX AOTiCTUYHOIO
00CAYrOBYBaHHSI.

HaAi3 1 y3araAbHeHHs HayKOBOI AiTepaTypH CBia-
4UTh, IO 3apYODKHUMM Ta BITUM3HSAHMMU Bye-
HUMM IIPUAIASIETHCA 3HAYHA YBara:

+ BuBHAYEHHIO 3 Pi3HMX HAYKOBUX TOYOK 30py CYT-
HOCTI T 3MICTY MOHSTb «AOTiCTUYHE 0OCAYTOBY-
BanHsD» (M. Ipuropak, M. Kpictodep, €. Kpukas-
coxuit, XK.-K. Aamben, K. MeabHuxosa, X. ITek,
K. TaupkoB, H. Xreit); «aorictudHmit cepsic»
(L. Berry, O. Baxypeup, Ax. Koyaman, 10. Aeo-
HoBa, A. ITemmnepc, @. Paiixeabp, M. Poaxepc,
K. Tanpkos, H. Uyxpait, Ax. llloya); «kaieHTOO-
PIEHTOBaHICTb» 1 «KAIEHTOOPiIEHTOBAHMI MIAXIA»
(I. Alarm, P. Fader, H. Gebauer, T. Hennig-Thurau,
C. Kowalkovski, Ch. Perry, A. 3axapuenxo, A. 3iH-
keBny, fO. Kapeesa, L. [TaBaenko, I1. [TeTpuyen-
Ko, 1. [Tpoaas, 1O. PisHuk, H. Psbokous);

+ apocaipxenHio ocobausoctert CRM-cucremu ta
il BiAMiHHOCTeI1 Bip iHIINX iHpOpMaLiHMX cuc-
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tem (G. Balabanis, K. Keller, P. Kotler, A. Payne,
V. Souitaris, €. Kpukascpkuii, 3. Aroapyak, 1. [Te-
teupkuit, O. [Toxuapuenxo, . Lupan, H. Yop-
HOIIMCHKA);

+ mNpUKAAAHKMM acreKTaM 3acTOCYBaHHs LQpo-
BIX TEXHOAOTIIT y AISIABHOCTI MATPUEMCTB (Y T. 4.
AASL BAOCKOHAAEGHHA CUCTEMM YIPaBAIHHA B3a-
€MOBIAHOCUHAMM 3i COXXMBayamu) Ta OOIPYH-
TYBaHHIO HAYKOBO-METOAMYHMX MIAXOAIB AO OLli-
HIOBaHHs eeKTy Bip ix peaaisanii (A. Amaral,
L. Barreto, H. Dzwigol, A. Kwilinski, T. Pereira,
O. Adanaceesa, O. Bumnescokuit, B. Asiurenko,
O. Hukudopyk, M. ®epopyk, A. npsiesa).

Pa3om i3 TuM baraTorpaHHicTh, 0araToACHeKTHICTh
i AMCKyCiiHICTD OKpeMuX NMUTaHb 3 0OpPaHOI TeMATUKY
00YMOBAIOIOTb HEOOXIAHICTb TIOAQABIIVIX HAYKOBUX PO3-
pob6ok. I 0co0AMBO BupilleHHS AQHOi TPoOAEMY aKTya-
Ai3Y€TbCA B Cy4acHUX yMoBax LudpoBoi TpaHchopmarii
0i3Hec-TpoLIeCiB MAIPUEMCTB Ta {HTEHCUBHOTO PO3BHU-
TKY iHpopMaLiiHOT eKOHOMIKM.

3 OTASIAY Ha 1ie, Memow AQHOTO AOCAIAKEHHS € BU-
SIBAEHHSI KAIOYOBUX 0ap’epiB, sKi CTpUMYIOTb eheKTUB-
HMII PO3BUTOK CHCTEMU YIIPaBAiHHs B3a€EMOBIAHOCUHA-
MU 3 KAi€HTaMu; OOIPYHTYBaHHS AOLIIABHOCTI 3aCTOCY-
BaHHA KAIEHTOOPIEHTOBAHOTO MIAXOAY AO AOTiICTUYHOTO
cepBicy B ymoBax iH$opMaliifHOI eKOHOMIKY; po3po-
OAeHHst poBoi cTparerii Tpanchopmariii KAIEHTChKO-
IO cepBicy.

DKHapOAHMIT AOCBiA CBIAUMTD, 1JO AO TepILIO-
YeproBuX 3aBAAHb LMPPOBOI cTparerii mia-
IPUEMCTB BiAHECEHO KAIEHTCHKUII AOCBip i
MIABUILIEHHS 110TO SIKOCTI. 3a AaHUMM Kommadii Simpler
Media, 3’sicoBaHo, 1110 3 325 KepiBHUKIB BIAAIAIB 110 pobo-
Ti 3 aypauTopieto 79% Busnavarots DCX (Digital Customer
Experience, a60 yuppoBe 00CAYTOBYBaHHs KAIEHTIB) 5K
HAA3BMYAIHO BaKAMBUI IHCTPYMEHT AAS IX OpraHisariiil.
Komnauiero PwC criabHO 3 eKcrepramy OpUTaHCBHKO-
ro eKOHOMIYHOro AocaipHuubkoro incrtutyry Oxford
Economics A0BeAeHO, 110 iHBeCTyBaHHA B LMppOBY
TpaHchOpMALIii0 CIIPUSIE HACAMITEPEA MOAIIIIEHHIO SIKOC-
Ti 00CcAyroByBaHHs KAieHTiB (40% pecrioHAeHTIB). AAs
OaraTbox raobaAbHMX KOMIMaHii Lmdposisalis 0i3Hecy,
3rigHo 3 pocaipxenHsM IDC, mepur 3a Bce, 03Havae 3a-
AOBOAEHHSI OUiKYBaHb CIIOXXMBaYiB (52% peCOHAEHTIB).
Y pesyabrari onutyBaHHsA 1 155 KepiBHMKIB Bu-
poOHMYMX KOMIaHi y 26 KpaiHax CBITY, IPOBEAEHOTO
PwC Strategy& [7], BcTaHOBA€HO, 110 «1M}poBi yemmi-
OHI» 6e3MepepBHO 3MILHIOITh | BAOCKOHAAITH CBOI
MPOMO3ULIT LMPPOBUX MPOAYKTIB i AOCTYII AO KAI€HTIB.
Bonu pocsirau ycmixy y dopmyBaHHi po3ymiHHS MOTped
KAI€HTIB i HaMararTbCA BPAXOBYBAaTY BUMOIY CIOXU-
BQYiB NPy CTBOpEHHI MPUBAOAMBUX Ta iHAMBiAYaAi3o-
BaHUX PillleHb, TTOKPAILYIOUM TPAAMLINHI IPOAYKTHU 32
AOTIOMOTOI0 MIOCAYT, IPOrPAMHOrO 3a0e3MeyeHHs, aHa-
Ai3y AQHUX 1 AOAQHOI BapTOCTi Bip 3aAy4YeHHs IIMPOKUX
napTHepcbkux Mepex. [ToHap 50% Bupyuku «1udpoBux
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YeMITIOHIB» HAAXOAUTD Bip YAOCKOHAA€HUX Y Li1ppoBo-
My BiAHOLIEHHi NPOAYKTIB i mocayr. Ilpornosyerncs, wmo
iHBecTHIil B HOBI TeXHOAOTii Ta UMPPOBI exocucTemu
MOXYTb CHPUATH Y HAMOAVDKYI 5 POKIB 0Aep)KaHHIO IpU-
POCTy BUPYYKM B po3Mipi 15%. AocaipkeHHS IOKasaao,
10 68% pecroHAEHTIB 3 YicAa «LUUPPOBUX YEMITIOHIBY»
OCBOTAY IIPOrpaMy MIABHUILEHHS SKOCTi 00CAYTOBYBaHHS
KAI€HTIB, SIKi IPONOHYIOTb iHAMBIAYaAi30BaHi IPOAYKTH
Ta IIOCAYTH, Y TOM Yac K 63% BUKOPUCTOBYIOTh IepeBa-
U OiABLI CKAAQAHUX AQHLIIOTiB CTBOPEHHS BAPTOCTI.

OcHoBHyMM LjiasiMu 1mdpoBoi TpaHcdopMalii,
Ha AyMKYy 100 IT-KepiBHUKIB BeAMKMX KOMIaHill 3 ¢i-
HaHCOBOI, TeAeKOMYHiKallil1Hoi, HadpTOra3oBoi Ta iHIIMX
raAyseil eKOHOMIKY, Ha3BaHO IIABUIIEHHS 3aA0BOAe-
HOCTI KAl€HTiB (58% peCriOHAEHTIB); CKOPOYEHHSI BUTPAT
(54%); BUXiA Ha HOBi PUHKH, PO3IIMPEHHS ACOPTUMEHTY
HPOAYKTIB i mocAyr (33%).

KcrepTHe aHKeTyBaHHA 700 NpeACTaBHUKIB I10-

Hap 300 pocilicbKuX KOMMaHii 3 15 raayseit, sike

nposeaeHo y 2018 p. xommaniero «Komanpa-A
MeHepXMeHT» [8], AO3BOAMAO BCTAaHOBUTH, IO HAl-
0iABII BaXKAMBUM HampsmMoM LmdpoBoi TpaHchopmariii
BU3HAHO LMPPOBUIT KAiEHTCHKMIA cepBic (65,6% pecroH-
AeHTiB). Pasom i3 Tum Auime 6,2% eKcIepTiB Ha3BaAu
OMHIKaHaABHICTb (00'€AHAHHS YCIX KaHAAIB MPOAAXKIB)
TIOBHICTIO peaAi30BaHMM iHCTPYMEHTOM Y CBOIl KOMIIA-
Hii. OcHoBHa yacTiHa (75%) Ti€o un iHIIOK Mipoko CyM-
HIBAIOTbCA B 3aBEPIIEHOCTI LIbOTO Tpouecy, a 18,8% Bu-
3HAKOTD BIACYTHICTb OMHiKaHaAbHOCTI. [Tpy ipomy 17,2%
BiA3Haya0TB, o digital-kaHaA € MPMHLMIOBO CYTTEBUM
YUHHUKOM AAST KAIEHTIB; 59,4% BIATIOBiAM, IO AAST HUX
digital-kaHaA BaXAMBUII HapiBHI 3 IHIIMMM YMHHUKAMHY,
a AAst 23,4% onutaHnX LbpOBUIT KAHAA € HEBAKAUBUM.

Ha mipcTaBi CTaTMCTUYHOTO aHAAI3Y BCTAHOBAEHO,
IJ0 HA YKPAIHCBKUX MANPUEMCTBAX B OCTAHHE AECATHU-
piudst TAKOXK aKTyaAi3ylTbCsI TPOOAEMI BUKOPUCTAHHS
iHpopMaLIiIHO-KOMYHIKaL{iiIHMX TEXHOAOTIIT IIPM YIIpaB-
AIHHI B3aeMOBIAHOCMHAMU 3i criokuBavamu (maba. 1),
Tax, 3a pAaHuMu AepskaBHoOI cAyKOM cTaTCTUKM YKpai-
HH, KIABKICTD THATIPUEMCTB, Y SIKUX BeOcailT 3abe3mneyy-
BaB mepcoHipikoBaHe iHpopMaljiiiHe HATIOBHEHHS AAS
MOCTITHUX KAieHTiB, 30iabmmaAacs 3a 2011-2018 pp.
Ha 95,9%, a peaaisallis MPOMO3MLIiil IJOAO MOXAUBOC-
Ti BUPOOHULITBA MPOAYKLi 3riAHO 3 BUMOTaMm KAieHTa
HecyTTeBO cKopoTuaacs — Ha 1,1%. KiabkicTb mipnpu-
€MCTB, Y sIKMX BeOcailT 3abe3nevyBaB MOXXAMBOCTi 00-
CAYTOBYBaHHA KAi€HTiB, 3pocaa y 2018 p. mopiBHAHO 3
2016 p. Ha 15,5%. KiAbKiCTb MiAIPMEMCTB, 1[0 KYITyBaAK
NpOrpaMy AASl YIPaBAIHHA B3a€EMOBIAHOCMHAMU 3 KAi-
€HTaMy, 30iAbLIMAACA Ha 26,5%.

3a 2011-2018 pp. crocrepiranacs TeHAEHLis
3POCTAHHA KiABKOCTi MIATIPUEMCTB, SIKi KOPUCTYBAAUCSA
ABTOMATU30BAHUM OOMIHOM AQHMX AASL: BiALIPaBA€HHs
2060 OTpUMaHHsI TPAaHCIOPTHOI AOKYMeHTaLlil (ToBapHO-
TPAHCIIOPTHMX HAKAAAHMX) Y 4,3 pasy; OTpUMaHHS 3a-
MOBAEHDb Bip KaieHTa — y 2,8 pasy; BiampaBaeHHs abo
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Tabnuua 1

[nHamika noKa3HUKiB, WO XapaKTepun3yoTb 3aCcTOCyBaHHA iHpopMaLiliHO-KOMYHiKaLliliHNX TEXHOMNOT i Npu ynpaBRiHHi
B3aEMOBiIfHOCMHaMU 3i CNOXUBaYaMm

Hanpsam / MokasHuk Pix
2011 2018
Moxnugocmi gebcalimy npu 8UKOpUCMAHHI [HMepHemy
KinbKicTb NignpremcTs, AKi Mann octyn Ao IHTepHeTy 43847 43303
KinbkicTb nignpremcts, ski Manu sebcat 15962 22331
3 Hux nignNpreMCTBa, y AKNX BebcaiiT 3abe3neyyBas:
NpPOono3unLiT LOAO MOXAVNBOCTI BUrOTOBAATY NPOAYKL0 3rifHO 3 BUMOramm Kili€HTa 4581 4531
nepcoHidikoBaHe iHhopmaLliliHe HaNOBHEHHA B paMKax BebcaiTy
ANA NOCTINHNX/MOBTOPHUX KITIEHTIB 2330 4565
Lini 30ilicHeHHa asmomamu308aH020 06MiHy 0aHUMU
KinbKicTb NignpueMCTB, ki 3AiliCHIOBANIN aBTOMAT30BaHW 0OMiH JaHUMK 26269 49833
3 Hux NigNPYEMCTBA, AIKi BAKOPWUCTOBYBaNW aBTOMAaTU30BaHWA OOMiH faHUM Anis:
OTPVIMaHHA 3aMOBNEHb Bif KJli€HTa 13005 36998
BifNpaBeHHA abo oTprMaHHsA iHbopmaLii Npo NpoayKLito 15038 37226
BiNPaBAeHHA abo OTPUMaHHA TPAHCMOPTHOT AOKYMEHTaL T 6398 27561
Hanpamu 30ilicHeHHs enekmpoHH020 06MiHy OaHUMU
MignpreMcTBa, AKi 34ilICHIOBaNN PErynAPHUIA eNeKTPOHHWI 06MiIH iHpopMaLlieto
33 HanpAMamu:
dopmyBaHHA BUPOOHMUKX NNaHiB abo NPOrHO3yBaHHA NOMUTY CMOXMBaYiB 3840 7211
AOCTaBKa KiHLeBOI NpoAyKLii KniEHTam 4331 8597

Lxepeno: cknageHo 3a gaHumu: [9, ¢. 18- 20; 10, ¢. 18- 20; 11, ¢. 15-17; 12, ¢. 11-13; 13, ¢. 11-15; 14, ¢. 11-13,15; 15, ¢. 11-13, 15].

OTpUMaHH: iHpopMalil po MpoAyKLilo — y 2,5 pasy.
KiAbKicTb MAIPUEMCTB, 110 3AICHIOBAAU PeryAApHUL
eAeKTPOHHMIT 0OMiH iH(opMaIlie, 30iABIIMAACT AAS:
AOCTaBKU KiH1IeBOI TIPOAYKLIT KaieHTaM Ha 98,5%; dop-
MYBaHHsI BUPOOHIYMX TTAQHIB 200 POrHO3YBAHHSI CIIO-
KUBYOTO NMOnuUTy — Ha 87,8%.

KiAbKiCTb MIATIDMEMCTB, fKi 3aCTOCOBYBaAU CO-
LiaAbHI Mepia AASL OTpUMaHHS BIAIYKIB KAleHTiB abo
HAAQHHSA BIATIOBiAeN Ha iX 3ammTaHHS, 3pocaa 3a 2014—
2018 pp. 34002 p0 8260, abo Ha 106,4%, a AASL 3aAyUEHHS
KAI€HTIB Y iHHOBALiTHUI PO3BUTOK MPOAYKLIiI — 3 2647
A0 5221, abo Ha 97,2% [11, c. 19; 12, c. 15; 13, c. 14; 14,
c. 14; 15, c. 14].

OAHaK, HE3BAKAWYM HA TO3UTUBHI TEHAEHILil
30iABIIEHHST KIABKOCTI BITYMBHSHMX MIAPUEMCTB, SIKi
BIIPOBAAXYIOTb HpOpMALilHI TeXHOAOrii Mmpu opraHi-
3auii MpoueciB AOTiICTUYHOI AISABHOCTI, Y pe3yAbTarTi
MPOBEAEHUX BAACHUX AOCAipXeHb [16-20] AoBeaeHo,
o edexTuBHiN UKbposiit Tpanchopmarii AoricTudHO-
O CEpBICy MePEIKOAXKAE YMMAAO Oap’epiB, sIKi YMOBHO
MOXKHa KAacuikyBatn y 6 rpyi (maba. 2).

AAs ycyHeHHs BulijeniepeAideHyx 6ap’epiB A0LiAb-
HO BIIPOBAAXXYBaTU Ai€Bi IHCTPYMEHTU YIPaBAiHHA B3a-
€MOBipAHOCHMHaMU 3 KAieHTaMu. Cepea HUX MOXKHA BKa3a-
1 CRM-cucremy (Customer Relationship Management),
y AKill peaAi3yeTbCs KAIEHTOODIEHTOBAaHMII MiAXiA AO
AOTICTMYHOTO CepBicy Ta 0OCAYTOBYBaHHs CIIOKMBaYiB
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(maba. 3). CyTb AQHOI CHCTeMM TTOASITA€E B PALiOHAABHO-
MYy YIIpaBAiHHI B3a€EMOBiAHOCHHaMM 3 KAi€HTaMu, TOOTO
3aAyYeHHI HOBMX KAI€HTIB, lepeTBOPEHHI HeTPaAbHUX
MOKYIL{B Y AOSABHUX KAi€HTiB, popmyBaHHi Oi3Hec-
MApTHepiB 3 MOCTIMHUX CIIOXKMBAYiB.

Aast TpaHcdopMaLii KAIEHTCHKOTO CepBiCy B YMO-
Bax LjydpoBisaLii eKOHOMIKY AOLIABHO PO3POOASTH Ta
peaaizoByBaTy LM(POBY CTPATErilo Ha 3aCaAAX KAIEHTO-
opienToBanocri (puc. 1).

a AyMKy ¢axiBuiB kommail PwC Strategy & [7],
iHTerpoBaHa exocucTeMa «PillleHHA AASL KAi€H-
TiB» Mae psiA IepeBar, cepea AKUX:

+ 6iAbl BUCOKA BUpYUKA Bip iHiliiaTuB, cipsiMoBa-
HMX Ha MABUIEHHS 3aA0BOAEHOCTI MOTPeb KAi-
€HTIB IO BCiX KaHAAAX 33 PAXYHOK IPOINO3ULIN
IHAMBiAyaAi30BaHMX pillieHb;

+ orpuMaHHs OiABLIOTO Map)KMHAABHOTO IIPUOYT-
Ky B Pe3yAbTaTi ONTYMAAbHOTO BUKOPUCTaHHS
BHYTPILIHIX MOXXAMBOCTEN i PO3IIMPeHol MapT-
HepCbKOI Mepexi;

+ BeAuka MaHEBPEHICTb 4epe3 YIPAaBAiHHA THYY-
KOI0 TAPTHEPCHKOI0 MePeKelo;

+ OesmepepBHa KOHEKTMBHICTb OIIEpPAL{HOI Ai-
SIABHOCTI AASL TiABUIEHHsS e(eKTUBHOCTI Ta
CKOpOYEeHH: BUTpaT.
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Ta6bnuysa 2

Cucrematu3sauis 6ap’epiB, AKi cTpumyioTb LdppoBy TpaHcPopmaLilo 1OriCTUMHOTO cepBicy
B yMOBaXx iHpopMaL,iliHOi EKOHOMIKM

bap’epu

3mict

PuiHKoBI

MocTiliHi KoNMBaHHA KOH'IOHKTYPU PUHKIB 36yTY;
HeCTabiNbHICTb CMOXMBYOrO NOMUTY Ha FOTOBY NPOAYKLIil0

TpaHcnopTHi

HecBoeuacHiCTb AOCTaBKYM BaHTaXy Yepes NofiomKy abo HenepezdadyBaHi NpoCToi TpaHCMOPTHUX 3aC06iB;
HEroTOBHICTb BaHTaxy B NOTPIOHUI TEPMiH;
BTpaTa BaHTaxy Yepe3 HeCnpUATINBI YMOBY TPAHCMOPTYBaHHA

MapkeTuHrosi

HepocTaTHE BpaxyBaHHs 0COBAMBOCTEN 06CNYroBYBaHHs Pi3HUX KaTeropiii CNoXm1BayiB 3a1eXHO Big Cnewu-
biKn fisnbHOCTI NiLNPUEMCTB;

HeJOCKOHaniCTb KOHTPAKTHOI AifANbHOCTI NifNPUEMCTB;

HeedeKTUBHE BUKOPUCTAHHA IHCTPYMEHTIB MAPKETUHIOBIX KOMYHiKaLliid;

BifLCYTHICTb 3arafibHOMPUIHATOTO MifX0AYy A0 TEPMIHIB «10riCTYHE 0OCYrOBYBaHHSY, «OTICTUYHWIA Cep-
BiC», «KNIEHTOOPIEHTOBAHICTbY;

He[0CTaTHE 3aCTOCYBaHHSA KIIEHTOOPIEHTOBAHOTO NiX0AY A0 NOTiCTUYHOrO 06C/YroByBaHHA CNOXIMBAYIB

IHbopmaLiiHi

BipcyTHICTb €eAMHOrO Nifxony A0 BU3HAYEHHA KaTeropianbHO-NOHATINHOO anapaTty (Hanpwknag, «iHbpopma-
LiiHa eKOHOMIKa, «LiMdpoBa TpaHcopMaLlis», «LndpoBa TpaHchopmaLis 6i3HeC-NPOLIECiB» TOLLO;
HeAOCTaTHICTb 3HaHb | HABUYOK 3 IHPOPMALLiiHOT EKOHOMIKY;

He[OCTaTHE BUKOPUCTAHHA LGPOBUX TEXHOMOFiN Ta eNeKTPOHHYX NNaTGopM Ans ynpasniHHA B3aEMOBI-
HOCMHaMV 3i CNOXMBaYamu

OpratHi3auiiiHi

BifcyTHiCTb UiTKO BI3HaueHoi cTpaTerii LppoBoi TpaHchopmaLii, 6aueHHs LppPoBOro MainbyTHHOTO KOM-
naHii 1 Hegonikn KepiBHULTBA;

HEBMiHHSA YNPaBAATY OpraHi3alifiHAMmM 3MiHamu;

BifLCYTHICTb LMdPOBOI CTpaTerii ynpaBniHHA B3aEMOBIAHOCKHAMM 3i CMOXKMBaYaMu;

HU3bKWI PiBEHb 3a/Ty4eHOCTi CiBPOBITHMKIB;

HeLOCTaTHICTb KBaNiGpikoBaHMX | KOMNETEHTHIX KagpiB, AKi 6 BignoBigany cyyacHUM Brmoram LudposizaLii
€KOHOMIKM

DiHaHcoBo-
€KOHOMIiYHi

HecBoeuacHicTb cnnatu 3a BiABaHTaXXeHy NPoAyKLiio;
HeLoCTaTHIN 0bcar iHBeCTULINHO-GiHaHCOBMX pecypciB

[Kepeno: aBTopcbKa po3pobKka.

Ta6bnuysa 3

Xapaktepucruka kniouoBux CRM-cucrem, siki BUKOpUCTOBYIOTbCA NPY OpraHisaLii noricTuyHoi gianbHocTi

YKpaiHCbKMX NiANPNEMCTB

HasBa Ocob6nuBocTi Ta BigMiHHOCTI
1 2

Sales Creatio [ina aBTomMaTu3aLii Ta NPUCKOPeHHA NOBHOIO LMKAY NpoAaxis: Bif Nify [0 MOBTOPHMUX 3aMOB-
neHb. Mae KoHdirypauii s yrnpasniHHA MapKeTUHIOM, CepBiCOM i 6i3Hec-npoLecamu

Bitrix24 OnTtumisauis poboTy BcepeuHi konekTnay KomnaHii. CniBpo6iTHWKM 6inbLL OnepaTMBHO peary-
I0Tb Ha Pi3Hi 3aBAaHHA Ta MUTAHHA KNIEHTIB

Microsoft Dynamics CRM | MicTuTb iHCTpPYMEHTM Ans ynpasniHHA NPoAaKamu, MapKETUHIOM, CEPBICOM i Bi3Hec-npoLecamu

Sales Drive Cuctema ynpaBniHHA npogakamu. MigxoanTb Ana iHTepHeT-MarasvHis

Keepin CRM CRM-cncTema Ans Manoro Ta cepefHboro BisHecy. [HCTpYMEHT Anis onTimisaLlii po60oTm 3 KnieHTa-

P MU, Nlifjamu, 3aBAaHHAMY, YrofjaMu, CKnafom

AmoCRM [o3Bonse dopmyBaTy 6a3u KOHTAKTIB i BeCTV 06M1iK yrog,

MerannaH Mpogaxi Cnpwuse NigBULLEHHIO MPOAAXIB, YNPaBAIHHIO CNIBPOBITHUKaMI B JUCTAHLIHOMY peXUMI

1C:CRM 3abe3neuye ynpasniHHA 633010 KNIEHTIB, BBEAEHHA iCTOPIi B3aEMOBIJHOCWH 3 KNiEHTaMU, ynpas-

: NiHHA MPOAAXKaMU1, MaPKETUHIOM, Gi3Hec-npoLecamu

Lira CRM XmapHa CRM ana ynpasniHHA KNIEHTCbKO 633010, NiaHyBaHHSA Ta KOHTPOJIIO 3aBAaHb CNiBPo6iT-
HWKiB, KOOPAWHALi yrof 3a JONOMOrOI0 Pi3HUX IHCTPYMEHTIB

Sugar CRM KomepuiiHa open-source cuctema Ana ynpasniHHA NpoAaxKamu Ta NigTPUMKN KNiEHTIB
MogynbHa cucTema aBTomaTm3aLii Komnanii. OnTrmisye poboTy Biadiny npogaxis, 3abesneuye

Tend CRM HeobXiaHWI piBeHb KOHTPOMIO 33 PO6OTO NepPCOHaNy 1 aBTOMaTU3Ye 36ip i PO3MOLiN 3aMOBEHb
NOTEHLNHVX KNIEHTIB MiX CMiBPOBITHKaMI
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3akinuenns maba. 3

1

2

Real Estate CRM CRM noBHOro UmMKNy AN areHTCTB HEPYXOMOCTI

LP-CRM [ins onToBYX | PO3APIOHMX NPOAAXKIB 3 BEAEHHAM CTaTUCTUKIA Ta KOHTPOMEM Hag CMiBPOGITHUKaMK

Mapyc-MeHepxmeHT

i MapkeTuHr .
Jaxi, MapKETVHT, 06CNyroByBaHHA)

IHcTpymeHT aBTomaTu3aLii CRM-cTpaterii, AKui NOERHYE B EQNHNIA iHPOPMaLiiHWiA NpoCTip
B3AEMOMOB'A3aHi 6i3HeC-NpoLec OCHOBHMX Nigpo3LiniB KOMMaHii no poboTi 3 KnieHTamu (Mpo-

Cuctema B Gmail gnsa ontumisauii 6isHec-npouecis. [lo3Bonsie Manomy Ta cepeHboMy Gi3Hecy
Net Nunt CRM 36MpaTh NOTEHLiNHMX KNIEHTIB i3 Pi3HNX AXKeper, OLiHIoBaTK, CErMEeHTYBATM Ta BifCTeXyBaTH iX
LUNAX 32 AOMOMOrOI0 «BOPOHKM NPOAaxiB» — npAMo 3 Gmail-nowTtn

vTiger CRM

Open-source CRM-crctema Ha nnatdopmi Apache, MySQL, PHP. LUnpoka dyHKLioHanbHiCTb.
B6ynoBaHuin NOWTOBWIA KNIEHT. KNIEHTCHKMI nopTan

IhKepeno: aBTopcbKa po3pobka.

3a ouinkamu pocaipHuupkoi rpymu Technical Assisa
tance Research Program, cepepHs BiapQua Bip iHBecTHLIii
B SIKICHUII CepBiC AASl TIPOMMCAOBMX IATIPUEMCTB CTa-
HOBUTb 100%, GaHKIBCHKMX YCTaHOB — A0 170%, mipmpu-
€eMCTB y cepi po3apibHoi Topriai — A0 200% [21, c. 16].

PesyAbTaTi AOCAIAXEHD 3apyODKHUX BueHMX [22]
M0Ka3yloTb, 10 5% 3POCTAaHHA KIABKOCTI AOSABHMX
KOMITaHil CIOXMBAYiB CYMPOBOAXKYETHCS 301ABIIEHHIM
npubyTKy Bip 25 A0 85% 3aA€XHO Bip BUAY €KOHOMIUHO]
AlsiapHOCTI. 3a pospaxyHkamu Ax. Koyamana [23], pea-
Al3aljis cTpaTeriii, METOAIB i CUCTEM AASI 3pOCTaHHS AO-
SIABHOCTI KAI€HTIB CIIpusie MABUILIEHHIO TPUOYTKOBOCTI
kommnauii Ha 25-100%. Ilpu LboMy, Ipy NPaBUABHOMY
BIIPOBaAXEHH] mporpaMm AosiAbHOCTI, Ha 15% 36iAb-
IYITBCA 00CATM MPOAAXIB, Ha 20% — MapKeTHHIOBUI
edexT, Ha 23% — piBeHDb AOSIABHOCTI A0 OpeHAy [24, c. 12].

MEPUKAHCbKI AOCAIAHUKM [25] BCTAHOBUAM, 1110
1% 3pocTaHHA iHAEKCY 33aA0BOAEHOCTI IIOKYII-
LIiB IPUBOAUTD A0 3% 30iAbIIEHHS KariTaAi3awil
kommaHiil. CepepHill KyMyAATMBHUII edeKT HpUPOCTY
penrabeabHoCTi (Ha 11,5% 3a 'SITh POKiB) CTAHOBUTB BiA
1% 1opi4HOTO NMPUPOCTY iHAEKCY 3aAOBOAEHOCTI CIO-
KMBauiB.
3rigHO 3 eKcrepTHUMM OLiHKaMu [26] BUTpaTy Ha
HPUAGAHHS HOBOTO crioxuBada B 5—10 pasiB GiAblue, a
Ha NOBEpHEeHH: BTpayeHoro crnoxusaya B 50-100 pasis
0OiAblire BUTpAT HA YTPUMAHHS 3aA0BOAEHOTO CIIOXKMBA-
4a. AoBeAeHO, 10 BIATIOBIAHO A0 mpuHuumy ITaperto 80%
npuOyTKy KoMIaHist orpumye Bia 20% MOCTIHUX KAi-
€HTIB, a BapTiCTb 3aAy4€HHS HOBOTO KAi€HTa B 5 pasiB
TIepeBUILYe HOMiIHAABHY BapTiCTb YTPYMAHHA HAsIBHOTO.
30iAblIeHHs TOBApOOOIry Bip HaABHMX KAieHTiB Ha 10%
MIPUBOAUTD AO 3POCTaHHA aKLJIOHEPHOI BAPTOCTi KOMIA-
Hii Ha 15,5%.
3a AQHMMM KOHCAATMHIOBOro areHtctBa «PRCAx»
[27], y 2018 p. cepeaHiit BiACOTOK Bis MapKeTMHIOBOIO
0l0AKeTy KOMIaHill Ha MPOCYBAHHS MPOAYKTIB i CymyT-
HIX TOCAYT OHAQIH CTaHOBUTb NpuOAM3HO 16% i 1io-
piuHo 30iabiyBaTHMeThCS Ha 10%. Y x0A1 BeecBiTHBOTO
pocaiaxenns Digital 1Q, mpoBeaeroro xommatieio PwC,
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BUSABAEHO, INO: 54% KepiBHUKIB TpPaHCIIOPTHO-AOTiC-
TUYHMX KOMIIaHill BBA)KAIOT, 10 iHBeCTULil B LnbpoBi
TEXHOAOTII A03BOASIOTH 30iAblIyBaTH BUPYUKY; 16% —
npubyTok; 11% — mokpayBaTu SKicTb 00CAYrOByBaHHS
KAI€HTIB. 64% peCIOHAGHTIB CTBEPAXKYIOTb, IO IIPOT:-
rOM HaCTYIHUX 5 POKIB 3MiHM B OBEAIHL|i KAi€HTIB npu-
BEAYTb AO IPOPUBHUX TpaHcdopMaLiil B ix 6i3Heci.

3a MpOrHo3aMM MIKHAPOAHOIO AHAAITMYHOIO
arentctBa Gartner, oo 2020 p. KAieHTCbKui1 cepsic 3a
CBOEIO 3HAUYILICTIO AASI CIIOXKMBA4iB MO3Ke 00irHaTH Taki
MOKa3HMKY, SIK LjiHa Ta AKiCTb MpoAYKLii. [lepcoHaaisa-
1, HA AYMKY aHAaAiTMKiB MiKHapOAHOI KOHCaATMHIO-
Boi ¢ipmu McKinsey, Bke A03BOAsi€ TAODAABHUM TPaB-
sM 30iAbiIyBaTH AOX0AM Ha 5-15%. 3a pospaxyHKamu
Gartner, y 2019 p. xomnanii B 6araTbox kpaiHax 30iAb-
IIVAM CBOI iHBeCTUIIil B NEPCOHAAI30BaHMI MapKeTVHT
Ha 50%. 3riano 3 ouinkamu Gartner Research, oo 2025 p.
KOMIIaHil, AKi BUKOPUCTOBYIOTb AAS B3aeEMOAIl 3 mo-
KYILAMU TIOHAA YOTMPBOX LMPPOBUX KaHAAIB, OYAYTH
Ha 300% edeKTUBHILIMMU OAHO- TA ABOKAHAABHIX KOH-
KYpeHTiB. A KiAbKiCTb MYABTMKAaHAABHUX CIIOXKMBAYiB
3pocte y 2025 p. BABiui. [Tpu 1jpomMy BapTicTh 06CAYTOBY-
BaHHA MOXX€ 3HAUHO CKOPOTUTHUCS 32 PAXYHOK Ilepepos-
TMOAiAY 3amuTiB y UMPOBI KaHAALL.

BMCHOBKU

BcraHoBAeHo, 1m0 yudpoa TpaHcdopmaLiis Aoric-
TUYHOTO CepBiCy B CUCTEMi AOTICTUYHOTO MEHEAKMEHTY
MIATIPMEMCTBA TiCHO B3a€MOIIOB 13aHa 3 PO3BUTKOM iH-
dbopmauiiiHoi ekoHomiku. [ToBHA OpieHTallis HA CIIOXKU-
Baya AOCATAETHCA 32 PAaXyHOK OpraHisawii akyMyAloBaH-
Hsl, CTPYKTYpYBaHHs Ta 0bMiHy iHdopMmatiiero, a BUCOKMIL
piBeHb KOHKYPEHTOCIIPOMOXXHOCTI B iHpopMaLIiiiHy eko-
HOMIKY HEMO>KAMBUIL 0€3 KAIEHTOOPIEHTOBAHOTO MiAXO-
AY AO KAIEHTCBKOTO CepBiCy. YIIpaBAiHHA B3a€MOBIAHO-
CMHAMMU 31 CTIOXKMBaYaMM CTa€ NPiOPUTETHUM HANPAMOM
B yMoBax Ludposisaii 6isHecy. ¥ cyyacHomy inpopma-
Li/IHOMY IIPOCTOPi 3pOCTA€ POAD i 3HAUEHHS IOAIMNILIeH-
HA SKOCTi AOTICTUMHOTO OOCAYTOBYBaHHSA 3 BUKOPMUC-
TAHHAM KAIEHTCBKOTO MipAXOAy. AaHmil MiAXip O3Havae
BUOYAOBYBaHHS BCiX Oi3Hec-IpolieciB HABKOAO IOTpe6
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KnieHToOpi€eHTOBaHicTb

BukopucmatHs iHgpopmayitiHux iHcmpymenmis i digital-kananie

<
CRM- EneKkTpoHHi MporpamHi T PisHi undposi
cncTemMa 6isHec- I'IJ'IaTd)OpMI/I nponyKTm KaHann
J
Y

(DOpMyBaHHﬂ AKICHO HOBOI KY/IbTYPW MapKEeTUHIOBUX KomyHiKauiVl

N7

Y

IHTerpauia CRM-cuctem
B [T-apxiTekTypy KOMnaHin

IHTerpauis undpoBUX KaHaniB MapKeTUHIOBOI
KOMYHiKauii B €EANHY cuctemy

~Z

~Z

Lugpposa cmpamezia mpaHcopmauii knienmcokozo cepsicy (LUCTKC)

Eranu:
+* aHani3 cutyauii Ta po3pobneHHn 3aranbHOT KoHuenuii uudposoi TpaHchopmaLii;
< iHTerpauis CRM-cuctemu 3 digital-npodinem knieHta;
«* po3pobka ocobucToro KabiHeTy KiieHTa Ta nepcoHanisauia canTy;
% CTBOPEHHSA «PO3YMHOro» YaT-60Ta Ha OCHOBI LUTYUYHOTIO IHTENEKTY;

** nepcoHanisawis po3cunok;

< HaJlaWwWTyBaHHA afpeCHUX pUSh-I'IOBip,OMHeHb;

¢ onTUMI3aLis peTapreTuHry;

% dopMyBaHHA eKOCMCTEMMN EANHUX MPOMO3ULIA KNIEHTY OHNaH i odnaiin;
¢+ cTBOpeHHs digital-npodinto KnieHTis, AKMIA ynpaenseTbca B Customer Data

Platform komnaHii;

*»» (OpMyBaHHA OMHiKaHaNIbHOIo cepeoBULLa —
ToyvoK i back-office B eanHe iHpopmaLiiHe cepenoBuLLe, TOGTO 3aCTOCYBaHHSA
OMHiKaHaNIbHOCTI AAK KIIIOYOBOrO iIHCTPYMEHTY KJTIEHTOOPIEHTOBaHOI Moaeni

NapTHEPCbKUX B3aEMOBIAHOCKH

iHTerpauis Bcix digital-kaHanis, po3gpibHmx

= L

Hanpsamu nidsuweHHs aKkocmi KnieHMcbKo20 cepsicy ma 0oceidy

** KOMMMeKCHa MofepHi3auis 6isHec-npouecis;

Ta LWBMAKOCTI 6i3HeC-NpoLecis;
% OMTMMI3aLlia opraHisauiiHOT CTPYKTYpW;
% TpaHcdopMalis moaeneli NoBeAiHKN KNiEHTIB

*,

*,

% GOpPMyBaHHA KNIEHTOOPIEHTOBAHOIO MUCSIEHHS;
% MepeopieHTaLiA Ha KNieHTa Npu po3pobLi NpoayKTiB i nocnyr;

* UndpoBI3aLis, MalIMHHE HaBYaHHSA Ta poboTr3aLis ans NiaBULEHHSA epeKTUBHOCTI

Ixepeno: aBTopcbKa po3pobKa.

KAIEHTIB 1 PO3rASAQ€ETBCA SAK IHCTPYMEHT 3i CTBOPEHHSA
LIHHOCTeIT AASI CIIO)KMBAYIB Ta BUKOPUCTAHHS L POBUX
TEXHOAOTII AAS MIABUIIIEHHA KAIEHTCHKOTO AOCBIAY.

eaAisallis 3amponoHoBaHoi Lu¢poBoi crparerii
TpaHcdopMmallii KAiEHTCbKOTrO cepBicy crpusTu-

M€ OAEp)KaHHIO CHHEpPreTUYHOro edexTy, SKuil
BKAIOYQE:
+ exoHomiuHuLl epekm — Y pe3yAbTaTi 36iAblIEHHS

cepeaHbOi MPUOYTKOBOCTI Bip opraHisauii Ao-
ricTuyHOI AisiAbHOCTI Ha 15-20%; mipABUIEHHS
NIOKa3HMKA YTPMMAHHA CIOXMBaYiB Ha 5%; CKO-
POYEHHA Yacy Ha BUKOHAHHS IOTOYHUX OIepa-
uin Ha 25-30%; MiABUIIEHHS TOYHOCTI MPOTHO-
3yBaHHs 00CSIiB BiABAHTR)XEHHS NPOAYKLUII AO

Puc. 1. Oco6nuBocTi undposoi ctparterii TpaHcdopmaLiii noricTMMHOro cepBicy Ha 3acafiax KNi€HTOOPiEHTOBAHOCTI

99%; 3MeHIIIeHHSI BUTPAT HA 30yT, MAPKETUHI i
MIATPUMKY KAi€HTiB Ha 10-15%;

coyiarvHull epekm — 3a PaxXyHOK ONTUMi3allil
poboTty CHiBpOOITHUKIB MIAMPUEMCTBa; MIABU-
LIIeHHsT IIBUAKOCTI 00pOOKHM 3aMOBAEHb CIIOXKM-
BauiB i piBH: iH(OpMALiTHOI 6e3eKy; 3MeHIIeH-
Hs BUTpAT Yacy Ha opraHisaiiio oOMiHy iHdop-
Malli€l0 MiXX MIATIPUEMCTBOM i €KOHOMIYHMMMU
KOHTpareHTamu;

eK0A02iYHUTL eekm — 3MEHIIEHHS HeraTHBHOIO
BIIAMBY Ha HABKOAMILIHE CEPEAOBULIIE B PE3YAbTAT]
TIOAIIIIIEHHS] YMOB TPAHCIOPTYBAHHS Ta CKAAAY-
BaHH:I TPOAYKLIiT; 3aCTOCYBaHH: KOHLIELII yIIpaB-
AIHHA TIDOMMCAOBMMU BIAXOAAMM B KOHTEKCTI
LVPKYASIDHOI €KOHOMIKY; peaAisaljii «3eAeHnxX»
TEXHOAOTII Y IPOMUCAOBOMY BUPOOHULITBI.
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ITepcreKTVBY MOAAABIIMX AOCAIAKEHD TIOAATA-
I0Tb Y po3po01ii opraHisaLliliHo-eKOHOMIYHOTO MeXaHi3-
MY YIpaBAiHHA B3a€MOBIAHOCMHAMM 3i CIOXMBAuYaMy B
KOHTEKCTi MapKeTMHTOBOI CTpaTerii MAIPUEMCTB B yMO-
Bax iHpopMaLiiHOT eKOHOMIKHL. L
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