YK 005.8:658.8
JEL Classification: L2; M13; M31
DOI: https://doi.org/10.32983/2222-4459-2025-4-527-533

CTPATEFII YNPABJIHHSA KNIEHTCbKOH) LIHHICTHO Y CTAPTANAX
B YMOBAX BUCOKOI AMHAMIKN PUHKY

©2025TOHEBA K. B., WBELb A. JI., CAMYCb 1. 0.

Y/IK 005.8:658.8
JEL Classification: L2; M13; M31

ToneBa K. B,, lisewp A. [., Camycb I. O. Ctparterii ynpaBliHHA KNi€HTCbKOIO LiHHiCTIO
y CTapTanax B YMOBaX BMCOKOI AVNHAMiKU PUHKY

Cmamma docnidxcye cmpameeii ynpaeniHHa knieHMcoKotko yikkicmio (CVM), adanmosani 049 cmapmanie, wio ¢yHKUioHy0Mb 8 yM0o8ax 8UCOKOI pUHKOBOT Ou-
Hamiku ma obmexeHux pecypcie. Mema — cucmemamu3ysamu egekmueHi nioxodu 0o makcumizayii 00820cmpokosoi yiHHocmi knieHmie (CLV) 0aa 3a6e3ne-
YeHHs cmiliko20 3pocmarHHA cmapmanie. AkmyaneHicmMb 3ymosseHa HeobxioHicmio nepexody 8i0 KOPOMKOCMPOKOBUX MAKMUK 3as1y4YeHHS 00 cmpameziyHo-
20 YrpassniHHA 8IOHOCUHAMU Ma YiHHICMIO KAiEHMCbKOI 6a3U AK K/1t0408020 akmugy cmapmany. JocnioxeHHs 6a3yemsca Ha aHani3i i y3a2anbHeHHI HayKo-
8oi nimepamypu 3 CRM, CLV, mapkemuHey cmapmanie ma yugposux mexHosnoeitl. BukopucmaHo cucmemHul i nopieHanbHul aHania pizHux CVM-cmpameil
(ceameHmayia 3a yiHHicmio, nepcoHanizayis, CXM, npozpamu A0An6HOCMI, OMHIKAHANbHICMb) Ma ix 3acmocosHocmi 0aa cmapmanie. [PoaHanNi308aHo pPonb
aHanimuKku daHux i 2Hy4Kux nioxodie y peanizayii yux cmpameziti. BusHaveHo knro4osi CVM-cmpamezii, adanmosani 0a9 cmapmanis: ceemeHmayis 3a CLV,
nepcoHanizayis npono3uyit, ynpasniHHA KaieHMcoKUM 00C8i00M, 2HyuKi MPo2pamu A0ANLHOCMI, IHMEe2P0B8AHA OMHIKAHAbHA 830EMOOIA MA BUKOPUCMAHHSA
aHanimuku 04 npuliHAMmaA piweHs. [TidKkpecneHo saxcausicms iHmezposaHozo nioxody ma nocmiliHoi adanmayii cmpameziti do 3miH puHky. 3anponoHosa-
HO KA1K0408i MOKa3HUKU erexkmugHocmi (CLV, CLV/CAC, Retention Rate, Churn Rate, NPS, CSAT) a5 moximopuHey pesynbmamie. Poboma cucmemamusye ma
adanmye cmpameii ynpasniHHA KAIEHMCbKOK YiHHICMIO 00 creyudiyHuX yMos cmapmarnie, Ha20M0WY0YU HA BaXAUBOCMI 00820CMPOK0BOI Mepcrekmusu,
2HYYKOCMI Mma BUKOPUCMAHHA 0aHUX. [TPAKMUYHA UiHHICMb NM0AS2AE 8 HAOAHHI CMapmanam cmpykmyposaHozo 02150y egpekmugHux CVM-cmpameeili i KPI
014 Ni0BUWEHHSA KOHKYPEeHMOCPOMOXHOCMI ma 3a6e3neyeHHs cMiliko2o 3pocmaHHA Yepe3 hoKyc Ha uiHHoCMI KnieHmie.

Kntouosi cnosa: cmapman, kaieHmcoka yinHicme, CLV, ynpaeniHHa e3aemosioHocuHamu 3 knienmamu (CRM), mapkemuHzoea cmpamezis, ympumaHHs Kii-
€HMIB, N0ANbHICMb KAiEHMIB, KnieHMCbKUL A0C8i0.
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Tonieva K. V., Shvets A. D., Samus P. O. The Strategies for Managing Customer Value in Startups in Conditions
of High Market Dynamics

The article explores customer value management (CVM) strategies tailored for startups operating in conditions of high market dynamics and limited resourc-
es. The aim is to systematize effective approaches to maximizing customer lifetime value (CLV) to ensure sustainable growth for startups. The relevance arises
from the need to shift from short-term attraction tactics to strategic management of relationships and the value of the customer base as a key asset of the
startup. The research is based on the analysis and synthesis of scientific literature on CRM, CLV, startup marketing, and digital technologies. A systemic and
comparative analysis of various CVM strategies (value-based segmentation, personalization, CXM, loyalty programs, and omnichannel strategies) and their
applicability to startups has been used. The role of data analytics and agile approaches in implementing these strategies has been analyzed. Key CVM strate-
gies adapted for startups have been identified: segmentation by CLV, personalization of offers, customer experience management, agile loyalty programs,
integrated omnichannel interaction, and the use of analytics for decision-making. The importance of an integrated approach and continuous adaptation of
strategies to market changes is underlined. Key performance indicators (CLV, CLV/CAC, Retention Rate, Churn Rate, NPS, CSAT) have been proposed for moni-
toring results. The article systematizes and adapts customer value management strategies to the specific conditions of startups, emphasizing the importance
of a long-term perspective, flexibility, and the use of data. The practical value lies in providing startups with a structured overview of effective CVM strategies
and KPIs to enhance competitiveness and ensure sustainable growth through a focus on customer value.

Keywords: startup, customer value, CLV, customer relationship management (CRM), marketing strategy, customer retention, customer loyalty, customer
experience.
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CYYaCHUX YMOBaX IIBUMAKOI €BOAIOLI PMHKO-

BUX BIAHOCHH i TEXHOAOTIYHMX 3MiH CTapTanu

CTUKAIOTBCS 31 CKAQAHMMY BUKAMKaMu y $op-
MYBaHHI CTiIKUX B3a€MOBIAHOCHMH i3 KAi€HTaMu Ta
MIATIPUEMCTBA, 1[0 QYHKL[IOHYE B CEPEAOBUIi BUCO-
KOl HEeBM3HAUEHOCTi Ta 0OMeXeHMX pecypciB, 3Ha-
YHOI0 MipOI0 3aA€XUTDb Bip 3AAQTHOCTI He AMILE 3aAY-
YUTHU TEPLUIMX KOPUCTYBauiB, aAe il TpaHCHOpMYyBaTH
iX y AOSIABHMX TIPUXMABHUKIB OpeHAY, SIKi TeHepyIoTh
AOBI'OCTPOKOBMUIL AOXiA. 3AQTHICTb PO3YMiTH ITOBEAiH-
KOBi MOTMBM CHOXXVBauiB, aAQNTyBaT/l MapKeTVHIOBi
crparerii BIATIOBIAHO A0 IXHiX OuiKyBaHb Ta edek-
TUBHO YIPABASITY KAIEHTCbKUM AOCBIAOM i LIIHHICTIO
HaOyBae CTpaTeriYHoro 3HavyeHHsA. Bszaemoais Mix
CTapTanaMyu Ta KAiEHTaMy BU3HAYa€ He AMIIe KOPOT-
KOCTPOKOBY NPUOYTKOBICTb Yepe3 NMepBUHHI TPOAAXI,
a 1 AOBIOCTPOKOBY CTilIKiCTb IAIIPUEMCTBA yYepes
MOBTOPHI TOKYNKM, MO3UTUBHI BIATYKM, 3HIDKEHHS
BUTPAT Ha 3aAYYEHHs HOBMX KAI€HTIB Ta MiABUIEHHS
3araAbHOI KAieHTChbKOI LiHHOCTI (Customer Lifetime
Value — CLV).

AocaipkeHHs MexaHi3MiB GOpMYBaHHS AOSIAb-
HOCTI, CTpaTeriil YTpUMAaHHS KAi€HTiB, po30yAOBU
eeKTMBHUX KOMYHIKaLiifHMX KaHaAiB Ta IAXOAIB
AO YIPAaBAIHHA KAIEHTCBKOIO LIiHHICTIO € BaXAUBUM
HAIPSIMOM AASL 3a0€e3Ie4eHHsT KOHKYPEHTOCIIPOMOXK-
HOCTi CTapTamiB Ha AMHaMiYHOMY puHKY. OcobAnBoi
aKTyaAbHOCTI HabyBae po3poOKa Ta 3aCTOCYBaHHs
CTparteriil, sKi AO3BOASIOTb CUCTEMATHU3yBaTU pO3Y-
MIHHS CKAAQAHMX TIPOLIECiB B3a€MOAIL, TPOTHO3YBaTU
PO3BUTOK BIAHOCHUH, OL{iHIOBaTY epeKTUBHICTb Pi3HUX
YIPaBAIHCBKUX pillleHb Ta MAKCHUMi3yBaTu L{iHHICTb,
AKY KOXXKeH KAIEHT NPMHOCUTb CTapTaly MpPOTATOM
YCbOTO >KUTTEBOTO LIMKAY. YHPABAIHHSA KAIEHTCBHKOIO
LIIHHICTIO MO)Ke HAAQTU CTapTallaM LiiHHi iHCTpyMeHTH!
AASL HaBirauii y ckAapAHOMy Ipolieci ToOyAOBM Ta IiA-
TPUMKU IPUOYTKOBOI KAi€HTCHKOI 0a3H, 1110 € KpUTHY-
HO BO)XAUBUM AAS IX BIDKMBAHHA Ta 3pocTaHHA. Lls
CTaTTS NPUCBSAYEHA AOCAIAKEHHIO CTpATerill ympas-
AIHHSL KAIEHTCBKOIO LHHICTIO y CTapTamn-NIpOeKTax,

528

BPaxoBYI0uM Crieln}iKy GyHKIIOHYBaHHS HOBUX KOM-
TaHiil B yMOBaX BUCOKOI PUHKOBOI AVIHAMIKML.

[TpobaeMaTyKaynpaBAiHHAB3aEMOBIAHOCHHAMM
3 Kaientamu (Customer Relationship Management —
CRM), KAIEHTCbKOI LIHHICTIO Ta MAapKETHMHTOBUX
cTpareril CTapramiB € IpPeAMeTOM YMCAEHHUX Ha-
YKOBMX AOCAIAKeHb. 3HAYHMII BHECOK Y PO3BUTOK
teopii CRM i KAi€HTOOpPiEHTOBAHOCTI 3p0oOUAM Taki
3apy0OixHi Ta BiTunsHsHi BueHi, gk O. Koraep, K. Kea-
aep, IT. Apykep, C. baauk, E. Paiic, B. Kymap, P. Pacr,
K. Aemon, IT. Beproed, a Takox yKpaiHCbKi AOCAIAHU-
KI, 110 BUBYAIOTb MAPKETMHI i MEHeA)XMEeHT iHHOBa-
UiftHUX mATpueMcTs [5; 6; 8].

CydacHi AOCAIAKEHHS aKLIeHTYIOTb yBary Ha
HepexoAl Bip TPaAMLiTHOTO MapKeTHHTY, OpieHTOBa-
HOTO Ha IPOAYKT, AO KAIEHTOOPIEHTOBAHOTO MAXOAY,
A€ KAIOYOBY POAb Bipirpae moOyaoBa AOBIOCTPOKO-
BUX i B3AaEMOBUTIAHMX BIAHOCHUH 3i CIOKMBavyaMM Ta
Makcumisauist ix yiHHocti. OCOOAMBO 1ie aKTyaAbHO
AAS CTApTAliB, AKi 4aCTO BUXOAATb HA PUHOK 3 IHHO-
BAL{IHMMM IPOAYKTAMM YUY TOCAYTaMH, 1110 TTOTpebye
bopMyBaHHS AOBipM Ta AOSIABHOCTI 3 OOKY Mepumx
KAieHTiB [2; 4].

3HayHa yBara INPUAIASETBCS BUBYEHHIO CIIO-
JKUBYOI ITOBEAIHKM B KOHTEKCTi HOBMX TEXHOAOTIN
ta yudposoi TpaHcopmanii. AOCAIAKYIOTbCS UMH-
HUMKY TPUIHATTA pillleHb CHOXMUBaYamy, (axTopu,
[0 BIIAMBAIOTH Ha BUOIP i AOSIABHICTB, @ TAKOXK POAb
MepCcoHaAi3alil Ta OMHIKAaHAABHOCTI y (opMyBaHHi
MO3UTUBHOI'O KAIEHTCbKOTO AOCBiAY. Po3yMiHHA MoBe-
AIHKY CIIOXXMBAua, 11J0 BPAXOBY€ MAapPKETUHI OB 3MiHHI,
coliiaAbHi, 0cOOMCTiCHI Ta cuTyaLiiHi GakTopy, 3aAu-
LIIA€THCS AKTYaABHUM, TIPOTe NMOTpedye aAanTarii A0
yMoB 1udpoBoi ekoHOMiKM Ta creludiku crapTan-
CepeAOBUIIA.

KpPeMMM HaINpsAMOM AOCAIAKEeHb € 3acTOCy-
BaHH AHAAITMUHMX MIAXOAIB AAS @HAAI3Y Ta
IPOTHO3YBaHH: MapKeTVHIOBMX ITPOLieCiB Ta
KAIEHTCbKOI AMHaMiKi. BMKOPUCTOBYIOTbCA pi3HOMa-
HITHI METOAM, BKAIOYHO 3i CTaTUCTUYHUM aHAAi30M,

BIBHECIHOOPM N2 4 2025
www.business-inform.net



CHCTEMHOIO AVIHAMIKOIO Ta METOAQMU MALIMHHOTO Ha-
BYAHHS AAS @HAAI3y BEAMKUX AQHMX PO KaieHTiB. Lli
iHCTpYMEHTM AO3BOASIIOTH OLIiHIOBATY JKUTTEBY LiiH-
HicTb KaienTa (Customer Lifetime Value — CLV), npo-
THO3YBaTH BIATIK KAi€HTIB (churn rate), ontumizyBaru
MapKeTMHIOBi KaMIaHii Ta MepCOHaAi3yBaTU MPOIO-
3ULii, 0 € OCHOBOW e(PeKTUBHUX CTPATETiil yIpas-
AIHHS KAIEHTCBKOIO LIiHHicTIO [1].

e3Ba)Kalo4l/ Ha 3HAYHY KiAbKICTb AOCAiAKEeHD

y cpepax CRM, MapkeTMHTy CTapTamiB Ta

CIIOXKMBYOI TTOBEAIHKM, 3aAMIIAETHCS HU3KA
HeBUPILIEHNX NUTaHb, 0COOAMBO IOAO PO3POOKHM Ta
3aCTOCYBaHHS KOMIIACKCHUX crpamezii ynpasiiHHA
KAIEHMCbKOI YiHHICHMI0 B AVHAMIYHOMY Ta pecypco-
00MeKeHOMY KOHTeKCTi cTapTany [3].

[To-mepiue, OGiABIICTD iCHYIOUMX IHAXOAIB AO
YIIPaBAIHHS KAIEHTCBKOIO LIiHHICTIO pO3po0AeHi AAs
cTabiAbHVX KOMIIaHii 3i cQOpPMOBAaHMMI PUHKAMH Ta
IpOAYKTaMy. BOHY He 3aB)XAM BPaXoBYIOTb crieLiniky
CTapTalliB, TaKy sK: BUCOKUII piBeHb HEeBM3HAUYEHOCTI
1IJ0AO TIPOAYKTY T PUHKY; 0OMEXeHICTb pecypciB AAs
BIIPOBAAKEHHS CKAQAHUX QHAAITUYHIX CUCTEM; HE0O-
XIAHICTb HIBUAKOTO TECTYBAHHs TiMOTe3 i MOXXAUBUX
3MiH 0OisHec-cTparerii (pivot), a TAKOXX 0COOAMBY POAB
nepiunx KAieHTiB (early adopters) y opmyBanHi npo-
AYKTY Ta BU3HAUeHHi 110r0 LiHHOCTI.

[To-apyre, icHye po3puB MiX TeOpPeTUYHUMMU
koHuenyissmm CLV i mpakTudHuMM cTpaTeriamm ix
3aCTOCYBAaHHS, AOCTYIIHUMM AAS cTapramiB. CKAaapHi
METOAM PO3PaxXyHKY Ta nporHosyBaHHsa CLV MoXyTb
BUMAraTy 3HAYHMX OOCATIB AQHMX i aHAAITMYHOI eKc-
MepTU3Y, IO € HEAOCTYIHUM AASl 0ararbox HOBUX
kommaHit. HeoOxipHi 6iAbln THYYKi Ta apamTMBHI
cTpaTeril ynpaBAiHHA LiHHICTIO, IKi MOXYTb OyTM BU-
KOPUCTaHi Ha paHHiX eTanax 3 00MeXXeH!MY AAHUMU.

ITo-TpeTe, HEAOCTATHBO AOCAIAXKEHO, K caMe
CTapTalmyM MOXYTb €(EeKTUBHO BUKOPUCTOBYBATU
pisHi crparerii (mepcoHaAisarjis, MporpaMu AOSIAb-
HOCTI, YIIpaBAiHHS AOCBIAOM, OMHIKQHAABHICTb) AAS
yirecnpsamosarozo mipBumeHHs CLV pisHuX KAieHT-
CbKMX CerMeHTIB y uaci. IcHy104i AOCAIAKEHHS 4acTo
(GOKyCYIOTbCS Ha OKpEMUX IHCTPYMeHTAX (HAIpUKAaA,
CRM-cuctemu abo mporpamm AOSIABHOCTI), @ He Ha
iHTerpoBaHuX CcTparerisgx MakCuMisaLil IiIHHOCTi Ipo-
TATOM YCbOT'O XUTTEBOTO LIMKAY KAIEHTA.

[To-yeTBepTe, Xo4a poAb LMPPOBUX TEXHOAO-
riit (couiaabHi Mepexi, MobiAbHI AopaTKH, Al BeAn-
Ki AaHi) y CRM i MapKeTHHIY aKTMBHO BMBYAETHCH,
Opakye AOCAipAXeHbD, sKi 6 GpoKycyBaAucs Ha po3pooii
KOHKPETHUX cmpame?iti BUKOPUCTAHHA LUX IHCTPY-
MEHTIB AASl YIIPAaBAIHHA KAIEHTCBKOIO LIIHHICTIO came
y CTapTan-IPOEKTAX, BPAXOBYIOUM IX MOTEHL{iaA AAS
TOYHOTO TApreTYBaHH, IIepCOHAAI3alll Ta onTHUMi3a-
1Iil BUTpAT mpy 0OMEXeHMX OI0AKeTax.
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Taxum ynHOM, icHye moTpeda B po3poo1i Ta A0-
CAIAKEHHI KOMIIAEKCHMX CTpPATeriil YIpaBAIHHA KAi-
€HTCBKOIO LIiHHICTIO, 5IKi 6 BpaxoByBaau creuudixy
CTapTaIn-CcepeAOBULIA, IHTETPYBaAM Cy4acHi LmuQpoBi
IHCTpYMeHTM Ta HapaBaAM NPAKTUYHI peKOMeHAALl
AASL TIDUIHATTS YIPaBAIHCbKYX pillleHb B YMOBaX BU-
COKOI PMHKOBOI AMHAMIKU.

MerTorxo i€l cTaTTi € AOCAIAKEHHS Ta CICTEMa-
TU3allisd CTpAaTeriil yIpaBAiHHA KAIEHTCBKOIO LiHHiC-
TIO, AAANITOBAHMX AO YMOB QYHKLIOHYBAHHS CTapTaIl-
IPOEKTIB B YMOBaX BUCOKOI AVIHAMIKM PMHKY, LIO iH-
TETPYIOTh KAIOYOBi (DaKTOPM CIOXMBYOI MOBEAIHKH,
eTamM >KUTTEBOTO LIMKAY KAi€HTa Ta CyyacHi Mapke-
TUHIOBI iHCTPYMEHTM.

AASL AOCSTHEHHSI TIOCTAQBAEHOI METU HeoOXiAHO
BUPIIINTY TaKi OCHOBHI 3dBOAHH:

BusBuTU Ta CcUCTeMaTU3yBaTy KAIOYOBi pakTo-
P, 10 BU3HAYAIOTb KAi€HTCHKY LiiHHICTB (CLV) y KOH-
TEKCTi CTapTaniB Ta BIAMBAIOTD Ha il GOpMyBaHHS.

ITpoaHaaisyBaTu OCHOBHI cTpaTerii ynpaBAiHHA
KAIEHTCBKOIO I[iHHICTIO (HAMPUKAAA, CETMEHTAI[isI 3a
LIiHHICTIO, TePCOHAAI3aLlif, YIIPaBAIHHA KAIEHTCHKUM
AOCBIAOM, TPOTrpaMy AOSIABHOCTI, OMHIKQHAABHICTb)
Ta OL[{HUTU IXHIO 32CTOCOBHICTb AASI CTapTaliB.

Onuc MeTOAUKU AOCAipA>KeHHs. AAs pocsr-
HeHHs IIOCTaBAGHOI MeTM Ta BUPIlleHHS 3aBAAHb
Yy AQHOMY AOCAIAKEHHI 3aCTOCOBYETbCS KOMIIAEK-
CHMIT TAXIA, 1110 6a3Y€THCSI HA METOARX TEOPETUYHO-
ro y3araAbHeHHs, CUCTEMHOTO aHaAi3Y, TOPiBHAABHO-
ro aHaAi3y Ta aHaAisy kpamux npakTuk. Pobora mic-
TUTb TEOPETUYHO OOIPYHTOBAHE AOCAIAKEHHS CTpa-
Terill YIpaBAiHHS KAIEHTCHKOIO LiiHHICTIO, crieludiky
CTApTAN-TIPOEKTIB 1 TMPAKTUYHI PEKOMEHAALIl AAS
MiABUIIEHHS X KOHKYPEHTOCIIPOMOXKHOCTI B yMOBax
AVHAMIiYHOTO PMHKY.

TIpaBAiHHsI KAleHTChKOW iHHicTIO (Customer

Value Management — CVM) AAsL cTapramiB

B YMOBAaX BUCOKOI PMHKOBOI AMHaMIiK/ BMMa-
rae THy4KMX Ta apQNTUMBHUX CTpaTeriil, CIpAMOBaHUX
Ha MAaKCMMi3allil0 AOBTOCTPOKOBOIO MPMOYTKY BiA
KOXXHOTO KAieHTa. Ha BiAMiHY Bip BEAMKMX KOMIIaHii
CTapTamyu 4YacTo He MOXYTb AO3BOAUTY cOOi Maclu-
TaOHi MapKeTVHIOBi KaMIaHii Ta MOBMHHI 30CepeAXY-
BaTUCS Ha epeKTUBHOMY BMKOPMCTAHHi 0OMEXeHUX
PecypciB AASL 3aAy4YeHHS, YTPMMaHHsA Ta PO3BUTKY
HAOIABII LIiHHMX KAIEHTCHKUX CeTMEHTIB.

Y cy4acHOMY BMCOKOKOHKYpEHTHOMY Oi3Hec-
CepeAOBUIII CTApTalM MAIOTb 30CEPeAXYBaTUCh He
AMIIIe Ha 3aAY4YeHHi HOBMX KAI€HTIB, aAe 11 Ha MABU-
LleHHi LiHHOCTI icHylounx. Hukye HaBepeHO TabAuLt0
KAIOUOBMX CTparTeriil yIpaBAiHHA KAIEHTCBKOIO LiiH-
HICTIO, SIKi AOTIOMAralTb CTapTanaM MaKCUMi3yBaTu
AOBTOCTPOKOBY IPUOYTKOBICTb i 3a0€3Me4nTI CTAANI
po3BuTOK bisHecy (maba. 1).
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Ta6nuusa 1

Kniouosi cTparerii ynpaBniHHA KNiEHTCbKOIO LiHHICTIO ANA cTapTanis

HasBa cTparerii

OCHOBHMIA 3MicT cTpaTerii

CermeHTaLjia KnieHTiB
3a LjiHHiCTIO

Po3nopin knieHTiB 3a NOTOYHO Ta MOTEHLIHO XUTTEBOIO LiHHicTIO (CLV) ana BusBneHHA
HaNpPrOYTKOBILLMX KNIEHTIB Ta 30CepeKeHHA Ha HUX pecypciB. Lle no3Bonse ineHTndiKy-
BaTV «4eMMiOHiB», KNIEHTIB 3 MOTEHLianoOM 3pOCTaHHA Ta ONTKMI3yBaTV BUTPATW Ha MEHLU
LliHHi cCermeHTn

MepcoHanizauia
LiHHICHOI npono3unuii

CTBOpeHHA peneBaHTHYX MPOMO3KLi Ha OCHOBI AAHUX NPO NMOBEAIHKY KNIEHTIB, iCTOpIto No-
KYMOK i B3aEMogito 3 bpeHaom. Lie BK/touae iHaMBIgyanbHi 3HKKY, peKoMeHAaLlii npoayKTiB
Ta NiATPUMKY, O NiABULLYE NoANbHicTb | CLV

YnpaBniHHA
KNIEHTCbKMM AOCBIAOM

3abe3neyeHHs NO3UTUBHOO AOCBIMY Ha BCiX €Tanax B3aEMofji 3 KIiEHTOM — Bif NepPLLOro
KOHTaKTY [0 MiCAANPOAaxHOro obcyroByBaHHA. Ocobnsa ysara [0 3py4YHOCTi BUKOPHUC-
TaHHA NPOAYKTY, AKOCTi NATPUMKM Ta CTBOPEHHA eMOLIHUX 3B'A3KIB

Mporpamu noAnbHOCTI
Ta YTPUMaHHA

Po3pobKa cneLjianbHUX nporpam (6anu 3a NOKYMKW, eKCK3MBHIUIA [OCTYN, pedepanbHi
BOHYCH), O CTUMYIOIOTb MOBTOPHI MOKYMKM. BaXnBo 3acToCOBYBaTV NPOrHO3yBaHHs Bif-
TOKY KITIEHTIB 1A BYACHOTO pearyBaHHs Ha 3HUKEHHS aKTUBHOCTI

3abe3neueHHs 6e3LL0BHOI B3aEMOZl uepe3 pi3Hi kaHanu KomyHikaLlii (8e6-cait, MobinbHMiA

OMHikaHanbHa

cTparteris PR .
ayauTopii Ta ix iHTerpauis

[OLATOK, colianbHi Mepexi, email). Bubip Hanbinbw peneBaHTHYX KaHaniB AN LinboBoi

BukopwucTaHHa
aHaniTMKM JaHnx

36ip Ta aHani3 fjaHux ana po3paxyHKy knouoBux Metpuk (Retention, Churn, ARPU), nporHo-
3yBaHHA CLV, cermeHTaLii KnieHTiB Ta A/B TeCTyBaHHA Pi3HUX MapKETUHIOBYX MiAXOAIB

Ixepeno: po3pobieHo aBTopami.

ASI AOCSTHEHHSI MaKCMMaAbHOI eeKTUBHOCT]
MIPEACTAaBAEHI CTparerii He MOBMHHI BIPOBa-
AXYBATUCh 130AbOBaHO, @ MAIOTh GOPMYBATH
iAiCHY cuCTeMy yIpaBAIiHHA KAIEHTCHKOKO LIiHHICTIO.
YcmimHi cTapTany peryAspHO MeperAsAAIoTh, i apan-
TYIOTb CBOI MAXOAYM BIATIOBIAHO AO 3MiH y NOBEAIHII
CIOXVBA4iB, KOHKYPEHTHOTO CEpeAOBUIIA Ta TEXHO-
AOTTYHMX MOXXAMBOCTel. KAI0UOBUM € He Auliie BIIPO-
BaAKeHHs OKpeMUX IHCTPYMEHTIB, a PO3BUTOK KAi-
€HTOOPiEHTOBAHOI KYABTYPU B OpraHisalii, Ae KOXKHe
pillleHHA OLIiHIOETHCS Yepe3 MPU3MY JOTO BIIAMBY Ha
AOBIOCTPOKOBY KAIEHTCbKY LiHHiCTb. IHyuka iHTe-
rpallig BCiX CTpaTeriil 3 MOCTITHUM MOHITOPUHIOM iX
eeKTUBHOCTI AO3BOASIE CTAPTAIIAM He AMIIE BIDKVBA-
TU, aA€ I IPOL[BITaT! B YMOBAX AMHAMIYHOTO PUHKY.

EdexTrBHe yIpaBAIHHSA KAIEHTCHKOIO LIiHHICTIO
BUMAarae He 3aCTOCYBaHHA OKpeMUX iHCTPYMeEHTIB,
a IHTerpoBaHOTrO MAXOAY, A€ Pi3Hi cTparerii AOIIOBHIO-
I0Tb OAHA OAHY. B10ip KoHKpeTHOro Habopy cTpareriit
3aA€XKNUTH BiA eTaly pO3BUTKY CTapramy (Ha paHHiX
eTarax akLeHT MoXKe OyTM Ha 3aAyYeHHi Ta aKTuBalii
HepIIMX LiHHICHUX KAI€HTiB, Ha Mi3HIlMX — Ha YTpHU-
MaHHi, po3BUTKY Ta ontuMisanii CLV), 6isHec-moaeai
(Saa$, e-commerce, marketplace Toiro) Ta crierubiku
puHKy [7].

Ha puc. 1 npeacTaBA€HO TOCAIAOBHUIL AATOPUTM
peaaisalii KAIEHTOOPiIEHTOBAHOTO MIAXOAY B Mapke-
TUHTOBII AIIABHOCTI CTapTaliB, KNl BKAIOYAE LICTD
B32EMOIIOB AI3aHUX eTalliB: 30ip AQHUX, CErMEHTALIi0
AyAUTOPIi Ta aHAAI3 KAIEHTCHKMX 1HCANTIB, I€PCOHAAI-
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3allil0, BIIPOBAAXKEHHST OMHIKAaHAABHOCTI Ta pO3poOKY
KOMYHIKaLil1HOI cTpaTerii, a TaKOX OpraHisaLiio 3Bo-
POTHOrO 3B’5I3KY, 1110 3a0e3Ieuye LMKAIYHICTD i Oesre-
pepBHe BAOCKOHaAEHH: IPOoLiecy.

I[TpeacTaBAeHMIT AATOPUTM AEMOHCTPYE CUCTEM-
HUI TAXiA AO YIPABAIHHA KAIEHTCBKOIO LIiHHICTIO,
Ae KOXXeH IOIepeAHiil eTan CTBOpIoe iHpopMalliiiHe
MIAIPYHTSL AASL HacTymHoro. Oco0AMBO BaKAUBUM
€ 3aBepLIAAbHMIT eTanm 300py 3BOPOTHOTO 3B'SI3KY,
KU 3a0e3Mevye MOXXAUBICTb iTePaTUBHOIO BAOCKO-
HAAEHHS BCi€l CUCTeMM Ha OCHOBI aKTyaAbHUX AQHUX
NpO peaxuiio KaieHTiB. Takmit MKAITYHUIT TpoOLieC AO-
3BOASIE KOMITAHISIM aAQNTYBATUCA AO 3MiH Y OTpebax
CIIOXKVBAYiB, MABMIIYBaTH e)EeKTUBHICTb KOMYHiKa-
il Ta, IK HACAIAOK, MaKCUMi3yBaTy KAI€HTCbKY LiiH-
HICTb Y AOBIOCTPOKOBIN IEPCIIEKTUBI.

MPOBaAXeHHs THYYKol MeTopoaoril (Agile-

METOAOAOTIT) B MapKETUHIOBUX MPOLECAX AO-

3BOASIE CTAPTAIIAM OIEPATUBHO (POPMYAIOBATU
Ta NePEeBipATH TiNoTe3H j0AO IePCOHAAI30BAHMX L1iH-
HiCHVX TIPOMO3NLil. 3aBASIKM OAHOYACHOMY BIIPOBa-
AKEHHIO OMHIKaHaABHOCTi Ta po3po0Lii KOMYHiKaLiii-
HOI CTparerii cTapTanyu MOXYTb IIBUAKO AOHECTY CBOI
MPOINO3ULIil AO LIIAbOBOI ayAUTOPIi, & c1CTeMa 3BOPOT-
HOTO 3B’13KY, IPEACTABAEHA Ha pUC. 1 K 3aBepllaAb-
HUIT €Tall LKAY, 3a0e31eydye 36ip METPUK AASL OLIIHKM
pe3yAbTaTuBHOCTL. Takuil mipXip BTiAloe HpUHLMIT
«CrBopront — Bumiproit — Hapuyaiicsa», 1o A03BoAsE
cTapranam 3 0OMeXeHUMU pecypcamu OesrepepBHO
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36ip paHmx

CermeHTauia ayguropii

AHani3 KnieHTCbKMX iHCanTiB

'

MepcoHanizauia

l

BnpoBagxeHHA OMHiKaHanbHOCTI

Po3pobka komyHikaLiinHoi cTpaTerii

'

3BOPOTHWI 3B'A30K

Puc. 1. ABanTuBHMIA anropuTm Ki€HTOOPiEHTOBAHOI CTpaTerii Ana craprany

Ixepeno: po3po6neHo aBTopamu.

BAOCKOHAAIOBATY CBOI CTpaTerii B3aeMOAIL 3 KaieHTa-

MM Ha OCHOBi (PaKTUYHUX AQHMX.

Y maba. 2 cucreMaTu30BaHO KOMITAEKCHMI iH-
CTPYMEHTapill peaAisallil cTpaTeriit YIpaBAiHHA KAi-
€HTCbKOIO LIHHICTIO AASl CTapTalliB i3 3a3HaueHHAM
BIATIOBiAHUX KAIOYOBUX MOKA3HUKIB e()eKTUBHOCTI.

AHaai3 HaBeA€HUX Y TaOA. 2 AQHKX CBIAYMTD IIPO
HeOOXiAHICTb KOMITAEKCHOTO 3aCTOCYBAHHS pi3HOMa-
HITHMX iHCTPYMEHTIB yNpaBAiHHS KAi€HTCbKOKO LiiH-
HiCTIO, 1[0 3a0€3MeYyI0Th CHHEPIeTUYHWI ePeKT pu
ix cucreMHOoMy BripoBapKeHHi. [IpeacTaBAaeHa iHdop-
Mallisi AEMOHCTpY€ B3a€EMO3B 130K MK LIicTbMa CTpa-

Kniouosi cTparerii Ta noKasHUKM ynpaBiHHA KNEHTCbKOIO LIiHHICTIO B CTapTanax

Ta6bnuysa 2

Crpareris ynpaBniHHA

CermeHTaLia 3a LiHHICTIO

RFM-ananis;

ineHTUdIKaLina LiHHICHMX cermeH-
TiB

WiHHiCTIO Kniouosi inctpymenTu / fjii OcHOBHi noKasHukmn epekTnBHocTi (KPI)
1 2 3
Anani3 paHnx CRM;
po3paxyHok CLV; - CLV (3a cermeHTamn);

- cnieeigHoweHHa CLV/CAC;

— PO3MOAiN KMieHTIB 3a CermeHTamm

MepcoHanizauia

[VHaMIYHNIN KOHTEHT;
nepcoHanizoBaHi email-kamnaii;
peKoMeHaUinHi cnctemu;

iHAmMBiAyanbHi nponosunuit

- KoedoiuieHT koHBepcii (CR);
- cepepHin yek (AOV);
- piBeHb 3agoBoneHocTi (CSAT);

— BIArYKM KNi€HTIB

YnpaBniHHA KNIEHTCbKNM
pocsigom (CXM)

Kapra wnaxy knieHta (CJIM);
aHani3 3sopoTHoro 38'a3ky (VoC);
ONTVMI3aLlis OHOOPANWHTY;

AKICTb NIATPUMKN

- |Hpekc cnoxusyoi nosnbHocTi (NPS
- CSAT;
- Customer Effort Score (CES);

- Yac BUpiLLeHHs npobnemu

)i

[porpamm nosnbHoCTI
Ta yTpUMaHHs

boHycHi cuctemu;

pedepanbHi Nporpamu; eKCKIo-
3VBHUI KOHTEHT/[OCTYM;
MPOAKTUBHI il NPy pU3KKy Bif-
TOKY

- koediuieHT BigToky (Churn Rate);
—  EKCKII03VBHUI KOHTEHT/JocTyn;

— MPOAKTUBHI Aii Npy pU3NKY BiATOKY

- KoediuieHT yTpumaHHsa (Retention Rate);
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3akKiHueHHda Tabn. 2

1 2

3

OMHiKaHanbHa cTparteris

pi3Hi kKaHann

- InTerposaHi CRM-cucremu;
- €AVHWI NPodinb KIieHTa;

- MoCnigoBHa KOMyHiKaLlifa yepes

- PiBeHb 3anyyeHocTi (Engagement Rate) Ha
Pi3HWX KaHanax;,

- KOHBepCiA MiX KaHanamu;,

— 330BONEHICTb OMHiIKaHaNbHM AOCBIAOM

. . - CRM-aHanituka;
AHanitnka gaHux i nporHo-

3yBaHHs - A/BTecTyBaHHS;

BiATOKY

- |HCTpymeHTU Be6-aHaniTnky;

- mogeni nporHo3yBaHHaA CLV Ta

- TOYHICTb NPOTrHO3iB;
- ROl MapKeTHroBYX KaMnaHil;

— MNOKpPaLlleHHA KNKYOBUX METPUK nicna
BNpPOBaAeHHA 3MiH

Ixepeno: po3pobreHo aBTopamu.

TEriYHUMM HampsMaMu (CEerMeHTallisi 3a I[HHICTIO,
MepCOHAAI3allisl, YIPaBAIHHA KAIEHTCBKUM AOCBIAOM,
NpOrpaMu AOSABHOCTI Ta YTPUMAaHHS, OMHiKaHaAbHa
CTparerisi, aHaAiTUKa AQHMX Ta IPOTHO3YBAHH:I), KOH-
KPeTHUMM IHCTpYMEHTaMM IX iMIAeMeHTauil Ta Me-
TPUKAMU AAS OLIIHIOBAHHS PE3YABTATMBHOCTI BIIPOBa-
AKEHUX 3aXOAIB.

COOAMBO BaXAMBUM € 30aAAHCOBAHE BU-
KOPMCTaHHA fK aHAAITMYHUX IHCTPYMEHTIB
(CRM-anaaituka, RFM-aHaai3, mporHosHi
MOA€AI), TaK i TPAKTUYHMX MeXaHi3MiB B3aeMOAII 3
KAieHTamu (mepcoHaAi3oBaHi KoMyHikauii, mporpamu
AOSIABHOCTI, OMHIKaHaABHI KoMyHiKauii). [HTerpauis
3a3HaYeHMX IHCTPYMEHTIB y €AMHY CHUCTeMY YIIpaB-
AIHHS 3 ITOCTiIHUM MOHITOpUHIoM peAeBaHTHMX KPI
CTAHOBUTb OCHOBY AASL GOPMYBaHHS CTilIKOI KOHKY-
PEHTHOI TNepeBaru CTApTaMiB y CY4aCHUX PUHKOBUX
yMOBax.
3aCTOCYBaHHS LIMX CTPATEriil B KOMIIAEKCI AO-
3BOASIE CTapTalaM He IPOCTO pearyBaTy Ha PUHKOBI
3MiHU, @ IPOAKTUBHO YIPABAATY CBOEIO KAIEHTCHKOIO
0aso10, miABuLIyIouM 1i LiHHICTD i 3a0e3neuytoun CTiit-
Ke 3pOCTaHH:A HaBiTb B YMOBAaX BUCOKOI KOHKypeHLii
Ta HEBM3HAYEHOCTI.

BMCHOBKM

YpaBAIHHA KAIEHTCHKOIO LIiHHICTIO € KAOYOBUM
€AEeMEHTOM CTpaTeril YCITXy AAS CTApTaliB, 0COOAUBO
B YMOBaX BYCOKOI PMHKOBOI AVIHAMIKM, OCKiABKY BOHO
doxycyeTbcs Ha MOOYAOBI AOBIOCTPOKOBMX, IPUOYT-
KOBMX BiAHOCHUH 3 KaieHTaMu. [IpoBeaeHe AOCAipXKeH-
HS MATBEPAXYE, 10 KAieHTchKa LjiHHicTb (CLV) BucTy-
A€ KPUTUYHO BXKAMBUM MOKa3HUKOM AAS CTApTAILB,
SIKUI YMO>KAMBAIOE OLIHKY AOBIOCTPOKOBOI IpUOYT-
KOBOCTi KAi€HTiB Ta e(peKTMBHOCTi MapKeTMHIOBUX
iHBecTHLIN. AASI AOCATHEHHS YCIIXY CTApTany MalOTb
3aCTOCOBYBAaTM IHTeIpOBAaHMII KOMIIAEKC CTparerii
YIPaBAIHHA KAIEHTCHKOIO LIiHHICTIO, 1110 AAQNTOBAHUI
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AO KOHKPETHOTO eTaIly IXHbOTO PO3BUTKY, Crielndiku
0i3HeC-MOA€Ai Ta HasIBHMX PECYPCHUX MO>KAMBOCTEIL.
Y peanizauii edexruBanx CVM-cTpareriit KAI0YOBY
POADb BiAIrpaoTh LMPPOBI TEXHOAOTII Ta aHAAITMKA
AQHUX, AKi AO3BOASAIOTb CTapTalaM NepCOHAAi3yBaTU
B33a€EMOAII0 3 KAIEHTaMM, ONTUMIi3yBaTM BUTPATU Ta
npuiiMaTy oOIPyHTOBaHi pillleHHA Ha OCHOBI AQHMX.
Heo0bxiAHOI0 YMOBOIO YCHIIITHOTO YIIPaBAIHHS KAIEHT-
CbKOIO L[iHHICTIO B AMHAMIYHOMY CTapTaIl-CepeAOBULI
€ THYUKICTb i 3AQTHICTb AO LIBUAKOI aAaITALlil cTpare-
Till Y BIATIOBIAb Ha 3MiHM PMHKY Ta TIOBEAIHKMU CIIOXKM-
BayiB. Hapemri, cucTeMaTyHe BUKOPUCTAHHSA BiAIIO-
BIAHUX KAIOUOBMX TOKa3HUKIB e)eKTUBHOCTI, TAKUX
sk CLV, cniBipnoutennss CLV po CAC, xoediuientu
yTpuMaHHA Ta BiaTOKY, iHAekcu NPS i CSAT, Hapae
CTapranaM iHCTPYMEHTH AAS BUMipIOBaHHS pe3yAbTa-
TUBHOCTI BrpoBapkeHnx CVM-crpareriit Ta ixHboro
MTOCTIMTHOTO BAOCKOHAAEHHS.

Teopernunnii BHecOK AaHOI pobOTM MOAsTrae
Y 3AlMICHeHiN cucTeMaTM3allil Ta apanTawii cTparerii
YIIpaBAIHHS KAIEHTCHKOIO LiiHHICTIO A0 crienuivHmx
yMOB (YHKUiOHYBaHHs cTapTamiB. BopHOoYac mpax-
TUYHE 3HAYEHHS AOCAIAKEHHS TIOASTA€E B HAAAHHI
CTapramaM CTPYKTYPOBARHOTO OTASIAY e(deKTMBHUX
CTparTerint i BIATIOBIAHMX IOKa3HMKiB, BUKOPUCTAHHS
AKUX CIPUATHME IABUILEHHIO IXHbOI KOHKYPEHTO-
CIPOMOXKHOCTI Ta 3a0e3MeveHHI0 CTiIKOro 3pOCTaH-
Hs1 3aBASIKY LIiA€CTIPSMOBAHOMY (POKYCY Ha HalOiAbLI
LIHHUX KAI€HTaX.

ePCIeKTVBY MOAAABLINX PO3BIAOK Y LbOMY

HAIPSIMKY OXONAIIOTb IPOBEAEHHS eMITip1y-

HMX AOCAIAKEHDb AASL OLiHKM BIIAMBY Pi3HUX
kombiHatiit CVM-crpareriit Ha GpiHaHCOBI TOKAa3HUKY
CTapTamiB y po3pisi raayseil. AKTYaAbHOIO 3aAMlla-
€TbCSI PO3POOKA CIPOLIEHNX METOAMK DPO3PaXYHKY
Ta nporHosyBaxHs CLV, ski 6yan 6 AOCTYmHUMYU AASL
BYKOPMCTAHH CTapTallaM/ HA PaHHIX eTanax po3Bu-
TKy 3a YMOB obMexeHOCTi AaHux. HeobOxipHe Takox
norAnbAeHe BUBYEHHS POAi IITYYHOTO iHTEAEKTY Ta
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MAIIMHHOTO HABYAHHA B Ipoliecax aBTOMATu3aLii Ta
ONTMMi3alii CTpaTerii ynpaBAiHHA KAIEHTCHKOIO LIiH-
HICTIO Y cTapTamax. Ba)kKAMBMM HampsAMOM € aHaAi3
BITAMBY OpIaHi3aliifHOI KyAbTYpM Ta BHYTPILIHIX PO-
LieciB CTapTaly Ha yCHillHICTb BIIPOBAAKEHHS KAi€H-
TOOPIEHTOBAHUX CTpareriil Ta eheKTUBHICTb yIpas-
AiHHA LiHHicTI0. HapemTi, AOLIIAbHUM € AOCAIAYKEHHS
creundiky ynpaBAiHHS KAIEHTCBKOIO LIHHICTIO AAS
CTapTamiB 3 pisHUMM Oi3HEC-MOAEASIMHU, 30KpeMa
MIOPIBHSABHMII aHAaAi3 MiAX0AIB Aast B2B SaaS i B2C
e-commerce KOMIaHiL.

[Topaablini AOCAIAXKEHHS B LUX HaMpsMKaX AO-
3BOASITb IIOTAMOUTY PO3YMiHHS MeXaHi3MiB CTBOpEH-
H# Ta YIPABAIHHA KAIEHTCHKOIO LIIHHICTIO B CTapTamnax
i po3pobuty GiabuI eeKTUBHI IHCTPYMEHTH AAS iX
AOBTOCTPOKOBOTO YCIIiXY. u
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