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CuTHUK H. |. YnpaBniHHA KNieHTCbKNM A0CBifOM AIK CTpaTeris po3BUTKY 6isHecy

Ha mai 3p0cmaHHA CnoM#uBaYbKUX 0YiKy8aHb i MOCUAEHHA KOHKYPEHUIl KoMNemeHyia 3 ynpaeniHHa KAieHMcbKum 00c8i0oM Cmae (haKmMopom BUHCUBAHHSA
cy4acHux komnanid. LLlo6 dobumuca cmilikoi npuxuasHocmi KnieHmis, im 00800UMbCA ONAHOBYBAMU HABUYKU eheKmuBHOi 83aEmoii 3 KnieHmamu ma e4u-
muca ynpasasmu KaiekmceKkum docgidom. Lie pobume akmyaneHum 0aHe 00CiIOMEeHHS, MpuceayeHe po3pobaeHHio cmpamezii ynpassiHHA KnieHMcoKum
docgidom. Mema cmammi nonszae 8 00cnioxeHHi cmpameziyHuxX acnexkmie ynpasniHHa KaieHmcokum doceidom, 3okpema 8 ideHmudpikayii mocaidosHocmi
emarie po3pobnexHsa cmpamezii, 8U3HaYeHHI ix cymHocmi, iHcmpymeHmapito ma ymoe imnaemeHmayii 8 6izHec-npouecu KomnaHii. Po3pobnexHa cmpameeii
YNPasiHHA KAIEHMCbKUM 00C8I00M CIPAMOBAHE HA MIOBULEHHA e(heKmUBHOCMI AHUI02a CMBOPEHHSA YiHHOCMI KAIEHMCbKO20 00C8idy, AKUl MoYUHaeEMbCa
3 KOMyHiKayili 8 MoYKax KOHMaKmMy ma mMae pe3ynbmamom 0o0amkosuli doxid 8i0 3pocmarHs bpeHd-Kanimasy Komnawii. Y cmpykmypi npoyecy ynpaeniHxa
KIEHMCbKUM 00C8I0OM BUOKPEMAEHO GHAMIMUYHI, 0P2aHI3aUiliHi, yNpasaiHCbKi Ma KOHMPONbHO-OUIHHI 3aX00u. 3aMPOMOHOBAHO 3a2a/1bHY CXeMy PO3pPO-
6neHHA cmpamezii ynpaeniHHA KnieHmcoKum 0ocidom y 8uensdi MOKPOKOBO20 YUKAIYHO20 MPOYECY, Wio CKAAOAEMbCA 3 BOCbMU MOCMIO08HUX emarie: (hop-
MYBAHHA cepeic-6a4eHHs; CmpyKMypyBaHHA MOYOK KOHMAKMY; 8U3HAYeHHA nompeb 3 yOoCKoHaneHHA KnieHMcbKozo docsidy, po3pobaerHa naaHy Oili; eu-
3HaYeHHA bro0xemy i pecypcis; po3nodin ponell i chep 8idnosidansHocmi nidpo3dinie; cmeopeHHsA H08020 bpeHO-00ceidy KaieHmie ma oyiHka pesyabmamie
imnaemermayji. Y pobomi cucmemamu3osaro iHcmpymenmu 360py i aHani3y KnieHmcekoeo 00c8idy ma KAIEHMCbKO20 cepeicy, 3anponoHOBAHO KOHKPeMHi
YAPasiHCLKi 3aX00U 3 iX MosinweHHs.
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Sytnik N. I. The Customer Experience Management as a Strategy For Business Development
Against the background of rising consumer expectations and increased competition, competence in customer experience management becomes a factor in the
survival of modern companies. To achieve sustainable customer commitment, companies have to master the skills of effective interaction with customers and
learn how to manage customer experience. This makes a study, concerned with developing a strategy for managing customer experience, relevant. The purpose
of the article is to study the strategic aspects of customer experience management, in particular in identifying the sequence of stages of strategy development,
defining their essence, instrumentarium, and conditions for implementation in the company’s business processes. The development of a customer experience
management strategy is aimed at improving the efficiency of the customer experience value chain, which begins with communications at contact points and
results in additional income from the growth of the company’s brand capital. The analytical, organizational, managerial, and control-evaluation measures are
distinguished in the structure of the client experience management process. The author suggests a general scheme of development of customer experience
management strategy in the form of step-by-step cyclical process consisting of eight consecutive stages: formation of service vision; structuring contact points;
defining the needs to improve customer experience; development of an action plan; defining budget and resources; distribution of roles and areas of respon-
sibility of subdivisions; creation of a new brand experience of customers and evaluation of results of its implementation. The tools for collecting and analyzing
customer experience and customer service are systematized, specific management measures for their improvement are proposed.
Keywords: customer orientedness, customer experience, customer service, customer experience management, customer experience management strategy,
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Peanisix BeaeHHS cydacHoro 6isHecy, koanm 6o-
porbba 3a KAIEHTA CTA€ MUTAHHAM BIDKMBaH-
HS KOMIaHil, KAieHTCbKuit AOCBip (Customer
Experience — CX) mepeTBOPIOETBCSI Ha OAHY 3 HailBaX-
AuBilyx cdep KOHKypeHLil. fKIo paHille KOHKYpeHLIis
30CepeAXXyBaAacs Ha CIOXKUBUMX SIKOCTSIX NMPOAYKTY Ta
Jioro 1jiHi, To 3apas GOKyC yBaru nepeHoCcUThCs Ha Qop-
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MYBaHHS MaKCHMAaAbHO MO3UTVBHUX BPakKeHb Bip caMo-
ro MPOL{eCY B3aEMOAIL CrioXuBaya 3 6peHpoM. Came KAi-
€HTCBKMIT AOCBIiA yce biAblile BU3HaYa€ AOSIABHICTD KAi€H-
TiB i, BIATIOBIAHO, KOHKYPEHTOCIIPOMOXHICTb OpeHAy [1].

3a ouiHkamu excrepris, 55% crnoxuBayiB roTosi
nAaaTuTH GiAblie 3a Kpalimit KAIEHTChKUI AOCBip [17].
CroxxuBaui BUTpaJaoTh Ha 16% Oiablue Ha Ti TOBapu Ta
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TIOCAYTH, SIKi AO3BOASIIOTH iM OTpUMATH OIABII BUCOKY
AKICTb 00CAYTOBYBaHHS Ta IPUEMHI BPXKEHHS BiA Tpo-
uecy npuabanus ToBapy. Cboropti maioke 2/3 oprauisa-
1il1 KOHKYPYIOTb TIABKM y cepi KAIEHTCBKOTO AOCBiAY,
ToAl K ¥ 2010 p. Takux KoMmmaHiit 6yao 36% [5].

epeA Pe3YAbTaTiB CUCTEMHO OPraHi30BaHOIO

YIPaBAIHHA KAIEHTCbKMM AOCBiAOM BiA3HAYal0Th

nokpamexHst KPI 6isHecy, 30kpema 3pocTaHHsI
KAi€HTCBKOI 0as11, 3MeHIIEHHS BIATOKY, BULY 3aA0BOAe-
HICTD 1 AOSABHICTb KAIEHTIB Ta, IK HACAIAOK, 3pOCTaHHS
AOXOAY KOMIIaHIIL.

BopHOuac AAst OaraTboX OpraHisariit KAIEHTChKMI
AOCBiA yce Ije 3aAUIIAETHCS AOCUTD PO3MUTOIO Ta TIOTa-
HO KepoBaHO0 cdeporo Oi3Hecy 3 HEBU3HAYEHUMU KOP-
AOHaMu. YTIpaBAiHHS KAieHTChKUM AOCBiaoM (Customer
Experience Management — CEM), BIOPSIAKOBYE 1 pA0Aa€
CHCTEMATMYHOCTI Ipoliecy 360py, aHaAi3y Ta pearyBaH-
Hs1 Ha BIATYKM KAI€HTIB, 1[00 B IIOAQABLIOMY [IEPENTH AO
aKTMBHOTO BIIAMBY Ha AOCBiA KAI€HTIB Ha BCiX eTamax
B3aEMOAIL 3 HUMM.

B ymoBax mocuAeHHs KOHKYDeHLil Ta 3pOCTaHHA
CIIOKMBALbKMX OYiKYBaHb AOCAIAKeHHs, INpUCBAYEHI
Pi3HMM aclleKTaM YIPaBAiHHA KAIEHTCbKMM AOCBIAOM,
Ha0yBaIOTb 0COOAVBOI aKTYaABHOCTI.

Y TeopeTMYHOMY IAAHI MAIPYHTAM KOHLieMLii
YIPaBAIHHA KAIEHTCBKUM AOCBIAOM €:

1) mapkemune BioHocun — dirocodis MapkeTHH-
Ty, IKa HarOAOLIY€ HA BaKAMBOCT] BCTAHOBAEH-
HsI AOBIOTPMBAAMX KOHCTPYKTMBHUX 3B'SI3KiB 3i
CrokmuBavamu [6];

2) moderv mapkemume-mikcy 4P + B 1mo Bu3Hae
POADb CIIOXKMBaya K aKTMBHOIO YYaCHUKA Ipo-
LieciB pMHKOBOOPi€HTOBAaHOI €KOHOMIKM i, 30-
KpeMa, MapKeTMHIOBOTO ITPOCYBAHHS MPOAYKLII
KOMITaHil [6];

3) KoHuenyis KAIEHMOOpPIEHMOBAHOCHI, CIPSIMO-
BaHA HA MOTAMOAEHHS TAPTHEPCHKOI B3aEMOAIL
opraHisanii 3 KAieHTamMM Ha OCHOBi TAMOOKOrO
PO3YMiHHS Ta 3aA0BOAEHHS IOTPeO KAIEHTIB AAS
OTPMMAHHS CTIIKOTO MPUOYTKY B AOBFOCTPOKO-
BOMY Tepiopi [2].

KAieHTChKMIT AOCBiA € BIAHOCHO HOBOIO Ceporo
AOCAIAKEHD, sKa II0YaAa [HTEHCMBHO pO3BMBATUCA
Ha 3axoai mounHaroun 3 2010-x pp. Y poborti aBropis
Lemon K. N., Verhoef P. C. anaaisytorncs icHytoui pedi-
HiLil KAIEHTCBKOIO AOCBIAY Ta METOAOAOTIYHI acHeKTH
JI0T0 AOCAIA)KeHH:], 30KpeMa Ha OCHOBI aHaAi3y KAI€HT-
cekoro 1wAsixy (Customer Journey) [18]. KaieHTcbkuit
AOCBiA DPO3TASIAQETBCS SIK CYKYIHICTD NepeXVBaHb, Bpa-
KeHB, 110 POPMYIOTbCS Y KAl€HTa Mi Yac Ta/4u BHACAI-
AOK B32eMOAIl 3 OpeHAOM, KoMIaHiero, 1i ToBapamu Ta
nocayramu [7]. Bika N. cucremaTnsye nmokasHuku oLjiHKu
KAIEHTCBKOTO AOCBIAY Ta AKOCTi KAIEHTCHKOTO CepBicy
[15]. Marutschke D., Gournelos T. i Ray S npomnoHyoTb
iHTerpoBaHmit MAXIA A0 OLIHKM IPOOAEM KAI€HTIB Y pi3-
HUX Toukax KoHTaKTy [20]. Lipkin M. BBaxkae HaibiAbL
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MepCHeKTVBHYM TAXOAOM Y AOCAIAKEHHI KAIEHTCBKOTO
AOCBiAY 3MICTOYTBODIOI0UY NePCIEKTUBY 3 YPaXyBaHHAM
0COOAMBOCTEI PO3BUTKY CEPBICHOI Ta CIIOXMUBALIbKOL
exocucTeM [19].

B YkpaiHi nuTaHHAMM AOCAIAKEHHS KAIEHTOOpi€H-
TOBAHOCTI Ta KAIEHTCHKOIO AOCBiAY 3aliMaAncs Bopxa-
koBa 0. [3], Xaaina B, Bacuabesa T. [13], Aememyk P. [7;
8], Pyaerko M. [10] ra iu.

SIK oxasye aHaAi3 AiTepaTypHIUX A)KepeA, KOHL[ell-
TyaAbHI OCHOBM YIIPAaBAIHH: KAIEHTCHKUM AOCBIAOM 3Ha-
XOASTBCS Ha IOYATKOBMX eTanax GopMyBaHH:. 30KpeMa,
AO MaAOAOCAIAKEHMX HAAEKUTD IIUTAHHS PO3POOAEHHS
HayKOBO-TIPAaKTUYHOTO iHCTpYMeHTapito MoOyAOBH CTpa-
Terii ypaBAiHHA KAieHTCbKUM AOCBipOM. Lle i 3ymoBuAO
HAIMCAHHS AQHOI pobOTH.

Mema cTaTTi TOAATAE B AOCAIAKEHHI CTPaTeriyHMX
ACIeKTiB YIPaBAiHHA KAIEHTCbKUM AOCBIAOM, 30KpeMa B
iaenTudixanuii mocAiAOBHOCTI eTariB po3poOAeHHs CTpa-
Terii, BU3HaueHHi iX CYTHOCTI, iIHCTpyMeHTapilo Ta yMOB
iMnaemeHTawii B 6i3Hec-mpoLiecu KOMIIaHil.

TeopeTnko-MeTOAOAOTIYHY OCHOBY AOCAIAKEHHS
CKAQAQIOTh TIpalli MPOBIAHMX HAyKOBLiB, NPUCBSAYEHI
KAIEHTCBKOMY AOCBIiAY Ta YIIPaBAiHHS HUM Yy CY4acCHMX
oprasizauiax. AAsl AOCAIAKEHHS iCHyI0YMX TeopeTud-
HUX YABAEHD LIIOAO CYTHOCTI yHPaBAiHHA KAIEHTCHKUM
AOCBIAOM, J10T0 iHCTPYMEHTApilo Ta peaAisallil BUKOpUC-
TOBYBAAUCS 3araAbHOHAYKOBI METOAM: CUCTeMaTu3aLii,
aHaAi3y, MOPIBHAHHA 11 Y3aTaAbHEHHS; AAS BU3HAUEHHS
eTariB po3po0OAeHH cTpareril yIpaBAiHHS KAIEHTCHKUM
AOCBIAOM — METOAM HayKoBoI abcTpakuii, iHAYKuii, cuH-
Te3y Ta rpadivHoi Bisyaaisariii.

AI€EHTOOPIEHTOBAHICTD, SIKA BUMArae MaKCYMaAb-
HOI Opi€HTallii Ha 3aA0BOAEHHS ITOTPEO CIIOXKMBa-
4a, GOPMYBAHHS AOSABHOCTI T AOBIOCTPOKOBUX
HapTHEPCbKUX BIAHOCHH 3 KOMIIaHi€l0, IePeTBOPIOETCA
Ha Mapapurmy cydacHoro 6isHecy [13]. Kaienroopienro-
BaHi KOMIaHil KApAMHAABHO BiAPI3HAIOTbCA Bip Tpasu-
L{ITHMX CBOIM CTABAEHHSM AO KAieHTa (maba. 1).
Yy He HAMBAKAUBIIIYM {HCTPYMEHTOM AOCSATHEH-
HS1 KAIEHTOOPiIEHTOBAHOCTI KOMIIAHII € YIIPaBAIHHS KAi-
EHTCHKUM AOCBIAOM, sIke Iepepbayae BUOYAOBYBAHHS
OesnepepBHOro mpotiecy epeKTUBHOT B3aEMOAL 3 KAl€H-
TOM Y BCiX TOUKaX KOHTAKTY.
OsHakaMy B3a€EMOAIl KAl€HTa 3 KOMIIAHIEH YU
OpeHAOM €
+ cxBaAbHa OLiHKA KAi€EHTA AOCTYITHOCTi KOMITAHil;
+ uyacroTa Ta TPUBAAICTb KOHTAKTY 3 KOMIIAHi€H0;
+ IN03UTKBHE BPaXKEHHS BiA KOXKHOTO 3 KOHTAKTIB
[7].
Ao dakTopiB, siKi iCTOTHO BIAKMBAKOTL Ha GOpPMY-
BAHHS AOAABHOCTI Ta KAIEHTCHKOTO AOCBiAY, HAA€XKATD:
+ yac - WBUAKICTD pearyBaHHs KOMIIaHil Ha 3amuT
KAl€HTa;
+ npocmoma — HaCKIABKM KAIEHTY HECKAQAHO Ta
3pYYHO OTpUMATH OQKAHUIT Pe3YAbTAT;
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Ta6nuysa 1

CraBneHHA [0 KJliEHTa: NOPiBHAHHA TPaAULiHNX | KNiEHTOOPiEHTOBaHNX KOMNaHil

TpaauuinHi komnaHii

KnieHToOpieHTOBaHi KomnaHii

KOHKypyIOTb 3a LiHOI0 Ta CNOXMBYMMU AKOCTAMM npoayKTty

KoHKypyioTb 3a LiHO, CNOXMBYMMU AKOCTAMU NPOJYKTY
Ta CNOXMBYMM [JOCBIAOM

Opi€eHTyI0TbCA Ha KOPOTKOTPYBaNi BIHOCVHU 3i CNOXMBaYamm

Opi€HTYI0TbCA Ha AOBrOTPMBaI BiAHOCWHU 3i CNOXKMBaYamMu

AKLeHT Ha BUpOOHMLTBI Ta 30yTi

AKLEHT Ha CNOoXK1BayeBi

BupobnatoTb Ta BAOCKOHaMIO0TL CBOK NPOAYKLito um no-
cnyrun

MepebyBaloTb y NOCTINHOMY MOLLYKY HOBWX LUNAXIB CTBOPEHHSA
LiIHHOCTI ins CNoXmBaya

CTBOpI0I0Tb HOBI NPOAYKTY ANA COXMBAYiB

CTBOPIOIOTb HOBI NPOAYKTY Pa3oM 3i CNOXKMBaYaMm

OTpUMYIOTb MPYBYTOK LUNSAXOM CKOPOUYEHHS BUTPaT
i 36iNbLIEHHS AOXOAIB Bif BUPOOHMLTBA

OTprmytoTb NPUBYTOK LLAAXOM POPMYBaHHS NIOANBHOCTI
Ta MaKcuMi3aLlii LIHHOCTI CnoXmBayiB y yaci

MparHyTb 36eperT icHyloUNii CTaH CNPaB, He Matoym akTvB-
HOI NONITVKN PO3BUTKY NOANBHOCTI CMOXMBAYiB

lMparHyTb akTMBHO YNpaBNATY B3aEMOBIAHOCUHAMN
3i CnoXmBavamu

Ixepeno: po3pobneHo Ha ocHoBi [13].

+ ¢B0600a BubOpy — MOKAMBOCTI KAi€HTa Camo-
CTiifHO 3AiICHMTY BMOIp 4acy, MiCLis, KaHaAy Ta
bopmu B3aEMOAI 3 KOMIIAHI€H0;

+ Oesnexa — 3AQTHICTb NOCTAYaAbHUKA MiHiMi3y-
BATY PU3MKM TA HEOKAHI HACAIAKY;

+ inancu — posyMiHHS KAIEHTOM, 3a 110 CaMe BiH
MAQTUTb;

+ B8pamenns — emouiitHi peakuii KAieHTa, AOCBIA
TOMEePEAHIX KOHTAKTIB 3 KOMITaHi€o [8].

IHHICTP TO3UTMBHOTO KAIEHTCBKOTO AOCBIAY

AASI KOMIIaHil [TOASITA€ B TOMY, 1[0 BiH A@KUTD B

OCHOBIi AOSIABHOCTI KAI€HTIB, SIKa 3HAXOAUTD BU-

pas y EBHYX MOBEAIHKOBYX peaKLisix — 6a’kaHHi IIPoAO-

BXXYBATH CIiBIPALI0, TOTOBHOCTI pEKOMEHAYBaT! OpeHA

iHIYMM, TPOOYBaTH HOBi IPOAYKTH TOLLO, @ OTXXe, be3110-

CepeAHbO BIAMBAE HAa OTPUMAHMIT AOXiA. AaHior Gpop-

MYBaHHS LIiHHOCTi KAIEHTCbKOTO AOCBIAY AASL KOMIIaHii
HaBeAeHO Ha puc. 1.

YnpaBAiHHS KAIEHTCHKUM AOCBIAOM BU3HAYAETHCS

SIK LliAeCTIpSIMOBaHMI1 i OesmepepBHUIL IPoLieC peaisawii

KOMITAEKCY 32XOAIB, CKepOBAaHMX Ha BUBYEHHsI Ta IOKpa-

IEHHS KAIEHTCBKOTO AOCBiAy 3 METOK BCTQHOBAEHHS

Ta PO3BUTKY AOBIOCTPOKOBOI MAPTHEPCHKOI CIIiBIpalii 3

KOMITaHi€o [7]. YIpaBAiHHS KAIEHTCbKIM AOCBIAOM BBa-

XKA€ETBCS CYYacCHO0 Oi3Hec-CTparerielo, 1[0 3acHOBaHA

BpaxeHHs/
MouyTTsa/

CTaBneHHs
Ao 6peHay

B3aemopia
3 KOMMaHi€lo

Ha yIpaBAiHHI 3araAbHMM BP)XEHHSAM CIIOXKMBAya PO
KOMIIaHit0, TOOTO eMOLisIMM Ta BIAYYTTAMMY, SIKi BUHMKA-
I0Tb Y KAi€HTA B IPOLjeci 3HAIOMCTBA, IpUADOaHHS Ta BU-
KOPMCTAHHS IPOAYKTIB UM IIOCAYT KoMmaHil [13].
KoHcyabTaTnBHa kommaHia Gartner BHOKpeMAIO€
ISTh PiBHIB B3a€MOAIIl 3 KAi€HTamy, 10 BMHUKAIOTh Y
HpoLeci YIIpaBAiHHA KAIEHTCHKUM AOCBiAOM [4]:

1. Pisenv xomyHikayiti (HAHWKYMIT piBeHb B3ae-
MOA(I): KOMIIaHisl CBO€YaCHO HAAA€E KAIEHTAM KO-
pucHY iHpOpMALIif0 3PYIHNUM AASL HUX CIIOCOOOM.

2. Pigenp yyiiHOCHi: KOMIIAHiA LIBMAKO 11 edex-
THBHO BUpIilIye TpoOAeMI KAi€HTa, DaraHCYI0uH
MIX J10T0 OYiKYBaHHSAMY T BAQCHUMY Oi3Hec-11i-
ASIMUL

3. Pigenv npuxuivbHocmi: KOMIAHiA pO3yMie IO-
TpeOu KAI€HTIB i MPOIMOHYE HECTAaHAAPTHI mep-
COHAAI30BaHi pillleHHs, SKi MIAKPECAIOIOTb 0CO-
OAMBe 3HAYEHHS KAIEHTA AAS KOMIIaHii,

4. PiBeHb IPOAKTUBHOCTI: KOMIIaHis TPaLI0€ HA BU-
HiepeA’KeHHsI Ta TIparHe 3aA0BOABHATH Ti IIOTpe-
011 KAIEHTIB, fIKI I1je HUMM He YCBIAOMA€HI.

5. Pisenv eBorwuyii BiOHocuH (HABUIIMIT piBEHb
B3a€MOA[T): KOMIIAHIS Hapa€e KAIEHTaM MOYYTTS
Oesmnexu, komdopTy Ta ycmimHocTi [4].

Po3pobaeHHsT cTparerii yrpaBAiHHs KAIEHTCHKUM
AOCBIAOM CIIPSIMOBAaHe Ha MIABUINEHHS eeKTUBHOCTI

[oBeniHKa JlosinbHicTb Joxig

Emouyji

Puc. 1. NNaHutor popmyBaHHA LIHHOCTi KNiEHTCbKOrO JOCBiAY KOMNaHii

Lhxepeno: agantoBaHo 3a [12].
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AaH1ora GopMyBaHHS LIIHHOCTI KAIEHTCBKOIO AOCBIAY,
OCKIABKI AO3BOASIE:
+ BuSIBASITHM Ta PIOPUTHU3YBATH NOTPEOU KAiEHTIB
3 ypaxyBaHHAM iX LiiHHOCTI;
+ BusIBASTM Ta TpiopUTM3YBaTH MpOOAeMM KAi-
€HTCHKOTO AOCBiAY B YCiX TOUKAaX KOHTAKTY;
+ morAuOAOBaTH B32EMOAII0 3 KAIEHTaMU Ta po3-
POOASITY 3aXOAM 3 TTOKpAILEHHS KAIEHTCHKOTO AO-
CBiAY, AIKi MAIOTb PEAAbHY LIiHHICTb AASL KAIEHTIB;
+ aocAraTM CUCTEMHOCTI B yIpaBAiHHI KAi€eHT-
CbKMM AOCBIAOM IIASIXOM Y3TOAXKEHHS 3YCHAb
pi3HMX TIApPO3AiIAIB KOMIIaHil, BCTAaHOBAEHHS
€AMHMX LiiA€il | CTAaHAQPTIB poOOTH 3 KAIEHTAMU
ta ouinku KPI 6i3Hecy;
+ dopmyBary KAIEHTOOPIEHTOBAHY KYABTYDPY KOM-
naHii.
KarouoBi etanm pospoOAeHHs cTpateril yrpaBAiH-
HS KAIEHTCbKUM AOCBiAOM HaBEAEHO Ha puc. 2.

OYaTKOBMM €TaroM € (pOopMyBaHHS cepBic-Oa-

YeHHsI KOMIIaHii, TOOTO YiTKO BU3HAYEHOI METH

icHyBaHHA KOMIaHii AAA KAI€HTa B AOBIOCTPO-

KOBil1 nepcrexTyBi. BoHa Hapae po3yMiHHS MaricTpaab-

HOTO HaINPsSIMKY PO3BUTKY AAS BCiX IpaL[iBHYKIB, BU3Ha-

Yae peaAbHY LiiHHICTD i TepeBary MapTHEPChKOI CITiBIIpa-
i KAl€HTa 3 KoMITaHiew [16].

AOCAIA)KEHHS KAIEHTCDKOTO AOCBiAY ITOYMHAETHCA

3 QHAAI3Y LIASAXY KAI€HTA AAS BUBHAUEHHS Ta CTPYKTYPY-

BAHH;I TOUOK KOHTAaKTYy 3 OpeHAOM (maba. 2). AHaai3 To-

YOK KOHTAKTY 3AIMCHIOETDCS, 11100 3'5ICYBaTH, HACKIABKI

A0Ope BOHM TPAHCAIOIOTD KAIEHTY LiiHHICTD 1 KOPUCTB Bip
B3aeMOAIl 3 KoMITaHi€x i 100 KOHKpeTU3yBatu mpobae-
MM B3a€EMOAII TTO KOXKHII 3 HUX.

AL OL{iHKM TIOTpeO KAI€HTIB | BUBHAYEHHS MPO-

0AeM KAIEHTCBKOTO AOCBiAY, 1O BMHMKAIOTH B

Pi3HUX TOYKaX KOHTAKTY, 3aCTOCOBYETbCA M-

oKuit 'Habip iHcTpymeHTiB (puc. 3). ITpu oMy Hepo-

CTaTHBO OOMEXYBATUCSI AMIE AHAAI30M HETATUBHMX
BIAI'YKIB i cKapr Kai€eHTiB, ockiabku [14]:

+ 3a CTAaTUCTUKOW, CKapXUTbCs Aniie 1 3 10 He-
3aAOBOAEHUX KAIEHTIB. AAS TOro, 100 KAi€HT
TIOCKap>KMBCs], MPOOAEMa MOBUHHA OYTU AOCUTD
BaXAMBOIO AASL HBOTO 0COOUCTO;

+ 1pobAema, BOKAUBA AASL KOHKPETHOTO KAIEHTA,
He 000B’A3K0BO € IOLIMPEHO0, TOMY il CCTeMHe
pillleHHS MOXXe HifIK He BIAMHYTY Ha AOSIABHICTb
KAI€HTIB y LiiAOMY;

+ icHyroTb pobAeMH, SIKi He HACTIABKY KPUTUYHI,
11106 Ha HUX CKap>KUTHUCS, aAe CaMe BOHU MOXKYTb
BIIAMBATY Ha AOSABHICTb OIABIIOCTI HE33aA0BO-
AEHUX KAIEHTIB;

+ icHyoTh poOAEMY, Ha SIKi CKAAAHO TTOCKapIKi-
Tucs [14].

Cepep MeTOAIB 300py iHdpopMallil MOXHA BIOKpe-
MUTY METOAY, 3aCHOBAHI Ha 0e3M0CePEAHbOMY CITIAKY-
BaHHI 3 KAleHTamy, 1 Ti, 1110 epeADaval0Th 3aCTOCYBaH-
Ha digital-kaHaaiB. lepeaymoBOI0 1mOOYAOBM OCTaHHIX
€ MOXXAMBICTb CTBOPEHHSI AELIEBUX IE€PCOHAAI30BAHMX
KaHaAIB KOMYHIKaLill 3 KAlEHTaMy (CailT KOMIIaHii, coLli-

1. CepBic-6aueHHsA KOMMaHii

7

N

8. Ouinka pe3ynbraris 3a KPI

2. CTpyKTypyBaHHA TOUOK KOHTaKTY
3 KJiEHTamMn

/

7. CTBOPEHHS HOBOTO
6peHpa-pocsiny

N\

6. BusHaueHHa poneit i po3nogin
cdep BignosiganbHOCTI

™~

N

3. OujiHka notpeb
y BAOCKOHaneHHi CX
(36ip Ta aHani3 iHdopmaLii)

/

4. Po3p0o6eHHs nnaHy fin

e

5. BusHaueHHs pecypcis i GropxeTy

Puc. 2. KniouoBi eTanu po3po6ieHHA cTpaTerii ynpaBniHHA KNIEHTCbKUM JOCBiAOM

Ixepeno: aBTopcbKa po3pobKa.
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Ta6bnuysa 2

TUNOBi TOUKMN KNiEHTCbKOTO LAAXY NPMN B3aEMOJii 3 KOMNaHi€lo

HasBa etany

Toukn KOHTaKTy

MoBepaiHKa KnieHTa/
NOTeHLiliHOro KNni€HTa

YCBiIOMNEHHA HASABHOCTI
npogykTy/nocnyru

OHnaliH peKnamHi OrofoLLeHHs,

Tene/pagio peknamHi oronoLeH-
Hfl, PO3CSIKa B €NIEKTPOHHIl Mo-
LTI, BIAFYKM 3HAaNOMMX

3BepTac yBary Ha peknamy,
BMi3HA€E NOroTUN KoMNaHii

Posrnag moxnueocTi npuabatu
NPOAYKT, mocnyry

Peknama B couianbHUX Mepexax,
aHaniTMyHi ornagu, 6norwy, NnpsaMa
pO3CKNKa Ha eNeKTPOHHY MOLLTY,
BiAryKn KOPUCTYBayiB

BupizHsae noct KomnaHii B cTpiyi
HOBWH COLIMEPEX, YUTAE NOCTN

y 6n103i Ta iHpopMaLiiiHy po3cun-
Ky B €MeKTPOHHIl MOLLTI, 3aX0ANTb
Ha canT KoMnaHii

EnekTpoHHa KomepLis, BebcaiiTy,

[Mokynka 3LiNCHIOE MOKYNK
y MarasuHu, A ynKy
CouianbHi popymu, 6a3u 3HaHb KomeHTye noctv KomnaHii B cou-
4 YTpumaHHs y cdepi gii komnanii FAQ, no3nTBHUIA 3BOPOTHMIA Mepexax, 3aNLIaE BiaryKku
3B'A30K Ta KOMeHTapi Mpo NpPoAyKT
Hapae cxBanbHi Bigryku Ta ginutb-
. bnorw, couianbHi mepexi, no3u- €A [JOCBIAOM BUKOPVCTaHHA Npo-
5 AKTVBHa nigTprMKa 6peHay ol pext, RocElA P P

TWUBHI BiAryKku

AYKTY B COLIMepexax, peknamye
NPOAYKT cepes 3HanoMux

Lhxepeno: agantoBaHo 3a [12].

aAbHI Mepexi, Maitaanurku Open Forum Toiro). AHaai3
KAIEHTCbKOTO AOCBIAY MOXKe BUKOHYBATUCS 32 AOIIOMO-
rol0 SIK QHAAITMYHUX MAOAOHIB, TaK i pO3PaxXyHKOBUX
nokasHYKiB. Cepea TaKuX MOKa3HUKIB AOLIIABHO BUAIAM-
TH Ti, IO IPYHTYIOTCS HA CY0 EKTMBHUX OLIHKAX CaMMX
CIIOXKMBAYiB, 1 Ti, 1[0 pO3paxOBYITbCA KOMIIAHi€K 3a
pe3yAbTaTaMy AISIABHOCTI Ta XapaKTepU3YITb KAieHT-
CBKMII CepBic.

Ha ocHOBI OLIiHOK KAi€HTiB pO3paXoBYIOTbCA TaKi
nokasHuku [15; 21]:

+ iHAEKC CTIIOXMBALBKOI AOSIAbHOCTI (Net Promoter
Score — NPS) — BipoOpakae, HACKIAbKY IIMOBIp-
HO, 1[0 KAIEHTY PEKOMEHAYIOTb Bally KOMIAHi0
IHIINM;

+ 3apoBoaeicTp KaieHTa (Customer Satisfaction —
CSAT) - KiAbKiCHA OLiHKA PiBHS 3aA0BOAEHOCTI
KAi€HTa cepBiCOM, IPOAYKTOM UM AOCBIAOM B3a-
€MOAII 3 KOMITaHi€;

+ inpexc cioxuBaupkux 3ycuab (Customer Effort
Score — CES) — Bu3Hauae, CKiABKM 3yCHAb IIO-
BMHEH AOKAACTM KAI€HT, 1[0O OTpMMATy 3aA0-
BiABHY BIAIIOBiADb Bip KOMIIaHiI Uyl pillileHHsI CBO€L
npobaemu [15; 21].

[ToxasHMKaMM KAIEHTCHKOTO CepBicy cayxarb [15;
21]:

+ umcruit xoedinient yrpumanus (Net Retention
Rate — NRR) — BUMIpPIOE AOXiA, SKUIT KOMIIAHist
OTpMMaAa HaIIPUKIiHLIi IEBHOTO NepioAy Bi icHy-
I0YMX KAIEHTIB (3 ypaxyBaHHSM HOBUX i BTpaye-
HUX KAIEHTIB);

+ xoediienT BaaoBoro yrpumanus (Gross Reten-
tion Rate — GRR) — pomomarae 3po3yMiTi BIiATIK
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KAI€HTIB, TOKa3ye, sIKUI1 BIACOTOK AOXOAY IeHe-
PY€eTbCs 3aBASIKM ICHYI0YMM KAi€HTaM Oe3 ypaxy-
BaHHA HOBMX UM BTPAU€HMX KAIEHTIB MOPIiBHAHO
3 6a30BUM MEPIOAOM;

+ xoediuient yrpumants xaieutis (Customer Re-
tention Rate — CRR) nieBHOTO0 mepioay — Lie Biaco-
TOK KAI€HTIB, SIKi 3aAMILIIAANCS 3 KOMIIAHi€l0 NIpo-
TATOM NEBHOTO Nepioay (0e3 ypaxyBaHHS HOBUX
KAI€HTIB, 5IKi 3'SIBUAUCS B Ljeil TIEPioA);

+ cepeaniituac BaapHauus (Mean Time To Resolve —
MTTR) - 1je OAVH i3 HaIBOXKAMBIILUX [TOKA3HU-
KiB e(eKTMBHOCTI 00CAYTOBYBaHHS CIOXKUBAYiB
3 TOUKM 30pY eeKTUBHOCTI Ta Pe3YABTATUBHOC-
Ti. [ToxasHuK BUMIpIO€ Yac, 1110 MMHYB 3 MOMeEH-
TY HAAXOAXKEHHSI 3alUTY Bip KAI€HTa AO MOMeH-
Ty JIOTO BUPILIEHHA Ta 3aKPUTTS;

+ BaapaHaHHs 3a nepumM 3BepHenHsm (First call
resolution — FCR) — e BiAHOILIEHHS KiABKOCTI
KAI€HTIB, 5IKi BUpILIMAK CBOIO IPOOAEMY 32 OAHY
B3aEMOAI0, AO 3aTaAbHOI KiAbKOCTI KAIEHTIB, AKi
3BEPHYAMCS AO KOMITaHil 3 TpobAeMamy;

+ uinHicTD XuTTEBOro UMKAY croxkuBaya (Cus-
tomer Lifetime Value — CLV) — mOKa3HUK, 1[0 BU-
Mipioe (iHaHCOBY BapTiCTh OAHOTO KAIEHTA MPO-
TATOM JKUTTEBOIO LKAY Ta MA€ MPSAMUIA 3B’SI30K
i3 yTpuMaHHsM KAIeHTIB i AostabHicTIO [15; 21].

3ibpaHa Ha ToIepeAHix eTanax aHaAiTM4Ha iHpop-
Maljist AO3BOAsIE BUBHAUNTH, sIKi caMe MPOOAeMU HOTpe-
OyI0Tb IepIIoYeproBoi yBaryu Ta B sIKUX TOYKaX B3aEMOAIL
BOH! BYHMKAIOTb.

Crpareris ynmpaBAiHHS KAI€HTCBKMM AOCBiAOM
bopmyeTbCs K KOMOiHALisS AOBrO- Ta KOPOTKOTEpMi-
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IHCTPyMeHTN JOCHigKeHHs

KNiEHTCbKOro A0CBiay

(®aza 360py iHopmayii

AHanimuyHa ¢paza

MeTtopu Face2Face

AHaniTMyHi WwabnoHn

/

\

HesknioyeHe
cnocmepexeHHs:
o TNIMOVHHI iHTEpB'to;
e MOJbOBI
JOCNIIKEHHS;
o CXOAM NMUTaHb
(5 uomy?)

Bknrovere
cnocmepexeHHs:
o MeTof «MoKacuHW»;
o MeTog «Myxa

Ha CTiHi»;

¢ Point of View;

e KapTa emnartii;

e Customer Journey Map;
o How Might We;

* Value Proposition Canvas

« Stories sharing;

« Pioneer view

MoKa3HUKM KNiEHTCbKOro
pocsigy

MeToau, 3acHOBaHi
Ha BUKOPUCTaHHI
digital-kaHanis

* |HAEKC KNIEHTCbKOI NOANBHOCTI;
* 33[]0BOJIEHICTb CMOXMBAYa;
¢ iHAEKC CNOXMBaLbKIX 3yCUib

36ip BigrykiB/ckapr KnieHTiB;
[HTEPHET-ONUTYBaHHS;
Bebpopmm abo nporpamu

MoKasHMKK KnieHTCbKoro
cepsicy

* Yuctuin KoedilieHT yTpUMaHHS;

¢ KoeoiLieHT BanoBoro
YTPUMaHHS;

o KoediLlieHT yTprMaHHA
KNi€HTIB;

o CEpepHil yac BNafHaHHs;

e BNafHaHHA 3a Nepwmnm
3BEPHeHHAM;

e LiHHICTb XWTTEBOTO LMKy
CMoXmBaya

Puc. 3. IHCTpyMeHTU BOCNifKEHHSA KNIEHTCbKOro AoCBigy

Ixepeno: po3pobneHo Ha 0cHOBI [12; 15].

HOBUX iHiljiaTuB. Moxe 3’sicyBaTucs, 110 KOMIIaHiA Io-
Tpebye ranbokoi TpaHchopmauii y cdepi yrmpaBaiHHSA

KAIEHTCbKUM AOCBIAOM, SIKQ TPUBATMMe A€KiAbKa POKiB, +
TOAL IK TOKpAILJeHH S B3aEMOALI AMIIIe B OAHIN TOYL|i KOH-
TAKTy MOXe AATU MOMITHUII Pe3YAbTAaT AyKe HIBMAKO +

(Quick Win) [9].

[TAaH yIpaBAIHCBKUX 3aX0AIB MOXXe IepeAbadaTu: +
+ YAOCKOHAAEHHS MPOAYKTY Ha OCHOBI 3BOPOTHO-
IO 3B’SI3KY Bip KAI€HTiB; +
+ AIKBiAQUiI0O KPUTMYHMX HEAOAIKIB B3aeMOAIl 3
KAIEHTaMU Y BUSHAUEHNX TOYKAX KOHTAKTY; +

+ KOpMUI'yBaHHS CTaHAAPTIB OOCAYTOBYBaHHS KAi-
€HTIB | HAAATrOAXKeHHS KOHTPOAIO iX AOTPUMAHHS;

+ onTuMmisauiio HAOOPY MOKA3HMKIB BUMIPIOBaHHS
11 aHaAi3y KAIEHTCBKOTO AOCBIAY;
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OOYAOBY CUCTEMU MOHITOPMHTY AKOCTI KAi€HT-
CBbKOTO AOCBIAY;

HaBYaHHA 00CAYTOBYIOUOTO TIEPCOHAAY AASL BAO-
CKOHaAeHHs KoMyHikaTuBHuX soft skills;
TIOMIVPEHHS! KpalluX TPaKTUK cepeA MpaLiBHU-
KiB KOMITaHiI;

BKAIOYEHHSI KAIEHTOODIEHTOBAHOCTI B CUCTEMY
ouinku KPI npauiBHuKis;

CTBOPEHHs MADO3AIAY 3 YIPaBAIHHA KAi€HT-
CBKUM AOCBIAOM;

PO3BUTOK KAIEHTOOPi€HTOBAHOI KYABTYPHU TOLLIO.

BaAMBUM AAs IPAKTMYHOI iMIAeMeHTalil cTpa-
Teril YIpaBAIHHS KAIEHTCBKUM AOCBIAOM € BU3HAYeHHs
O10AKeTy i pecypciB. 3a OCHOBY pO3paxyHKIB peKOMEH-
Averbest Opaty ROX (Return On Experience) — HOKa3HUK
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TIOBEPHEHHsI iHBECTULINl Yy KAIEHTCbKUI AOCBiA, AKMI
AO3BOASIE OLIIHIOBATU BCi BKAQAEHI PeCYpCH y CHIBBIAHO-
LIIEHH] AO OTPUMAHOTO pe3yabrary [11].

Cmix peaaisauii cTparerii ympaBAiHHA KAi€HT-

CbKMM AOCBIAOM 3HAYHOI0 MipOI0 3aA€XUTH Bip

Y3TOAKEHOCTi Aill 6araTbox MApO3AIAIB KoM-
naHii, NpaBMABHOIO BUBHAYEHHS POAelt i cdep BiATIOBi-
AAABHOCT] 33AISHOTO ITepCOHAAY. 3a3BMYall TOKpaljeHHs
SIKOCTi 00CAYTOBYBaHHS IIOKAAAQ€EThCS Ha GPOHT-0dicu
B32€EMOAII 3 KAlEHTaMI: KOALIEHTPY, BIAAIAM TTPOAQXKIB,
MarasyuHI TOIIO, X04a Ha (GOPMYBaHHs KAIEHTCHKOTO AO-
CBiAYy BIAMBAIOTb MapKeTuHr, niaposaian HAAKP, HR,
BupoOHuiTBO, IT, AoricTuka. AAst KOOpAMHALIT TTPOEK-
TiB 3 MOAINIIEHHS KAIEHTCHKOTO AOCBiAYy CTBOPIOIOTbCS
CIeLliaAbHi MAPO3AIAN, SKI HAAIAAIOTBCS IMPOKUMM I10-
BHOB)KEHHSIMM T2 KOOPAVHYIOTb AISIABHICTD IHIIMX TTIA-
po3aiaiB. BupiuraabHa poab 3 iinianii po3pobaeHHs Ta
BIIPOBAAKEHHA CTpATeril YIPaBAIHHS KAIEHTCBKUM AO-
CBiAOM, @ TAKOXK PO3BUTKY KAIEHTOOPi€HTOBaHOI KOPIIO-
PaTUBHOI KYABTYPU HAAEXKUTD TOI-MEHEAXKMEHTY.

ImMnaemeHTallis cTpaTerii ypaBAiHHA KAIEHTCbKUM
AOCBIAOM TIPUBOAUTH AO CTBODEHHS HOBOTO OpeHA-
AOCBIAY KAIEHTIB, IKMII CIIPUSIE LIAICHOMY NO3UTVBHOMY
CIIPUIHSTTIO OpeHAY KOMIaHil Ta MAKpIMAIETHCS Ha
eMoLiiTHO-4yTTeBoMy piBHi. CaMe eMoOLlillHa CKAaAOBa
30AVDKY€e KAl€HTA 3 KOMIaHiew, GopMye MOYYTTS AOBI-
PY, MABMILYIOUY 3aA0BOAEHICTD BiA B3a€EMOAII Ta AOSIADB-
HiCTb. YCIIilIHe CTBOPEHHST HOBOTO OPEHA-AOCBiAY TOCHK-
AIO€ KarliTaa OpeHAY, 3a0e3neuyoun AOAATKOBY BapTiCTh
MIEBHOMY MPOAYKTY UM TTOCAY3i.

YenimHicTh peaaisauii cTparerii ynpaBAiHHA Kai-
EHTCHKUM AOCBIAOM OLIIHIOETBCS SK 3a MMOKa3HUKaMMU
OLIHKY KAIEHTCBKOTO AOCBIAY, TaK i 32 pe3yAbTaTaMiu AO-
carnenns KPI kommanii. [x aHaAis cAyxutb 0cHOBOWO AAS
initianii HoBoro LKAy 0OYAOBU CTparteril yripaBAiHHS
KAIEHTCHKVUM AOCBIAOM.

BUCHOBKU

YNpaBAIHHS KAIEHTCBKUM AOCBIAOM SIK OKpeMMil
HAaIpPAM AOCAIAKEHHSI € TIOAAABIIVM PO3BUTKOM KOHIIETI-
Lii KAIEHTOODIEHTOBAHOCTi. YNpPaBAIHHA KAI€HTCbKUM
AOCBIAOM € KOMIIAEKCHOIO AiSIABHICTIO, B SIKill 3aAisTHI BCi
MiAPO3AIAM KOMIaHii, CIIPSIMOBAHOI0 Ha BAOCKOHAAEHHS
AOCBiAY B3aeMOAIl 3 KAi€HTaMM, MiABUIIEHHS PiBHA iX
3aA0BOAEHOCTI Ta TOOYAOBY AOBIOCTPOKOBMX BiAHOCHH,
10 TPUBOAUTH AO TMOKpaleHHs (iHAHCOBO-eKOHOMIY-
HOTO CTaHY Ta CTil1KOi KOHKYPEHTHOI IlepeBary KOMIIaHil.

Po3pobaenHs cTparterii ynpaBAiHHS KAIEHTCHKUM
AOCBIAOM Ma€ 3a MeTy MiABMIeHHS epeKTUBHOCTI AaH-
1ora GopMyBaHHs LIIHHOCTI KAIEHTCBKOTO AOCBIAY, SIKMiT
NIOYVHAETHCA 3 KOMYHIKaLiil B TOYKaX KOHTAKTY Ta IpU-
BOAUTD AO TeHepallii AOAATKOBOI'O AOXOAY Bip 3pOCTaH-
Hs OpeHA-KamiTaay Kommadii. Po3pobaeHHs crparerii
YIPaBAiHHA KAIEHTCbKUM AOCBIAOM AO3BOASIE:

+ BUSBASTH Ta NPIOPUTHU3YBATU OTPEOU KAi€HTIB
3 YpaxyBaHHAM iX L[iHHOCTI;

222

+ BuABAATM Ta NpiOPUTM3YBATH NMPOOAEMM KAi-
€HTCbKOTO AOCBIiAY B YCiX TOUKaX KOHTaKTY;

+ 10rAMOAIOBATY B3aEMOAIIO 3 KAleHTaMu;

+ po3pobAsTH 3aX0AM 3 OKpAIEHHS KAIEHTCBKO-
'O AOCBIAY, AIKi MAIOTb peaAbHY LIiHHICTb AAS KAi-
EHTIB;

+ AocAraTM CUCTEMHOCTi B YIPaBAIHHI KAi€HT-
CbKUM AOCBIAOM IIASIXOM Y3TOAXKEHHS 3YCUAD
Pi3HUX TIAPO3AIAIB KOMIIaHil, BCTaHOBAEHH:
EAVIHIX A€ i CTAHAAPTIB pPOOOTH 3 KAi€eHTaMu
ta ouinku KPI 6izHecy;

+ dopmyBaTu KAIEHTOOPiEHTOBAHY KYABTYPY KOM-
naHii.

Y CTpPyKTypi IIpoliecy yNpaBAIiHHA KAI€EHTCHKUM
AOCBIAOM NPOIOHYETbCS BUPI3HATM aHAAITUYHI, opra-
Hi3allilHi, yITPaBAIHCbKi Ta KOHTPOABHO-OLIiHHI 3aX0AN.

XxeMy pO3poOAeHHsI cTparerii YrpaBAIHHS KAi-

€HTCbKUM AOCBIAOM HAaBEAEHO y BUTASIAL TIOKPO-

KOBOT'O LIMKAIYHOTO MIPOLIECY, 110 CKAAAAETHCA 3
BOCbMU IOCAIAOBHUMX eTamiB: opMyBaHHS cepBic-0a-
YeHHS; CTPYKTYPYBaHHSA TOYOK KOHTAKTY; BU3HAYEHH:
norpeb 3 YAOCKOHAAEHHS KAIEHTCHKOTO AOCBiAy; pO3-
poOAEHHS ITAQHY Aill; BUSHAYEHHsI OI0AXKETY Ta PeCypCiB;
po3MoAiA poaeit i chep BiATIOBiAAABHOCTI TAPOBAiAIB;
CTBOpEHHS HOBOTO OpPEHA-AOCBIAY KAIEHTIB; OLjiHKa pe-
3YABTATiB iMIIA€MEHTaLil.

[TepcrekTvBY TMOAAABIIMX AOCAiAXeHb BOava-
I0TbCA B YAOCKOHAAEHHI METOAMYHOIO iHCTPYMEHTapilo
OLiiHKM eeKTMBHOCTI YIIPaBAIHHS KAIEHTCHKUM AOCBi-
AOM i BM3Ha4eHHi 0COOAMBOCTEN pO3POOAEHHS CTpaTeril
YIPaBAIHHA KAIEHTCBKUM AOCBIAOM 33A€XHO BiA CIeLy-
¢iku 6izHecy xommanii (B2B, B2C un B2G). ]
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Zubkova A. B., Maihurova D. S. Business Modelling in the Strategic Management of International High-Tech Companies

The article is aimed at analyzing the conception of business model within the terms of enterprise strategic management and substantiating its influence on
Ukrainian high-tech enterprises. Taking into account the fact that the conception of business model has long been explored by foreign scholars, it becomes
necessary to determine how it is used in the strategic management of Ukrainian high-tech companies. Through the carried out content analysis of strategic
management definitions provided by different authors, the main elements are allocated, which most scientists focus on, namely: process of strategy develop-
ment, goal setting, analysis of the internal and external environment, and creation of value. Creation of value is a particularly important parameter of the high
technology market, since the life cycle of such goods is short. Based on these data, it was decided to analyze 50 innovative companies of Ukraine and their busi-
ness models according to the metrics of «Business Model Canvas, developed by the Swiss business theorist Alexander Osterwalder. The results of a frequency
analysis helped to determine that Ukrainian companies have four weak structural elements of business models: clients, relationships with clients, key partners,
and cost structure. It has been found that companies use their business models only as a marketing communications tool. But, unfortunately, without under-
standing the cost structure, clientele and partners for whom value is created, the strategic development of company is impossible.

Keywords: business model, strategic management, high-tech enterprises, business modeling, strategy, value creation, international business, marketing com-
munications.
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