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TimueHko O. [1. OuiHKa epeKTMBHOCTI ynpaBaiHHA NpoAaxKaMm nianpuemMcTsa Toprisni

Memoto 0ocnioxeHHs € 06rpyHMYy8aHHS MemMoOUYHUX 3aCa0 OUiHIOBAHHA egheKmusHOCMi yrpaesniHHA npodaxcamu nionpuemcmea mopeieni. [aHe oyitto-
8aHHA 30iliCHIOBAHE 3 YPaXyB8aHHAM 06’€Kmie ynpasniHHA ma 0OMPUMGHHAM 3020/16H020 MPUHYUNY BU3HAYEHHS MOKA3HUKIE egpekmueHocmi. [na docse-
HeHHA Yiei Memu y3aeanbHeHo HayKoei nioxodu 00 BU3HAYEHHA Cymi ynpasniHHA MPOOaHaMU; BUHAYEHO HAMPAMU 3a3HaYeHOi disnbHOCMI; 0BrpyHMOBAHO
/I0KAbHI Ma iHMe2panbHUli NOKA3HUKU OYiHI0BAHHSA eheKmusHOCMI ynpasniHHa npodaxamu Ha nionpuemcmei mopeieni. JocnioxeHHs nposedeHo i3 3a-
CMOCYBaHHAM Memodie aHAnNI3y, CuHme3y, abcmpazysaHHA ma MopiBHAHHS, y Pe3ynbmami 8UKOPUCMAHHA AKUX 06IDYHMOBAHO ABMOPCBKY MO3UYito Wodo
cymi ma ocobugocmeli npodaxie. Bid3HayeHo, w0 ocobausocmamu npooaxie € 3MiHa hopm eapmocmi ma nepexio Mosapy, WO Hanexums Nidnpuemcmey,
y 8A0CHICMb MOKYNUA. 3Micm ynpaeniHHA MpooaMamu BU3HAYeHO AK CYKyNHICMb NPOYECis NAaHy8AHHS, aHAAI3y Ma 3MiHU cucmemu peani3ayii mosapis i
nocnye. [ins ideHmudpikayii epekmusHocmi ynpasniHHA npodaxamu Ha NidnpueMCcMei 3aMponoHo8aHo oyiHeamu cucmemy npodaxtis, disnbHicMb 8iddiny
npodais, KaHanu peanizayii moeapie i nocaye. I3 yito Memoro 06rpyHMOBAHO NOKA/LHI MA iHMe2panbHUl NOKA3HUKU. /18 pO3PaxyHKY 0CMAHHL020 3arpo-
M10HO8AHO BUKOPUCMAHHA Memody padapa, 32i0HO 3 YUM iHMe2panbHUL MOKA3HUK BUBHAYAEMbCA HA OCHOBI PO3PAXYHKY BIOHOCHOI nnowi padapa, nobydoea-
H020 8 MEX(X OYiHHO20 KOAQ 30 CYKYMHICMIO MOKA3HUKIB. Lii MOKA3HUKU Maromb WupoKuli criekmp 3acmocy8aHHS, 30Kpema Moxyme 6ymu 8UKopucmai 014
0ocnioneHHs OUHAMIKU egheKmusHOCMI Ma BUAB/EHHSA pe3epsie PO38UMKY Npoodaxcie Ha NidnpueMcmei, aHanizy mogHomu peanizayii hyHkyili ma eidnosio-
HOCMi cucmemu yrpassiHHA NPOOAMAMU Uinb08UM 3080GHHAM (hyHKUIOHYBAHHA Ma PO3BUMKY MiONPUEMCMBa mopaiesi.
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Timchenko 0. D. Evaluating the Efficiency of Sales Management of the Trade Enterprise
The research is aimed at substantiating the methodological principles of evaluating the efficiency of sales management of the trade enterprise. This evaluating
is carried out taking into account the objects of management and compliance with the general principle of determining performance indicators. To achieve the
goal set, scientific approaches to determining the essence of sales management are generalized; the directions of this activity are determined; both the local
indicators and the integral indicator of evaluation of sales management efficiency at the trade enterprise are substantiated. The research was carried out using
methods of analysis, synthesis, abstraction and comparison, as a result of which the author’s own position on the essence and features of sales is substantiated.
It is noted that the peculiarities of sales are the change in the forms of value and the transition of goods belonging to the enterprise into the property of the
buyer. The content of sales management is defined as an aggregate of processes of planning, analysis and change of the system of sale of goods and services. To
identify the efficiency of sales management at the enterprise, it is proposed to evaluate the sales system, sales department activities, sales channels for goods
and services. To this end, both the local indicators and the integral indicator are substantiated. To calculate the latter, the use of the radar method is proposed,
according to which the integral indicator is determined on the basis of the calculation of the relative area of the radar built within the evaluation circle accord-
ing to a set of further indicators. These indicators have a wide range of applications, in particular, can be used to study the dynamics of efficiency and identify
reserves of sales development at the enterprise, analyze the completeness of the implementation of functions and compliance of the sales management system
with the target objectives of the functioning and development of the trade enterprise.
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OHKYPEHTHI MO3MLil Ta MOTEHLiaA PO3BUTKY

MAIPUEMCTBA TOPriBAl 3HAYHOI0 MipOI0 BM3Ha-

YalThCSL 00CATaMM Ta CTPYKTYPOI peaaisariil
TOBapiB i mocayr. ITokasHUKM CTPYKTYpM Ta AMHaMika
peaaisanii ToBapiB i MOCAYT 3a IX BUAAMU Ta I'PyIaMHu,
HiApo3AiAaMy, IIepiopaMM Yacy, KaHaAaMM peaaisalii e
MAIPYHTAM AAsl YXBAA€HHA ONepaTUBHUX, MOTOYHUX i
CTpaTeriyHMX pillleHb IOAO LIAbOBMX IOKa3HMKIB Ai-
SIABHOCTI MAIIPUEMCTBA TA PECYPCHOTO 3a0e3meveHHs iX
peaaisauii, [0 CBIAYMTD ITPO AKTYaAbHICTb AOCAIAKEHHS
MUTaHb 3 YIPaBAIHHA IPOAQKaMU Ha MAIPUEMCTBI.
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[TpoBepeHMIT aHaAi3 3aCBIAUMB YMCAEHHICTD IiA-
XOAIB AO OLIiHIOBaHHS IIPOAQXKIB, 30KpeMa MiAIpUEMCTBA
TOPTiBAl, 0COOAUBICTIO SIKUX € 00’ €KT, METOAM, TIOKA3HMU-
KM I YMOBU OLiHKM. 3araAbHi IpobAeMM 3 YIpaBAiHHA
MPOAXaMM Ha MIAIPUEMCTBI HaBeAeHo y mpausix [1-3],
aKTyaAbHICTb ympoBapxeHHs CRM-cuctem Bip3Haue-
Ha B myOaixauisx [4; 5], 6e3mocepeAHbO MUTAHHS OLji-
HIOBAHH: IIPOAQXKIB Y TOPIiBAl 3 ypaXyBaHHSM KaHaAiB,
BUKODMCTAHHAM IEBHMX TEXHOAOTi) Ta IHCTPYMEHTIB
HPOARXKY PO3IASIHYTO B AOCAIAKeHHSX [6; 7]. TToropxy-
I0YMCh 3aTAaAOM i3 pEKOMEHAALIAMY LIOAO YHPaBAiHHA
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IPOAKaMM Ha MIATIPUEMCTBI, HABEAEHUMMU B YKa3aHMX
IpaLsiX, BiA3HAYMMO HEAOCTATHICTb BUCBITAEHHS B Ha-
YKOBI1 AiTepaTypi MMTaHHS LOAO OL{HIOBaHHS edex-
TUBHOCTI yIPaBAiHHA IPOAQXaMU 3 ypaXyBaHHAM Ta-
Ay3€BUX 0COOAMBOCTEN (YHKLIOHYBaHHS MIATPUEMCTB
TOPTiBAI, 1j0 3yMOBMAO BUOIp TEMU AOCAIAXKEHHS, 110T0
MeTy Ta 3aBAAQHHA.

Memow AOCAIAKEHHSI € OOIDYHTYBaHHS MeTo-
AVMYHYX 3aCaj OLHIOBAaHHS e(peKTMBHOCTI yHpaBAiHHSA
MPOAKAMU MATIPUEMCTBA TOPTiBAL AAS peaaisauii Lief
METH BUPILIeHO TaKi 3dBOAHHS:

+ y3araAbHEHO HayKOBi MIAXOAM AO BM3HAYEHHS
CYTi YIIpaBAIHHA IPOAQKAMY;

+ BM3HAYEHO HATIPSAMMU L€l AITABHOCTI;

+ O0OIpPYyHTOBaHO AOKaAbHI Ta iHTErpaAbHMII IO-
Ka3HMKU AAS OL|iHIOBaHHS e(peKTMBHOCTI yIpaB-
AIHHS IPOAKaMM Ha MIAITPUEMCTBI TOPTiBAL.

Pe3yAbTaTi MPOBEAEHMX AOCAIAKEHb 3pobae-

HO BJMCHOBOK, 1110 Pi3Hi MAXOAM AO OLIiHIOBAHHS

eeKTUBHOCTI MPOAQXKIB 3yMOBAEHO TUM, 11O Ha-
YKOBL MalOTb Pi3Hi AYMKM L[OAO CYTHOCTi IPOAQXKIB 3a-
raAOM i 3aBAQHDb YIIPaBAIHHS HUMM 30KpeMa.

AOCAIAHVMKY AOTPUMYIOTHCS MO3ML, 110 YIIpaB-
AlHHSI IPOARXaMM TIOB’sI3aHE 3 IMEBHOK0 (YHKLOHAAD-
HOI0 cepoio AISIABHOCTI MAIPUEMCTBA, & CaMe: PO3BHU-
TKOM KaHaAiB 30yTy [6; 14]; miaAOopoM i HaBYaHHSM TOp-
rOBOTO IIePCOHaAY [1]; M0OYAOBOIO BIAHOCHH i3 MOKyMLIS-
M [4]; BUKOPUCTAHHSIM MapKETUMHIOBUX {HCTPYMEHTIB
HPOCYBaHHs TOBAPY i MOCAYT Ha pUHKY [4]; aBTOMaTH3A-
1i€r0 MpoLeciB ympaBAiHHS mpopaxamu [4; 5]; po3But-
KOM opraHisauiitHoi Kyaprypu [8; 9]. ABTopu npaup [1;
10] AOCAIAXYIOTH YIIPaBAIHHS MPOAQKAMU B KOHTEKCTI
PO3BUTKY MAapKeTUHTOBOI AISIABHOCTI Ta pO3KpUBAIOTh
yHKIil MeHeAXepa 3 TPOAAXKIB, BUAIASIIOUNM TaKi 3 HUX,
5K TiAGip TOProBOro MepCcoHaAy, HABYaHHS Ta MOTMBALIis
IPOAABIIIB, KOHTPOAD 3a poAaKamu [1, p. 3], Bia3Hava-
10Tb 0c00AMBOCTI OpraHisajii po6oT1 MeHeAXepa 3 Ipo-
paxiB [10]. ¥ poborax [8; 9] po3rasiHyTO BIAMB OpraHi-
3aLiiiHOTO KAimMary [8], MalVHHOIO HaBYaHHS Ta IUTYY-
HOro iHTeAekTy [9] Ha e eKTHMBHICTD poOOTH POAABLIIB.

YpaxoByroun cy4acHi TeHA€HUil 10AO LudpPOBOI
TpaHchopMallil, CyTh YIIPaBAIHHS NMPOAQKaMM CTAHOB-
AATb TPOLIEC TAAHYBAHHS, OpraHi3alil Ta KOHTPOAIO
poboTy TpaliBHUKIB TOProBOI IPyHM 3 BUKOPUCTaH-
HsiM mporpam aosiabHOCcTi CRM-cuctem [11]. BopHouac
MPaKTUKA AISIABHOCTI CBIAYMTD, 1[0 YIIPABAIHHA MPOAQ-
KaMy MIiCTUTDb IPYyIy MPOLECiB, a caMe: yIPaBAiHHA 3a-
MOBAEHHSMM KAI€HTIB, TOPTOBMMM IIpeACTaBHMKAMU,
MIAQHYBAHHS BUKOPUCTAHHSA aBTOTPAHCIIOPTY, MOHITO-
PUMHT TIPOCTPOYEHOI 3a00proBaHOCTI 3a HabopoM mapa-
MeTpiB Ta iH. [12], 1[0 CBIAYUTD PO KOMIIAEKCHUIT Xa-
paxTep Lii€l AIIABHOCTI.

ITiaATBEpAKEHHSAM TOT0, 1110 YIIPABAIHHA IPOAAKEM
€ KOMIIAEKCHOIO XapaKTepPUCTMKOIO, € BU3HAYEHHS LIbOTO
HOHATTA Y npaui [2]. ABropu nybaikauii [2] A. llreda-
1Y i O. ASUYH BKa3yIOTb, 10 «YIIPaBAIHHS IPOAQKEM €
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MiABUAOM MapKeTMHIOBOTO MEHEAXXMEHTY, SIKII1 BKAIO-
4ae TTOCAIAOBHMII AQHLIOT Alif, TIOYMHAIOUY BiA MOLIYKY
TMOKYILIB i 3aBepIIYIOUY YKAQAQHHAM 3 HYMU AOTOBOPY
KYHiBAi-IIPOAXY, @ TAKOX Aill, 1[0 3a0e3neuytoTh edek-
TUBHICTb IpoLiecy MpoAaXy (miAOIp KaapiB, IX HABYAHHS,
CTMMYAIOBaHHS Ta iHIle), 3 METOI0 3aA0BOAEHHS NOTpPeO
KAI€HTIB 1[iAbOBMX PMHKIB Ta OTpUMaHHs $ipMot0 mpu-
OyTKy» [2, . 126].

Y X0A1 AOCAIAYKEHHSI BUSHAUEHO aBTOPCHKY MO3ULIII0
IIOAO CYTi IPOAQXKIB, SIKa MIOASITA€ B TOMY, [0 MIPOAXKI —
OAVH 3 €TalliB Y CKAAQAL OCHOBHVIX IPOLIECiB KOMEPLITHOTO
HIATIPUEMCTBA, 0CODAMBICTIO SIKOTO € 3MiHa HOpM BapTOC-
Ti (3MiHa TOBapHOi popMM HA IPOLIOBY) Ta BAACHOCTI (Ite-
pexip TOBapy, 10 HAAKUTD TATIPUEMCTBY, AO BAACHOCTI
TIOKYIILIs). 3aBAQHHSI 3 TPOAQXKIB pOPMYIOTHCS Ha HATIPU-
€MCTBi 3 ypaxyBaHHAM JOTO LIAbOBUX HACTAQHOB AifIAb-
HOCTI 1I0AO MO3MLiil HA PUHKY Ta MAQHIB PO3BUTKY, fAKi B
HAVI0IABII 3araAbHOMY BUTASIAL MOXYTb OyTU HpEACTaB-
A€HI 3DOCTaHHSAM TOBAapOODOOPOTY Ta MapXKMHAABHOTO
npubyTKy nianpuemcrsa. Crenudika mpolecy mpoaaxis
y YacTVHi 3MiHu GOpM BapTOCTi Ta BAACHMKA, 8 TAKOX BU-
3HaYeHHs LiAell 1]bOro Tpoliecy BiA3HaueHa y mpaui [13],
A€ BKa3aHo, 1[0 3MiCTOM MPOAAXKY € MepPeAaBaHHs MaifHa
iHMIil1 0CO0i, 1110 3AIICHIOETHCS B iHTEpECaX BAACHUKA TO-
Bapy, AASI OAEPKAHHSI HUM IIPUOYTKY.

CKIABKM AISIABHICTD IIANPMEMCTBA LIMKAIYHA,

inpopmallis M0AO MPOAAXKIB CBIAUUTD He TiAb-

KU IIPO PE3YABbTaTV I€BHOIO LIMKAY OCHOBHOI
AIFABHOCTI, aAe i € MAIPYHTAM AAs IOYATKY HacCTyI-
Horo LukAy. CaMe 3a pesyAbTaTaMI IIPOAQXKIB KOpPUTY-
I0Tb iHIIIi TpoLiecy OCHOBHOI AISIABHOCTI MIAIIPUEMCTBA.
YpaxoByroun 3a3HaueHe, Ha MiATIPUEMCTBI 3AIICHIOETbCA
YIPaBAiHHA IPOAKAMH, 3MICTOM KOTO € IIPOLieCH TAa-
HYBaHHsI, aHaAisy Ta aMiHU (32 pe3yAbTaTamm aHaAizy)
CHUCTeMM peaAisalii ToBapiB i MOCAYT.

DakT NMpoAAXKY CBIAUMTD HPO Te, L0 MIAIPUEM-
CTBO YCIILIHO BMPIly€ OCHOBHI MUTaHHA €KOHOMIKU:
«10?», «IK?» (y sKuit crocif?) Ta «AAst KOro?» BUpo0OAs-
TY IMPOAYKIIiIO, HAAQBATY MOCAYTY Ta iH. BiamoBiai Ha wi
MUTAHHA B KOHTEKCTi IPOAQXKIB AO3BOASIIOTb BUSHAUUTH
HaTpsAMM YIPaBAIHHA peaaisaliieo ToBapis i mocayr. 3o-
Kpema, y mpai [13] ckasaHo, 110 TaKMMU HATpsIMaMU €:
BM3HAYEHHS L[iAbOBUX KAI€HTiB, Ha SIKUX CIPSIMOBAaHA
cucTeMa TPOAQXKIB, iAeHTMOIKALisT KaHaAIB po3IoAiAy,
1J0 BUKOPUCTOBYIOTbCS, OpIaHisalis BiaAiAy IPOARXIB,
HaBUYaHHs [IEPCOHAAY I[OAO MEPCOHAABHMX NPOARXKIB Ta
YIIPaBAiHHA B3a€MOBIAHOCHHAMMU i3 KAIEHTaMM, KOPUT'Y-
BAHHSI CUCTEMU MIPOAQXKIB. ABTOpU TIpalli [4] BBaXKAOTB,
10 AASL yCIIIIIHOT po6OTH B raAysi yIpaBAiHHSA IpOA@Ka-
MM CAiA 30CepeAnTM yBary Ha MUTAHHAX ONEepPaTUBHOIO
YIPABAIHHA Ta MAQHYBAaHHA MPOAAXIB, a TAKOX yIpaB-
AIHHSI MAPKETUHIOM i pusukamu [4, c. 322].

YucaeHHi mpolecy, 10 BUKOPUCTOBYIOTbCSA AAL
OINCY YIPaBAIHHS MPOAXKAMY, YCKAQAHIOIOTh OLiHIO-
BaHHA ix edexTuBHOCTI. IcHYIO4i MeTOANYHI PO3poOKK
I[OAO TAKOI OL[iHKY BiAPi3HAIOTHCA CKAQAOM TTOKa3HUKIB
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i MeTOAMKOIO iX pO3paxyHKY. 30KpeMa, AO XapaKTepuc-
THK e(eKTUBHOCTI IPOARXKIB BKAIOYAIOTH TaKi: 0coOuCTa
edeKTUBHICTb TPOAaBLIB [13], peHTabeAbHICTh TpoAa-
KIB 32 KaHaAaMU peaaisallil, AOXOAY Ta BUTPATU HA OA-
HOTO TpalliBHMUKa [6].

pOBeAEeHUIT aHaAI3 AO3BOAMB 3pOOMTH BUCHO-

BOK, IJ0 OCHOBY iCHYIOUMX PO3POOOK 3 OLiHI0-

BaHHA e(eKTUBHOCTI MPOAQXKIB CTaHOBASTDH
CUCTEMHMIT a00 TIPOLIECHMIT TIAXOAY AO YIIPABAIHHS ITA-
npueMcTBOM. Tak, Y paMKax CUCTEMHOIO IAXOAY OLi-
HIOBAHHS e(peKTUBHOCTI MPOARKIB MPONOHYETLCA 3Ail-
CHIOBATM 3 YPaxXyBaHHsAM KaHAAIB IIPOAQKIB, TOKa3HUKIB
eheKTUBHOCTI pobOTH BipAIAy TIPOARXKIB Ta 0COOMCTOL
eheKTUBHOCTI, PO 10 Bip3HAueHO y mpausx [6; 13].
Y pamKax IpoLeCHOTO MiAXOAY AO OLHIOBaHHS edex-
TUBHOCTI IPOAQXIB MOHITOPUHIY MIAAATAIOTH MOKa3HU-
K11, cGOpMOBaHi Ha OCHOBi BOPOHKM IPOAAXKIB, 3 ypaxy-
BaHHAM IIOCAIAOBHOCTI Ta 3MICTY IPOLECiB BiA TeHepallil
MOTEHL{IHMUX KAIEHTIB A0 pOPMYBAHHS I'PYIIM AOSABHUX
MOKYMIB i BCTAaHOBAEHHS AOBIOCTPOKOBMX CTIMKUX
3B’s13KiB i3 HuMM. Lleit mipXip HaBepeHo y npausix [7; 15].
OuiHka edeKTMBHOCTI YIpaBAiHHSA NPOAKaMU
nepepOayae IeBHY MOCAIAOBHICTb aHaAiTMYHOI pobo-
T, OCHOBHMMM €TaraMy sIKOI € BU3HAYEHHS 00 eKTiB Ta
OOI'DYHTYBaHHs NOKa3HMKIB AASL X AocAipxeHHs. [lo-
TOAXXYIOUNCh 3araAOM i3 METOAMYHMMU PO3poOKamu 3
OLIiHIOBaHHS MPOAAXIB, HaBeAeHNMMU Y mpausx [6; 13],
BBa)Ka€EMO 3a AOL[iAbHE 3AIMICHIOBATU TaKe OLIIHIOBAHHS
3 YpaxyBaHHAM O0'€KTiB YIpaBAiHHA Ta AOTPUMAHHIM
3aTaAbPHOTO TPMHLMITY BM3HAUEHHS NOKA3HUKIB edex-
TUBHOCTI. I3 IpuBOAY 00’€KTIB BiA3HAUMMO, 110 Ha PiBHI
MIATIPUEMCTBA TaKUMU €: 0€3IMOCEPEAHBO MPOARXKI SIK
OAMH i3 TpoljeciB OCHOBHOI AISIABHOCTI MIAIIPUEMCTBA;
CTPYKTYPHUI TAPO3AIA TAINPMEMCTBA, 3aBAAHHA Ta
yHKLI AKOro MOAATraloTb y peaaisail ToBapiB, IOCAYT;
KaHaAM MPOARXY sIK crocib Takoi peaaisauil. loao 3a-
TaABHOTO TIPUHLMITY PO3PAXYHKY NTOKAa3HYKIB, TO aBTOPU
L€l pobOTU AOTPUMYIOTHCSI BUSHAYEHHS! e)eKTUBHOCTI,
HapaHoro B ISO 9001:2015, srigHo 3 sikuM eeKTUBHICTD
(efficiency) — 1€ «CITIBBIAHOIIEHHS MDX AOCSTHYTUM pe-
3YABTaTOM i BUKOpMCTaHUMMU pecypcamu» [16]. TTokas-
HUKM AASI OLIiHIOBaHHS e(pEKTMBHOCTI YIIpaBAiHHS IPoO-
AQKaMU Ha MAIPUEMCTBI TOPTiBAl HaBeAeHO B malA. 1.
AAst BusHaYeHHsT epeKTUBHOCTI IIPOARKIB Ha PiB-

Hi mATpUEMCTBA TOPriBAi (3araaom abo 3a perioHaAb-
HUMM TAPO3AIAAMY) BAMPOIMOHOBAHO BMKOPUCTAHHS
MOKa3HUKIB BaaoBoro npubytky (Gross Profit) i poxo-
Ay (Revenue). CrHiBBIAHOIIEHHS LUX MOKa3HUKIB BiA-
00pa’kae 4aCTKY AOXOAY Bip MPOARXKIB, 110 3AAUIIAETHCS
AASL TIOKpUTTS {HIMX (KpiM cobiBapTOCTi peaaizoBaHmx
TOBapiB) BUTPAT IOTOYHOI AISABHOCTI MIATIPUEMCTBA
TOPriBAi, @ caMe: aAMIHICTpaTMBHUX, BUTpAT HA 30VT,
¢inaHcOBMX Ta iH. 3pocCTaHHSA peHTabeABHOCTI Ipo-
A@XiB 3a BaaoBuM mpubyTkom (Gross Profit Margin) 3a
nepiopaMy yacy abo TepeBUILEHHS LbOTO MOKa3HMKA
HaA QHAAOTIYHMM 32 IHIIMMU MAPUEMCTBAMM O3HAYAE,
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IJ0 KOMITaHisi epeKTUBHO Kepye MPOAKAMY, & CUCTEMA
peaaisawjii ToBapiB i MOCAYT (CTaHAAPTH, TIPOLIEAYPH, iH-
CTPYMEHTU IPOARXKIB) He TOTPeOYe KapAVHAABHUX 3MiH.

AASL BUCHOBKY 110AO edeKTMBHOCTI opraHizarii
NPOAXIB PEKOMEHAOBAHO BUKOPUCTATY MOKAa3HUKU
AVHAMIK/ Pe3YAbTATiB AIIABHOCTI BIAAIAY ITPOARXKY Ta
BUTPAT Ha YTPUMAHHA LIbOTO MAPO3AIAY TAIIPUEMCTBA.
YpaxoByoun HPaKTUKY AIABHOCTI HIAIIPMEMCTB DPO3-
ApiOHOI Ta ONITOBOI TOPTiBAi, AASI OLIIHIOBAHHSI pE3yABTa-
TiB QYHKUiOHYBaHHA BiAAIAY IPOAQXKIB 3aIPOIIOHOBAHO
BUKOPUCTAHHS MTOKA3HUKIB, SIKi BIAOOpaXaloTh MapKe-
TUHIOBI Ta (DiHAHCOBI aCMeKTU AISABPHOCTI IpaliiBHUKIB
LIbOTO TAPO3AIAY, @ CaMe: AO TPYIM ITOKA3HUKIB, SKi BiA-
00pa’kaloTb MApKETMHIOBi aCIeKT! AiSABHOCTI, BKAIO-
YUTY TIOKA3HMKM OOCATY KAIEHTCBKOI 0as, KiAbKOCTI
HOBMX KAI€HTIB, KIABKOCTi AOBTOCTPOKOBUX YTOA, YaCT-
KU AOSIABHMX KAI€HTIB, KiAbKOCTi MOBEpHeHb i BiAMOB
BiA MOKYIIKM; AO IPYIM TOKA3HMKIB, 1[0 BiA0OpaxarTh
biHaHCOBI acmeKTH ASIABHOCTI, — TOKA3HUKMU MPUOYTKY
(EBITDA), Aoxopy, sIKocTi AebiTopchKoi 3a60proBaHoC-
Ti. EdeKTuBHICTD AISIABHOCTI BiAAIAY TIPOA@KIB 3ampo-
ITOHOBAHO OL[iHIOBAT! HA OCHOBI CITiBBiAHOIIIEHHS TIOKa3-
HUKIB, SIKi BIAOOPa)KaloTh PE3YABTATU AISABHOCTI LIbOTO
MiAPO3AIAY MIATIDMEMCTBA Y BapTiCHOMY BUMIpi, AMHa-
MiKM TIOKa3HMKiB, SIKi XapaKTepMU3yIOTb MapKeTVMHIOBI
aCIeKTY, i BUTPAT Ha OIAATY Mpalii IPaLiBHUKIB BiAAiAY.

POAXI BAIICHIOIOTHCS 3a NMPSIMMMU Ta HENps-

MUMM KaHaAaMU peaaisauii, AKi XapakTepusy-

I0TbCA TIOKA3HMKaMI €MHOCTI KaHaAY, KIAbKOCT]
3aAYYEHMX TOKYILiB, AOXOAIB i mpuOyTKy. DyHKLiOHY-
BAHH: KaHaAIB IPOARXKY IOB’sI3aHe 3 IEBHUMM BUTpaTa-
MJ, A caMe: iHBeCTULIIIHMMM Ha eTalli 3alyCKy KaHaAiB
Ta BUTpPaTaMM Ha YTPUMAHHA CKAAQACBKUX I TOPIoBUX
NpyUMillleHb, CTMMYAIOBAaHHS IOCEPEAHNUKIB, TOPIOBUX
areHTiB, 3aAy4eHHH MOKYIILIB — YIPOAOBX YCbOTO Iepio-
Ay ix icHyBaHHs. YpaxoByloun 3a3HaueHe, epeKTUBHICTDb
KaHaAiB MPOAQXIB AOLIABHO MNOPIBHIOBAaTU 3a TaKUMMU
MOKa3HMKAMU: BapTiCTb 3aAyUeHHsI OAHOT'O MOKYIIL, pi-
BeHb BUKODPVMCTAHHS [OTEHL|iaAy, peHTa0eABHICTS i nepi-
0A OKYIIHOCTI KaHaAY.

Y TabA. 1 HaBeAeHO TMOKABHUKMU, MPUIHATHI AAS
OL{iHIOBaHHS epEKTUBHOCTI MPOAXKIB Ha MIATPUEMCTBI
TOpriBAi. Bia3HauuMo, 1[0 Lieil MepeAik MiCTUTb TiAbKK
OCHOBHI NOKa3HMKY, AKi MOXYTb BUKOPUCTOBYBATHUCSA
Ha MAIPUEMCTBAX. Y pasi MOTAMOAEHOTO AOCAIAXKEHHS
edeKTUBHOCTI yIpaBAiHHA MPOAQKaMM 33 MEBHUM Ha-
IPSAMOM IX CKAQA MOXKHA PO3LIMPUTH, Y pasi HENMOBHOI
iHpopMmalil — BUKOPUCTATH He BCi MTOKa3HMKM epeKTHB-
HOCTI, HaBEeAEHi BUIIIe,

OCKIABKM TTOKa3HMKH, 110 BiAOOPKAIOTh AOKaAbHI
aCIeKT! yIpaBAIHH: IPOAAKaMM ATIPUEMCTBA TOPTiBAi,
MAIOTb Pi3HiI BUMIiPHUKM, BUKOPUCTOBYBATU IX AAS Y3a-
TAABHEHOTO BMCHOBKY LJOAO e(eKTUBHOCTI i€l AifAb-
HOCTi AOCUTB CKAaAHO. Le 3yMoBATO€ HEOOXiAHICTD moTIe-
peAHbOI ix cTaHpapTu3auii. DopMyAr A CTaHAAPTU3ALLT
AOKAABHMX TIOKA3HMKIB epeKTUBHOCTI MPOARXKIB TaKi:
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Tabnuua 1

Hanpamu Ta noKasHUKuM AN ouiHloBaHHA e(peKTUBHOCTI ynpaBiHHA NpojaXKaMm Ha NiANPMEMCTBI Toprisni

MokasHukK | Po3spaxyHok

Mo3HauyeHHA

EcpekmueHicms cucmemu npodaxcie Ha nionpuemcmei

BIT
PeHTabenbHicTb npoaaxis Ppr = ﬁ x100

Pg, — peHTabenbHicTb npopasis, %;
B, - Banosuin npnbyTok, rpH;
‘lﬂ - YACTUIN JOXig, TPH

EpekmueHicme disnbHocmi 8i00iny 3 npodaxis

PeHTaBenbHICTb BUTPAT Ha onnaTy EBITDA Pgo — PeHTabenbHicTb BUTPAT Ha onnaTy npatli, %;
. Pgo =————x100 EBITDA - npubyTOK A0 CNiaTu BifcOTKiB, MoaaTKiB
npadi y ' '
amopTu3auii, FpH;
qj Bon - BUTPATW Ha onnaTy npawi npauiBHYKIB BigAiny
Bipaaua BUTpaT Ha onnaty npadi Bgon = BoOIl npopaxis, rpH;

KoeoiuieHT cniBBigHOWEHHA

OKEHl - BOHHI

Bgon — BiAAAYa BUTPAT Ha OMAATYy Npau, FpH/rpH;
K o5 = NOKa3HVK CMiBBIAHOLIEHHA AHaMIKI 0bcAry

AVHaMiKn 06cary KnieHTCbKoi 6a3u Koxs =

. OKBb,
Ta BUTpAT Ha onnaty npaui

BOIl,

KnieHTCbKOI 6a3w Ta BUTPAT Ha onnaty npaLi, koedi-
Li€HT;

KoeoiuieHT cniBBigHOWEHHA AnHa-
MiKI 06CAry LOBrOCTPOKOBYX Yrog Ky

. Ay
Ta BUTpAT Ha onnarty npai i+l

— ﬂyHl - BOH1+1
BOIl,

BOI1, BOI, ., - BATPaTI Ha onnaty npawi npauisHuKis
BigZiny npogaxis y t-i Ta t+1-1 nepiogu vacy, rpH;
OKb,, OKb,, , - obcar KnieHTcbKoi 6a3n B t-if Ta t+1-i
nepioau yacy, nokynuj;

Kﬂy— MOKa3HK CMiBBIfHOLIEHHA ANHAMIKK 0bcary
[OBroCTPOKOBMX Yrof i BUTPAT Ha onnaty npadi,
KoediLjieHT;

AY, 4Y,,, - 06cAr HOBroCTPOKOBUX Yrof, rpH

EcpekmueHicmo kaHany npodaxie

P8I, - peHTabenbHICTb Mpofaxis 3a kaHanom, %;
BI1, - BanoBuit npUbYTOK 3a KaHanoM, rpH;
YA, — uncTnin fOXif 3a KaHaiom, rpH;

K, = NOKa3HMK 3MiH BUTPAT Ha OFHOTO MOKYML,
KoediLjieHT;
K, — ebeKTVBHICTb BUTPAT 32 KaHanoM, KoediLieHT;

IIK

PeHTabenbHiCTb Npoaaxis PBH = BIT, x 100
3a KaHasiom VI
KoediLjieHT 3MiH BUTpAT Ha OfHOTO Ky = BK, T%
noKynus OKbB, OKBb,,
. HKH—I BOHHl
EdeKTMBHICTb BUTPAT 3a KaHaIom Ky=—]07=+

. BOI,

I'IKr, I7Km— MOKa3HWK BUKOPWUCTaHHA NOTeHLiany

KaHany B t-i1 Ta t+1-11 nepiogn vacy

Dxepeno: po3pobneHo Ha OCHOBI [4; 6; 13].

Q) SIKLO TTOKA3HMK HAAEXUTb AO IPYIM TTOKa3HMU-
KiB-CTMMYAATODIB:
a = XXI _XXmin , (1)
max min
A€  a;,— CTaHAAPTU30BAHUIL i~V TIOKA3HUK, KOeDILIieHT;
X ;= i-11 TTOKA3HUK 3 MAIIPUEMCTBOM;
X.i, — MiHIMaAbHe 3HaYeHHsI [-TO MIOKA3HMKA 32 CY-
KYIHICTIO;
X.,.x — MAaKCUMaAbHE 3HAYEHHS [-TO MOKA3HMKA 32
CYKYIIHICTIO;
0) SIKLO TTOKA3HMK HAAEXUTb AO IPYIM TTOKa3HMU-
KiB-A€CTUMYAATOPIB:
max min
AASL 3araAbHOrO BUMCHOBKY IOAO e(peKTUBHOCTI
YIPaBAiHHA NPOAXAMU TIPOIOHYETHCA BUKOPUCTAHHS
METOAY Paaapa, BIATIOBIAHO AO SIKOT'O iHTeTPaAbHUIA 110-
Ka3HMK BU3HAYA€ETbCSA HA OCHOBI PO3PaxXyHKY BiAHOCHO]
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TAOIi papapa, MOOYAOBAHOTO B MeXKaxX OLIHHOTO KOAa
3a CYKYIHICTIO MOKa3HMKiB. DOpMYAM AASL PO3DAXYHKIB
Taki [17, c. 184-189]:

K=5,+S; 3)

S =R, (4)
1. &

S, :Esm(pZaixam, (5)
i=1

Ae K — iHTerpaApHMII MOKAa3HYK;

S - mAolma papapa, Mm%

— 3araAbHa IAOII[A KOAQ;

R — papiyc o1iHHOT0 K0AQ;

a, a,;,, — AOBXIHA ABOX CYMDKHMX OLIIHHMX AiHii;

(@ — KYT MK ABOMA CYMDKHMMMY OL{HHUMM AiHIAMY;

1 — KIABKICTb IHAMBIAYaAbHMX OLIHHMX Iapame-
TpiB.

YMOBOIO AAST ipeHTUIKALT piBHSA edheKTUBHOCTI
YIIPaBAIHHS MPOARXKAMM € CTYIiHb HaOAVDKEHHSI iHTe-
rpaabHoro noxastuka (K) Ao opuHuLi. Y pasi, Ko sHa-

187

EKOHOMIKA MIANPNEMCTBA

EKOHOMIKA



EKOHOMIKA MIANPNEMCTBA

EKOHOMIKA

YeHHs IHTeTPAAbHOTO NTOKA3HMKA 3HAXOAUTHCA B MEXKax
Bip 0,67 A0 1,0, AlaTHOCTYETbCS BUCOKUIA, B iHIIOMY pasi
cepepHint (Bia 0,34 a0 0,66) Ta Husbkuit (Bia 0 A0 0,33)
piBHi eeKTUBHOCTI yIIPaBAIHHS IPOAAKAMU.

HaBeaeHi AOKaAbHiI 11 iHTerpaAbHMII MOKa3HUKU
MAIOTb IIMPOKUI CIIEKTP 3aCTOCYBAaHHS B OAAABIIOMY,
30KpeMa MOXXYTb BUKOPUCTAHI AAS AOCAIAXKEHHS AVHA-
MiKM eeKTMBHOCT] Ta BUSBAEHHS pe3epBiB PO3BUTKY
NPOAQXKIB Ha MIAIIPMEMCTBI, aHaAi3y TOBHOTU peaaisallil
byHKIiiT Ta BIATOBIAHOCTI CCTeMM YIIpaBAiHHS NpoAA-
KaMI LIAbOBMM 3aBAQHHAM QYHKUIOHYBAHHS Ta PO3BUT-
Ky MAIIPUEMCTBA TOPTiBAI.

BUCHOBKU

3a pesyAbTaTaMy AOCAIA’KEHHSI 3POOAEHO BIMCHO-
BOK IIPO HEOAHO3HAYHICTb TPAKTYBAHH CYTi IIPOAAXIB i
HaSIBHICTb Pi3HMX MAXOAIB AO OLiiHIOBAaHHS eeKTUBHOCTI
YIPaBAiHHA HYUMU. YHACAIAOK TPOBEAEHOTO AOCAIAKEHHS
00I'PYHTOBAHO ABTOPCHKY IMO3MLII0 IOAO CYTi MPOAAXKIB,
sIKa TIOASITA€ B TOMY, 1110 TPOAQKI — OAMH 3 eTalliB y CKAAAI
OCHOBHMX TIPOLIECIB TIATIPUEMCTBA, OCOOAMBICTIO SIKOTO
€ 3MiHa GOpM BapTOCTi Ta BAACHOCTI Ha TOBAp, IO pea-
Ai3yeTbCS BIATIOBIAHO AO OCHOBHIX LiiA€ll TOCTIOAQPCBHKO]
ASIABHOCTI. AASI OLiHIOBaHHS e(eKTUBHOCTI YIIpaBAiHHS
MPOAQKAMH THATPUEMCTBA TOPTiBAl OOIPYHTOBAHO CUC-
TeMy MOKa3HUKIB, 3aCTOCYBAHHS SKUX AO3BOASIE OLIHUTU
CTaH CUCTEMU TIPOAAXKIB, eeKTUBHICTD QYHKIIOHYBaHHS
BiaAlAY IpOA@XKIB i KaHAAIB peaaisalyii ToBapiB TOproBeAb-
HOTO MIATIPUEMCTBA. AAs 3aTaAbHOTO BICHOBKY Bip3Haue-
HO AOLIABHICTb CTaHAQPTM3aLil AOKAaABHMX TOKa3HMKIB
i pospaxyHOK Ha iX OCHOBI iHTerpaAbHOIO IOKa3HUKA
e(eKTUBHOCTI yIIpaBAiHHS IPOAAKAMM.

TTopaABIL AOCAIAXKEHHSI TTOB'sI3aHi 3 0OIPYHTYBaH-
HSIM METOAVYHUX 32CaA BUSBAEHHS Pe3€epBiB MiABUIIEH-
Hs epeKTUBHOCTI MPOAAXKIB Ha mianpreMcTBi TopriBai. B
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