YK 339.138
JEL: D83; L86; M31; M39

CTPATENA 3ACTOCYBAHHSA IHCTPYMEHTIB IHTEPHET-MAPKETUHI'Y 11151 B2B CEKTOPA
©2020 BPARVAI0B M. 0., OPAUHCBKMIA B. 1.

YK 339.138
JEL: D83; L86; M31; M39

Bpaaynos 1. 0., OpauHcbKuii B. I. Crpateria 3acTocyBaHHA iIHCTPYMeHTiB IHTepHeT-mapKeTuHry ana B2B cektopa

Cmammio npuceayeHo npobaemi 8UKOPUCMAHHSA IHCMPyMeHmig mepexi IHmepHem 3 Memoto 0ocAzHeHHA MapkemuHa08ux yined. JocnidneHo ocHoBHI Ha-
MPAMKU BUKOPUCMAHHSA iHCMpYyMeHmig IHmepHem-mapKkemuHey nionpuemcmeamu B2B cekmopa. Po32asHymo cmaH 3acmocyeaHHs iHcmpymeHmie [Hmep-
Hem-mapkemuHey Ha B2B puHKy 6 YKkpaiHi. BusHayeHo 0cob1uocmi 8UKOPUCMAHHSA iIHCMpPyMeHmi8 [HmepHem-mapKkemuHay ma 0CHOBHI cmpameziyHi ma
MAaKMUYHi KpoKku 3 po36ydosu IHmepHem-mapKemuHay 8 KOMNGHIAX Ha puHKy B2B. Anpobayito pekomeHdogaHux iHcmpymeHmie nposedeHo 8 TOB «/lalich-
cenn». Poskpumo ocobausocmi opeaHizayii IHmepHem-mapkemuHey Ha nidnpuemcmeax B2B cekmopa. 3a 00momMo20t0 GHANI3Y BUSHAYEHO 3AAEHHICMb MiXC
KinbKicMIo KnieHmie nionpuemcmea ma Kinbkicmio 8idsidysadie catimy 3a paxyHOK 0p2aHiyH020 ma PekAamMHo20 NowyKy. ocaioneHo 0CHOBHI HANPAMKU 8U-
KOPUCMGHHA iHCmpymeHmis IHmepHem-mapkemurey IT-nionpuemcmaamu. Po3kpumo cneyugpiky nobydosu cucmemu IHmepHem-mapkemuHzy 8 OaHill cepi
bi3Hecy 8idnosidHo 0o creyudiku IT-npodykmy ma emany npuliHAMMA piwieHHA Npo NOKYMKy, Ha AKOMY nepebysace croxusay. JocnioieHHa 00800UMb, Wio
0p2aHI3aUiA MapKemMUH208UX KOMYHIKaUili 8 Mepexi [HmepHem 3 8UKOPUCMAHHAM CUCMeMHO20 Nidxody MidBUWYE eheKmusHicmb MapKemuH2080i dissb-
HOCMi KOMMaHil 3a PaxyHOK CUHepeemu4YHo20 edekmy, Wo BUHUKAE 8i0 83aemo0ii enemeHmie nobydosaHoi cucmemu. Po3esnsHymo 0CHO8HI iHcmpymeHmu
MapKemuH208UX KOMyHiKayili 8 IHMepHemi ma 8U3Ha4eHo ix micye 8 cucmemi IHmepHem-mapKemuHay MionNPUEMCMBA. BU3Ha4eHo, Wo 8aMIUBUM € BUKO-
pucmaHHa ecix moxcugocmeli IHmepHemy 0a4 nobydosu eekmugHoi cucmemu KomyHiKayili. BcmaHoeneHo, wo 8uKopucmaHa 3acobie [HmepHem-mapke-
MuHey Komnawiamu cipepu iHghopmayiliHux mexHonoeiti Mae ceoto crieyuaiky, wio siopisHse ii 8id iHwux cgep bizHecy.

Kntouosi cnosa: [HmepHem-mapkemuHe, iHcmpymeHu IHmepHem-mapkemuHey, cekmop B2B, opeaHiyHuli nowyK, KOHMEKCMHa peknama, puHoK B2B, pekna-
Ma 8 I[HmepHemi.
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Bradulov P. 0., Ordynskyi V. I. The Strategy of Applying Internet Marketing Tools for the B2B Sector
The article is concerned with the problem of using Internet tools in order to achieve marketing goals. The main directions of use of Internet marketing tools by
B2B sector enterprises are researched. The status of application of Internet marketing tools on the B2B market in Ukraine is considered. The features of the use
of Internet marketing tools are defined together with the main strategic and tactical steps for the development of Internet marketing in companies in the B2B
market. The approbation of recommended tools was carried out at the «Lifecell» LLC. The peculiarities of organization of Internet marketing at enterprises of
the B2B sector are disclosed. Using the analysis, the dependence between the number of clients of the enterprise and the number of visitors to the website is
determined by means of both organic and advertising search. The main directions of use of Internet marketing tools in the IT enterprises are researched. The
specifics of building-up an Internet marketing system in this sphere of business is disclosed in accordance with the specifics of the IT product and the stage of
deciding on the purchase which is relevant for the consumer. The research proves that the organization of marketing communications on the Internet using a
system approach increases the efficiency of marketing activities of companies due to the synergistic effect arising from the interaction of elements of the built-
up system. The main tools of marketing communications on the Internet are considered and their place in the Internet marketing system of the enterprise is
considered. It is determined that it is important to use all the possibilities of the Internet to build an effective communication system. It is determined that the
use of Internet marketing tools by the companies in IT sphere has its own specifics, which distinguishes it from other spheres of business.
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bOTOAHI OCHOBHMMM iHCTPYMEHTaMM IIPOCYBaH-

HS MPOAYKLII Ha puHKY B2B B YkpaiHi 3aanuia-

I0TbCA CTeljiaAi30BaHi BUCTaBKH, pekaama y 3MI,
«XOAOAHI» A3BIHKM, IIOIUITOBI PO3CUAKY Ta I€PCOHAAbHI
3ycTpiui. IHTepHeT-MapKeTMHI, AK IHCTPYMEHT Map-
KeTHHIY, 0 aKTUBHO 3aCTOCOBYeTbCs B cekTopi B2C,
Aulle TOYMHae HaOyBaTu moivpeHHs y B2B cexropi.
BiATIOBiAHO HAayKOBi AOCAIA’KeHHsI Opi€HTOBaHi Ha po3-
poOKy eheKTHBHOIO MeXaHi3My MPOCYBAHHSI TIPOAYKLIL
32 AOIOMOrol0 IHTepHeT-MapKeTUMHIY AAs KOMIIaHii
cextopa B2B Ha cTpareriyHomMy Ta TAKTMYHOMY PiBHAX.

IHTepHeT-MapKeTUHTI 3araAOM i J10r0 OCHOBHI iH-
CTpyMeHTU AOCAIAXYIOTH aasienko C. M. [1], Autos-
yeHKko L. A. [2]. TTutanHs ocobanBocreit InTepHeT-Map-
KeTMHI'Y Ha PMHKAaX TOBapiB IIPOMMUCAOBOIO IpM3HAYEH-
HA MiAilIMaioTh y cBoi poboTax MarsiiB M. 4. [3], Meab-
Huk F0. M. i Kopinuenko A. B. [4].

AHaAi3 AiTepaTypHUX AXepeA CBIAUMTD ITPO HeAO-
CTAaTHIO yBary, 1[0 MPUAIASIETBCS MPOOAEMATHL] 3aCTO-
cyBaHHA IHTepHeT-MapkeTunry y B2B cermenri Ta okpe-
MUX 11070 raay3six. He posrasipaeTnbest Takox crierimdixa
[HTepHeT-MapKeTMHIY Ha MIANPUEMCTBAX BUPOOHMKIB
i AucTpub’roTopis.

IHTepHeT-MapKeTHHT, AKUI TPAAMLITHO DPO3TAS-
AQETbCs AK IHCTPYMEHT MapKeTUHIy B cektopi B2C,
TIOYVHAE 3aBOJOBYBATYM MO3MLIl HAa pUHKaX TOBapiB
NIPOMUCAOBOTO TNpM3HAUeHHs. Tak, 3a AQHUMU AOCAI-
Mxenns arexuii Demand Wave «2017 State of B2B Digital
Marketing» [5], 64% onutanux mapkeroaoris B2B cek-
TOpa TMAQHYBaAM 30iABIINTY BUTpATH Ha [HTEpHET-Map-

MegiiHa peknama

KoHTeKCTHa peknama

OpraHiyHum nowyk

CouianbHi mepexi

EnekTpoHHi nuctn

2017 p.

|

KeTUHI, IpUIOMy 62% peCclOHAEHTIB yKa3aAn, 110 4acT-
Ka LMX BUTPAT Y MapKeTUHIOBOMY OIOAXKETI MepeBuiiye
26%. OcHoBHY MeTy IHTepHeT-MapkeTuHry B2B pecrnon-
AEHTU BOAYAIOTb Y 3POCTaHHI KIABKOCTI AKICHUX AlAiB.
SK1O posrAsSHYTM IHCTPYMEHTH, SIKi BUKOPUCTOBYBAAU
xommnadii B2B nporarom 2016-2017 pp., To MOXHa I10-
0auuUTH IBUAKICTD 3MiH, 1110 BiaOyBaaucst (puc. 1).

AAEXKHO Bip OisHec-MopAeAl KOMIaHii BiAPi3HSIOTH-

sl MAXOAAMU AO BUKOPUCTAHHS IHCTPYMEHTIB Ta

HanpsAMKiB [HTepHeT-MapkeTuHry. OCHOBHI Mope-
Al, 3anporoHoBaHi @. Kotaepom: 6i3Hec — 6isHec (B2B) i
o0isHec — cnoxusayd (B2C). B2B ckAapaeTbes 3 KOMIAHI,
sKi poOASTH 6i3Hec MiX co6oto, y Toit yac Ak B2C — nps-
Mi IpOAKi KOMITaHii KiHlleBoMy crioxuBavesi. [Tepmu-
MU Ha WIASX [HTepHeT-MapKeTHHIY mepenuan Qipmuy,
10 TIPALO0Th Ha MacoBuit puHok (B2C).

Cxema B2B BusiBMAacs CKAAAHILIOW AASI BIPOBa-
AXKEHHS IHCTPYMEHTIB Ta TeXHOAOrii IHTepHeT-MapKe-
TUHIY Ta II0YaAa AiATU Mi3Hile. Bip KoMmaHiil cerMmeHTa
B2B IurepHeT-MapKeTMHT BUMArae MeBHMX TpaHCdHOp-
Maljilf, 11106 MPUCTOCYBATUCA AO 3aKOHIB IHTepHeT-ce-
PEAOBHUIIA, aAe TIPHU L{bOMY HaAa€ 0araTo MOXXAUBOCTEIT
(puc. 2). Hanpukaaa, IpOBeAEHHS MAPKETUHIOBUX AO-
CAipKeHD B [HTepHeT-IIPOCTOpi CTa€ 3HAYHO LIBUAIIMM,
AELIEBIINM i ATIINM, HIK 32 TPAAULIITHUX CIIOCOOIB.

AAst TOTO, 11100 YHUKHYTH IIOMUAOK | He 3imcyBaTn
00pa3 KOMIaHii B 04ax MOTEHL{IIHMX Ta iCHYI0UMX CIIO-
KUBaYiB, MOTPIOHO YiTKO PO3yMiTH BiAMIHHOCTI Ta CIIe-
undixy IHTepHeT-MapKkeTuHry AAst puHkis B2B i B2C.

55
47

95
93

93
95

2016 p.

Puc. 1. lnHamika BUKOPUCTaHHA iIHCTPYMeHTiB IHTepHeT-mapKeTuHry B2B mapketonoramum y cBiri, %

[xepeno: cknageHo 3a [5; 6].
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MapkeTuHrosi ToBapHa LliHoyTBOpeHHs Po3ginbHa KomyHikaTnBHa
ROCIifKEHHA noniTuka | nonituka nonitTuka
HocnigkeHHsA ®opmyBaHHA BynyBaHHs Peanizauin (DopmMyBaHHA
L PUHKY | MapKeTMHroBOro FHyYKof ToBapiB | | cucTemmn [ |
IHTepHeT OTOYEHHA TOBapiB cneTemMm yepes IHTepHeT-
i IHTepHeT KOMyHiKaLin
- iHOYTBOpPEHHA
| BocninxenHs Po3pobka HOBIX HIHOYTBOP
KOHKYPEHTIB ToBapiB MpoBeneHHA MpoBefeHHs
onnatu peKnamHmux [
BuBueHHs Opranizauis uepes KaMmnaHin
; p
CNoxvBa4is ' cepsicHOro IHTepHeT
06cnyroByBaHHsA CTvmynioBaHHA
36yTYy
OpraHi3auis
3B'A3KIB i3
CyCninbCTBOM
yepes |[HTepHeT
CTBOpEHHA
Puc. 2. CTpyKTypa MapKeTuHry B IHTepHeT-cepeaoBuLL Ta npocy63aHHﬂ —
IHTepHeT-6peHaiB
Mxepeno: cknageHo 3a [7]. P pena

3BUYAITHO, OCHOBM Teopii MAapKeTMHTY OAHAKOBI AAS
0yADb-IKOTO PUHKY, OYAb TO TOBapy AAs Oi3Hecy abo crio-
XuBYi ToBapy. AAe BIAMIHHOCTI MDX HMMY BeAMYE3Hi.

lllupoke npuUIHATTA IHTepHeT-MapKeTUHTY, K
KAI0YOBOTO KaHaAy IpopaxiB B2B, mpoaosxkye spocTa-
TU. IcHye Hap3BMYaliHA MOXXAMBICTb 3pocTaHHA IHTep-
HeT-MapKeTuHry B2B, ockiAbku OiAbIIiCTD TpaH3aKLiil
BCe 1je 00POOASIOTBCS TPAAULIITHUMU METOAAMU TIPO-
Aaxy. TIpopasui B2B BipoBaaxyioTh 11dpoBi neperso-
PEHH, SIKi AO3BOAATD iM CKOPUCTATUCS Li€I0 MOXKAUBIC-
TIO 3POCTaHHS, OAHOYACHO MOKPALjylouy MacluTabosa-
HICTb Ta eEKTUBHICTH POOOTH.

CooropHi moBeainka mokymuis B2B Bce 6iabie imi-
Tye Komnanii B2C, mo xynyoTb B IHTepHeT-Mara3uHax i
Ha CreliaAi30BaHNX MaliAQHUMKax B [HTepHeT-nipocTopi,
AKi IpU3HAYEeHi AAS ONITOBMX IOKYMLIB. L1i TeHAeHLil o-
TpeOyIOTh GOKYCY Ha YHIBEpCAaABHUX KaHAAAX, i3 UYAO-
BUM AOCBiAOM POOOTM B YCiX TOYKAX MPOAXY, 1O AO-
3BOAsI€ TIOKYMLSAM B2B 3aiiicHIOBaTH KOHBepCilo Ha BCix
KaHaAax.

[[o6u MOBHICTIO 3p03yMiTi HEOOXIAHICTD LpO-
BoI TpaHchopmaLii, HeoOXiAHO 3po3yMiTu mepeBaru Ta
ckaapHocTi udposoi komepuii B2B. Liudposa Toprisas
B2B BiapKkpuBaEe ABepi AO HOBUX MOXXAMBOCTEN 3 MOTEH-
11iaAOM ICTOTHOTO 30iABIIEHHSI AOXOAY Ha BUIIOMY PiBH.
Ockiabku [HTEpHET-KOMepList ycyBae Oap’ep BCTaHOB-
AEHMX TOAVH PODOTHU MarasuHy Ta reorpagivHux Micup,
bisHec moxxHa Bectu be3nepepBHo, 24/7/365. Taobaaiza-
11is1 cTae Habararo MpoCTilloio B LMPPOBOMY CepeAOBHU-
1ji, AOKaAI3yI0uyM BMICT Ha IepeAHill YacTUHi, Kepyloun
BAAIOTAMM Ta TAATeXXaMM 4Yepe3 KOPAOH, a TAKOX TIiA-
KAIOUAIOUM CIiel[iaAi30BaHi CUCTeMU, TaKi SK AQHIIOTU
MOCTABOK i KAHAAM PO3MOBCIOAXKEHHS yepe3 [HTepHerT.
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HTepHeT-TeXHOAOril Ha puHKy B2B 3abesmeuyiorn

BICOKY Li{HHICTb 3aBASIKM TiABUIEHHIO €peKTUBHOC-

Ti. [HTEpHET-KaTaAOT MOXKe 3aMIHUTH a00 3MEHIINTH
notpeby B TpapuLiHuMX kararorax. KaieHTr MoXxyTh
CaMOCTIITHO 00CAYTOBYBaTY 3aMOBAEHHS, BiACTEXYBaTH
3aMOBAEHH: B OHAQITH-TIAATeXi. MOXAMBICTD 3aKymiBAi
TOBapiB uepe3 IHTepHeT y pexxuMi peaAbHOro 4acy po-
OuTb ympaBAiHHS 3amacamy Habarato eeKTUBHILIMM,
TMOKpALIlyI0uy MpolLiecy YIMPABAIHHS 3aMOBAEHHAMU Ta
ix BukoHaHHs. [Taardopma Google aast crBopenHs [H-
TEpPHET-OIIUTYBaHb Ad€ WIBUAKMI i epeKTMBHUII CIO-
ci6 oTpumMaTH UiHHI BIAOMOCTI PO LiiABOBY ayAUTOPIIo.
Y koMmmaHiit 3's1BUAACS MOXKAMBICTD 30upaty ipei, Heob-
XiAHI AAST TIpMITHATTS OiABLI PO3YMHUX I IIBUAKMX 0i3-
Hec-pillleHb, 32 3HaYHO KOPOTIIMII 4ac, HDK AASL TPaAU-
LiJIHUX AOCAIAJKEHD PUHKY.

Liudposa xomepuiss B2B mnpomonye mpaxkTuyHO
HeoOMeXXeHI MOXKAUBOCTI AASL 3pOCTaHHS, pOOASYM T10-
KYIKY Ta IpoAaX B [HTepHeTi OiAbll epeKTUBHMMY Ta
€KOHOMIYHUMM.

OcTaHHiM 4acoM BiAOYAOCS iCTOTHe 3pYIUEHHs B
AeMorpadiuHuX AOCAIAXKEHHSIX KOpUCTYBadiB, sKi po-
0As1Th mOKYIKK Y cepi B2B. Biabiie moaoBrHM Kopuc-
TYBauiB, fIKi BIAMBAIOTb Ha MOLIYK TOBAPiB Ta MOCAYT Ha
puHKy B2B, — 1je mokoAiHHs, BizoMe sk MiaeHiaan. Hait-
cTapiui YAeHU rpynu HapoArAucs 06an3bko 1980 p. Boxn
HIKOAM He 3HaAM CBIiT 6e3 cyyacHOro InTepHeTy, TOMY Lje
undposi abopurenn. Kommauism HeoOXipAHO OpaTi A0
yBaru 3HaloMCTBO MiA€HiaAiB 3 IMQPOBUMYU TEXHOAOTI-
SIMJ, @ TAKOX TOV (KT, 5K 1ie BIIAMBAE HA TUI KOHTEHTY
Ta BUKOPUCTOBYBAHMX HUMU MEAITHIX KaHaAiB [8].

MapxkeTtuHrosi crparerii B2B 3asBuyait opieHrosa-
Hi BUKAIOYHO Ha KepiBHMKiB Builoi AaHku. Lli cTpaTerii
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He OYAYTb TakMMy e(eKTUBHMMU ChOTOAHI, SIK paHilie.
Exocucrema, 10 BIAMBA€E Ha IpoLieC MPUIMHATTA pi-
mweHb B2B, 3MiHMAacs KapAMHAABHO. 32 AOCAiAKEHHSIMI
Google, 81% xepiBHUKIB BUIMX PiBHIB He BIIAMBAIOTD Ha
IPUITHATTS pillleHb 1[OAO BUOOPY MOCTaYaAbHIKA B Cer-
menTi B2B (puc. 3).

B2B ouikyioTb TOro X AOCBiAy Bip KommaHint B2B, sxuit
BOHM BiAUYBAIOTb SIK CIIOXKVBA4i B 0COOMCTOMY >KUTTI.
ChoropHiHin noxynenp B2B — 1e Takox i [utep-
HET-TIOKYTIeLb AASL 0COOMCTHX TOKYIOK, TOMY BiH 3BMK
AO 3aAyYEHHS Ta MepCOHAABHOIO AOCBiay. Ilpy npomy
CailT 1 LiAbOBI cTOpiHKM KommaHii B2B BiapisHAOTbCA

64%
B GC-suite
24% 22% 25% 189, (KepI?HVIKVI
149% 0 BULLIOT TAHKN)
B a8 &l .
o - on-C-;mte
(HekepiBHMKNK
Final Heavy Some Influence BULLOT NaHKM)
Authority Influence Influence

Puc. 3. MpuiiHATTA pilleHb WoA0 NocTayanbHUKIB AnA cermeHTa B2B

Ihxepeno: cknageHo 3a [8].

AocAipKeHHS TOKa3YIOTb, L0 Ti, XTO Oepe yuacTb y
npolieci nokynku B2B, yxxe Ha 57% mASXy A0 yXBaAeHHs
pillieHH, Ieplll HiXX BOHY AIVICHO BUKOHAIOTDb Ail0 Ha call-
i Kommasii [8]. Ockiabku OpeHpu B2B urykawoTp HOBMX
IOKYIILB, CTae BCe OiAbLI BOKAMBUM PO3YMITH, 1110 BiA-
OyBaeTbcs B 1jeit yac. KaieHTn HuHI BUKOPUCTOBYIOTD Oa-
raTo pi3sHMX KaHAAIB IIpU 3aMOBAEHHI TOBapy 4y MOCAYTU
B cermeHTi B2B. BoHu 3piiicHI0I0OTS OaraTo mourykis pis-
Hoi iHdopMmatii mepep THM, 5K IEpeNAYTD Ha CalIT MOCTa-
YAaABHUKA AASL BYBYEHHS LiH Ta YMOB AOCTaBKM (puc. 4).

Engagement

Queries

om0 e

Puc. 4. LUinax noTeHUiiHOro KJli€eHTa fjo caiiTy
nocrayajsbHMKa Kpi3b 12 nowykis [8]

eHepXepy i3 3akymiBeab B2B Tak camo Bu-

KOPUCTOBYIOTb CBOI MOOIABHI HPUCTPOI AAS

AOCAIAYKEHHS IMPOAYKTIB. BOHM HOPiBHIOIOTH
LiHYM, YUTAIOTh MPO MPOAYKTH, MOPIBHIOWTb HabOpU
byHKLi i 3B'43y10TbCA 3 MpOAABLAMU. Tak caMo BOHU
AVIBASITBCS BIiA€OPOAMKM IIPO 0COOAMBOCTI IPOAYKTY, iH-
CTPYKUil Ta NPOQeECilHi OTASAU, TOMY 110 BBXAIOTH X
Ayxe xopucHumu. Lle osHayae, 1o KOMIaHisAM MOTpio-
HO CTBOPIOBATY KOHTEHT, KUl AOIIOMOXe IM Al3HaTuCH,
HOPIBHATY Ta AOCAiAXYBaTH cBoi B2B noxynku. 3 oras-
Ay Ha BuILle3asHaueHi pemorpadiuni 3miHu cepep oci6,
AKi 6epyTb y4acTb y NpMIHATTI pillleHHs PO BUOip Ho-
CTaYaAbHMKA Ha pUHKY B2B, icHYI0Tb po3MMTi AiHii MK
topriBaero B2B i B2C 3 Touku 30py kaienTa. Kaientn
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Bip caifTiB B2C AeTaAbHICTIO OMMCY MPOAYKTIB, A€ BaX-
AUBI TOHKOIIi CTBOPEHHs, BAACTMBOCTEN ab0 3acTo-
CYBAHHS MPOAYKTY AAsL TOTO, 1[00 KAIEHTH, 3aAyyeHi 3
KaHAAIB peKAAMHOTO IPOCYBaHHS, OTPYMAAM CBOEYACHY
HIATPMMKY B IUTAHHAX L[OAO HPOAYKTIB Ta 00CAYTOBY-
BaHHA Ta He TIIAY Ha CaIT AO KOHKYPEHTIB.

aMOOOCAYTOBYBaHHsI KAIEHTIB Ha CalTi KOMIAHiI

B2B Hapae i1 KOHKYpeHTHOI IlepeBaru Ta eKOHO-

Mii Ha TepcoHaAi KOALIEHTPY, & TAKOXX AO3BOASIE
npoaaBaTi 24 TOAMHU Ha AO00Y, KOAM KAIEHTY 3PY4HO.
ApXKe 3aX0AM 3 POCYBaHHsA B [HTepHeT-cepeAOBUILi MO-
XYTb AIATU LIIAOAODOBO Ta 3aAy4aTy KAIEHTIB caMe TOAL
KOAM {M 3pyYHO LIIYKAaTU TOBAPU UM TOCAYTHU.

AaHi Ta aHaAiTMKa BiAIparOTh SIK CTpaTeriuHy, TaK
i TAKTMYHY POAb Y CbOTOAHIIIHBOMY cepepoBuILi. Take
pO3yMiHHS A03BOAsi€e epeKTMBHO OpPIEHTYBATHCS, Cer-
MEHTYBAaTy Ta IePCOHAAI3YBaTH, MPUBOAUTD AO OiAbII
00i3HAaHOTO MPUIHATTA pillleHb 3 IPUBOAY iHAMBIAYaAi-
3auil HaAQIITYBaHb iIHCTPYMEHTIB [HTepHeT-MapKeTUHTY
Ta AQ€ 3MOTY, TAKUM YMHOM, MiABMIYBaTH iX epeKTuB-
HICTb i peHTabeABHICTD AAS Oi3Hecy.

Kowmnanii Mal0Tb MOXXAMBICTb BIIPOBAAXYBATH iH-
HOBAIIilTHI TEXHOAOTI, {00 CKOPUCTATUCS MOTEHLIIAAOM
AASL 3pOoCTaHHS mpoAaxiB B2B. IHTepHer peueit mpea-
CTaBAsIE BeAMve3Hi MoxamsocTi Aasg B2B. ltyunui
IHTEAEKT Yy TOEAHAHHI 3 KOTHITMBHMMM YABACHHAMM B
peaAbHOMY 4aci 1je biAblie pO3LIMpIOe KOPUCHICTD [H-
TepHeTy peyeil. BipryaabHa peaAbHICTb MpOMOHYE edex-
TUBHMIT croci0 Aast B2B-opranisauiit mpepcTaBAsSTU
CKAQAHI TIPOAYKTM A€TKMMU B PO3YMiHHI. 3aMiCTb TOrO,
11106 YMTATH AiTEPATYpPY PO MPOAYKLIIIO Ui [TEPETASAATH
BiA€O Ta HaMaraTUCs yABUTH, SIK BOHO IPALIIOE, KAIEHTU
BiAUYBaIOTb, 0 OYAO 6, IKOM BOHM BUKOPMCTOBYBAAM
HpoAYKT. Ll 3axonaoio4a TeEXHOAOTiS 3abe3reuye ayau-
TOpil IMOBIpHICTH TOTO, 10 iHdOPMALlis PO TOBAp He
0OyAe 3a0yra.
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KoAM € miaroTOBA€HA i1 omucaHa 0asa, KOMIIaHis
MO>Ke Hal[iAI0BaTVCSA Ha BIIPOBAaAKeHHs IHCTPYMeHTapilo
[HTepHeT-MapKeTHHIa AASI IPOCYBAHHA CBOIX MPOAYKTIB
Ta 3aAYYEHHS TOTEHLITHNX KAIEHTIB.

KiapkicTp KOMMaHil, 1m0 HapalTb npioputeT IH-
TepHeT-MapKeTUHI'Y, IPOAOBXYE 3POCTATH, KOPEAIOIOYM
i3 mpocyBaHHAM LMPPOBMX IHCTPYMEHTIB, SIKi MalOTb
OiABII MOXXAMBOCTI TapreTyBaHHS Ta aHAAi3y AQHUX.
B2B-kommaHii BUTpayaroTh OiAblile KOLITIB HA CTBOPEH-
Hs CMABHOI LiMppPOBOi MPUCYTHOCT] 32 AOIIOMOIOIO Be-
0pospobox. Tum 4acom amepuKaHCbKi mpodecioHaau
B2B yce wmje iHBeCTYIOTb Y TPaAULIiMHI MeTOAY, TaKi SK
MapKeTUHT MOAiN i ApyKOBaHa peKAaMa.

riaHo 3 mpoBepeHuM y CIIIA onuTyBaHHAM cepep

MeHepXepiB Kommaniit B2B y 2018 p. Butpatu Ha

[HTepHeT-MapKeTHHT i 3araAoM Ha 1iUdpoBy chepy
3pocan Ha 10% nopiBH:AHO i3 2017 p. i mocian Apyre miclie
y CTaTTi BUTPAT HA MapKeTUHI. TaKo)X 3HAUYI[OK CTaT-
Tel BUTpAT 6araTo pokiB 3aAMIIAETHCSA PO3BUTOK i MiA-
TPUMKa KOPIIOPATUBHOTIO calTy KoMmaHii. PasoMm i3 Tum
42% omuTaHMX 3asSBMAM, IO BUCTABKU Ta MOAIl € Hail-
OIABIIMM AXEPEAOM MapKeTVMHIY Ta IPOAAXIB (puc. 5).
AIiViCHO, 11i KaHAAUM TIOBMHHI AOTIOBHIOBATU OAVIH OAHOTO,
MAKCHMIi3yI0uM CUABHI CTOPOHU Ta 3aM0OBHIOIOYM TIPOTra-
AVHU 4Yepe3 iHTerpoBaHuil MapKeTUHIOBUIA MiAXiA, KU
MIATPUMY€E 3POCTAHHA NepeHaCUYeHOTO MeAIalpoCcTopy
Ta KOPIIOPAaTUBHOIO AaHAA(TY [9].

58% Po3po6Ka BebcanTiB

57% Undposunin mapkeTnHr (+10% Big 2018 p.)

42%
18% CouianbHi megia
18% MpAMAIA MapKeTUHT | 4pyKoBaHa
peknama
23% CynyTHI MapKeTUHr
25% ABTOMaTM3auIﬂ MapKeTUHTY
Ta aHaniTMKa
14% MapKe‘I'.VIHFOBe nnaHyBaHHA
Ta aHaniTMKka
14% 3B'A3KM 3 TPOMAACHKICTIO
4% lHwe

Puc. 5. OCHOBHi cTaTTi BUTPaAT Ha MapKeTUHI
aMepuKaHCbKUX KomnaHin B2By 2018 p.

Dxepeno: cknageHo 3a [9].

Moskemo 3po0KTH BUCHOBOK IIPO 3POCTAHHS KiAb-
KocTi B2B-mianpuemMcTB, sIKi BUKOPUCTOBYIOTb iHCTPY-
MEHTM IHTepHeT-MapKeTMHIY, 30KpeMa Hal0iAbLIMiT
NpUPICT XapaKkTepHMil AAS MeaiitHol pexaamu. Aipupy-
I0Tb €AeKTPOHHI AUCTH, COLIiaAbHI MepeXi Ta OpraHiyHui
nowyk. IIpyuoMy Auite 3a pik BUKOPUCTAHHSA COL{iaAb-
HUX MepeX BUIIePEAMAO eAeKTPOHHI AucTu. BopHouac,
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AKILO MOAVBUTUCD Ha Te, AKi 3 LIX IHCTPYMEHTIB reHepy-
I0Th AOXiA TATIPUEMCTB, TO MOXXEMO 3pOOUTY BUCHOBOK,
1110 XO4Ya AMHAMIKa i € TO3UTUBHOIO AAS BCiX, OAHAK Hail-
0iAbin eeKTUBHUMM 3AAULIAIOTHCS €AEKTPOHHI AUCTH,
OpraHiYHMII TOLIYK | KOHTEKCTHA peKAaMma (puc. 6).

Caip Bip3HAUMTH, 1O HAMOIABII MOMYASIpHI (op-
MM KOHTEHTY He 3a0e3levyioTh HailbiAbLIOl reHepaLiil
AOXOAY: 30iADbLIEHHS OCTaHHbOTO 3abe3levyTh Taki
BUMAM KOHTEHTY, sIK white papers Ta Be6inapu. Curyauis
Ha YKpaiHCbKOMY PMHKY B2B Burasaae inaxiue. 3a paHu-
M1 pocaipxenHst B2B Ray «KonrtenT-mapketusr B B2B:
craH Ta nepcrekTysyu y 2016 poui» [10], mianpuemcraa
reHepyIOTb TaKi BUAM KOHTEHTY, K MOCTU AASL COLIiaAb-
HUX MepeX, MpeseHTalil moAiit, 6aory, Biaeo, cTaTTi Ta
€AEKTPOHHY PO3CUAKY (puc. 7).

TOKe, BU3HAUEHO, 11J0 IHTepHeT-MapKeTHHT lie He

Ha0yB MOIIMPEHHS CepeA MAIPUEMCTB CEKTOPA

B2B, a posrasinaeTbcst Oiablire K aAbTEPHATHB-
HUI1 BapiaHT IPOCYBaHHS 32 YMOB 00MeXeHOCTi ab0 Bip-
CYTHOCTi MapKeTMHIoBOro 610pxeTy. ONTUMAABHUM, Ha
Hallly AYMKY, € MOAEAb MapKEeTMHIOBOI AIIABHOCTI, 1O
BKAIOYA€ IOEAHAHHSA OHAQITH Ta 0QAQITH MAPKETMHIOBOL
aKTMBHOCTI. AAst cekTopa B2B HaiiBaxauBimmm iHCTpY-
MEHTOM MapKeTMHIY € TIOIIYKOBAa ONTMMi3alisd caiTy,
J10T0 3pYYHICTb Ta HATIOBHEHHL.

MeToAMKY OPIBHAABHOTO aHaAi3y AisiabHOCTI B2B-
HIATIPMEMCTB y HanpsiMi [HTepHeT-MapKeTUHI'Y HaBeACHO
B HAIMX ITONEPEAHIX AOCAIAKEHHSX. 3a3HAUMMO AMILE,
110 BOHA IlepeADdayae MOPIBHAHHS TAKMX NOKA3HUKIB, K
CepeAHsI KIAbKICTb CTOPIHOK, 11O TTePErAsAQETHCS Ha Cail-
Ti; cepeAHilt yac mepeGyBaHHS Ha CailTi; BIACOTOK BiAMOB
Ha CaliTi KOMIIaHii; BUAUMICTD CaiTy KOMIAHII; KiAbKIiCTh
KA04oBMX CAiB Y TOII-20; KiAbKiCTb ITOCKAQHD 3i CTOpI-
HOK CTOPOHHIX pecypciB; KiAbKICTb 30BHILIHIX CTOPIiHOK;
Serpstat Trust Rank. Kpim Toro, BapTo mpoanaaisyBaru
ra00aAbHi TpeHAM [HTepHeT-MapkeTuHry B cektopi B2B
Ta MPAKTYUKY TIPOBIAHMX KOMITaHiM raaysi y cBiti. AHaai3
TIOBEAIHKM LIiAbOBOI ayAUTOPIl peKOMEHAYEMO TIPOBOAUTH
32 AOTIOMOT'0I0 OIIUTYBAHb, EKCIIEPTHUX iHTEPB'I0.

Ha ocHOBI IpoBeAeHOro ONMUTYBAaHHA Cepep CIO-
XKUBAYiB OKPEMUX BUAIB TEAEKOMYHIKALi/IHMX IMOCAYT
0yAO BM3HAYEHO OCHOBHi OCOOAMBOCTI MOIIYKY IOCTa-
YJaAbHUKIB KaieHTamu cektopa B2B B InTepHeri. Onnty-
BaHHA CIEL{AAICTIB i3 3aKyIiBeAb I0KA3aA0, 10 KAIEHTH
cexTopa B2B uyTAUBI A0 HOBMHOK i IIParHyTh OTpUMY-
Batu iHpopmaliito mpo Hux. Takox cAip BIAMITUTH TeH-
AEHLII0 AO QBTOHOMHOTO IOIIYKY, TOOTO KAIEHT mparHe
3AIICHUTY CaMOCTilTHMI BUOIp HA OCHOBI aHaAi3Y pi3HUX
AXepeA iHpopMaLii i1 Aniire TOTiM 3BePTATUCS AO TIOTEH-
uiitHuX nmpoaasLiB. Kaientu cextopa B2B npusHavaroTb
3YCTpi4, KOAU MAKOTh CPOPMYAbOBaHY IIOTPEDY Ta YiTKi
BUMOTHU A0 TPOAYKTY. KpiM Toro, y Bumaaky Heobxia-
HOCTI 3aMiHM [TOCTAYaAbHUKA BOHY, HAMOIABII iMOBIpHO,
3BEPHYTbCA AO TOrO IOCTAYaAbHUKA, BiA SKOTO OTpUMY-
BaAM SIKICHUI KOHTEHT ab0 3 SIKUM IOB’SI3yIOTb TaKUil
KOHTeHT. CrpaTerivHi Ljial I[HTepHeT-MapKeTUHI'y HOCATb
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MeginHa peknama

17

CouianbHi mepexi

KoHTekcTHa peknama

OpraHiuHunm nowyk

EnexkTpoHHi nnuctn

Lxepeno: cknageHo 3a [5; 6].

|

2017 p.

63
49

63
59

2016 p.

Puc. 6. ilnHamika yacTku B2B-nignpnemcts, B AKUX iHCTPYMeHTM IHTepHET-MapKeTNHIY reHepyloTb foxia, %

2015 p.
2016 p.
ENeKTPOHHI KHUK ¢
Migkactn 2 7
White papers Z 10
AHaniTUYHI 3BiTH
BebiHapu
Kencn
EnektponHa poscunka AR Rl L 17
CTaTTi ////////////////////,’138 50
. A T 38
Bineo e e = = = EY
bnoru

Mpe3eHTauis iBeHTIB

MocTu B colianbHUX Meperkax

o o o o o o e o

ottt WAL

[xepeno: nobyaosaHo Ha ocHoBi [10; 11].

MiATIOPSAKOBAHMIT XapaKTep CTOCOBHO MAapKeTMHIOBMX
iaeit mipnpuemcTBa. Aast Bubopy crparerii Intepuer-
MapKETUHI'Y NIPOIIOHYEMO BUKOPUCTOBYBATH po3pobAe-
HUIT MaTPUYHNIT IHCTpYMeHT (maba. I).

Kpim TOro, cAip BU3HAUUTH, Y1 HAAKUTD IPOAYKT
AO TIOBTOPIOBaHMX (TOOTO TaKMX, IO 3aKYHOBYIOTHCS Ha

256

Puc. 7. Buan KOHTeHTY, AKi CTBOPIOIOTbCA MapKeTonoramu B2B B YkpaiHi, %

PEryAsIpHiil OCHOBI), UM HENMOBTOPIOBAHMX (OAHOPa30-
BIIX) TOKYIIOK. 3aA€XHO BiA TOTO, AO SIKOi KaTeropii mo-
TpaIAsE TOBap, OyA€ 3aA€XKaTH XapaKTePUCTUKA B3aEMO-
AIl TIOKYIILISL Ta TIPOAABLIS, @ TAKOXK IOBeAiHKa B IHTepHe-
Ti (CITiBBiAHOIIEHHS MK OHAQITH Ta 0(AaITH KOMYHIKaLji-
€10). BripoBaakeHHs1 [HTepHET-MapKeTMHTY HA MATpPU-
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Ta6nuysa 1

MatpuuHui iHctpymeHT BUb0py cTpaterii IHTepHeT-MmapkeTuHry B2B komnaHii

1. MoBTOpIOBaNbHI

2. HenoBTopioBanbHi

Xapakrtepuctuka B3aemogii

AKICTb.

A. CrpareriyHi npoveci NoKyrnKu.

Crparteris

Toprosux B2B-mangaHumnkax.
Pesynbrar
3anuT Ha nign

MolwyK onTMManbHOro CNiBBILHOLWEHHS LiHa/

OTprIMaHHA HaNBUTILHILXX YMOB MOCTaBKM.
KombiHaLis oHnaiH Ta odnaiiH KomyHikawii B

[MpefcraBneHHA NPOAYKTY Ha Pi3HOMAHITHUX

XapakTepuctika B3aemogii

36ip geTanbHoi iHdopmaLii Npo NpoJyKT i no-
CTayanbHUKIB OHNANH.

OCHOBHi eTanu 3AiACHEHHA NOKYNKM OdnaiH.
Crpareria

CTBOPEHHA Ta NOWMNPEHHA AKICHOTO KOHTEHTY
MpPO NPOAYKT.

lMpocyBaHHA ekcnepT3n KOMMaHii.
Pesynbtar

3anuT Ha nign

Xapakrepuctuka B3aemogii

B. TakTNuHi Ta cepeicy.
Crpareria
Pesynbrar
3anuT Ha nign

Mokyneub Hagae nepesary 3AiiCHEHHI0 OCHOB-
HVX eTaniB NoKynKy OHNaNH, OKPIM IOTiCTUKM

BukopucTaHHa kombiHauii ctpateriit A1 1a A2.

Xapakrepucrtuka B3aemogii

MokyneLb Hafa€ nepeBary 3AiNCHEHHIO BCiX
eTaniB NOKYMNKW OHNalH.

Crpareris

CTBOpEHHA NOBHOLHHOTO |HTepHeT-MaaaHun-
Ka 3a NPUHLMNOM IHTepHeT-MarasuHy.
Pesynbrar

3pificHeHa Nokynka

eMcTBi B2B noBMHHO CyIIpOBOAXYBATUCS BiATIOBIAHUMYI
opraHisaLiifHuMu 3MiHaMH, SKi BIATIOBIAQIOTb Cy4aCHUM
BMMOTaM ILJOAO BUKOPUCTAHHS LMX {HCTPYMeHTIB.

pu BuOOpi iHCTpYMeHTIB [HTepHeT-MapKeTHH-

Iy CAlA BpaxoByBaTM OCOOAMBOCTI KAIEHTIB y

cexTopi B2B, a came, 1110 BOHM 3BepTalOTbCA AO
MOCTAYaAbHIKIB, SIK TIPAaBUAO, SKIIO MAIOTh IIpoOAEMI 3
SIKICTIO TIPOAYKLi, YaCTO WIYKAIOTh TAOOAABHI pillleHHS,
AOBOAI CKeIITMYHi Ta IOBIABHO 3MiHIOIOTb TOUYKY 30pY.
OcHoBHMMM iHCTpyMeHTaMM B IHTepHeT-MapKeTUHTY
AAsL cexTopa B2B e momrykoBa ontumisauis caitry (SEO)
Ta KOHTEKCTHA pekaama. Bubip inctpymeHTy Oyae 3ane-
XKaT! BiA LiiAel i 4acOBOr0 rOpU3OHTY IHTepHeT-MapKe-
Tunry. [TourykoBa onTuMisauist caitty € GiAbin cTpare-
rivHnM iHCTpyMeHTOM, il peaaisalis motpebye BuTpar
4acy, CTBOPeHHsI KOHTEHTY Ta PO3BUTKY Mepexi mocu-
AaHb. Lleit iHCTpYMeHT MIAXOAUTD AAS MYABTUIIPOAYKTO-
BuX KoMmaHii. CaM iHCTPYMEHT BB)XA€TbCSA «YMOBHO»
0€e3KOLITOBHUM, AA€ AASL TOTO, 100 BiH 3ampalioBas,
HEOOXiAHO 3AIICHUTM LIiAMIT psiA BUTpAT: po3pobKy Ta
HAIIOBHEHHS CaliTy, CTBOPEHHsI KOHTEHTY, TIAATy 3a I10-
cnaaHHA. KoHTeKCTHa peKAaMa, sIKa A€ Pe3yAbTaT Y KO-
POTKOCTPOKOBIIT IIEPCIIEKTUBI, € MAATHO. BoHa OiAbiue
MAXOAUTb AAS MOHOIPOAYKTOBMX KoMmmaHiil. Cepea
HEAOAIKIB CAip BIA3HAUMTU yIepep’KeHe CTaBAEHHS AO
iHpopMmauii K pekAaMHOI, IIPO 1110, 30KpeMa, CBiAYaTb
i pesyabraru omutyBaHHsA KAieHTiB TOB «Aaitdceanr.
YouTube-kaHaA MOXKHA pO3TASIAQTH i SIK OAVIH i3 eAeMeH-
TiB KOHTEHT-MAapKEeTHUHTY, i SIK OKpeMUil IHCTPYMEHT, 1[0
MoxXe reHepyBatu Aipu. Lli incTpymenTn IHTepHeT-Map-
KeTUHI'Y BeAYTb IIOTEHLIIHOTO KAi€HTa Ha ITeBHY CTOPiH-
Ky caiity KommnaHii. OCHOBHI KpuTepii sIKOCTi caiTy AAs
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KAieHTa B2B — 1ie 103a0iAiTi Ta AKiCHe HAIIOBHEHHS BeO-
cropiHok iHpopmatiieto npo ToBap. Habip iHcTpymeHTiB
[HTepHeT-MapKeTHHTy KoMIaHii cexTopa B2B, Ha Haury
AYMKY, TIOBMHEH BKAIOYATH Taki (puc. 8).

OmnepaTuBHe ynpaBAiHHA [HTepHeT-MapKeTHHIOM
MIATIPMEMCTBA MOBMHHO IepeAbayaTy CTBOPEHHS I10-
CTilTHOI CMCTeMU MOHITOPUHIY Ta ONepPaTUBHOIO KOPU-
ryBaHHA. AAS MOHITOPMHIY BMKOPUCTOBYIOTbCS Di3Hi
iHcTpymenTH BebaHaaiTuku, 3oxpema Rating Google
Serpstat, K1t AO3BOAsIE TOPIBHATH MO3MLi CallTy KOM-
MaHil 3 KOHKypeHTaMM. 3a pe3yAbTaTaMy MOHITOPUHTY
HeoOXipAHO BxuBatu BiamoBiaHI Afl. Tak, Hampukaap,
TOB «Aaiidcear» Ha OCHOBi MOHITOPUHIY Pe3YABTATiB
BXXMBa€ TaKi KopuryBaabHi Ali (ma6a. 2).

Ax xputepii ONTMMAABHOCTI TPONOHYEMO BUKO-
PUCTOBYBaTU IMOKA3HUKU €KOHOMiYHOro edekTy (Bap-
TiCTb 3aAy4yeHHA 1 KaieHTa, AoXip Ha 1 KaieHTa, Mapxa
Ha 1 KAieHTa, TpubyTOK Ha 1 KAl€HTa TO11[0) TA KOMYHiKa-
1ilTHOro eeKTy (3araAbHa KiAbKICTb BiABiAyBadiB, KiAb-
KIiCTb BiABiAyBauiB, ski mepebyBaAu Ha CTOpiHLi MPOTS-
TOM IIeBHOTO YaCOBOTO IepioAY, KiAbKICTb BiABiAyBauiB,
AKi MeperAsHyAU IeBHY KiAbKICTb CTOPIHOK, KiABKiCTb
BiABiAYBauiB, sIKi MAMIMCAAMCS HA PO3CUAKY HOBUH €A€K-
TpoHHOI TouITol ToIfo). OneparuBHYy edeKTUBHICTD
iHCTpyMeHTIB IHTepHeT-MapKeTUHTYy MOXXeMO OLiHUTU
Ha OCHOBIi CIiBBIAHOLIEHHA BUTpAT i pesyabTary. Tak,
Ha ocHoBi Bubipku TOB «Aaitpcear» 3a pesyabraTamu
npopaxiB nocayr «BipryaabHa ATC past 6izHecy» 3a Be-
pecetb 2017 p. BU3Hay€eHO, 1[0 32 Lielt epioa OYAO 3Ail-
CHEeHO 37 3BepTaHb Bip 26 KOMITaHil yepe3 KaHaAu [HTep-
HeT-MapKeTHHTY. Y pe3yAbTaTi OyAO 3aAyueHO 2 KAleHTH
Ta 3AlitcHeHo 2 npoaaxxa Ha cymy 485 600 rpH (3 TIAB).
Mapxa 3a 1lMMM ABOMa ollepaliiMu cKAaAa 74 835 rpH.
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) OnTnmizauia iHbopmauii Ha canTi

) MowykoBa onTnMmi3aLia canTy

) Po3mileHHs cTaTeln Ha 30BHiWHix B2B noptanax

) PerynapHe oHoBneHHs iHpopmauii Ha canTi |

) KoHTeHT-NNaH Ha micaub

) Po3cunka enekTpoHHOI NowTn |

( ) KoHTekcTHa peknama

Puc. 8. PekomeHf0BaHui1 Habip iHCTPYMeHTIB IHTepHeT-MmapKeTUHry ansa B2B KomnaHili

[xepeno: aBTopcbka po3pobka.

Tabnuus 2

MOHITOPVHT | KOPUryBaHHA BUKOPMCTaHHA KOHTEKCTHOI peknamn TOB «Jlaiidpcenn»

MepioguuHicTb KopuryBanbHi gii
Mepernagati CTaBKM 3a KNiK i, 32 HEOOXIBHOCTI, KOPUryBaTL iX (HaNPUKNag, AKWO BTpayeHo binbLue 10%
Uomicaua MOoKa3iB Yepes HefoCTaTHil BIOAXKET Un HU3bKY CTaBKY B CTAaTUCTUL ayKLiOHIB).
MepernagaTtv MOLLYKOBI 3aNMTV Ta JOMOBHIOBATN CMIUCKYM aKTyaNlbHUX KNIOYOBHX CITiB Ta MiHYC-CITiB
[lonasati HOBI OronoOLWEeHHA Ta TeCTyBaTV KaMmnaHii. BHOCUTYW 3MiHW Ha CTOPIHKK CalTy 3a4/1A MiABULLEHHA
LllokBapTanbHo . .
NOKa3HMKIB AKOCTI
lWopiuto MacwutabHi KopuryBaHHA Ha piBHI KamnaHill (BuAaneHHs HEMOTPIOGHOTO, CTBOPEHHS HOBMX Py Oroso-
P LUeHb, NN1aHyBaHHA HOBWX KamMMnaHii

Burparu Ha IHTepHeT-MapKeTHHT 3a aHaAi3oBaHMII Ie-
pioa ckaaan 3 083 rpH. BianoBiaHO, peHTabeAbHICTD BU-
Tpar Ha [HTepHeT-MapKeTUHT cKAaaa 2427%.

BUCHOBKU

1. TIiaxip A0 mpoCyBaHHA Ta peKaaMy B IHTepHer-
MIPOCTOPI Ha 3aXiAHMX PUHKaX IIepeBa’KHO CTpaTeriyHuii,
Yy TOI1 Yac, AK B YKpaiHi OpieHTalisd Mae TOYKOBUII XapaK-
Tep i TAKTUYHY CIIPAMOBaHICTb. TOUKOBUII MiAXiA MOIIN-
peHMI1 4epe3 IepecAiAyBaHHSA METU OAeP>KaHH:A IUBUA-
KOTO PEe3yAbTaTy Ta €KOHOMii PEKAAMHOIO OIOAXKETY.
Y 3B’3Ky 3 UM KoMIaHil poOAATb aKLieHT Ha BiAOKpeM-
A€H IHCTpYMEeHTH, 10 TPU3BOAUTH A0 pparMeHTapHOC-
Ti IPOCYBAaHHS Ta 3HAYHO 3HIDKYE 10r0 e)eKTUBHICTD Ha
IIePCIIEKTYBY.

2. Y CHIA KoHKypeHLjis Ay’Ke XOPCTOKa, i ToMy
TaM IOCTIHO MA€ AOCAIA’KEHHS Ta BIPOBAAXKEHHS HO-
Bux [HTepHeT-TexHoAOri1. B YKpaiHi KoHKypeHLis B IH-
TepHeT-CepeAOBHILi He € Takoio >kopcTKoi, AK y CIIA
Ta €BpOII, TOMY 3aCTOCYBaHH:S 0a30BUX iHCTpYMeHTIB
NPOCYBaHHA B IHTepHeT-MapKeTHMHIY IOKM 32A0BOAb-
HSIAO TpaBLiB puHKY. OAHAK cepep TeAeKOMYHIKaL{iIHIX
KOMIIaHil1 KOHKYPEeHIlisl BEeAMKA, i caMe 1Ljell PUHOK ITpar-
He 3alpOBAAUTY HOBITHI pO3poOKu IHTEpHET-TeXHOAO-
Till, BIACTEXYIOUM TEHAEHLIIl CBITOBOTO PO3BUTKY CEPEA-
oBulla [HTepHeT-KOMyHiKallill.
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3. B YkpaiHi € 6arato crpumyounx $GaxTopis, 110
3aBa)XKAlOTb PO3BUTKY IHTepHeT-MapKeTUHTy: HM3bKa
KiAbKicTh KBaaidikoBaHux QaxiBuiB y cdepi InTepHert-
TEXHOAOTI}1, HU3bKa AOBipa CIOXMBayiB AO OHAANH-IO-
KYTOK, BIAHOCHO HeBMCOKa fAKiCTb calTiB Ta iH. OAHaK
Yy LiAOMY, M HAA€KHOMY PO3BUTKY IHTepHET-TeXHOAO-
Till, a TAKOXX BIIPOBAA)KEHHSI PI3HOMAHITHMX iIHCTPyMeH-
TiB IPOCYBaHH:, MOKHA OYiKyBaTy MO3UTUBHOIO PO3BU-
TKY IHTepHeT-MapKeTuHry.

4. KommnaniaM punky B2B B Ykpaini pad BripoBa-
AXeHHsI [HTepHeT-MapKeTUHIOBMX T€XHOAOTIM, AKi pU-
BEAYTb AO CYTTEBOIO 3POCTAHHS NMPOAAXKIB, HEOOXiAHO
BIIPOBAAKYBATH sIKiCHI TpaHCchopMatii Ha ocHOBi [HTep-
HET-TeXHOAOTII.

5. IHTepHeT-MapKeTMHI TpaHCHOPMYe CEKTOp
B2B. BiH He Aniile NpOMOHY€ HOBi MAPKETUHIOBI iHCTPY-
MEHTH, aAe Il 3MIHIOE CTPATeriyHO BOPOHKY IPOAAXIB,
11J0, CBO€I0 Yeprolo, BIIAMBAE Ha iHII aCTeKTU AiSIAbHOC-
Ti MIAIIPMEMCTB, 30KpeMa Ha MOTUBALil0 MeHeAXepiB 3
npoaaxy. Ilpu Bubopi iHcTpymeHTiB IHTEpHET-Mapke-
TUHIY CAiA BPaXxoBYBaTy 0COOAMBOCTI KAIEHTIB y ceKTOpi
B2B, a caMme, 1110 BOHM 3BepTAIOTHCS AO TOCTAYaAbHUKIB,
SIK TIPABYAO, SKIIO MAIOTb IPOOAEMIU 3 SKICTIO IIPOAYKILII,
YaCTO WIYKAIOTh TA00OAABHI PillleHHS, AOBOAI CKENTUYHI
Ta TOBIABHO 3MIiHIOIOTb CBOK TOYKY 30py. OCHOBHUMM
iHCcTpyMeHTaMu B IHTepHeT-MapKeTUMHTY AASL CeKTopa
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B2B € nomykoBa ontumisayis cairry (SEO) Ta koHTeEK- REFERENCES

CTHa peKAaMa.

[Topaabii AOCAiAKEHHS OYAYTH CIIpSIMOBaHI Ha

MOAEAIOBAHHS ONTUMAABHOTO Habopy iHCTpyMeHTIB [H-
TepHeT-MapKeTUHI'Y IATIPUEMCTB cekTopa B2B. L
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