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LlypneHkoBa P. K. KnieHToopieHTallis AK cTpaTeriyHa napagurma cy4acHoro MapKeTuHry

Memoto cmammi € docnioxeHHs modenel i MPAKMUK KAieHMOoOopiEHMauyii 8 MiXHaAPOOHOMY ma YKPAiHCbKOMY KOHMEKCMI, BU3HAYEHHS emanis ynpoea-
OXeHHA cmpamezii KaieHmoopieHmayii ma susHa4yeHHA nepcrekmus noodanbuux 00cnidxeHs y yili 2a:y3i. ¥ cmammi posensdarmecs meopemuyHi 0CHOBU,
MiXHapPOOHI Modesi ma yKPaiHCbKa MPaKMUKa (hopMysaHHs cmpamezii KnieHmoopieHmauii Ha nidnpuemcmai 8 ymosax mpaHcopmayii cy4acHozo bisHec-
cepedosuuja. KnieHmoopieHmauyis po32na0aemsca AK CUCMeMHa Napaduema ynpaeniHHs, SKa iHme2pye opeaHizayitiHy Kyaemypy, apximekmypy npouecie,
iHehopmayiliHy iHGpacmpykmypy ma ynpaeniHHA NEPCOHANOM 3 MEMOK CMBOPEHHA 00820CMPOKOBOI YiHHOCMI 018 K/liEHMIB. Y302a16HEHO OCHOBHI MiMHA-
POOHI Modeni KaieHmoopieHmauyii, 30kpema mapkemuHa08y KoHuenyito, memod CRM, ynpaeniHHa kaieHmcekum 0ocsidom i Modens naHyro2a npubymky eio
06cny208y8aHHS, AKi 8i006paXaome egonoyito Memodie 83aemModii 3 KnieHmamu. [TPOAHANI308aHO YKPAIHCbKI BUNAOKU 8MPOBAGMHEHHSA MPAKMUK KAIEHMO-
opieHmauji 8 6aHKiecbKili cghepi, nozicmuyj, enekmpoHHili Komepuii ma 2omensHomy Bi3Heci. byno 8useaEHO, Wo CRiNbHUMU MeHOeHYISMU € Yugposi3ayis
nocsye, po38UMOK 6azamoKaHanbHUX crnocobie KomyHikayii, cmaHdapmu3ayis npoyecie ma nocuneHHs poai Kyabmypu obcayeoey8aHHs. O6rpyHMo8aHo
emanu 8nposaoXeHHs KNiEHMOOPIEHMOBAHOI cmpamezii, wjo 8K/tYAMb Aia2HOCMUKY MOMOYHO20 CMAHY, CMPamMe2iyHe MPOEKMYBAHHS, PeCmpPyKmMypu3a-
uito bi3Hec-npoyecis, po38UMok nepcorany, 8npo-sadxeHHs CRM-cucmem i nocmiliHuli MOHImopuHe pe3ynbmamis. YKpaiHCbKa MpaKMUKa KaieHmoopieHmo-
8aHocmi nidmeepaxye adanmauy;to MixHapodHux modesneli 00 HayioHanbHUX ymos. Tak, 6aHKU, 102icmUYHi KOMMaHii, NidNpPUEMCM8a enekmMpoHHOI Komepyji
ma 20mesbHO-pPecmopaHHo20 bi3Hecy OeMoHCMpyomb YCnilHe 8npo8ad#eHHs Yugposux iHcmpymeHmis, bazamoKkaHanbHoi 83aemodii ma cmaHdapmu-
3quii npoyecie 06C1y208y8aHHS, WO CIPUSE NIOBUIEHHIO 10ANHOCMI KAIIEHMIB. Y3a2016HEHHS Pe3ybmamie MoKA3ye, WO KIiEHMOOPIERMAUIA € BAMIUBUM
(hakmopom (hopmyBaHHA KOHKYPEHMHUX nepesae i cmasnozo po3sumKy KOMMGHII. BusHa4eHo nepcrnekmusHi HAMPAMKU nodanswux 00Ci0HeHb, Nog’A3aHi
3 KifIbKICHOK OUIHKOK ehekmuBHOCMI KAieHMoopieHMosaHux cmpamezili, 8MAUBOM Yugposux mexHonoeili Ha KaieHmceKuli docsid ma ocobausocmamu ix
YNPOBAOHEHHS, XapaKkmepHUMU 0414 KOHKpemHux 2any3ed.
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Shurpenkova R. K. Customer Orientation as a Strategic Paradigm of Modern Marketing

The aim of this article is to examine models and practices of customer orientation in both international and Ukrainian contexts, to identify the stages of implement-
ing a customer-oriented strategy, and to outline prospects for further research in this field. The article discusses theoretical foundations, international models,
and Ukrainian practices in developing a customer-oriented strategy within enterprises amid the transformation of the modern business environment. Customer
orientation is considered a systemic management paradigm that integrates organizational culture, process architecture, information infrastructure, and staff man-
agement to create long-term value for customers. Major international models of customer orientation are summarized, including the marketing conception, the
CRM approach, customer experience management, and the service profit chain model, all of which reflect the evolution of methods for engaging with customers.
Ukrainian cases of implementing customer orientation practices in the banking sector, logistics, e-commerce, and the hotel industry have been analyzed. It was
found that common trends include digitalization of services, the development of multichannel communication, process standardization, and strengthening the role
of service culture. The stages of implementing a customer-oriented strategy have been substantiated, including diagnosing the current state, strategic planning,
business process restructuring, staff development, CRM system implementation, and continuous monitoring of results. Ukrainian customer orientation practices
confirm the adaptation of international models to national conditions. Thus, banks, logistics companies, e-commerce enterprises, and the hotel and restaurant sec-
tor demonstrate the successful adoption of digital tools, multichannel interaction, and process standardization in service, which contributes to increased customer
loyalty. The summary of the results shows that customer orientation is an important factor in shaping competitive advantages and the sustainable development of
a company. Promising directions for further research have been identified, related to the quantitative evaluation of the efficiency of customer-oriented strategies,

the impact of digital technologies on the customer experience, and the specifics of their implementation characteristic of particular industries.
Keywords: customer orientation, management strategy, marketing, customer experience, service culture.
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yyacHe 6i3Hec-cepeAOBHIIe XapaKTePU3YETbCS

BICOKOI0 AMHAMIKOI0, TAODAAi3alliel0 PUHKIB,

MOCUACHHAM KOHKYPEHLII Ta IIBUAKMMM 3Mi-
HaMy BIIOAOOAHb CIIOXXMBAYiB. Y TAKMX YMOBAX OCHOB-
HUM (HaKTOPOM KOHKYPEHTOCIPOMOXXHOCTI KOMITaHil
€ 3AATHICTb e]eKTMBHO CIIAKYBAaTUCA 3 KAi€HTamu,
nepeAbayaTy ixHi HOTpeOy Ta CTBOPIOBATY AOBIOCTPO-
KOBY LiiHHICTb. L] TeHA€HLis BUMarae BIIpOBaAXeHH:
KAIEHTO- Ta MapKeTMHIOOPiEHTOBAHUX CTpaTeril, 10
IHTerpy1oTb MapKeTMHIOBi, OpraHisalliliHi Ta CepBicHi
IHCTPYMEHTH B AISABHICTb KOMIIQHIL

MapkeTuHroBa opieHTallis € pyHAAMEHTAABHOIO
KOHIIETIL[i€I0 Cy4YacHOTO MeHeAXXMeHTY. BoHa mepea-
0ayae cuCTeMaTMYHy Opi€HTAllil0 OpraHisauiil Ha Mo-
TpeOu CIOXMBA4iB 3 ypaxyBaHHSAM KOHKYPEHTHOIO
CepepOBMIIA Ta iHTerpauielo MiKQYHKLiOHAABHOT
B3a€EMOAII BCiX BipAiAiB. MopeAb MapKeTMHIOBOI opi-
€HTallil BKAIOYA€E TPU B3aEMOIIOB sI3aHI KOMIIOHEHTH:
opieHTallil0 Ha CIOXMBaya, sIKa 3abe3reyye randoKe
po3yMiHHs oTpeb Ta 04iKyBaHb KAI€HTIB; OpieHTallil0
Ha KOHKYDEHTIB, 5IKa AO3BOAsI€ pearyBaTu Ha 3MiHU
PMHKY Ta GOpMyBaTy CTiliKi KOHKYpPEHTHi mepeBary;
Ta MDKQYHKLIOHAABHY KOODAVMHALI, fKa iHTerpye
MapKeTVMHIOBY AifABHICTb 3 IHIIMMM OpraHi3auiiiHu-
Mu mpotecamu [1].

KaieHToopieHTallis iHTerpye iHCTpyMeHTH CTpa-
TEriYHOr0 MApKEeTUHIY, YIIPABAIHHSA B3a€EMOBIAHOCH-
Hamu 3 KalenTamu (CRM), aHaAI30M BEAMKUX AQHKX
Ta YIIPaBAIHHS TIOCAYTaMM, CTBOPIOIOUY AOBIOCTPOKO-
BY LIiHHICTb AAf KAi€HTa Ta KommaHii. Ha HacuyeHux

464

PMHKaX caMe 3AaTHICTb KOMIaHii CTBOpIOBaTH, KOMY-
HIKYBaT! Ta HaAABaTU KAIEHTCbKY LIiHHICTb BU3HAYa€e
il KOHKYPEHTOCIPOMOJKHICTD 1 CTIMKIiCTb.

MMAAO HayKOBL{B AOCAIAXYBaAu MpoOAeMy
KAIEHTOOPiEHTOBAHOCTI SIK CTpaTeriuyHoi mapa-
AVUTMM YIPaBAIHHS MAIPUEMCTBOM.

Tax, Aimncbkuit M.I1. ta OaenueBuu H. B.
MIPOAHAAI3YBAAU CTPATeril YIIpaBAiHHA KAIEHTOOpi€H-
TOBAaHICTIO, BUAIAMBILIY KAIOUOBI O3HAKM: TIEPCOHAAI3A-
uito, piBeHb LMdpoBizalil, iHHOBaLiiHICTh Ta iHTerpa-
L0 B KOPIIOPATMBHY CTpaTerio. ABTOpYU MAKPEeCAIO-
10Th He0OXiAHICTb apamTaLii cTpareriit A0 AMHAMIYHUX
PMHKOBMX YMOB i 3MiH} ITOBEAIHKM CHIOXXMBaviB. OcHoO-
BHI BUMCHOBKU AOCAIAYKEHHS THAKPECAIOI0Th HE0OXiA-
HICTb apanTallil KAIEHTOOPIEHTOBAHUX CTpATeril Bia-
MOBIAHO AO 3MIHHMX PMHKOBMX YMOB, BIIPOBaAKE€HHS
1M(POBYX TEXHOAOTIH Ta iHAMBIAYaABHOTO TTIAXOAY AO
KOXKHOT'O CEerMeHTa CIIOXKMBauiB [2].

Xypaeit B. A. i Ckopoborarosa A. O. y cBoemy
AOCAIAKEHH]I Ha TIPUKAAAl QAKOTOABHOTO XOAAMHIY
«Global Spirits» BiaMiTHAM, 110 Opi€HTAIiST AIIABHOC-
Ti MIATIPUEMCTB AAKOTOABHOI TaAy3i Ha KAIEHTOODi-
€HTOBAHICTh MOXXe 3a0€3MeYUTV CYTTEBE MiABUIEH-
Hs iXHbOI KOHKYPEHTOCIIPOMOXKHOCTI Ta 3POCTaHH:
piBHS AOXOAIB i mpuOYTKOBOCTI. Y CTarTi po3KpuTo:
0COOAMBOCTI KAI€EHTOOPIEHTOBAHOCTI MIAPUEMCTB
AAKOTOABHOI ITPOMMUCAOBOCTI; AOCAIAYKEHO HPUYMHU
HEraTMBHMX 3MiH Y AAKOTOABHOMY 0i3Heci, yCyHeHHs
AKMX TOTpebye BIPOBAAKEHHS KAIEHTOOPiEHTOBaA-

BIBHECIHOOPM N2 2_2026

www.business-inform.net




HOTO IMAXOAY B MAapKeTMHIOBY AISABHICTD IATIPU-
€MCTB; BM3HAYEHO HANPAMKM KAIEHTOOPIEHTOBAHOTO
MiAXOAY MATIPMEMCTB AAKOTOABHOI raAy3i; BUSHAUEHO
KAIOYOBi 3aBAQHH:I KAIEHTOOPI€EHTOBAHOTO MIAXOAY Ta
3aIIpOIIOHOBAHO CUCTEMY 3aX0AIB peaaisaljii KaieHToO-
opieHTOBaHOTrO CepBicy [3].

3axapeHko A.C. yTOYHIOE CYTHIiCHI XapakTe-
PUCTUKM KAIEHTOOPI€HTOBAHOCTI uepe3 YIpPaBAiHHA
KAIEHTCBKUM AOCBIAOM i AOSIABHICTIO. ABTOP MiAKpec-
AIOE, 1110 KAIEHTOOPiIEHTOBAHICTD He AMIlle MapKeTHH-
rOBUII IHCTPYMeHT, a LiaicHa dirocodis Gisuecy [4].

Aocaipxennsa Kupuaroi I. M. i ITpuxoppko A. O.
[I0Ka3aA0, 1[0 KAIEHTOOPIEHTOBAHICTD € CTpaTeriyHuM
OPIEHTUPOM AASI MOAEAIOBAHHS NOBEAIHKM CHOXUBA-
4iB | apanTauil 6i3HeC-MOA€A€ll, TAKPECAIOIOUY POAD
iHHOBaUiTHMX TAXOAIB y (OpMYyBaHHI AOSABHOCTI.
AHaai3 TTOBeAIHKY MOTEHLiTHMX MOKYIILiB Ha PUHKY €
BOKAUBUM (PAKTOPOM AAS YCHILIHOTO BeAeHHS Oi3He-
cy. AOCAIAXKYI04M TTOBEAIHKY TTOKYIILiB, MOXKHA BUSBU-
T iX TOTPeOU, CIIOAIBAaHHS Ta MIepeBarky, 10 AA€ MOX-
AVBICTDb 0i3Hecy apanmTyBaTUCS AO HUX i BiATIOBipaTH
Ha ix moTpe6u, T06T0 OyTM KAi€HTOOpieHTOBaHMM [5].

I'ymenna O. B. po3rasgpae ympaBAiHHA KAi€HT-
CbKIM AOCBIAOM fIK KAIOY AO CTaAOIO PO3BUTKY Op-
raHisauii, BKAIOYHO 3 BUKOPMCTaHHAM HelpoMapke-
TUHIY Ta MepCOHaAi3aLii cepBicy. BuaiaeHO KAIOUOBi
eTany epeKTUBHOTO YIPaBAIHHS KAIEHTCHKUM AOCBI-
AOM, BKAIOYHO 3 PO3YMiHHSM NOTpeb KAieHTiB, 3a0e3-
TIIeYeHHSAM II0CAIAOBHOTO AOCBiAY, BUKOPUCTAHHAM
TEXHOAOTi) Ta MOCTIIHMM BAOCKOHAAEHHSAM 3 ypa-
XYBaHHSIM 3BOPOTHOTO 3B’$I3KY, @ TAKOXX BKA3aHO iH-
CTPYMEHTHU YNIPABAIHHA KAIEHTCBKUM AOCBIAOM, Taki
Ak CRM-cucremy, OLiHKa AOCBIiAY Ta BUKOPMCTAHHS
COLHAABPHUX MepeX SIK MAATGOPMU AASL 3AIICHEHHS
BIIAUBY OpeHAY, sKuit Oepe Ha cebe POAb ITIOBHOLIIHHO-
ro indaroencepa [6].

Xaaina B. 1O. ta Bacuanesa T. C. BipaMiyaroTh,
[0 IPUCKOPEHHSA 3MiH Y CBIiTi IPUBOAUTb AO Hepe-
dopMaTyBaHHS CBIAOMOCTI Ta MEHTAABHUX PUC YCix
YYacHUKiB Oi3Hec-TpolieciB, 10, CBOEK Yepro,
crpuuuHse 3MiljeHHs QOKyCy Ha KiHueBi Ljiai mia-
npueMcTB. HaykoBo-TeXHiUHMII PO3BUTOK IIPUBIB
AO TIBUAIIOTO TA SIKICHINIOTO 3aA0BOAEHHS MOTPeO
CIOKMBAYiB, 3poOMBIIN IX OiAbLI BMMOTAMBUMU Ta
MNPYMXAUBUMMU. Y HAIll 4aC TOAOBHOIO METOI IATIpH-
€MCTB, fAKi XOYyTb AOBIO 3aAMIIATUCSA HAa PUHKY Ta
OTPMMYBATH CTa0iAbHMIT NPUOYTOK, € 3aA0BOAEHHS
He AMlle HasBHUX, a 11 IPUXOBAHMX MOTPeD CIIOXU-
Baya, AKi MOXYTb OyTU HaBiTb He yCBiAOMAEHi HUM
caMMM, aAe BOHM 00OB’SI3KOBO BMHMKHYTb Mi3Hillle.
Lle BuMarae peTeAbHOTO BMBYEHHS KAI€HTIB Ta Haa-
3BUYAHOI TPO30POCTi Bip BupoOHUKiB. Takum uu-
HOM, KAI€HTOOpi€HTAallisl MIAIPUEMCTB CTa€ He AMIIe
HOBOIO pirocodiero IXHBOI AISIABHOCTI, @ 71 Cy4acHOI
MapaAUTrMoIo BeAeHHs OisHecy [7].
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TBapposcekuii 0. Ta ITonko O. 3a3Ha4aI0TH, 1110
KAIEHTOOPI€HTOBAHICTD € YiTKO HALiACHOI0 HA TeHe-
PYBaHHs CTpPAaTeriYHMX KOHKYPEHTHMX IIepeBar IIiA-
npueMcTB. KAl€HTOOpi€HTOBaHICTb MOBMHHA YiTKO
CIIpSIMOBYBATUCs HA OTPUMAHHA IIOCTITHOTO AOBIO-
TPMBAAOTO MPUOYTKY IIASIXOM 3aCTOCYBAHHS KAIOYO-
BMX KOMIIETEHLi1 MATIPMEMCTBA. Y CTAaTTi BUOKpeEM-
A€HO cTpareriyHi uiAi mipnpreMcTBa 3apast popmy-
BaHHs Ta PO3BUTKY KAIEHTOOPI€EHTOBAHOTO IAXOAY.
Y po6oTi 3ampoOmOHOBAHO CXEMATUYHY CTPYKTYPY
B3a€EMO3B'SI3KIB KAIOUOBUX CTPYKTYPHUX €A€MEHTIB
MeXaHi3My KAI€HTOOPiIEHTOBAHOCTi MIAIIPUEMCTB, 1O
CTBOpIOBaTUMe J10r0 KOHKYPeHTHi mepeBaru [8].

ITonpu 3Ha4YHMII Iporpec y BUBUEHHI KAIEHTO-
OpIEHTOBAHOCTI, Y HAYKOBIll AiTE€paTypi 3aAMILIAIOTb-
Cs HeBUpillleHi MUTAaHHS, SIKi MOTPeOYITh MOAAADB-
IOTO AOCAiAKeHHS. Po3poOKa PeKOMEHAQLiiT 1[0A0
YIPaBAIHHA KAIEHTCbKUM AOCBIAOM B YMOBaX Kpu3 i
€KOHOMIYHOI HecTabIiABHOCTI AO3BOAUTH IIABUIUTH
eeKTUBHICTb i AAANTUBHICTb KAIEHTOOPIEHTOBAHUX
CTparTeril y IpakTULi Cy4YaCHUX MAIIPUEMCTB.

Memoro paHOT pOOOTH € aHAAI3 MOAEAETT i TpaK-
TUK KAl€HTOOpi€eHTauii B MiXXHapOAHOMY Ta yKpaiH-
CbKOMY KOHTEKCTi, BU3HAQUEHHS €TalliB YIIPOBaAXKEH-
HS KAIEHTOOpi€HTOBaHOI cTparerii Ta BU3HAYEHHA
IIEPCIIEKTHB MTOAAABIINX AOCAIAXKeHD Y 1ii cdepi.

AIEHTOOpi€HTallil € KAIUOBOKI KAaTeropiero

CY4acHOI MapKeTHHIOBOI Teopii, 10 Bip0Opa-

Kae mepexia Bip TpaH3akiliHoI bisHec-MopeAl
AO MOAEAL AOBIOCTPOKOBMX BiAHOCHH 3 KAiEHTaMU. fi
METOAOAOTIYHOI0 OCHOBOIO € KOHLIEMLisl MapKeTUHIY
B3a€MOBIAHOCHH, AOTiKa AOMiHYBaHHS IIOCAYT 1 Teopis
YIPaBAIHHA KAIEHTCHKUM AOCBIAOM.

Y HayKoBOMY IAaHi Opi€HTallisl Ha KAi€HTa BU-
3HAYA€TbCA SAK CUCTEMATUYHA 3AQTHICTb KOMIIaHii BU-
SBASITY, QHAAI3yBaTH Ta 3aA0BOABHATU MOTPeOM KAi-
€HTIB e eKTUBHille, HDX KOHKYpeHTU. BoHa moepHye
CTpaTeriuHi, OpraHisalilfHi Ta MOBEAIHKOBI acleKkTu
YIPaBAiHHAL

EBoAOLliSI MapKeTMHIOBUX KOHLENLil AEMOH-
CTpY€ IOCTYIOBE 3MillleHHs POKYCY:

+ Bip edexTUBHOCTI BUPOOHULITBA AO OpieHTaLIi]
Ha pUHOK;

+ BiA MacoOBUX TPOAQXKIB AO CErMEHTOBAHOTO
MapKeTHHTY;

+ BiA IPOAQXIB MPOAYKLII AO YIpaBAiHHS LiH-
HICTIO AASI KAIEHTA.

OpieHralis Ha KAieHTa iHTerpye Lii METOAU B
€AVIHY CUCTEMY, B SIKill KAIEHT € OCHOBHUM €AeMeHTOM
CTPaTeriYHOro MAQHYBaHHL

KaieHTOOpi€eHTOBaHa OpraHisallisg XapakTepu-
3Y€TbCs HASBHICTIO B3aEMOIIOB I3aHMX CTPYKTYPHUX
KOMIIOHEHTIB (maba. I).
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Ta6nuusa 1

CTPYKTYPHi KOMNOHEHTU KNiEHTOOPiEHTOBAaHOI OpraHisauii

CTPYKTYPHMI1 KOMNOHEHT

3micToBa XapaKTepucTmKa

OpraHizauinHa KynbTypa

DopMyBaHHS CMiNbHMX KOPNOPATUBHYX LiHHOCTEl | HOPM NOBEZIHKM, OPIEHTOBAHNX
Ha 3a[0BOJIEHHS NOTPEeO KNiEHTIB; iHTErpaLlis MPUHLMMY KNiEHTOOPIEHTOBAHOCTI
y CTpaTerito opraHisauii

ApxiTekTypa npouecis

Mepebynosa 6i3Hec-NpoLeciB HABKOMO KNIEHTCbKOTO LWAAXY; 3abe3neyeHHs
MixdyHKLioHanbHOT kKoopauHaLlii Ta 6e3nepepBHOCTI KNIEHTCbKOrO AOCBIAY

IHbopmaLiiHa iHdpacTpyKTypa

BukopuctaHHa CRM-nnatdopm, aHaniTuHmx crctem i LMGpoBUX TEXHONOTIN
ANA YNPaBAiHHA AaHUMM NPO KMIEHTIB | NiATPUMKI yNPaBRiHCbKMX PilueHb

YnpasniHHA NepcoHanom

Po3BuUTOK cepBicHIX KOMNeTeHLi nepcoHany, GopmyBaHHA MOTUBALLINHIX MeXaHi3-
MiB | CTUMYNIOBAHHA KNIEHTOOPIEHTOBAHOI NOBeLiHK/

Cuctema 3BOpPOTHOrO 3B'A3KY

[MoCTiNHMIA MOHITOPUHT 3a40BOMEHOCTI KNiEHTIB, 36ip | aHani3 Biarykis Ana BLOCKO-
HaneHHA NPoJyKTiB i npovecis

[xepeno: cknafeHo aBTOPOM.

peACTaBAE€HA CTPYKTYPHA MOAEAD TOKA3Ye, 110
KAieHTOOpieHTOBaHa opraHisauis QyHKiio-
Hy€ sK LiAiCHa cucTeMa B3a€MOIIOB S3aHMX
KOMIIOHEHTIB, Y fKill KAOUOBY DOAb Bipirpae ysroaxe-
HIiCTb KYABTYDY, NPOLECIB, TeXHOAOTI/I Ta €ACMEHTIB
ynpaBAiHHA nepcoHasoM. OpraHisauiiiHa KyAbTypa
dopMye cTpareriuHy CIpsMOBaHICTb Ha CTBOPEHHS
LIiHHOCTI AASI KAl€HTA, @ apXiTeKTypa IpoLeciB 3a0e3-
nevye MPaKTUUHY peaAisalliro Liel opieHTaLil IASXOM
ontuMmizauii 6isHec-mpouecis. IndopmauiitHa indpa-
CTPYKTypa CTBOPIOE AHAAITMYHY OCHOBY AAS HpUIl-
HATTA YNPaBAIHCHKMX pillleHb, @ CHCTeMa YIPaBAiH-
Hs IEPCOHAAOM TPaHCHOPMYE KAIEHTOOpiEHTOBaHI
NPUHLMIY B KOHKPETHY TOBEAIHKY CHiBPOOITHMKIB.
Cucrema 3BOPOTHOTO 3B’513KY BUKOHYE QYHKIIi0 Oe3-
MepepBHOTO KOHTPOAIO Ta AAAMNTALlil, CIPUAIUM T10-
CTifTHOMY BAOCKOHAA€HHIO AisfiAbHOCTI. ToMy edex-
TUBHICTb KAIEHTOOPi€HTOBaHOI OpraHisallii BU3Haya-
€TbCS He OKPEeMMMM eAeMEeHTaMl,  piBHeM iX iHTerpa-
Uil B EAVIHY CUCTEMY YIIPABAIHHSL
Opeanisayiiina KyAbmypa € OCHOBOIO KAIEHTO-
Opi€HTOBAHOCTI, OCKIABKM BOHA BM3HAYa€ AOMiHYIOUi
HODMM TTOBEAIHKY, YIIPABAIHCBbKI YCTaHOBKM Ta CHUC-
TeMy LiHHOCTell. Y KAI€HTOOpieHTOBaHill opraHisatii
dopMyeTbCs CrliAbHE PO3YMiHHS NPiOPUTETY KAi€HTa
SIK OCHOBHOI 3a1jikaBA€HOI CTOpPOHH. Lle BKAIOYa€E:
+ iHcTuTyLioHaAi3alil0 LjiHHOCTEN 00CAYTOBY-
BaHH: Ha CTPaTeriYHOMY PiBHi;
+ AiAepCTBO, 1[0 AEMOHCTPYE IIPUKAAA KAIEHTO-
OpieHTOBAHOCTI;
+ KyABTYpY MDKOYHKIIIOHaABHOT B32€EMOA(T;
+ miATpUMKY iHiliaTUB, CIPSIMOBAHMX Ha IIOKpa-
I[eHHA AKOCTi KAIEHTCbKOTO AOCBIiAY.
KyabTypa BuCTynae SIK iHTErpylouuil MexaHisMm,
1110 3a0e3Ieuye y3roAKeHiCTb Al yCiX BipAiAiB.
Apximexmypa npoyecis BipoOpakae TpaHchop-
Maljilo OpraHisauiiHoi AOriku 3 (QYHKLiOHaABHOI Ha
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KAieHTOOpieHTOBaHy. OCHOBHMM HPMHLUIIOM € pe-
CTPYKTYpu3alLlisi 0i3HeC-TpOLIeCiB 3 ypaxyBaHHSM LIAS-
Xy KaieHra. Lle BKAIOUae:
+ MOAEAIOBAHHSI IPOLIECIB Bip MOYATKY AO KiHL[s
3 TOYKM 30pY KAi€HTa;
+ YCYHEHHS «TOYOK TEPTS» Y B3AEMOAI;
+ craHpapTH3aLio MPoLeAyp 00CAYTOBYBAHHS;
+ iHTerpallilo MapKeTUHIOBUX, AOTICTUYHMX i
CEepBiCHMX NPOLECIB.

Pe3yAbTaToM € MiABUILEHHS omepaLiitHoi edek-
TUBHOCTI Ta Y3TOAKEHICTb KAIEHTCBKOTO AOCBiAy Ha
BCiX eTamax KOHTaKTY.

Ingpopmayitina inppacmpykmypa 3abesneuye
AHAAITUYHY OCHOBY AASI KAIEHTOOPI€EHTOBAHOIO YIIpaB-
AinHs. Buxopucranus CRM-maardopm i cucrem 6i3-
HeC-aHAAITUKIU AO3BOASIE:

+ HaxKomMuyBaTH AAQHI MPO KAI€HTIB y €AMHOMY
iHpopMaLiiiHOMY cepeAOBMLILi;

+ CcerMeHTYBaTH Ta IEPCOHAAI3YBaTH IPOIO3MLIi;

+ nporHO3yBaTy NMOBEAIHKY CIIOXMBAYiB;

+ miATpMMYBaTy yIpaBAiHHS HA OCHOBI AQHMX.

LindpoBi iHCTpyMeHTH IepeTBOPIOIOTD AaHi PO
KAI€HTIB Ha CTpaTeriuHmil pecypc AAS OpraHisauii.

TIPAaBAIHHS [IEPCOHAAOM B OpraHisailii, sxa 3a-
AOBOABHsIE TIOTPEOU KAIEHTIB, CIIPSMOBaHE Ha
PO3BUTOK CEPBICHMX KOMIIETEHLIIN Ta HAAEKHY
MoTuBaliw. Lle BKAIOYAE:
+ cucremarnyHe HaBYaHHA KOMYHIKQTMBHMM i
CepBiCHUM HaBMYKaM;
+ pPO3BUTOK €MOL{IHOTO iHTEAEeKTY CIiBpobiT-
HMKIB;
+ BrpoBapkenHs KPI, mo’si3aHux i3 3ap0BoAe-
HIiCTIO KAIEHTIB;
+ CIpUSAHHA MPOAKTVBHIN MOBEAIHL]i TEPCOHAAY.
AIOACDKUIT KaIliTaA € OCHOBHYM HOCIEM CTpaTe-
rii, sIka 3aA0BOABHSIE OTPEOM KAIEHTIB.
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Cucrema 3BOPOTHOrO 3B'A3Ky 3a0esreuye MO-
CTi/IHMII MOHITOPMHT SIKOCTi B3a€MOAIL 3 KAleHTaMu.
Bona BkAwUae:

+ omuryBaHHs: 10A0 3ap0BoAeHOCTi (CSAT, NPS);
+ aHaai3 3BepHeHb i ckapr;
+ MoHiTOpMHT BiATIOBiA€l Y 1MdpPOBUX KaHAAAX;
+ MexaHi3My IIBUAKOTO pearyBaHH:L
3BOpOTHMIA 3B’I30K BUCTYIIA€ AAANITUBHUM PETy-
AATOPOM, ILJO0 AO3BOASIE OpTaHi3alii MBUAKO KOPUTY-
BaTy NPOLECH.

CuHepreTMyHa B3aEMOAIS LMX KOMIIOHEHTIB
dopmye 11iaicHy KaieHTOOpieHTOBaHY exocucTemy. li
OCHOBHI pucu:

4+ CUCTEMHICTb i B3aEMO3aAEKHICTh €AEMEHTIB;

+ opieHTalis Ha AOBrOCTPOKOBY LiHHICTb AAS
KAI€HTa;

+ apamTalis A0 3MiH PMHKOBOIO CepeAOBMIIIA;

+ Y3roAXeHICTb CTpaTeriyHuX Ta OIMEpPATUBHUX
pilleHb.

Taka exocucreMa TpaHCPOpMYe KAi€HTOOpieH-
TOBAHY AISABHICTb 3 AEKAQPaTMBHOTO IPMHLMITY B iH-
TETPOBaHy MOAEAD YIPAaBAIHHS, 110 3a0e3Ieuy€e KOHKY-
PEHTHI IIepeBaru Ta CTaAuil PO3BUTOK opraHisarii [9].

MIDKHapOAHIi mpakTuui cpopmyBasocs KiabKa
KOHLIEIITYaAbHUX MOAEA€Il OpieHTalii Ha KAi-
€HTa, SIKI BiAOOpaXKalOTh €BOAIOLII0 MIAXOAIB
BiA KAQCMYHOI MapKeTMHIOBOI KOHLIEMLIii A0 CKAQAHUX
CUCTEM YIIPaBAIHHS KAIEHTCBKMM AOCBIAOM (1114a04. 2).

OpIBHAABHUII QaHAAI3 CEMU OCHOBHIUX KAIEHTO-
OpiEHTOBaHMX MOAEAel MOKasye, 10 CyYacHi
MAXOAM AO YTIPaBAIHHS B3a€MOBIAHOCHHAMMU
3 KAi€EHTaMM TOEAHYIOTb CTpaTeriyHi Ta omepauilHi
acriexTn 6i3Hecy. KaacuyHa MapKeTHMHIOOpieHTOBaHa
MOA€Ab pOpPMYE OCHOBY CTPATEriyHOI CIPSIMOBAHOCTI
Ha MOTPeOu CoXUBaviB, TOAL sIk Mopaeal CRM i CEM
3a0€e3Mevy0Th MPAKTUYHY PeaAisaLiio KAIEHTOOpieH-
TOBAHOTO ITIAXOAY 32 AOTIOMOTOI0 Li(pPOBUX TEXHOAO-
Till, YIpaBAiHHA AQHMMM Ta KOHTPOAIO KAi€HTCBHKOIO
AOCBiAy. MopeAb AaHLjfora mpuOyTKy Bia 006CAyroBy-
BAHHS MAKPECAIOE 3B'SI30K MK 3aA0OBOAEHICTIO CITiB-
pOOITHNUKIB, SAKICTIO 00CAYrOBYBaHHS Ta (piHAHCOBHU-
MM Pe3YAbTaTaMl, TOAL SIK MOAEAb 3aXUCTY KAi€HTIB
30CepeAKeHa Ha CTBOPEHHI AOSABHMX TIPEACTaBHU-
KiB OpeHAy. [HHOBawiiHI MeToAN, Taki 5K S-D Logic i
Customer-Dominant Logic, po3mmpioroTb KAi€HTOO-
PIEHTOBaHMI MIiAXiA AO CIIIABHOTO CTBOPEHHS L[iHHOC-
Ti Ta OLHKM KOHTEKCTY CIIPUIHATTA KAieHTa. Takum
unHOM, eeKTUBHA KAIEHTOOpi€HTOBaHa OpraHisailis
OyAyeTbCsI Ha iHTerpalil cTpaTeriaHoro 6aueHHs, Lud-
POBUX iHCTPYMEHTIB, YIIPaBAIHHA AIOACBKMMU pecyp-
caMM Ta TOCTIfHOTO TOKpalljeHHA KAIEHTCbKOTO AO-
CBiAY, 1110 3a0e3meyye CTiiIKy KOHKYPEHTHY IepeBary.
Karacuyna moderv mapkemunzosoi KiieHmo-
opienmauii (Marketing Concept) IpyHTYeTbCS Ha
KOHIIemnuil MapKeTHMHIoBoi opieHTalii, po3pobaeHiit
Kotler Ph., Keller K. L. 3riaHo 3 1ji€i0 KOHILeILIi€ko,
opraHisallisi MOBMHHA BM3HAYaTU NOTPeOM LiAbOBUX

Ta6bnuysa 2

MopiBHANbHa XapaKTepucTKa OCHOBHUX Mofenell KniEHTOOopieHTaLii

Mogenb

. . TeopeTnyHa ocHoBa
KnieHToopieHTaui

KniouoBi ynpaBniHcbKi

mexaHizmu O‘IIKYBaHI pe3ynbratn

MapkeTuHroBi gocnigeH-

Mogenb mapkeTHroBoI
opieHTauii (Marketing
Concept)

KoHuenuis MapKeTUHroBoi
Opi€HTaLi Ta cTpaTeriyHoro
MapKeTUHry

HSl, CerMeHTaLif PUHKY,
CTpaTeriyHe niaHyBaHHS,
MixdyHKLioHanbHa Koop-
AnHauia

MMigBMLLIEHHA KOHKYpPEeHTO-
CMPOMOXHOCTI Ta BOBrO-
CTPOKOBa PUHKOBA CTilKiCTb

CRM-mopenb (Customer
Relationship Management)

Teopida ynpasniHHA B3aEMo-
BiZIHOCMHAMM 3 KNiEHTaMK
Ta UNGPOBUIN MAPKETUHT

CRM-cucTtemm, ynpasniHHA
JaHVMW, aHaniT1Ka, nepco-
Hani3auia B3aemogii

3pOoCTaHHA NOANBHOCTI
KNI€EHTIB | epEeKTUBHOCTI
KOMYHiKaLlil

CEM-mopenb (Customer
Experience Management)

KoHuenuisa ynpasniHHA Kni-
€HTCbKIM JOCBIZOM
i CepBicHOro AnsanHy

KapTorpadyBaHHA Kni€HT-
CbKOTO LWAAXY, yNpaBRiHHA
[OCBIAOM, BUMipPIOBaHHSA
3a/10BONEHOCTI

DopmyBaHHA emMoLiiHOI
NOANBHOCTI Ta NiABULLEHHA
AKOCTI cepBicy

Mogenb cepBicHOro nax-
Lilora npubyTKy (Service-
Profit Chain)

Teopis BHYTPILWHbOIO
MapKeTUHry Ta CepBiCHOro
MeHeKMeHTY

YnpaBniHHA NepcoHanom,
PO3BUTOK CEPBICHOI Ky/lb-
TYPW, KOHTPOSb AKOCTI

MigBULLEHHA NPOAYKTMB-
HOCTI, AKOCTI cepBicy
Ta GiHAHCOBWX pe3ynbTaTis

Mopenb KnieHTCbKOi afiBo-
Kauii (Customer Advocacy)

Teopisa NOANBHOCTI KNiEHTIB
i penyTaLiHOro MeHea-
MEHTY

MeTpuKmn noAanbHOCTI, cuc-
TEeMU 3BOPOTHOTO 3B'A3KY,
ynpasniHHA penyTaLieto

3pocTaHHA JoBipy,
penyTauinHoro Kanitany

A)Kepeno: CKNnaeHo aBTOPOM.
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MEHEDKMEHT | MAPKETUHT

EKOHOMIKA

PMHKIB i 3aA0BOABHATY iX eeKTUBHille 32 KOHKYpeH-
TiB, 3a0€3Me4y0ul py LbOMY AOCSATHEHHS BAACHUX
cTpateriunux wiaeit [10].

apKeTMHIOBa KOHLeMLisi epeabayae iHTe-

rpauilo 3ycuAb ycix (YHKLIOHaABHMX ITiA-

PO3AIAIB, 1IO AIIOTb HAaBKOAO KAI€HTa, Ta
OpieHTaLil0 HA AOBTOCTPOKOBI BIAHOCUHM 31 CIIOXU-
BayaMy. KAieHT BBa)Ka€TbCs LIEHTPAABHUM €AeMeH-
TOM OisHec-cucTeMy, a 3aAOBOAEHHS JIOTO IOTPeD
€ TOAOBHUM (aKTOPOM KOHKYPEHTOCIIPOMOXXHOCTi
KoMmmaHil. Taxuil maXia CTaB TEOPETUUHOIO OCHOBOIO
AASI TIOAQABILIOTO PO3BUTKY MOAEA€N! YIIPaBAiHHS B3a-
€MOBIAHOCHHAMU 3 KAiEHTaMMU.

Modeab yHpasAiHHA B3AEMOBIOHOCUHAMU 3
kaienmamu (CRM) (Customer Relationship Mana-
gement) BinOOpaXkae mepexip AO CUCTEMHOIO yIpaB-
AIHHSL KAl€HTCPKOIO 0a30i0 Ha OCHOBI 1MdpoBMX
TeXHOAOTi. BoHa po3rAsizae KAieHTOOpieHTaLI0 5K
CTpaTteriyHmil mpouec iAeHTM}iKalil, 3aAyyeHHS Ta
YTPUMAHHS KAI€HTIiB 3a AONOMOrol iH(popMauiHuxX
crcreM. OcHoBHUMU cKAapoBumMK CRM € LjeHTpaai-
30BaHe yIPaBAiHHA AQHMMM TIPO KAI€HTIB, aHaAiTMKa
JKUTTEBOTO LMKAY KAIEHTA, NEpCOHAAI3aLlis TPOMO3K-
Ll Ta aBTOMaTM3alisl KOMYHIKallill. 32 BU3HAUEHHAM
Buttle F, Maklan S., CRM e inTerpoBaHoio GisHec-
CTpareriero, CIpsIMOBAHOI0 HAa MaKCMMi3aLjilo LIHHOCTI
KAIEHTCBKOTO MOpPT(eAs Yepe3 AOBIOCTPOKOBI BiAHO-
cuni [11]. Takum ynHom, CRM-miaXiA TO€AHY€E TEXHO-
AOTIYHI Ta YIIPaBAIHCBKI aCTeKTV KAIEHTOOpi€HTALlil.

Mooderv ynpaBAriHHA KAIEHWICbKUM 00CBIOOM
(CEM). TlopaAbummii pO3BUTOK KAIEHTOOPI€HTOBA-
HIX MAXOAIB TIOB’SI3aHMI i3 KOHLIEILI€I0 YIIPaBAiHHA
KAieHTChKUM pAocBiaoM (Customer Experience Mana-
gement — CEM). BoHa akleHTYye yBary Ha KOMITA€K-
CHOMY CIIPUIHATTI B3a€MOAII KAl€HTa 3 OpraHisauiero
Ha BCIX eTamax KAI€HTCBbKOIo IIASXY. 3a MIAXOAOM
Bepup LLIMITT, KAIOUOBUM 00'€KTOM YIIPaBAIHHS CTa€E
CYKYIHICTb paljiOHAAbHUX i eMOLIITHMX BPaXXeHb KAi-
enra [12].

CEM-Mopeab mepepbayae KapTorpadyBaHHS
KAIEHTCHKOT'O LIASIXY, YIPaBAiHHA TOYKaMU KOHTAKTY
Ta CUCTeMaTNYHe BUMipIOBaHHA 3aA0BOA€HOCTI. BoHa
IHTerpye eAeMeHTM CepBiCHOTO AM3aiiHY, MOBEAIHKO-
BOI €KOHOMIKM Ta LMPPOBOI AHAAITUKMY, IO AO3BOASIE
bopMyBaTH CTIIKYy AOSABHICTDb KAI€HTIB.

Modean cepsicHozo ranutoea npubymxky (Ser-
vice-Profit Chain). BaXAVBUM HampsMOM MDKHApOA-
HUX AOCAIAXKEHDb € MOAEAD CEePBICHOTO AaHIIIora mpu-
OyTKy. BOHa BCTAHOBAIOE NPUYMHHO-HACAIAKOBUIL
3B’130K MK 3aA0BOAEHICTIO TEPCOHAaAY, SIKICTIO cep-
BiCY, AOSIABHICTIO KAI€HTIB i QiHaHCOBMMM pe3yAbTa-
TaMM OpraHisarii.

3riAHO 3 1i€l0 MOAEAAIO BHYTPIIIHS AKICTb po-
004oro cepepoBuia GopmMye 3aA0BOAEHICTh MpalliB-
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HUKIB, 1110, CBOEIO Y€Proio, BIAMBAE HA SKICTb 00CAY-
TOBYBaHHSI KAi€HTIB. [TiABUII[EHHS AOSIABHOCTI KAi€H-
TiB 3a0e3Ieuye 3pOCTAaHHA AOXOAIB i IPUOYTKOBOCTI.
TakMM 4MHOM, KAIEHTOOPIEHTALliSl PO3TASIAAETHCS SIK
pe3yAbTaT epeKTUBHOIO BHYTPIUIHBOIO MApKETVHIY
Ta YIIPaBAIHHS IIEPCOHAAOM.

Modeav kariecnmcokoi aosokauii (Customer Ad-
vocacy). CyvacHi MAXOAM AO KAi€HTOOpi€eHTAL],
BKAIOYHO 3 MOAEAAIO KAIEHTCBKOI aABOKalJil, OB’ sI3aHi
3 koHLemnuielo Net Promoter Score. Bona opienroBana
Ha GOPMYBaHHS aKTMBHYX NIPUXUABHVKIB OpeHAY, SIKi
TOTOBi peKOMEHAYBaTM KOMMaHilo iHmmMM. MoaeAb
nepeabavae cucTeMaTuYHe BUMIPIOBAHHS FOTOBHOCTI
KAIEHTIB AO PeKOMeHAALill, aHaA13 IPUYUH HE3aA0BO-
A€HOCTI Ta CTUMYAIOBAHHS MO3BUTUBHOIO «capadaH-
HOTO papio». Y 11bOMy KOHTEKCTi KAi€HTOOpieHTallis
PO3TASIAQETBCS SIK CTpaTerisi MOOYAOBM AOBipH Ta pe-
MYTALiHOTO KaIliTaAy.

O3TASIHYTI MOA€Ai Bia0OpaXatoTh pisHi acrmekTn

KAIEHTOOPIEHTOBAHOTO YmpaBAiHHS: diroco-

¢i0 cTpareriyHOro MapKeTHHIY, TeXHOAOTI4Hi
inctpyment CRM, ynpaBAiHHA KAI€HTCBKUM AO-
CBIAOM, POAb IEPCOHAAY Ta GOPMYBAHHS MPEACTaB-
HULTBA KAieHTiB. Ix iHTerpartis gpopmye KommaeKcHy
CUCTeMY KAIEHTOOPiEHTOBAHOTO YIIPAaBAIHHS, sKa 3a-
Oe3mevye AOBIOCTPOKOBY KOHKYPEHTOCIIPOMOXHICTh
oprasisauii Ha CBITOBOMY PMHKY.

Aas cuctemarusaii A0CBiAy YKpaiHyu AOLiABHO
MIPOBECTY NOPiBHAAbHMI @HAAI3 KAIOYOBUX BUIAAKIB
3a KpUTEPiAMU KAIEHTOOPIEHTOBAHOI MOAEAI, IHCTPY-
MEHTaMU BIIPOBAAKEHHA Ta CTPATEriYHMMU pe3yAb-
TaTaMu. Takuil TiAXipA AO3BOASIE BUSIBUTU CITiAbHI
3aKOHOMIPHOCTi (POPMYBaHHS KAi€EHTOOpi€HTOBaHUX
eKOCUCTEM Yy Pi3HUX raAy3sx (maoa. 3).

KaientoopienToBana crtparerisi «[Ipusarban-
Ky» 0asyeTbcs Ha LmdpoBisaLii MOCAyT i mepcoHai-
3aLil B3aeMOAIl 3 KAl€EHTaMU 4yepe3 eKOCUCTEMY Bia-
AAA€HOro 00CAyroByBaHHA. baHK 30cepeaXXyeTbcs Ha
CTBOpeHHi 0e3nepeliifHOr0 KAIEHTCBKOTO AOCBiAy B
OMHiKaHaAbHOMY cepepoBuili. «Hosa Ilomra» pea-
Ai3y€ KAIEHTOOpi€EHTALiI0 Yepe3 CTAaHAAPTU3ALII0 110-
CAYT, ONTUMi3al|il0 NPOLIECIB AOCTABKI Ta CTBOPEHHSA
undpoBux iHTepdeiiciB AAS KAieHTiB. Y mpakTuui
Rozetka HaBa)KAMBILIMM € YIIPaBAIHHA KAIEHTCHKUM
AOCBIAOM uepe3 L1ppoBy naaTrdopmy, nepcoHaaiza-
11isl TOCAYT i pO3BUTOK OaraToKaHaAbHOI KOMYHiKaLjii.
Mepexa Reikartz Hotel Group 3ocepeaxyeTbcsi Ha
CTaHAAPTU3aLil MOCAYT, PO3BUTKY KOMIIETEHLil1 mep-
COHAAY Ta YIIPAaBAIHHI 3aA0BOA€HICTIO TOCTEN.

ITopiBHAABHMII aHAAI3 TOKa3ye, IO YKPAIHChKi
KOMIIaHil, 3aAeXXHO Bip creuudiku raaysi, BUKOpyC-
TOBYIOTb pi3Hi KOHQirypauii KaieHTOOpieHTOBaHUX
MoaeAeit. CiiAbHUMY pricaMyt € L poBi3allis OCAYT,
CTAaHAAPTU3allid NpOLeCiB Ta yBara A0 YIPaBAiHHA
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JomiHytoua . . . .
. . Kniouosi @okyc Ha KnieHT- | CrpateriuHui
KomnaHisa Fanysb mogenb KIi€eHTo- . L.
. . iHCTpyMeHTH CbKOMY AOCBifi pesynbtart
opieHTauii
. . . L Bucoka nosanb-
. . Mo6inbHWI GaHKIHT, MepcoHanizauin . .
baHKiBCbKi CRM + CEM (und- . . HIiCTb KIi€EHTIB
MpuBatbaHk AHanITUKa gaHwx, Ta WBUAKICTb .
nocnyru pOBa eKOCKCTEMA) . . . i uppose
OMHiKaHanbHi cepBicu | 06CIYroBYyBaHHs .
nigepcTeo
MpouecHa KnieHTo- | CTaHAapTW cepBic o PviHkoBe gomiHy-
. p. 4 . 'D' P P . Y HapinHicTb i 3pyuy- A . y
HoBa nowrTa JloricTuka opi€eHTauifA + cep- TPEKIHT, LdpoBi HICTb OCTaBKY BaHHSA Ta JoBipa
BiCHa mofienb 3aCTOCYHKM CNOXMBayiB
CunbHa
. UX-nnatpopma, . .
CEM (ynpaBniHHA o 3pyuHicTb KnieHTCbKa 6a3a
Rozetka E-commerce . cucTemMa Bifrykis, N
J0CBigom) . OHNaiiH-B3a€EMOpii | Ta OpeHa-nosb-
nigTprmka 24/7 .
HicTb
. . . CraHpapTy cepBic . Mo3uTtneHa peny-
Reikartz Hotel | lotenbHun Service-Profit Aap PBICY, AKicTb rocTuH- . P y'
. . HaBYaHHA NepcoHany, ) TaLlif Ta NOBTOPHI
Group 6i3Hec Chain .| HOCTI .
nporpamu NIoANbHOCTI Bi3UTK

ﬂmepeno: CKnaeHo aBTOPOM.

KAIEHTCBKUM AOCBiAOM. Lle cTBOpIO€ mepeayMoBHU AAS
(popMyBaHHs KOHKYPEHTOCIIPOMO>KHOI KAIEHTOOPi€H-
TOBAHOI eKOHOMIKIL.

BMCHOBKM

KaienToopieHrallist € cucTeMoyTBOpIOIOUMM (aK-
TOPOM KOHKYPEHTOCIIPOMOXKHOCTI IAITPUEMCTB. BoHa
IHTerpye opraHisaljiiiHi, TEXHOAOTIUHI Ta MOBEAIHKO-
Bi acleKT! yIpaBAiHHA. YKpaiHCbKi KOMIIaHii ycrmim-
HO BIIPOBAAMAM MDKHApOAHY HpakTuky. Ilopaabumi
PO3BUTOK IOB'A3aHNI 3 LUY(PPOBUMM TEXHOAOTIAMY Ta
YIPaBAIHHAM KAIEHTCBKUM AOCBIAOM.

KaieHTOOpieHTallisl TIepeTBOPMAACS 3 OKPEMOTO
MapKeTMHIOBOTO iHCTPYMEHTY Ha CUCTeMHY TapaAMT-
MY YIIPaBAiHH#, SIKa OXOIIAIO€ BCi piBHI oprasisauii —
BiA CTPATEriyHOIo MAQHYBAHHS AO ONEPALIHOIL ALSIAD-
HOCTi. Mi>KHapOAHI MOA€eAl KAieHTOOpieHTallil AeMOH-
CTPYIOTb €BOAIOLIIO MAXOAIB Bip KAQCMYHOI MapKeTVH-
roBoi KOHLeMLil AO iHTerpoBaHMX CUCTEM YIPABAIHHSA
KAIEHTCBKMM AOCBIAOM, 10 TIOEAHYIOTb OpraHi3aLliiiti,
MPOLIECHI Ta TEXHOAOTIYHi KOMIIOHEHTH.

ToA0BHOIO prCoI0 eheKTUBHOI, KAIEHTOOPIEHTO-
BaHOI OpraHisalil € CHepris opraHisawifHOl KyABTY-
pu, mpolecHoi apxirektypy, indopmauiitnoi iHdpa-
CTPYKTYPM Ta yIpaBAiHHA NepcoHaAoM. JKopeH 3 1ux
eAeMEHTIB OKpeMO He 3a0esIeuye CTaAOTO pe3yAbTa-
TY; TOSICHIOBAaAbHA CHMAQ MOAEAL TTOAATAE caMe B IXHiit
B3aeMOAil. POpMYBaHHSI KYABTYpU OOCAYTOBYBaHHs
Ta PO3BUTOK KOMIIETEHIIi1 IEPCOHAAY MAIOTh 0COOAN-
Be 3HAYEHHS, OCKIABKM AIOACBKMII (akToOp 3aAMiIa-
€TbCS1 OCHOBHUM HOCIEM KAIEHTCHKOTO AOCBiAY HaBIiTb
3a BUCOKOTO piBHSA LudpoBisauii.
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TpareriyHe 3Ha4eHHS KAIEHTOODi€HTOBAHOCTI

TNPOSIBASIETHCSL ¥ (OPMYBAHHI AOBIOCTPOKO-

BUX KOHKYPEeHTHMX Iepesar. [liABullleHHs 3a-
AOBOAEHOCTI Ta AOSIABHOCTI KAi€HTIB cripuste cTabiai-
3allil AOXOAIB, 3MiLJHEHHIO pemyTallil Ta MiABUILEHHIO
PMHKOBOI BapTOCTi KOMIaHil. ¥ LibOMYy KOHTEKCTi KAi-
€HTOOpi€HTALlisl € He AMIle MapKeTUHIOBUM iHCTpY-
MEHTOM, aA€ 11 BOKAMBUM (aKTOpPOM, IO BU3HAYAE
CTaAMV PO3BUTOK OpraHisallil.

ITepcrieKTMBY MOAAABIIUX AOCAIAKEHD Y TaAysi
KAleHTOOpieHTaLil NOB'A3aHi 3 MOTAMOAEHHAM MiK-
AVCLIMITAIHApHOTO MIAXOAY Ta eMITipUYHOIO ITlepeBip-
KOO TeOpeTUYHUX MoAeAell. OAHMM i3 epCreKTUBHUX
HAINpSIMKIB € KiAbKiCHe AOCAiAXKEHHS B3a€MO3B'SI3KY
MiX piBHeM KAaieHTOOpieHTawii KomMmnaHii Ta ii piHaHCco-
BMIMM pe3yAbTaTaMu. AOLIIABHO CTBOPUTH iHTErPaAbHI
MOKAa3HUKM OLIHKM KAI€HTOOpi€HTalii, IO MOEAHY-
I0Tb ITOKA3HUKM 3aA0BOAEHOCTI KAI€HTIB, onepalitHol
e(eKTUBHOCTI T2 EKOHOMIYHVX PE3YABTATIB. u
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