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UXOASIMM i3 CYYacCHMX TPEHAIB PO3BUTKY TAOOAABHOI

€KOHOMIKM B LIiAOMY i YKpaiHCbKOI crienudiku 30Kpe-

Ma, AA PUHKY MPOAYKLii IPOMMCAOBOTO NPU3HAYEHHS
aKTYaAbHUM € IIUTAHHS YIIPaBAiHHA GOPMYBaHH: Ta PO3BUTKY
OpeHAIB Ljiel TPOAYKIi.

DQopMyBaHHAM TEOPeTUYHMX i NPUKAAAHUX 3acap 3a-
CTOCYBaHHsI OpDEHAIB Y AISABHOCTI NPOMMCAOBMX IAIPHU-
€MCTB HA DMHKY IIPOAYKLii NIPOMMCAOBOIO IpM3HAYEHHS
BHECAM TaKi 3apy0OiKHi Ta BiTuMsHsHI HayKoBLj, sIK A. Aakep,
T. Am6aep, T. Anepia, I. Apmcrponr, IT. Aoitab, O. 303yAbOB,
A. ViBanos, E. Vioxummraiiaep, JX.-H. Kandbepep, A. Kseay,
K. Keaaep, T. Kasitn, ©. Kotaep, A. Kopaaes, n. KyHae,
A. Aaitr, X.-K. Aamben, O. Maantka, C. Musert, O. Mopos,
T. Hiabcon, O. Ocnay, A. ITapxep, B. TTycrorin, B. Idepy,
B. IMepuus, E. Paiic A.Tpayr, A.lllyapy, ®. lllapkos Ta iH.
Y mpalsix 3a3HaueHNX aBTOPIB BiAOOPa)KEHO MOTASIAM Ha CYT-
HICTb 3aCTOCYBaHHSI OpEHAIB HA PiBHMX PMHKaX, PO3KPUTO
CYTHICTb TAXOAIB 1 Al IIOAO OpraHisauii Ta CTpyKTypyBaHHs
noprdearo OpeHAIB MIATIPMEMCTB, BU3HAYEHO IPUPOAY B3a-
€MOBIAHOCUH MDK OpeHAaMM i pisHUMM KOHTEKCTaMy TOBap-
HOT'O PMHKY SIK Y TAODQABHOMY MacIuTabi, TaK i HA AOKAABHUX
puHkax. OAHaK, He 3BaKalouM Ha 3HAUHY KIABKICTb IyOAiKarin
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i TeopeTMuHy OCHOBY, MMTaHHA YNpPaBAiHHA GOPMYBaHHAM
i po3BuTKOM OpEHAIB, 0COOAMBO Ha PMHKAX MPOAYKLII Mpo-
MICAOBOTO IIPU3HAYEHHSI, 3 OAHOTO OOKY, yce lie [lepebyBae Ha
eTarni CTAaHOBAEHHS, @ 3 {HIIOro,— MOTpebye MOAAABIIOTO Po3-
BUTKY AASL MOXKAMBOCTI IPUKAAAHOTO 3aCTOCYBaHHs [1 — 5].

Memoto cTaTTi € BU3HAUYEHHs 0COOAMBOCTENL, XapaKTe-
PUCTUK NPOAYKLIii IPOMMCAOBOTO MIATIPUEMCTBA, SIKi 3aCTOCO-
BYIOTbCSA y polieci popMyBaHH: i yIIpaBAiHHS ioro OpeHaaM1,
CTPYKTypu3alis i Kaacudikauis mpoAyKLil IPOMICAOBOTO HiA-
MPUEMCTBA.

O06’exmom AOCAIAXKEHHS € PUHKY TIPOAYKLII TPOMICAO-
BOTO MPM3HAYEHHS], HA SIKUX 3aCTOCOBYIOTBCS NMPAKTUKA (HOP-
MYBaHH: | yIIpaBAiHHS OpeHAAMU.

BiAmOBiAHO AO BiTUM3HSHOTO 3aKOHOAQBCTBA MPOMUC-
AOBUM TIAIIPUEMCTBOM BBKAETHCS CY0'€KT, 1O MAE CTATYT,
HaAlA€HUIT TIPABOM IOPUAMYHOI 0COOM 1 3AilCHIOE BUPOOHM-
LTBO Ta peaAisallilo TIPOAYKLiI MEBHMX BMAIB 3 METOI0 OAEP-
KaHHs PUOYTKY [6].

B Vkpaini 3sriaHo 3 Kaacuikaijielo BUAIB €KOHOMIYHOT
AlstAbHOCTI MiHiCTEPCTBOM TIPOMUCAOBOL MOAiTHKH [7] TIepeA-
0ayeHo, 10 A0 TIPOMICAOBOL ALSIABHOCTI BIAHOCUTBCSI: 3araAbHe
MalIHOOYAYBaHHsI, METAAYpris, XiMiUHa raAysb, A€TKa Ta Aepe-
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BOOOPOOHA IPOMCAOBICTD, PAAIOEAEKTPOHHA TaAY3b Ta IIPMAA-
AOOYAYBaHHs:, KOAbOPOBA METAAYPTisl Ta BTOPUHHI MeTaAH, Ma-
uHo6yAyBaHHs AAsL ATIK Ta 000pOHHO-TIPOMMUCAOBUIT KOMIT-
A€KC, I1J0 BiATIOBiAae « MIKHApOAHIN CTaHAQPTHil TOCTIOAQPChKil
Kaacudixatyii ycix BuaiB eKOHOMIYHOI AisAbHOCTI» [7, 8].

BpaxoByiou Te, 1110 TEPMiH «IIPOMICAOBE MATIPUEMCTBOY
OXOIIAIO€ TIPAKTUYHO BCi KAWOYOBI chepu BUPOOHMUOL AisiAb-
HOCTI, cAip 4iTKO Bu3HaunTH chepy pAocaipxeHHs. [Tpu Lpomy
HeoOXiAHO BPaxOBYBarTH, 10 eKOHOMIYHI BIAHOCHHHN, 1110 BUHN-
KaloTh MK IPOMMCAOBUM HMIATIDUEMCTBOM i KAIEHTOM Ha PUHKY
TOBApiB KiHLIEBOTO CrioxkmBauHs (business-to-customer — B2C)
i ToBapiB mpomucAoBoro npusHaveHHst (business-to-business —
B2B) cyTTEBO BiApI3HSIOTHCS, 1110, BIATIOBIAHO, BiAOMBa€eTHCS Ha
Tpolleci po3poOK, BIPOBaAXKeHHs, IPOCYBaHH: Ta peaAisaulii
IPOAYKLI, TOOYAOBI B3aEMOBIAHOCKH 3 KAIEHTaMI, TOIO. 3 iH-
1I0ro 6OKY, IPUHLMIIOBO Pi3HUMM € CIIPUITHATTSA BIATIOBIAHNX
TOBapIB | OpeHAiB KaienTamu Ha punky B2C i B2B.

riaHo 3 Tocroaapcbkum Koaekcom Ykpainu [9, cr. 262] yci

MaTepiaAbHi 6Aara, 110 BUPOOAAIOTBCS MPOMUCAOBUMMU

MATIPUEMCTBAMY, KAACUDIKYIOTHCSI HA ABI Ipymm: a) Ma-
TepiaAbHi OAara, AKi BUKOPUCTOBYIOTbCA Y chepi BUPOOHULITBA
SIK 3aC00M BUPOOHULITBA,— IPOAYKLIiSL BUPOOHIYO-TEXHIYHOTO
MpU3HAYeHHA a00 NpPOAYKLis MPOMUCAOBOTO IpU3HAYEHHS;
0) MarepiaabHi OAara, sKi BUKOPUCTOBYIOTbCS Y cdepi ocobuc-
TOTO CIIOXXMBAHHS — BUPOOYU HAPOAHOTO CTIO>KMBAHHS.

Cripaioynch Ha iCHyIOUi BU3HAUEHHS TOBApiB MPOMIC-
A0BOro mpusHaveHHs (2, 10 — 13], ix mepeaik, 3aTBepaskeHuit
MDKHapOAHUMY AOKyMeHTamu [14] i mepeabaveHmit BiTunsHs-
HIM 3aKOHOAQBCTBOM [15], MO>KEMO KOHCTAaTyBaTH, L0 CepeA
TOBAPiB BUPOOHIYOrO IPUBHAYEHHS CAlA BUAIAMTYM TaKi rpyrm:
OCHOBHI Ta AOTIOMIKHI MaTepiaAl Ta AeTaAl, KamiTaAbHe MallHO
Ta AlAOBI ocayru (puc. 1).

CAip 3a3HaQuuUTH, O 3araAbHi IPUHLMUIK i MAXOAU AO
YIIpaBAIHHS GOPMYBaHHAM i PO3BUTKOM OpEHAR € MOAIOHI, K
Ha punkax B2C, Tax i va punkax B2B [1, 4, 5, 16]. Aae € npuH-
LUIoBi BIAMIHHOCTI, SIKi CyTT€BO BIAMBAIOTD Ha mpoliec $pop-
MYBaHHS T4 PO3BUTKY OPEHAQ, BUBHAYAKTh MOXXAMBI IIASIXY
e()eKTUBHOTO YIPABAIHHA MPOMUCAOBUMY OpEeHAAMMU Ha pis-
HUX PIBHSX ympaBaiHHs. [Ipudyomy mpobaema AOCAIAKeHHS
BiaMiHHOCTeit MiX puHkamu B2C i B2B He € AOKaAbHOIO Ha-
yKoBOI0 1pobAemoro. Hampukaap, BOKAUBUM € 0OTOBOPEHHsI
AQHOTO MUTAHHS Ha 3araAbHoeBporericbkoMmy piBHi [17]. Tak,
cepea OCHOBHMX BiamiHHOCTeit Mix B2B i B2C-punkamy, ki €
MiACTaBOIO AAs BBEACHHS BiAMIHHOCTEN y 3aXMCT NPaB CIIOXKN-
BauiB [17, c. 31], BUAIASIIOTD: MeHIIIa €KOHOMIYHA BPa3AUBICTD
KAieHTiB Ha B2B-puHKY y MOpiBHAHHI 3i CIIOXKMBaYaMyl PUHKY
B2C, Bucokuit piBeHb moiHpopMOBaHOCTI b6i3HeCy PO SKOCTI,
CIIOCOOM Ta TEXHOAOTII 3aCTOCYBaHHS TOBapY, BUCOKUII PiBeHb
PaLiOHAABPHOCTI Y IPMITHATTI illleHb I0AO TPUAOAHHS TOBa-
PY, HalliAeHiCTb Ha OTPMMAHHS peaAbHOI EKOHOMIYHOI BUTOAH,
a He Ha IICYXO0eMOLIilHe 3aA0BOAEHHSI BiA CIIOXKMBAHHA, AOCTYII
AO OIABII IIMPOKOTO BUOOPY NMOCTaYaAbHUKIB, CYTTEBA I0pU-
AMYHA TATPUMKA TIPOLieCy KYMiBAi Ta BUKOPUCTAHHS TOBapY,
toujo. ABTop (17, c. 33 — 38] Hamoasrae, 1o 1ji BiAMiHHOCTI
He € B)Xe TaKMMM YiTKUMU, OCKiAbKY, AKIIO PO3TASAATY CIO-
X1BauiB Ha B2C-pUHKY, To MeH1IIa TOiHPOPMOBAHICTD, BIACYT-
HICTb HalliA€HOCTi Ha OTPMMAHHS NPSIMOI eKOHOMIYHOI BUTOAU
€ CYMHIBHUMM KpUTepisMyU po3pisHAHHA pUHKiB. OAHAK Bce
X TaKM, CIYPAIOYVCh Ha IPAKTUYHI aceKTn QyHKIIOHyBaHHS
OiABIIOCTI CTIOXMBAYiB i MIATIPMEMCTB, MOXKEMO KOHCTATyBa-
TH, 1[0 BIAMIHHOCTi TaK € 3HAYHUMI, 1[0 BIATIOBIAHUM YMHOM
BIIAMBA€E HA NPOLieC YIPaBAIHHA HOPMYBAHHSAM i PO3BUTKOM
bpenaa Ha okpemux puHkax. CAis 3asHauMTH, IO BOAHOYAC
aBTop (17, c. 34] mipKpecaloe He TiAbKY BIAMIHHICTb MDX pUH-
xamu B2B i B2C, a 11, nocuaatouncs Ha «European Consumer

ToBapy NPOMMC/IOBOrO NPU3HAYeHHS

v
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Y ¥

Matepianu [onomixHi KanitanbHe maiHO BisHec-nocnyru
Ta feTani MaTepianu Ta YCTaTKyBaHHS
CvipoBuHa BrpobHuui CravioHapHi O6cnyroByBaHHs
> BUTPATHI > 6ynisni Ta cnopyam
Mpoaykwis Mmatepianu > PemoHT
> 06
ATK > nagHaHHA
Npoaykuin anA Ekcnnyatauin
n 06CnyroByBaHHs Ocrosre
pvpoAHa ! IHXKUHIpUHT
CMPOBMHa PEMOHTY Ta JonomixkHe
N
ekcniyataull > KoHcantur
Hanisdabpukatn KaniTaZibhoro fipi6re
MauHa BMPOOHMYeE > OpeHpga
- - Ta yCTaTKyBaHHA
MaTepianbHi obnanHariHA N °
KOMMOHEHTU ; PoBaVAMAT
OdicHe
- obnagHaHHsA
KomnnekTtyBasbHi
KOMMOHEHTU MNporpamHe
>
3abe3neyeHHs

Puc. 1. CTpyKTypa ToBapiB NPOMUCAIOBOro NPU3HAYEHHA

Lhxepeno: cknageHo asTopom 3a [2, 10 - 15].
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Rights Directive» (Bproccean, 2008 p.), Bupisie 1me ABa puH-
K/ Ta TUIM KOMEpLiIHMX B3aeMOBiAHOCHH, 30Kpema: B2SE
(business-to-small-enterprise) i C2C (consumer-to-consumer),
1110 AQ€ 3MOT'Y CTPYKTYPYBATH PUHOK, SIK IOAQHO Ha puc. 2.

YCBiAOMAIOBATM AMILE PE3YABTAT BiA CIIOXKMBAHHS NEBHOIO TO-
BapYy, He BAAIOUMCh AO TEXHOAOTTYHMX TTOAPOOULIb FI0r0 BUPOO-
HULTBA, SIKIIO L€ CYTTEBO He BIIAMBAE HA KiHLIEBUIl pe3YABTAT
CIIOXMBaHHA (HAlpMKAaA, YMOBY BUPOOHMLTBA Ta 30epiraHHsa

| PuHoOK TOBapiB, pobit, nocnyr |

Y

7

7

PuHOK moeapis KiHyeg8020 cnoXXUBAHHA

PuHoK npodyKuyii npomucs108020 npu3HayeHHs

—>» PuHOK B2C: nignpnemcTBo — cnoxmnsay

PuHok SE2C:
mane nignpuemctao (OOI) - cnoxwmsay

PuHok C2C: cnoxumnsau — crioXkmBauy

PuHok B2B: npomuncnoBe NignprueMcTeo —
NpoMnCIOBe NiANPUEMCTBO

PnHok B2SE: npomucnose nignprueMcTao —
mane nignpremctao (OOIM)

Puc. 2. CTpyKTypa puHKY ToBapiB, po6iT i nocnyr 3a yuacHMKaMun puHKy

SK MAKPECAIOETBCS B AOCAiAKeHHsX [2, 11, 16, 18, 19],
MPOMUCAOBUIT PUHOK OXOIAIE eKOHOMiuHi cyO'exTu (mip-
[PUEMCTBA, OpraHisaLil, yCTaHoBM), SIKi KYIYIOTb TOBApy Ta
MOCAYTU AASL TIOAQABLIOTO iX BUKOPMCTAHHS Y BUPOOHULITBI,
epenpopaxy abo 3padi B opeHAy. BukopucroByroun BiAoBia-
Hi TOBapy MPOMMICAOBOTO IPU3HAYEHHS, EKOHOMIYHI Cy0'eKTH
NIepPeTBOPIIOTh 1X HA BAACHY TOTOBY NPOAYKLIIO, sIKa MOXe
HaAXOAUTH 5K Ha puHOK B2C, Tak i Ha puHOK B2B aAst mopans-
IIOTO iX MepeTBOPEeHH:A Ha KiHLIeBUII MPOAYKT. Y mpoleci Ta-
KOl B3a€MOA{i eKOHOMIYHMX CY0'eKTIB BMHUKAIOTb BiAIIOBiAHI
eKOHOMIYHI Ta (iHAHCOBI BiAHOCHHMU, SIKI BIAOOpaXXaOTHCS Y
MeBHMX TOBAPHUX i (iHAHCOBMX MOTOKAX, FEHEPYIOUM AAS TTO-
KYMLiB TOBAapy BUTPAaTH, a AASl MPOAABLIB — AOXOAM Ta IIpU-
OyTox. OckiabKu came mpUOYTOK, AOXiA 1 BUTpaTH € OAHMMU 3
KAIOYOBMX eKOHOMIYHMX KaTeropill y MpoLeci ynpaBAiHHS Iia-
IPUEMCTBOM, MOXKHA CTBEPAXKYBATH, 10, IIPUITMAIOYy pillleH-
HS LMOAO KYIBAI-TPOAQXY NEBHOTO TOBAapy, MiANPUEMCTBA
OpPIEHTYIOTbCA He CTIABKM Ha IICUXOEMOL|iJiHe CIPUIHATTSA
TOBapy, OpeHAa Ta eeKTy Bij IOT0 CIIOXMBAHHS, CKIABKM Ha
patjioHaAbHi epeBaru Bip GakKTy KymiBAi-IIPOA@XY, BUKOpHUC-
TaHHSI TOBAPY Y BUPOOHMIOMY IIPOLIECi.

a puskax B2C pimenHs npo npuabaHHs ToBapy abo
MIOCAYTY TIPUIIMAE, B OCHOBHOMY, 0COOMCTO caM KiH-
LIeBMI CIIOKMBAY L€l MPOAYKLi, i KepyeTbcs BiH 0co-
0MCTMMU MOXXAMBOCTSIMM, yIBA€HHAMY i moTpebamu. Ha pun-
Kax B2B piteHHst 1po mpuaOGaHHS PUIIMAE TaK 3BAHUIL «IIEHTP
MIPUMHATTSA PillieHb», AKUI CKAQAQETBCS 3 AIOAEIT, 110 B MeXKax
BAACHUX TOBHOBa)KEHb BIiAIIOBIAQIOTH 32 AISABHICTD MIATIPU-
emcTBa: QaxiBui i3 3akymiBeab, QyHKUiOHAABHI CreLiaAicTy,
biHaHCOBI MeHeAXepH, KEPIBHUKY MATPUEMCTB abo ix BAac-
HMKM i Kepyroun napTHepu. Tomy Ha punkax B2C ynpaBaiHH:
(bopMyBaHHSIM i PO3BUTKOM OpEHAQ OPIEHTYETHCSI, TOAOBHUM
YMHOM, Ha IICUXOEMOL|iliHe CIPUITHATTA NOKYTILiB,  HA PUHKaX
B2B Taxe ynpaBAiHHS, Maibke 6e3 BUKAIOYEHD, POPMYETHCS |
Al€ y TAOLIMHI palliOHAAbHYX PillleHb.
Ocobausictio puHKy B2B Takox € Te, 1110 5K IOKYIIEeLb,
TaK i MpoAaBeLb 3aAAsl AOCSTHEHHS MOCTaBAEHVX LjiAell po3-
BUTKY IMOBMHEH 4YiTKO YCBiAOMAIOBaTM BCi TOHKOLIi 3aCTOCY-
BaHH TOBApY OPeHAR Y IPAKTUYHI AITABHOCTI IIOKYIIL, J0r0
PEMOHTY (AAST CKAQAHMX MAIIMH, MEXaHi3MiB), yTuAisaii, Aik-
Bipauii HacAIAKIB BUKOPUCTaHHS, TOlIO. BopAHOYaC HA PUHKY
B2C cnioxxnBauy B repeBaXxHiil 6iAbLIOCT] BUMTAAKIB AOCTATHBO
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Y XapyoBiil MPOMUCAOBOCTI, (papMaLieBTUYHIil raAysi, TOIO).
BpaxoByroun 3azHaueHy ocobAuBicTb puHKy B2B 1m0A0 Baxkan-
BOCTI IPOLieCy BUPOOHULITBA TA TEXHOAOTI] 3aCTOCYBAHHSI IpK
NPUVHATTI PilleHHA LOAO KYIIBAI IIEBHOTO TOBapy, KAIOUOBY
POAD BIAIrpaloTh BY3bKi CII€L[iaAiCTV B TaAysi IIEBHOI TeXHOAO-
rii, TeXHIKM 4y POAYKLi, SIKi MalOTh BUCOKMII piBeHb mpode-
CilTHMX 3HaHb LIIOAO MO>KAMBOCTEN Ta HACAIAKIB BUKOPUCTaH-
HA neBHoro ToBapy. Came 1L crieriaaicTyt BXOAATb AO CKAAAY
LeHTpY npuitHATTA pitenns (LTIP), sxuit i € TMM yTBOpeHHSM,
sIKe KOAeTiaAbHO, Ha MACTaBI PallioHAABHMX apI'yMEHTIB, NpU-
JiMa€ pillleHHs 10AO 3AIICHEHHS GaKTy KYIiBAI TOBapy OpeHAa
[1, 20, 21]. Ak mipxpecatoroTb pocaianuku [20, c. 3], LTIP mo-
BUHEH MICTUTU TUX, XTO NpUIIMAE PillleHHS; TUX, XTO BIIAMBA€E
Ha pillleHHs, BAACHE KOPUCTYBa4iB TOBAPY OpeHAd; iHIMX 0cib,
AKi HaNpsAMY YM OMOCEPEAKOBAHO BIIAMBAIOTb HA NMPUITHATTA
pimeHHs mwoAo0 KymiBAi ToBapy OpeHaa. CAip 3asHauuty, 10
4MM CKAQAHIIIMM € TOBAp (3a TEXHIYHMMU Ta TEXHOAOTIYHUMY
XapaKTePUCTUKAMI), UMM BiH € AOPOXKUMM (UM BEAUKOIO € CyMa
yroau) abo unM OiAbII iCTOTHY POAB BiH Bipirpae y mpotieci Bu-
pobuuiTBa, TMM OiabmM € LITTP, To6TO TiM biAblite By3bKUX
CIIELAAICTIB 3aAY4a€TbCA AO ITIPOLieCY NMPUIHATTA pillleHHs,
BIAIIOBIAHO, TUM CKAQAHILIMM i TPUBAAILIMM € MPOLieC TIPOAQA-
XY TOBApY, TUM OiABIIVX 3yCUAD Lie HOTPeOYeE 3 OOKY MPOAABLISL.
B y3araapHenomy Burasipi LITIP mae takuit Burasip (puc. 3).

Bysbxum micuem LITIP € Te, 1110 BiH GyHKIiOHYE Iip BIIAK-
BOM 0araTbox (akTopiB, cepes, SIKMX HaiIOiABII BIAUBOBUMI €
30KpeMa: eKOHOMIYHe CTaHOBMUILe K BCePEAMHI MATIPMEMCTBA,
TaK i 30BHIIIHI 3araAbHOEKOHOMIYHI 00CTaBMHY, 0COOAMBOCTI
BHYTpIlUHbOI OpraHisaliii GyHKIIOHyBaHH ATIPUEMCTBA, BHY-
TpilHi OnepauiiiHi MpaBmMAa, KOHTAKTH, 0COOUCTI BiAHOCUHM
MK y4acHMKaMM IpoLieCy NPUITHATTSA PillleHHs, TeXHOAOT4Hi,
TEeXHI4Hi Ta AOTiCTIMYHI 0COOAMBOCTI, TOLLO.

Y 1bOMy acHeKTi CAip MAKpeCAUTH, Lo, 3TIAHO 3 pe-
3yAbTaTamm AocAipkens (20, c. 4], iHOAL cucTema IPUITHSITTS
pimens LITIP pae 36iit. Oco6AMBO 3a yMOB IlepeBaHTAXKEH-
Hs1 LITIP mpomosuuisiMu i 4acoBux oOMeXeHb HA TIPUITHSTTS
YIPaBAIHCHKUX pillleHb iMip)KeBa NICUXO0eMOL|iliHA TPOMO3NLIis
OpeHAa MOXe BIiAIrpaTi BOXAMBY POAb Y IPUITHSTTI PillleHHS
I[OAO KYHiBAi IIEBHOTO TOBapy.

SIKIO K 3BEPHYTUCh AO OCOOAMBOCTEN IPOAYKTY, TO
CAip mAKpecAUTH, IO Ha BiaMiHY Bip B2C-puHKy, Ae mpeBa-
AIO€ CTAaHAAPTM30BaHMII TOBAp, HA B2B-pUHKY NPOAYKT NOBU-
HeH OyTy CTPYKTYPOBaHMII TAKMM YMHOM (puc. 4).
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LieHTp npuitHATTA piweHHa (LIMNP)
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+| CepinHi ToBapu — BenuKi cTaHAApPTHI
cepii

DakTnyHi Ocobw, Wwo Ocobu, Lo Ocobu, wo Ocobw, wo Ocobu, wo
KopuCTy- BM/IMBAIOTb Ha BiAMOBifalOTb MaTb KOHTPOJIOITb BiANOBiIAaloTb 3a
Baui pilweHHs: TexHiuHi || 3a 3gificHeHHA NMOBHOBAXEHHSA npouec NPUAHATTA 3abe3nevyeHHs
TOBapy cneuianictu, dakty kynigni npunmaTm pilLeHHA Woao noganbLoro
topcTy, GiHaHcoBa ToBapy PilLeHHs o0 KyniBni ToBapy GYHKLiOHYBaHHs /
cnyx6a, Towwo KyniBni ToBapy BMKOPUCTaHHA
ToBapy
Puc. 3. CKnapoBi LLeHTpY NPUAHATTA pilleHHA
MpoayKTy NPOMMNCIOBOro NPU3HaYeHHA
A 2 2
CraHfapTu3oBaHi ToBapu YHikanbHi ToBapu
> Komoantn3soBaHi ToBapu > ToBapu 3a creujianbHUM 3aMOBIEHHAM

> ToBapy 06MexeHOoI YHiKanbHoI cepii

Okpemi ToBapw 3 yHiKanbHUMM

AoCAip)KeHHsI MOKa3HUKIB PO3BUTKY BITYM3HAHUX PUH-
KiB CHOXMBYMX TOBApiB i PMHKY IIPOAYKLii NMPOMMCAOBOIO
NPM3HAYEHHs 3aCBIAUMAO, 1O PMHOK NPOMMCAOBMX TOBapiB
€ OiABII CTiNIKMM AO 3MiHM YMOB 30BHIlIHbOTO €KOHOMIYHOTO
cepepoBua (puc. 5).

SIK cBiAUaTD HaBeAeHi AaHi, y mepios eKoHoMiuHOI Ta ¢i-
HaHcoBoi kpusan 2008 — 2009 pp. peaabHnmit 00csr peaaisoBa-
HOI NPOAYKLUii CIOKMBYOTIO NIPU3HAYEHHS He 3a3HaBaB 3HAYHMX
KOAMBAHb i IPOTSITOM aHAAIB0BAHOTO MEPIOAY MaB CTabiABHMIT
npupictT B Mexax 15 — 20%. biabw Toro, y mepiop 3 2007 p.
CepeAHbOPIYHMIT TIPUPICT 00CATiB MpopXiB cKAaapaB 25%,
carnysim y 2011 p. 32,3% y nopiBHAHHI 3 IIonepeAHiM POKOM.

MnH rpH
700000

0CO6/IMBOCTAMM Ta XapaKTePUCTUKaMIn

Puc. 4. CtpyKkTypa ToBapiB Ha puHKy B2B

OpHax o6csru camoro putky B2C € A0OBOAI HEBEAUKUMH Y TTO-
piBHsHHI 3 B2B (ma6a. I): puHOK HMPOAYKLIl IPOMUCAOBOTO
Npy3HaYeHHs — 64 — 72%, pUHOK IPOAYKLII CIIOXKMBYOTO NpU-
3HaueHHA — 28 — 36%.

Ha BiamiHy Bip mpoayxuii Ha pusKy B2C, 06csru mpopa-
XiB TIPOAYKUil Ha puHKy B2B nporarom aHaaisoBaHoro mepio-
AY 323HaBaAM OIABII CYTTEBMX KOAMBAHD — Bi MaaiHHs HA 9,7%
y kpusosuit 2008 pik Ao iHTeHCUBHOTO 3pocTaHHA Ha 60,1% y
2005 p. Ta 37,2% y 2011 p.

BUCHOBKU

Taxum uMHOM, MOXKHA CTBEPAXKYBATH, IO Yepe3 CyTTEB]
BiAMIHHOCTi €KOHOMIYHMX BIAHOCHH, ILJ0 BUHMKAIOTb MK IPO-
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[kepeno: po3paxoBaHO aBTOPOM 3a AaHumu [22].
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Puc. 5. innamika peanbHoro o6cAry peanisauii npoaykuii npomucnosocri 3a puikamu B2B i B2C, MnH rpH
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Tabnuysa 1

[LuHamika CTPYKTYpu pUHKY NpoMucIoBoi npoaykLuii, %

Pik
Bupa npoaykuii
2003 2004 2005 2006 2007 2008 2009 2010 2011
MIPOAYKLIA MPOMCIOBOTO NpY3Ha- 673 | 640 | 701 | 688 | 696 | 715 | 659 | 656 | 664
YeHHA
[pofyKLia CNOXM1BYOro NprU3HaueHHa 32,7 36,0 29,9 31,2 30,4 28,5 34,1 344 33,6

Lxepeno: po3paxoBaHO aBTOPOM 3a AaHnUMK [22].

MMCAOBYM HIATIPUEMCTBOM i KaieHToM Ha punKy B2C i B2B,
i pi3HMIIO Y CIIpUITHATTI KAl€HTaMM BiAIIOBiAHMX TOBapiB Ha
LIMX PUHKAX yIPaBAiHHA GOPMYBAHHAM i PO3BUTKOM OpeHAIB
HPOAYKLii TPOMMCAOBOTO NPU3HAYEHHS MAE OPIEHTYBATUCh
IepII 32 BCe HA PALiOHAABHI Ta (YHKUIOHAABHI 0COOAMBOCTI
Ta XapaKTePUCTUKU Liiel IPOAYKILIIL;

Ilpouec NMpuIHATTI pillleHHA L[OAO KYIMiBAI IEBHOTO
TOBapy NPOMUCAOBOIO INPU3HAYEHHS € 3HAYHO CKAAAHIIMM
i TpMBaAilMM, HiXX TOBapiB AAs KiHL|EBOTO CIOXMBaya, i Ipu
bopmyBaHHI Ta PO3BUTKY OPEHAIB IIPOAYKLII MPOMUCAOBOIO
HpUBHAYEHHS HEOOXiAHO BPaxoByBaTH BCi GaKTOPH, 1O BIAU-
BAIOTb Ha MPUIHATTA PilleHHS;

[TormMT Ha MPOAYKLiI0 IIPOMMUCAOBOTO MPM3HAYEHHS €
OIABII YYTAMBUM AO 3MiHM KOHIOHKTYPY DMHKY i 3AaTeH SIK
IIBMAKO 3POCTATH, TaK i pi3Ko MaAaTy, 10 0OYMOBAIOE ITiA-
BIIIEHY aKTYaAbHICTb IOOYAOBYM TaKOl CUCTEMM YIPABAIHHs
OpeHAOM MPOAYKIIl TPOMUCAOBOTO NpU3HAYEHHH, sKa O 3a-
Oe3reuyBaAa 3rAaAXKYBaHHSI TaKMX KOAMBAHD i CTabiAbHe 3p0-
CTaHHs 00CAriB MPOAAXIB i MPUOYTKY MATIPUEMCTBA. n
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Zalunina 0. M. Role of Target Indicators in Determination of Prognostic
Estimates for the Construction Industry

The article considers interrelation of planning and forecasting in the construction
industry. It justifies a need of determining key indicators for specific conditions of
formation of the market model of development of economy, inconstant volumes
of production in industry, absence of required volumes of investments for tech-
nical re-equipment of the branch, absence of sufficient volumes of own primary
energy carriers, sharp growth of prices on imported energy carriers, absence of
the modern system of tariffs on electric energy, and inefficiency of energy sav-
ing measures. The article offers to form key indicators on the basis of a factor
analysis, which envisages stage-by-stage transformation of the matrix of original
data with the result of “compression” of information. This allows identification of
the most significant properties that influence economic state of the region under
conditions of use of minimum of original information. The article forms key tar-
get indicators of the energy sector for the Poltava oblast. It calculates, using the
proposed method, prognostic values of key indicators of territorial functioning for
the Poltava oblast.
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