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KoBanbuyk K. B., MogopoxHa M. P. KoHuenTyanbHi 3acagu popmyBaHHA 6peHay

Y cmammi npedcmassieHo KoHuenmyanbHuli 6asuc hopmysaHHs bpeHOy Ha 0CHO8I IPosedeH020 aHANI3Y Katvosux ideli AociOHUKI6 i npakmukis, AKi 3a-
limanucs npobaemamu bpeHouHey, inococii 8edeHHs bi3Hecy 8 yMo8ax PUHKOBUX BIOHOCUH, PO3BUMKY MOp208oi MapKU ma bpeHdy, po3pobKu MapKemuH-
208UX cmpamezili, peknamu, IPOCYsaHHA MoBapie Ha PUHKY. 3a pe3yabMamamu aHani3y 3a2aabHOBU3HAHUX KoHUenuill («Kaniman 6peHdy», modens «Koneco
6bpeHdy», «Teopia imioxy», «Cmpame2iyHuli 6peH0-meHedHmeHm», «4-D Branding», «Makcumisayia momeHyiliHux 8u200 mopaosux mapok», «Value-Based-
Marketing») ma meopili 6peHdy makux yuerux, Ak /. Aakep, T. led, [. Oainei, A. Enneyd, K.-H. Kangepep cgpopmosaro noHamiliHuli anapam 6peHOuHey,
WO CKAaOaMb MaKi MOHAMMS, AK «Kamimas 6peHdy», «Mop208a MAPKAy, «iMiOH(», «perymayisy; 8udineHo xapakmepucmuru 6peHdy — nidepcmeo, ideH-
MUYHICMb, YHIKaNbHICMb, UiHHICMB, Nepesaza; 8U3HAYEHO cymHicmb 6peHOy 3 no3uyili BUPOBHUKA, WO GOPMYE KOHKYPeHMHI nepesazu npodykmy 0115 crno-
HUBaYa Yepe3 3a00801€eHHA 1020 (yHKYIOHANbHUX, COYianbHUX, eKOHOMIYHUX, ncuxonoaiyHux nompeb. Ocobausy yeaey 8 cmammi npudineHo KoHyenyiam
103UYi0HY8AHHA BPeHAY, Oe OCHOBHUMU «2PaBUAMUY PUHKY BU3HAYeHI KOMNAHIA, KOHKypeHmu ma ii cnoxcusavi. Mo3uyis 6peHdy Hadae iHhopmayito npo
ideHmuyHicmb Yepes 3acobu KomyHikayii. Mo3uyioHyeaHHA bpeHdy BK/OYAE MpazHeHHA nidKpecaumu io2o Katovoei acnekmu, a ides cmpamezii mosuyio-
HYBQHHA M0A1A20€ 8 0HECEHH 00 CIOX(UBAYA YIMKO20 yABAeHHA Npo no3uyito bpeHdy. Mo3uyis 6peHdy po3kpusaemsca Yepe3 Habip acouiayil, yaeneHo ma
0uiKy8aHb, AKI CIoxcu8ay noe’asye 3 6peHAom. Le BIOHOCHA KOHUENUis, Wo rpyHMyemsca Ha NOpiBHANbHIl OUiHYi croxusayem 0aH020 bpeHAY 3 KOHKYpyto-
yumu 6peHdamu. PeanbHum nidmeepoxeHHAM BUKOPUCMAHHA 3a3Ha4eHUX KOHUenyill y hopmysaHHi bpeHOy KomnaHill € aHani3 pelimuHz08ux MO3uyii makux
2no0banbHux bpeHdis, Ak Apple, Amazon, Mercedes-Benz, Toyota, Google, Microsoft.

Knrouoei cnosa: 6peHo, bpeHOUHe, mop208a MapKa, KOHUeENyis, (hopMyBaHHS, MO3UYIOHY8AHHS, aHAANI3, pelimuHe no3uyil.
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Kosanwuyk K. V., Podorozhna M. R. Conceptual Principles of Brand Formation
The article presents a conceptual basis for the formation of a brand based on the analysis of key ideas of researchers and practitioners engaged in branding
issues, business philosophy in market relations, development of trademark and brand, development of marketing strategies, advertising, promotion of goods
in the market. According to the analysis of generally accepted conceptions ("Brand capital”, "Brand wheel" model, "Theory of image", "Strategic brand man-
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agement", "4-D Branding", "Maximization of potential shopping brands", "Value-based-Marketing ») and theories of the brand of such scientists as D. Aaker,
T. Ged, D. Ogilvi, Y. Ellwood, J.-N. Kapferer was formed the conceptual framework of branding, which includes such concepts as "brand capital", "trademark",
"image", "reputation"; the characteristics of the brand are highlighted - leadership, identity, uniqueness, value, advantage; the essence of the brand is defined
from the positions of manufacturer, which forms the competitive advantages of the product for the consumer through satisfaction of the functional, social,
economic, psychological needs of the latter. Particular attention in the article is paid to the conceptions of brand positioning, where the main "players" of the
market are determined as the company, competitors and consumers. The brand’s position provides information on identity through communication tools. The
brand’s positioning includes the desire to emphasize its key aspects, and the idea of a positioning strategy is represented by the clear idea of the brand posi-
tion communicated to the consumer. The brand’s position is disclosed through a set of associations, ideas and expectations that the consumer connects with
the brand. This is a relative conception based on a comparison by the consumer of this brand with competing brands. The real confirmation of the use of these
conceptions in the formation of the brand of companies is provided by an analysis of the rating positions of such global brands as Apple, Amazon, Mercedes-

Benz, Toyota, Google, Microsoft.

Keywords: brand, branding, trademark, conception, formation, positioning, analysis, rating of positions.
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AobaaisaLis CBITOBOI €KOHOMIKM Ta YKOPCTKA KOH-

KYPEHL|isl TIPU3BOASTb AO CKOPOUEHHS KUTTEBOTO

LIMKAY TIPOAYKLil Ta A0 HeobxiaHocTi 3abe3rme-
YeHHs KOMepliiaAisallii HOBUX PO3pOOOK, BKAIOYAOYM
00'eKTU iHTeAeKTyaAbHOI BAACHOCTI. Y MpocyBaHHi Ha
PVHKY TOBApiB i TOCAYT, @ TAKOX MiABMILEHHI KOHKYPeH-
TOCIIPOMOKHOCT] HALJiOHAABHMX BUPOOHMKIB BaskAMBE
MiCLie HAAEXUTD OPEHAY.

KoHuentyaabHi noAokeHHs GpopMyBaHHS OpeHAY
sSIBAsi€ COOOI0 MIEBHI KPOKY AO CTBOPEHHS] HOBOTO OpeHAY
Ha PYHKY Ta IO3ULIOHYBaHHA i 3aKpilAeHHS 3a c000:0
IIeBHOIO iCTOPIl, iM'sI, MPECTIKY Ta AOBipY CIIOXKMBAUIB.
KoHuenijis — 11e aBTOPCHKMiA CIOCIO TPaKTyBaHHs, Ke-
piBHa iAes, 1[0 BU3HAYa€ cTpareriio Al ii aBTopa. Eae-
MeHTaMM KOHLieNLil BUCTYIaoTh 0asoBa ipes Ta yH-
AaMeHTaAbHI npuHuumyu. KoHuemn1iio, K cucTeMmy, Bia-
pi3Hsie Bip iA€l KOMIAEKCHICTD MOTASIAIB, sIKi MMOB’sI3aHi
MDK 00010 | BUIIAMBAIOTh OAVH 3 iHIIOTO. BipCyTHICTD
(pyHAAMEHTAABHYX NMPUHLMIIB Y KOHLEMNLil, T0BHa abo
YaCTKOBA 3aMiHa LMX IPVHLUIIB AO3BOASIE aBTODPY pop-
MYAIOBATH PeBOAIOLIIIHI, TOMMAKOBI Ta/a00 HiriaicTcbki
iael. Y 1boMy BMIAAKY aBTOPCbKA KOHLENLis 3MiHIOE,
TpaHChOpMye iCHYIOUY 11 YCTaAeHy CUCTeMY IOTASIAIB,
1110 BUBHAYAE 1i SIK HOBATOPCHKY a00 TIOMUAKOBY, CITIpHY.

KoHujenijiss MapKeTHHIY POBTASAQETBCA 5K (iro-
codist BepeHHs 6i3HECY B yMOBAaX pUHKOBMX BIAHOCHH, SIK
ocHOBa AAs crparerii. OcobAnBe po3yMiHHS MapKeTHH-
TOBYX SIBULL, IPOLIECiB i GaKTiB, OMUCYETHCS B KOHLeMLii
PO3BUTKY Mapku a0 OpeHAY, MapKeTMHIOBOI cTpaTeril
200 pexAaMHOI KaMIIaHil Ta CAYXUTb IMIACTABOI AAS
PMHKOBOI ALIABHOCTI.

ABTOpamM 3araAbHOBM3HAHMX KOHLIEILIill Ta Teo-
pil OpeHAy € Taki poocAipHMKY, K A. Aakep, AX. Aakep,
T. Tea, A. Oriasi, . EaaBya, XK.-H. Kandepep. 3asna-
YeHMMU HayKoBLisIMM COPMOBAHO MOHATINMHMIT armapar
OpEHAMHTY, BUAIAEGHO Ta AOCAIAXKEHO XapaKTepUCTUKU
OpeHAY, pO3pOOAEHO TeXHOAOTi OpPEeHAMHIY Ta OLiHEHO
e(eKTUBHICTD IX 3aCTOCYBAHHSL.
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Y cyyacHiit ekoHoMili OpeHAM (TOProBi MapKm) rpa-
I0Tb POAb TAODAABHMX KOMYHIKaTOPiB MiXX IIPOAABLISIMI,
TOBapamy Ta MOKYNusAMU. bpeHAMHT BTiAlO€ B co0i 0co-
OAVIBY TEXHOAOTiI0 CTBOPEHHs 3aCHOBAHMX HA CIIOXKMB-
4OMY AOCBIAI Ta AOBipi CMMBOAIYHNMX acoujauill i Heop-
MaABHMX 3B'$5I3KiB, 5IKi pO3IIMPIOIOTb MOKAKMBOCT] MapKe-
TUHTY BigHOCKH [1]. 3a AomoMoro0 OpeHAIB BUPOOHMKHM
He TiAbKM iHQOPMYIOTh CIOXVBAYiB NPO KAIOYOBI I{iH-
HOCTi CBOIX PMHKOBIUX IIPOINO3MLIilL, aAe i IParHyThb 3po-
OutH cBilt 6isHec GiABLI CTIIIKMM, 3aPYHAI0OUUCH AASL LIbO-
IO MATPUMKOI0 AOSIABHUX KAIEHTIB [2]. AASI CiOXXMBayiB
OpEeHAM € CBOEPIAHMM «ITYTiBHUKOM Cepes KOHKYPYIOUMX
TOBapiB i GipM», 3HIKYIOUM PUHKOBY HEBM3HAYEHICTD i
3201AAKYIOUY Yac Ha MPUITHATTS pillleHb IIPO MOKYIIKY.
Bpenan BiaoMi 3 AaBHiX yaciB. BoHu rpanTb BaXAUBY
POAb 3 TO3ULIIT PO3BUTKY iHHOBAL{ITHOT €KOHOMIKM [3].

Alp 3a3HAUMTH, 1[0 MOHATTSA «OpeHA» i «OpeH-
AVIHT» € BIAHOCHO HOBMMM, OCKIABKM BIIepIIe
BoHU OyAu BBepeHi y XX croairTi. Ha panuit yac
€ BeAMKa KiAbKICTb HayKOBMX IIpalib, IPUCBAYEHNX CaMe
HOHATTIO «OpeHAMHr». Tak, AeBia Aakep — 3aCHOBHMK
Teopii OpeHAY — Bi3HaYaB OPEHAMHT SIK BEAUKY KIIOTYXK-
HY CMAY», IJO € OCHOBOIO AASI B3AEMOBIAHOCYH 3 KAi€H-
TaMM, A€ OCHOBHUMM €AeMEHTaMM € «CIIOKMBYMIT AOCBIA
i AOBipa AO CUMBOAIYHUX acoLjiaLili», 110 3AQTHI PO3LIN-
PUTY MOXXAMBOCTI MapKETMHIOBUX BIAHOCHH, TOOTO BiA-
HOCUH MiX CITO>KMBa4yeM i KOMITaHi€lo, 1[0 HaAA€ TIEBHU
MPOAYKT. A. Aakep BU3HAUMB He TiABKM CYTHICTb, a I
3MICTOBHO HAIlOBHUB MOHATTS «OpeHA» i BBiB y 00ir Taki
TOHATTS, SIK «KaIliTaA OPEHAY», «IAEHTUYHICTD OpeHAY»,
«AipepcTBO OpeHAy». Karmitaa OpeHAY BiH PO3TASIHYB SIK
crieljiaAbHMIT MapKeTUHIOBUII TePMiH, 11J0 XapaKTepusye
LiHHICTh TOProBOI MapKi; iA€HTUYHICTb OpeHAy — 1ie
JIOT0 HENMOBTOPHICTb, TOOTO JOr0 iHAMBIAYaABHICTD Ta
BiAMIHHI pucH Bip iHIIOro mpoaykry [4].
Konuenuito «Koaeco OpeHay» 3ampornoHyBaaa co-
LiaABHUIT TICUXOAOT i MapkeToAor AkeHHibep Aakep.
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Lls MopeAb Mae 5 piBHIB, 110 3aKAAAEHI OAMH B OAHOTO.
«Koaeco OpeHAy» Ade 3MOT'y CUCTEMATU3YBATH Ta YiTKO
OIMCATU BCi CTOPOHU B3aEMOBIAHOCUH MiX OpeHAOM i
crioxuBaueM. [lepiiym Takum piBHeM, TOOTO OCHOBOI,
€ aTpubyTu OpeHAy — Te, 1[0 BU3HAYa€ 11010 GiznuHi Ta
byHKLiOHAABHI XapaKTepUCTUKY, TOOTO 11O ABASE CO-
0or OpeHa HacmpaBai. Aaai iayTh iforo mepesary, 1o
BKa3yIOTh Ha Pe3yAbTaT BUKOPUCTaHHA OpeHAy. Tperim
piBHEM BUCTYNAKOTb LiHHOCTI, 1110 BU3HAYAIOTb €MOLIilHI
XapaKTePUCTUKY MPOAYKTY, TOOTO 1110 BiAuyBae CIOXU-
BQY, sIKE CTABAEHHS AO HBOTO 3 00Ky cycmiabcTBa. Ha-
CTYIHMM piBHEM BUCTYIa€ iHAMBIAYAABHICTb OpeHAY,
SIKY TIPEACTABASIIOTh XapaKTEPUCTUKI, 10 HOPMYIOTHCS
Ha 0a3i mepesar, BIATIOBIAHUX SIBHUM i IPUXOBAHUM II0-
TpebaM crioxuBadiB. [T'saTuit piBeHb MpeACTaBASIE CYT-
HICTb OpeHAY, IO TOEAHYE B COOi BCi XapaKTepUCTHUKY,
arpulyTu Ta BiAOOpaXKye YHIKaAbHICTb i Mi3HABAHHICTD
OpeHAY cepep iHLIMX IPEACTABAEHMX HA PUHKY.

Konuentiis, mo 6yaa pospobaena Aesiaom Oriasi
[5], npomoHye ABa MAXOAM AO BU3HAYEHHS OPEHAY, A€ 3
no3utiii BUpoOHMKa OCHOBHOIO XapaKTEPUCTUKOIO € H0T0
KOHKYDeHTOCIIPOMOXHICTb, 3AQTHICTb BUTPUMYBATU
YKOPCTKY KOHKYPEHLIil0 Ha PUHKY, @ 3 O3MLIiI CIIO)KMBa-
4a — popMye yIBAEHHS PO MIPOAYKT Ha OCHOBI XapakTe-
PUCTHK, 1110 BiH 0a4uTh i BiAuyBae.

JKan-Hoean Kandepep [6] y cBoilt KoHemnii 30-
cepeAMBCs Ha OpeHpax MPOAYKTIB Karteropii Lux i pos-
poOuB mipamiAy — CHUCTeMy CIiBBiAHOLIEHHS MiK Ma-
COBUMU OpEHAAMU Ta OPEHAAMU KaTeropii posKoli, Ha
BepXiBLi fKOi 3HaXOAATbCS HAMAOPOXKUi MPOAYKTH, AKi
yacrile 3a BCbOTO iCHYIOTb B OAHOMY eKk3eMnAspi. Hipk-
ye MpeACTaBAEHi IPOAYKTH, 110 BUTOTOBASIIOTLCA B HEBe-
AMKMX KIABKOCTSIX 200 cepisix. Ha HacTymHoMmy piBHi Bu-
AiAeHO cepiliHe, GpabpuyHe BUPOOHMLTBO 3 HANBUIIOK
sIKicTIO B Kateropii. bazor AAst Beiel mipamiau € Macose
BUPOOHMLITBO, A€ HAOIABIINIT aKleHT OyB 3poOAeHMIt
Ha co0iBapTICTh MPOAYKTY.

ouuenuis, wo HaeiB Tomac Tep [7], mae HasBy
«4D Branding». BiH 3amponoHyBaB 4OTMPUBU-
MIpDHY MOAEAb AASL PO3YMIHHS CHABHMX i CAQ0-
KUX CTOpiH OpeHAy. i MOXHa BMKOPUCTOBYBATH AAS
CTBOPEHHSI HOBOTO OpEHAY 11 aHaAi3y icHyrounx. MopeAb
AO3BOASIE KOMITAHIIM PO3POOUTU BAACHMI YHIKaAbHUI
OpeHA-KoA, 800 po3yMOBe TI0A€ OPEHAY, YHIKAABHY KOp-
noparueHy AHK. Mopeab 4D OpeHAUHIY BKAIOYAE:
+ PyHryioHarvHull Bumip: OTMCYE YHIKAAbHI Xa-
PaKTEepUCTHKM IPOAYKTY 200 MOCAYTH;
+ coyiarvHull Bumip: Mae CIIpaBy 3 AOCBIAOM CIIO-
XKUBava SK KOPUCTYBAYa;
+ meHmaivHuli Bumip: OPEHA BIIAMBAE HA AIOAEIL,
y cBiAOMOCTI cio>KuBa4iB GopMyeTbCs HOBA LiiH-
HICTb;
+ OyxoBHuIi Bumip: CTOCYETbCS LIHHOCTEN, IO
CTOSITb 32 OPEHAOM.
4D OpeHAMHT 0€e310CepeAHbO 3BEPTAETHCS AO Ca-
MO CyTi IlepeKOHaHb CIIOXMUBaiB [7].
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SIn EaaByps [8] BuaiAMB ocHOBHI 0cobAmMBOCTI
YIpaBAIHHA TOPIOBMMM MapKaMM Ha TaKMX pPUHKaX.
ITepir 3a Bce, 1je MiHiMiBaLlis «AACBKOro (akTopa» B
npoteci 3aKymiBAi 3 60Ky KOMITaHill, BUKAMKaHa Mpar-
HEHHSM 3aCTpaxyBaTUCs BiA HEBUIIPABAAQHOTO BUTpa-
YaHHA KowITiB. [oBOpAYM PO Mpoliec 3aKyMiBAi, AOCAIA-
HMK CTBEPAXKYBaB, L0 HAMBAKAUBIIIMM 3aBAAHHAM 3
YIpaBAiHHS MapKOI0 TOBapy BUPOOHNYOT0 NPU3HAYEHHS
€ 3HIDKEHHS PU3MKIB CIIPUIMHATTA MOKYILUSAMU TOBApY.
Taxox f. EABya BUAiAMB 3allikaBAeHi IPYIN, SKi BIAK-
BAIOTb HA NTPOLeC MTOKYTKI: KOPUCTYBayi, KOHCYABTAHTH,
KepiBHuKH [8].

KoaexTus yuenux y ckaaai T. AmOaepa, TT. Aoiias,
A. Aakepa, K. Keaaepa, b. Ieitaa 3anponoHyBasa KOH-
tenuito Value-Based-Marketing Ha ocHoBi BapricHoro
MIAXOAY AO OLjiHIOBaHHsI Oi3Hecy. AaHmit miaxia Hampas-
A€HUI1 Ha MiABUIeHHs BAPTOCTi bi3Hecy, KamiTaAy OpeH-
AY, LI0 BU3HAYAETHCSA AK KOMIIAEKC YIBAEHb IIPO PUHKOBI
MOXAMBOCTI KOMIIaHil, 110 301ABIIYIOTh BAPTICTD Oi3HECY
32 PaXYHOK AOAQTKOBOTO aKTuBy. KoHuenTyaApHuil Oa-
3UC BU3HAYEHHS CYTHOCTI T4 3MICTOBHOTO HAallOBHEHHS
TOHATTS «OPEHAUHT» HaBEAEHO B maba. 1.

Aip 333Ha4MTH, IO OPEHAMHT, SK IPOLIEC CTBO-
peHHs Ta (OpMyBaHHS OpeHAY HAa PUHKY,
HOB'S3aHMIT 3 MOAEpHi3alli€lo, peOpeAMHIOM.
BaxAMBMM KPOKOM Y TpoLieci CTBOpeHHs Ta pOpMyBaH-
HA € 110T0 No3ULjioHyBaHH:A. KoHIlenwil Mo3M1ioHyBaHHA
OpeHAy HaBeA€HO B mab. 2.
[To3uiioHyBaHH: mepeabayae BAaAe MicLie Ha pUH-
Ky, @ TaKOX TIeBHY acollialjiio y croxuBadis. ’KoaHa KoM-
TaHis He AOCATHE YCHiXY, SIKIIO {i TOBapy Ta MOCAYTH CXO-
Xi Ha Bci iHwi mponosuuii Ha puHKy. KoMmnaHii nopuHHi
MParHyTU AO aKTYaABHOTO AAS CIIOKMBAYiB MO3UL[IOHY-
BaHH: Ta AudepeHLitoBaHHA. OCHOBHMII IPUHLIII IT03U-
LIIOHYBaHHsI IIOASITAE HE B TOMY, 100 CTBOPIOBATH L{OCh
HOBE i BIAMiHHE Bi iHIINX, @ B MaHINyAIOBAaHHI TUM, 1LJO
BXXe € B PO3yMi CIIOXIBaya, Ta Y BUKOPUCTAHHI B)Xe Ha-
SIBHX 3B'SI3KiB. 32 paxyHOK MO3ML{iOHyBaHHs OpeHA BlU-
3HAYAETHCA AK CYMa BCiX BpaXKeHb, OAEP>KYBaHMX CIIOXKU-
BayaMy Ta KOPMUCTYBAYaMy B Pe3YAbTATi YiTKOro Micus,
3alIMaHOTO LMMU BPaKEHHAMM B iX pO3yMi, KOAM Ha ix
OCHOBI CIIPMIIMAIOTHCSI eMOLii Ta GYHKIIOHAABHI BUTOAN.
IMipAXX OpEHAY — 11€ 110T0 IIOTOYHE CIIPUIHSITTS, iAeHTIY-
HICTb — CIIPUITHATTS OPEHAY, KO0 X0TiA0Cs 6 AocArTn
¢ipmi. TTosuwis 6peHay npeacTaBasie cobow iHpopma-
Liif0 PO iAEHTUYHICTb OpeHAY, po SKY iHdopMmalis mo-
BMHHa OyTM IolMpeHa B ycix 3aco0ax komyHikauil. ITo-
3ULIOHYBAHHS OPEHAY BKAIOYA€E IIPArHEeHHsI MAKPECAUTI
TiABKU AedKi Joro acrekTu. Kalouosa ipest B crparerii
MO3ULIOHYBaHHS MOASTA€ B TOMY, 1[0 CIHOXVBAY MOBU-
HEH MaTHy YiTKe YSBAEHHsI PO Mo3uLiito OpeHay. TTosutiis
OpeHAy — 1ie Habip acowiawiit, ysIBA€Hb i 04iKyBaHb, sIKi
CIIOKMBAY IIOB’5I3Y€ 3 OPEHAOM, Lie BIAHOCHA KOHLIEeMLIis,
AKa IPYHTYETbCA Ha NMOPIBHAADBHIN OLIHLI CIIOXMBayeM
AQHOTO OpEHAY 3 KOHKYPYIOUUMMU OpPEHAAMM.
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Ta6bnuua 1

KoHuenTyanbHuii 6a31c BUSHa4YeHHA CYyTHOCTi Ta 3MiCTOBHOrO HanNoOBHEHHA «6peHANHIY»

KoHuenuis, aBTop(-un)

MoAcHeHHA

1 «Kaniman 6pendy», [l. Aakep [4]

BpeHAVHT BTiNMOE B CO6i 0COBANBY TEXHOMOTII0 CTBOPEHHA 3aCHOBAHMX Ha CMOXMB-
YoMy [0CBifi Ta LOBIpPi CUMBONIYHUX acoLjiaLliit i HepopManbHMX 3B'A3KiIB, AKi PO3-
LIMPIOIOTb MOXNMBOCTI MapPKETUHTY BIRHOCVH. BBeileHO NOHATTA «KaniTan 6peHpy»,
«iAEHTUYHICTb OpeHay», «iAepPCTBO bpeHay»

Modens «Koneco 6perdy»,
k. Aakep

BpeHa po3rnagaeTbca AK Habip 3 N'AT 06ONOHOK, AKMM BNACTWBI Taki XapaKTe-
pucTUK: aTprbyTh — di3NyHi Ta GYHKLOHaNbHI XapaKTepucTUKI; nepeBaru — pe-
3yNbTaT BUKOPUCTaHHA GpeHAy; LiHHOCTI — eMOLiiiHi pe3ynbTaTi BUKOPUCTaHHS
NpoayKTy CNoXMBaYamu; iHAUBIAYanbHICTb — BifNOBiAaloTb NOTPe6am CroxuBadis.,
CYTHICTb — BK/tOYaE BCi aTpuby Ty 6peHay Ta Gopmye yHIKanbHiCTb. K. Aakep onu-
cana TMnu iHaMBIgYyanbHOCTI GpeHay Ta po3pobina METOAMKY OLLHKM Ta aHanisy
3aXOAiB 3 GPEHAVHTY Ta PEKNAMHNX KaMMaHil

3 Teopis imioxy, 1. Oringi [5]

Po3po6vie gBa niaxogu Ao BU3HaUYeHHA 6peHAY 3 NO3NLLi: BUPOOHMKA, Wo popmMye
KOHKYPEHTHI nepeBarn npoayKTy; CNoX1Baya — oo 3a50BoNeHHA GyHKLiOHab-
HUX, CoLlianbHUX, EKOHOMIUHUX, NCUXONOTIYHMX NOTPeO

CmpameziyHuli
4 6peHO-meHeOXMeHM,
K.-H. Kandepep [6]

3anpornoHyBaB CUCTEMY B3aEMOBIAHOCUH MAacOBUX BpeHAiB i bpeHpiB KaTeropii
po3koLui. OCHOBHUMU XapaKTepUCTKaMy CUCTEMM B3aEMOBIAHOCKIH BUCTYMAIOTb:
MacoBa CepilHiCTb (aKLeHT Ha CoBiBapTICTb) — CepiliHiCTb; GabpruHe BUPOOHNLTBO
(BMLWa AKicTb B KaTeropii) — HeBenwKi cepil; Lexosi TpaguLii, pyuHa poboTa (BuLe
pemecno) - BUTBIp MMCTELITBA, YHiKa/lbHa poboTa (MaTepianizoBaHa JOCKOHANICTb).
Bu3HauuB nipamiganbHUin TN eKCNaHCii NokcoBoro 6peHay

5 4D Branding, T.Tep [7]

BpeHAWHT - CTBOpeHHA B3aEMOB3HAHVIX BIIHOCKH MiXK MOCTa4yanbHUKOM i Mo-
KyTMLEeM, L0 BUXOLATb 33 PaMKI i30/1bOBaHIX onepaLiii abo oKpemux nogeil.
BpeHanHr B 4-BUMIpHOMY PO3YMiHHI MOB'A3aHWIA i3 NO6GY[OBOIO Ta MiATPUMKOLO Bif-
HOCUH. Bumipw 6peHay: Av3aliH, BifHOCUHW, HaNpaBeHiCTb, Ai€BICTb

Makcumizayis nomeHuitiHux
6 8U200 MOP20BUX MAPOK,
fl. Enneyg [8]

3anponoHyBaB BUKOPUCTaHHA MapOUHIX TEXHONOTiA [/ TOBApiB BUPOOHMYOrO
MPU3HaYeHHA Ta BUAINMB OCHOBHI 0COBNMBOCTI yNpaBiHHA TOProBebHUMU Map-
KaMu Ha [inoByX pUHKax TOBapiB BUPOOHMYOro NpusHayeHHs. Buginus 3auikasneHi
rpynu, WO BMINBAOTb Ha MPOLIEC MOKYMKIU: KOPUCTYBaY, KOHCY/bTaHT, KepiBHUK

Value-Based-Marketing (VBM),
7 T. Am6nep [9], . Joinb,
[. Aakep, K. Kennep, b. Teiin

Mpw KinbKicHOMY OLjiHIOBaHHI eeKTUBHOCTI MAPKETUHTY, O HanpaBneHui

Ha NiaBULLEHHA BapTOCTi Bi3HeCy, KaniTan bpeHay B3HAYa€ETbCA AK KOMMEKC yAB-
JIeHb MPO PUHKOBI MOXIMBOCTI KOMNaHii, [OAATKOBWIA aKTWB, LU0 36iNbLUye BapTiCTb
6isHecy. Moro cknafoByMM BUCTYNaloTb AiNoBa penyTaia KomnaHii, if 3aTHicTb
3a[J0BOSIbHATV BUMOT CMOXIBAYiB, HaBiHICTb MEHeAXXMEHTY KOMMNaHii y B3aEMogii
3 CNOXMBaYamm Ta noctadanbHUKamu. Mo cyTi, Kanitan 6peHay BCTAHOBIOE LjiH-
HiCTb TOTO, WO GyAe ePeKTUBHIM Yy ManbyTHLOMY

CKpaBUM IPUKAGAOM TOTO, IO OyAO 3poOAEHO
BAAAMIT BUOIp raAysi Ta MosuLioHYBaHHS OpeHAY,
€ KOMIIaHii, AKi BXe AeCATUAITTA yTPUMYIOTD Mep-
wiCTh y TOI OpeHAIB, 3a Bepciero peAaKiiii 6araTbox Xyp-
HaAiB 00 KOHCAATMHIOBMX KoMIaHii, Takux sik FORBES,
INTERBRAND Ta iHmux. ¥ 21 CTOAITTi mepIicTb y HaBe-
AEHIUX CIUCKaX 3aiiMaioTh IT-KoMMaHii, OCKiAbKM Ha Aa-
HUIT 9ac iHpOPMALIiIHI TeXHOAOTIT — Lie Te, 10 He0OXIAHO
KO>HIII cydacHiit LBiAisoBaHiit AoAuHi. Y mab.. 3 HaBe-
AEHO PENITMHT HAIAOPOXKUMX CBITOBUX OpEHAIB CBiTY 3a
ocrauHi 3a 10 pokiB, peiiTUHT KoMIaHill GpopmyeTbcs 3a
CYMOI0 IPUOYTKY, 1110 OTpMMaAA KOMIIaHis 3a pik.
PeitTHT HallAOPOXKUMX OPEHAIB CBITY IpeACTaBAe-
Ho 3a Bepciewo kommauii INTERBRAND, 1o € Hait0iAb-
11010 KOHCAATVMHIOBOIO KOMIIaHi€w y chepi OpeHAUHTY i
Mae noHap 40 odicis y 25 kpaiHax cBity. Kommanis Hait-
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0iAbLI BiAOMa CBOIM LIOPIYHUM AOCAIAKEHHAM, B IKOMY
ouiHieThCs To-100 HalAOpOXKIMX OPEHAIB CBIiTY: Bap-
TiCTb, 3pOCTAHHA aKLIill, TOLIO; IPY CKAAAQHHI PEITUHTY
BPAXOBYIOTbCSI OPEHAU, BAACHUKMU SIKMX BEAYThb OisHec
MiHIMYM Ha TPbOX KOHTMHEHTAX i OTPMMYIOTb HE MeHIle
TPETUHM BUPYUKM 32 MEXXaMU PIAHOI KpaiHML.

Peittunr kommanii INTERBRAND (auB. TabA. 3)
CKAQAQ€ETHCSL 3 OLIHKY PO3Mipy MPUOYTKY KOXKHOI KOM-
TmaHii 3a pik. AAe AASI IPUKAAAY HIDKYE TAKOXX HABEAEHO
KOMIIaHii, 1110 MaAM 3HaYHe 3POCTAHHSI CBOTO MPUOYTKY
y 2020 p. nopiBHsAHO 3 2019 p., y IPOLEHTHOMY BUMipi.
Ocxkiapku y 2020 p. ctasacs nanpemis COVID-19, To ai-
A€pChKi mo3uLii 3 MABUIEHHS CBOTO MPUOYTKY 3aiHAAN
KOMIIaHii, 1[0 HAAQBAAM MOXAMBICTb PO3Bar (MysMKQ,
KiHO, Bipeoirpu) aucrauuiiino. Tak, xommanis Netflix
(CIIIA) B3siAa Ha cebe OiAbLIy YACTUHY KiHOTIPEM €p, sIKi
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Ta6bnuysa 2

KoHuenuii no3uuioHyBaHHA 6peHay

Ne3/n ABTOp, AKepeno, pik KoHuenwuii

MoAcHeHHA

1 [. Oringi [5], 1956

lonoBHOM ife€to KoHLenLii € CTBOpeHHA cneumndiyHol peknamm ana
[aHOro NPOAYyKTY.

2 k. Tpayr, En. Paiic [10], 1969

MMpwn nNo3uuioHyBaHHi HeObOXiAHO BPaxoBYBaTW NO3ULi KOHKYPEHTIB,
OCKiNbKI CNoXuBay Oyae NpUiiMaTyt pilleHHA BiGHOCHO NPOAYKTY Ui no-
CNYTY, KOPUCTYIOUUCD 3iCTaBNIEHHAM TVX YN HLIMX XapaKTepPUCTUK Npo-
BYKTY npwv BUO6OPI NeBHOro NPoAyKTY B NEBHill KaTeropii

3 .. Namben [11], 1996

KomnaHis Mae BU3HauaTty xapakTep CBO€EI NpoayKLii, AKa MOTIM Ha PUHKY
6yae cnpunMaTCA LinbOBUMI CMIOXMBaYaMu

4 M. Downb [12], 2003

[Tpe3eHTyBaB CBOI KOHLIENLIitO MO3ULIOHYBAHHA AK MapKETUHIOBY
BisANBHICTb, WO ABNSAE CO60I0 METOAN KOHKYPEHTHOT 60pOTbOV
Ha NeBHill AinAHLI KOHKYpeHLil 3 B6opy BiAMIHHNX NepeBar

5 ®. Kotnep [13], 2002

KoHuenujis no3uuioHyBaHHA AaHOro aBTopa ABAAE COBOK KOMMNEKC
NEeBHUX AilA, Lo JatoTb 3Mory GopMyBaT Y CBIOMOCTI CMOXMBAYiB NEBHi
acouiauii 3 LM NPOAYKTOM i BUpaXKatoTb iHAVBIAYanbHICTb MPOAYKTY
cepepq iHwWmx

6 [. Aakep [14], 2010

MpepacTaBrB KoHLeNLo AK 0611yusa 6i3HECY, WO € NOKA3HUKOM TOTO,
AK CNPUINMAatOTb KOMMNaHito ii KOHKYPEHTW, CoXMBaYi Ta NpaLiBHUKM

Ta6bnuysa 3
PeliTUHI HaBopoXKUMX CBiTOBUX OpeHAiB 3a Bepcieto komnaHii INTERBRAND
2011 2012 2013 2014 2015 2016 2017 2018 2019 2020
Coca- Coca-
Cola Cola Apple Apple Apple Apple Apple Apple Apple Apple
IBM Apple. Google Google Google Google Google Google Google Amazon
Microsoft IBM Coca- Coca- Coca- Coca- Microsoft | Amazon Amazon | Microsoft
Cola Cola Cola Cola
Google Google IBM IBM Microsoft | Microsoft CCOoCIZ- Microsoft | Microsoft | Google
General . . . Coca- Coca-
. Microsoft | Microsoft | Microsoft IBM Toyota Amazon Samsung
Electric Cola Cola
. | General General General Coca-
McDonald's Electric Electric Electric Toyota IBM Samsung | Samsung | Samsung Cola
Intel McDonald’s | McDonald’s | Samsung | Samsung | Samsung Toyota Toyota Toyota Toyota
General Mercedes- | Mercedes- | Mercedes-
Apple Intel Samsung Toyota Electric Amazon | Facebook Benz Benz Benz
. , .| Mercedes- | Mercedes- . .
Disney Samsung Intel McDonald's | McDonald's Facebook | McDonald's | McDonald's
Benz Benz
Hewlett- Mercedes- General . . .
Packard Toyota Toyota Benz Amazon Electric IBM McDonald's | Disney Disney

MaAn BipOyTucst y 2020 p. Aipepchbki mosutii B 1boMy
peiTuHry saitmaroTe: Amazon (60%), Microsoft (53%),
Spotify (52%), Netflix (41%), PayPal (38%).

Buxopstum 3 paHMX TabA. 3, MOXeMO IMOOAYuTH,
10 TEPINICTh MO3ULIl 3aiiMAI0OTh OpPEHAM KOMMaHii i3
raaysi IT. ¥V 2020 p. y pecaTui AipepiB ONMHUAKCA KOM-
manii 3 raayseit: IT (Apple, Microsoft, Amazon, Google,
Samsung), posBar, XapuyBaHHS Ta MalIMHOOYAYBAHHSL.
Komnanii — nmpepcraBuuku IT-raaysi — Bupiuryiors 3a-
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BAQHHS 110A0 edeKTUBHOI opraHisauii indbopmariitHoro
TIpOLIeCY AAS 3HIDKEHHS BUTpPAT 4acy, Ipalli, eHeprii Ta
MaTepiaAbHUX PeCYpCiB Y BCix chepax AIOACBKOTO XUTTS
i cygacHoro cycniabcTBa. Kpim 3a3HavyeHoro, inpopma-
LIiiiHi TeXHOAOTII B3aEMOAIIOTD Ta € YaCTMHOI Y cdepax
IIOCAYT, TaAy3i YIpaBAiHHS, MPOMMCAOBOTO BUPOOHU-
LITBA, COLIAAbHUX MPOLIeCiB.

BiablicTh KOMIaHi, 1[0 € AipepamMyt TA0OAABHOTO
OpeHauHry, 3HaxopsaTbest y CIIA, aae € npepcTaBHUKM
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iHmmx kpaiH, Hampukaaa Toyota (fdmowuis), Mercedes-
Benz (Himewuuna), Samsung (ITiBpenna Kopest) Touro.
Lle € miATBEpAXXEHHAM TOro GaKTy, IO Li KpaiHu € «Ie-
PEMOXLSIMI» B TIPOLIEC] IEPETBOPEHD, 5IKi BiAOYBaOTHCS
BHACAIAOK KOHBepIeHLii KOMITI0TePHNUX i TeAeKOMYHiKa-
LITHMX TeXHOAOTIN 1 NOLMPIOIOTH CBill BIAMB Ha PO3BU-
TOK TaKMX TaAysell, SIK OXOPOHA 3AODOB’sl, TIPUPOAHU-
4i HayKy, FeHOMiKa. A TaKoX Ti KOMIIaHii, Il0 HAAAIOTb
MOXAMBICTb 0€3roTiBKOBOr0 po3paxyHKy. Tomy cepep
KOHLIEMNL[ill OPEHAMHIY, 1[0 MAITh [PUKAAAHMIT XapaK-
Tep i 3HaYHUII BIIAMB Ha JIOT0 PO3BUTOK, CAip BUAIAUTHU
TaKi, 1j0 MaTh TA00AAbHE Ta MDKHAPOAHE 3HAYEHHS B
€KOHOMIYHOMY PO3BUTKY — «TAOOAABHUIT OPEHAY», «MIX-
HapOAHWIT OpeHA». Y TaKOMY HalPSIMKY OYAYTb peaaizo-
BYBATUCA NOAAADIL aBTOPCbKi AOCAIAXKEHHS.

BMCHOBKU

KoxHa xoMmmaHis, sika xoue chopmyBary CBiit
OpeHA, TOBMHHA BOAOAITM TEXHOAOTI€I0 CTBOPEHHS,
popmyBanHs OpeHpy. Po3pobka Takoi TexHoAOril 6asy-
€ThCS HA Mi3HAHHI ICHYIOUMX KOHLeMNLil, aHaAi3i OpeH-
AVIHT'Y KOMITaHiil — AipepiB CBiTOBOTO pUHKY. Ailounmu i
ebeKTUBHMMM KOHLIEMLIiAMY, 1[0 TIPOIOHYIOTD YHIiKaABHi
TEXHOAOTII MO3ULiOHyBaHHs, GpOpMYBaHHSI 0COOAMBOC-
Tel | KOHKYPEHTO3AATHOCTi IPOAYKTIB Ha PUHKY, BUCTY-
naioTh KoHuenyii «Kamitaa OpeHpy», «Koaeco OGpeHay»,
«Teopil iMipXy», «4-D bpeHauHr», «Makcumisawis mo-
TeHLiMHMX puHKiB», «Value-Based-Marketing». AHaais
CBiTOBMX OpeHAIB KOMIaHIii-AiAepiB MATBepAXYe IpH-
KAQAHY 3HAUyLIiCTb PO3POOAEHNUX KOHLENTYaAbHUX II0-
AOXeHb i BM3HAUEHMX KAIOYOBMX XapaKTEPUCTUK AAS
KOHKYPEHTOCIIPOMOXXHOCTI 1X OpeHAB. L
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HaykoBuih KepiBHUK - OTeHKo |. 1., JOKTOP €KOHOMIYHIX HayK,
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