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Cki6ebka K. 0. Ocobuctuin 6peHp BillcbKOBOro pekpyTepa
AK YNHHUK JOCATHEHHA epeKTUBHOCTI PeKPYTUHrOBOI AiANbHOCTI

B ymosax 8ucoKoi KoHKypeHyii 3a ygazy ma dosipy nomeHruiliHux kKaHOudamie Ha siticbkosy cayxby ocobnusoi eaeu Habysae 30amHicmb YimKo MpaHcto-
8aMu 8/10CHI Nepegazu ma cmeopo8amu yHikanbHi npono3uyii. lposedeHe docnioneHHa 00800UMb, WO CY4aCHA MPAKMUKQ 8ilicbKoB020 peKpymuHay csio-
Yumb PO Me, WO BAX/IUBUM € He AuLe 3Micm Cy#bu, yMOBU YU (PYHKYIOHAbHI XapakmepucmuKu nocadu, a i ocobucmicms gilicbkogozo pexkpymepa, AKuii
npedcmasnAe 8ilicbkosy cmpykmypy, @ makox< mi yiHHocmi (i cnocib }umms, AKi 8iH MPAHCAOE. B ymosax mpaHcghopmayii cy4acHo20 puHKy npayi cro-
cmepi2aembca nocuneHHsA KOHKypeHyii 3a atdcokul Kaniman mix pobomodasyamu. Ocobauso 20cmpo us meHOeHuis MPoABAEMbCA AK Y chepi yusinbHO20
bi3Hecy, mak i y cepepi silicbkosozo pekpymuHey, 0e 3any4eHHa kKaHoudamie 30iliCHIEMbCA AK Yepe3 Mepexty UeHmpis pekpymuHey, mak i beanocepedHso
pekpymepamu giticbkosux YyacmuH. Tomy y chepi 8ilicbK08020 pekpymuHey ye numaHHa Habysae 0cobausoi Yymaugocmi, OCKinbKU pilieHHA Mpo ecmyn Ha
giticbkosy cyxby nog’asare 3 nidguweHUM pisHem 8idnogioanbHoOCMI, pusuky ma HeobxiOHicmio 8ucoko2o pisHa dosipu. lpoaHanizosaHa cucmema silicoKo-
8020 pekpymuHay 0eMOHCMPYE, wo nomeruiliHi silicokosocny 608y 3Ha4HO binbwe cxunbHi dogipamu He ab6CMPAKMHUM iHCMUMYUYIAM, 0 KOHKPEMHUM
N100AM, AKI BIOKpUMO KoMyHiKytomb enacHull docsid, po3nosidaoms npo nepesazu i mpyoHowi cay#bu, demoHcmpyoms peansHull waax ma ocobucmy
momusayito. 0brpyHMosaHo 008edeHo, Wo Maka KOMYyHIKayis crpuse opmysarHio binbw peanicmuyHo20 ma 800HoYac 008ip4020 crpuliHAMmMA gilicbkosoi
cay#bu. Kpim moeo, y cy4acHux ymosax crocmepieaembCs KOHKYPEHUiA He UWe MiX YusinbHUMU ma 8ilicbKosUMU Kap'EpHUMU MOXUBOCMAMUY, G U Mid
okpemumu niopo3dinamu, bpueadamu ma bamanbloHamu, SKi makox subyodosyroms 81acHi KoMyHikayiliHi cmpameaii 0na 3any4eHHA KaHoudamis. BusHa-
YeHo, Wo 8 Ybomy KoHmexcmi ocobucmuli bpeHO silicbkogo20 pekpymepa cmae saxuguUM iHcmpymeHmom dudpepeHyiauii, akuli 003sonae sudinumuca ce-
ped iHwux, nidsuwumu pigeHb 008ipu, ehekmusHiuie OOHOCUMU YiHHICHY MPONO3UUito KOHKPeMH020 nidpo30diny ma docseamu NOCMAsaeHUX pe3yabmamis
¥y pekpymuH2o8ill diansHocmi.

Kntouosi cnoea: silicokosuli pekpymep; ocobucmuli 6peHo; MOKAa3HUKU eGhekmusHOCMI pekpymuH2080i disnbHocmi; 8ilicbKosul pekpymuHe; cucmema Komn-
nekmyeaHHA 3CY.
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Skibska K. O. The Recruiter’s Personal Brand as a Factor in Achieving Efficient Recruitment

In an environment of intense competition for the attention and trust of potential candidates for military service, the ability to clearly communicate one’s
strengths and create unique value propositions takes on particular importance. This study demonstrates that current military recruitment practices indicate
that what matters is not only the nature of the service, the conditions, or the functional characteristics of the position, but also the personality of the military
recruiter representing the military organization, as well as the values and lifestyle that he conveys. Amid the transformation of the modern labor market,
competition for human capital among employers is intensifying; this trend is particularly pronounced both in the civilian business sector and in military recruit-
ment, where candidates are recruited both through a network of recruitment centers and directly by recruiters from military units. Therefore, in the field of
military recruitment, this issue is particularly sensitive, as the decision to enlist in military service involves a heightened level of responsibility, risk, and the
need for a high degree of trust. An analysis of the military recruitment system shows that potential service members are significantly more likely to trust not
abstract institutions, but specific individuals who openly share their personal experiences, discuss the benefits and challenges of service, and demonstrate
a realistic path forward and personal motivation. It has been conclusively demonstrated that such communication contributes to the formation of a more
realistic and, at the same time, trusting perception of military.In addition, nowadays there is competition not only between civilian and military career oppor-
tunities, but also between individual units, brigades, and battalions, which are also developing their own communication strategies to attract candidates. It
has been found that in this context, the personal brand of a military recruiter becomes an important tool for differentiation, allowing them to stand out among
others, build trust, more effectively communicate the value proposition of a specific unit, and achieve the set goals in recruitment activities.
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MOCTAHOBKA NPOBJIEMU

DopmyBaHHsS 0CO0MCTOr0 OpeHAY BiiiCbKOBOTO
pexpyTepa nepeabayae He AMIlE AEMOHCTPALIIO TIPO-
deciilHOI KOMIIETEHTHOCTI, a 11 TPO30PicTb, TOCAIAOB-
HICTb Y KOMYHiKalii, BiATIOBIAHICTb AEKAQpPOBaHMX
LIIHHOCTeIl peaAbHOMY AOCBiAY Ta 3AQTHICTb BCTAHOB-
AIOBaTM €MOLIi/IHUIT KOHTAKT i3 ayAUTOPIE0.

Y pesyAbTaTi B CBiAOMOCTI MOTEHLITHUX KaH-
AUAQTIB popMyeTbcs LiAicHMil 0bpas BilICbKOBOTO
peKpyTepa, KNI ACOLII0ETbCA 3 MEBHUM IAPO3AIL-
AOM 1 BIIAMBA€ Ha NPUMHATTA pillleHHS 1OAO BCTYITY
Ha CAyX0y. CaMe TOMY aKTyaAbHUM € AOCAIAKEHHS
MAXOAIB A0 (OpPMYBaHHS 0COOMCTOro OpeHAY Biil-
CbKOBOTO PeKPYTepa, a TAKOXX BU3HAUEHHS KAIOUOBUX
dbakTopiB, 10 BIAMBAIOTH HA eHEKTUBHICTH 10T0 B3a-
€MOAII 3 MOTEHLIIHMMM KaHAMAAQTaMM B YMOBaX BU-
COKOI KOHKYpeHLii Ta MiABUIeHNX BUMOT AO AOBipH.

AHANI3 BOCNIAXEHD | NYBJIKALIA

Y HaykoBiil AiTeparypi HOHATTA «0COOMCTUI
OpeHA» TPAKTYETbCA 10-Pi3BHOMY i He Ma€ EAUHOTO BU-
3HAYeHHsI, 10TO HOB’ﬂsyIOTb i3 TaKMMM KaTeropisimy,
SIK 0COOUCTICTD, 00pas, «sI-OpeHA», «AIOAMHA-OPEHA»,
VABAEHHS TIPO AIOAVIHY B CBiAOMOCTI iHIIMX, CKAQAO-
Ba IMiAXY, 3araAbHe CIIPUIHATTA, a TAKOX eMoLii Ta
acoliallii, SIKi BOHa BUKAUKAE. Y AOCAIAXKEHHSX ITiA-
KPECAIOETBCS, IO KAIOYOBOI MeTOH (OpMYBaHHS
0CcobMCTOro OpEHAY € CTBOPEHHS Ta 3MilIHEHHSI 1031~
TUBHOTO iMiAXY, @ TAKOX MiABUIIEHHA piBHA BIi3Ha-
BaHOCTI cepeA LiAbOBOI ayAUTOPIi, 1[0 HaAAAL CTIpUsie
3POCTaHHIO TOMYASAPHOCTI Ta AOBIpH.

okpema, Ceprienko O., llIBenyp A. Ta Kasam-

HYK M. 3a3HaYa10Th, 1110 e(heKTUBHUI 0COOUCTHMI

OpeHA BUCTYIa€ iHCTPYMEHTOM IO3ULIIOHYBaH-
HsI 0COOMCTOCTI, SIKUIT AO3BOASIE BUAIAUTHUCS B YMO-
BaxX KOHKypeHLii Ta chopMyBaTy CTiilKe CIPUIHATTA
B ayauropil [4]. Kymnip H. ta Crpiaenp-babenxo O.
Y CBOIX AOCAIAKEHHSIX HAroAOLIyIOTh, IO 0cobuc-
TUIT OPEHA € BAKAMBUM MEXaHI3MOM CaMOIpe3eHTa-
uii, KU AO3BOASE LiAECIPSAMOBAHO KOHCTPYIOBATU
iMiAX, ABMIIYBATY piBEHDb AOBipU Ta 3a0e3meuyBaTu
BIIi3HABaHICTDb cepep LiaboBoi ayauTopii [2]. TkaueH-
Ko A., Ceprienko T. Ta YepHoBa . miAKpeCAIOIOTB, 1110
TIepCOHAABHMUIT OPEHA € BKAVBYMM YMHHUKOM Ipode-
ciitHoi peaaisauii, sikuit 3a0e3neuye epeKTUBHY CaMo-
npeseHTaliio ¢axiBLi, MiABHUIIYe piBeHb JIOr0 BIli3Ha-
BAHOCTI Ta CIIpUsIE 3MiL{HEHHIO ITpodeciiiHoro aBTopu-
TeTy B ekcrieprHoMy cepepoBui [3]. Ckibcbka K. Ta
Kpuaos C. po3rasianaioTb 0cooucTnit OpeHA sK cTpare-
TiYHMIT IHCTPYMEHT CaMOIO3ULIIOHYBaHHS, 1110 3a0e3-
Teuye BUpasHy iHAMBiAyaaisaniio ¢axiBus B ymoBax
XKOPCTKOI KOHKYpPEeHLii, CIpusie 3pOCTAHHIO BIli3Ha-
BAHOCTI, AOCSTHEHHIO Kap €PHUX i MiATPUEMHULBKUX
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LiAeil, MABUILYE IOTO PUHKOBY LiHHICTb i CTBOPIOE
MO>XXAUBOCTI AASI Pe3YABTaTMBHOI KOMYHiKallii BAac-
HOI eKCIIePTHOCTI 11 YHIKaAbHOI L{iHHICHOI TPONO3ULil
[5]. LlIupoxoro moumpeHHs Lie MOHATTS HaOYAO MiCAs
Buxoay kuuru Toma ITitepca «The Brand Called You»
(1997), y skiit aBTOp pO3TAsIAQ€ 0COOUCTIIT OPEHA 5K
{HCTPYMeHT BIIAUBY Ha Te, SIK AIOAY CIIPUIIMAIOTD AlO-
AVIHY, 11 iA€l Ta AISIABHICTB. Y LIbOMY KOHTEKCTi mep-
COHaABbHMII OpeHA MOXKHA BU3HAYUTHU 5K CYKYIHICTDb
VSIBAEHD 1HIINX AIOAEI ITPO AIOAVHY, 10 GOPMYIOTHCS
Ha OCHOBIi 1i 30BHIIIHBOIO BUTASIAY, IOBEAIHKH, KO-
MYHiKaLii Ta AISIABHOCTI. BiH Bipirpae BaXXAMBY pOAb
Yy CTBOPEHHI AOBIpM Ta AOAAQTKOBOI LIIHHOCTI SIK AAS
camoro ¢axiBlis, Tak i AAS IPOAYKTIB UM TOCAYT, SIKi
BiH mpepcTaBasie. Ha poymky T. IliTepca, KoxkHa Atopu-
Ha MO>Xe CTaTyi OPEHAOM, SIKILO Mg 1[0 3aIPOIIOHYBa-
TY CBOIll ayAUTOPii.

Pasom i3 TuM, y cyyacHoMy LudpoBOMY cepea-
OBMUIIi KiABKICTh 0COOMCTUX OpPeHAIB MOCTIITHO 3poc-
Ta€, 10 YCKAAQAHIOE BUOIp AAsl ayauTopii. BopHOuac
33AUIIAETBCS HEAOCTATHBO AOCAIAKEHMM HMTaHHSA
eeKTUBHUX CTpaTerill, sSIKi AOTIOMaralTb 3aKpimuTL
no3utiii 0co01CTOro OpeHAY Ta MABULIUTYU PiBEHb AO-
Bipu A0 Hboro. Lle BiAKpMBae mepcrneKTUBU AASL TIO-
AAABLIVX HAYKOBUX AOCAIAKeHDb Y cdepi ympaBAiHHS
ocobuctuMm OpeHAOM, 0COOAMBO B YMOBaX BUCOKOI
KOHKypeHLii Ta iHOpMauUillHOro NepeBaHTa)KEHHS.
Y LibOMYy AOCAIAXKEHHI MM CIMPAEMOCS Ha YTOYHEHe
BusHaueHHs [. MoHTpiHa, BIATIOBIAHO AO SIKOTO 0CO-
OMCTHMIT OpeHA PO3TASIAQETHCS SIK 00pa3 0co0MCTOCTi
y CBiAOMOCTI LiiAbOBOI ayauTOpii, 110 BiaoOpaxae i
LiHHOCTI, BIATIOBiAQ€ OYiKYBaHHAM ayAUTOpii Ta Oe3-
I0CEPEeAHDBO BIIAMBAE Ha PiBeHb BIi3HABAHOCTI 11 Hop-
MYBaHHS iMiAXY [6]. BopHOYac y Mexxax 1iei poboTu
BMKOPYCTOBYETbCS CAMe TEPMiH «0COOMCTHIT OPEHAY,
OCKIABKY TIOHSTTSI «IIePCOHAABHUIT OpeHA» BBaXKae-
MO GiABII IIVPOKUM i MeHII KOHKpeTnusoBaHuM. CAip
TaKOX 3a3HAUUTH, 1[0 B HAYKOBOMY Ta IPaKTUYHOMY
CepeAOBMIIi TePMiHM «0COOMCTHIT OPEHA», «0CO0MC-
TiCHUIT OpeHA», «IIePCOHAABHUIT OpeHA» 1 «BAacHMIL
OpeHA» YaCTO OTOTOXXHIOIOTHCS Ta BXXUBAKTHCS SIK
CMHOHIMIUHI, [0 CBIAYMTD PO BIACYTHICTDb YCTaA€HOI
TepMiHOAOTIYHOI EAHOCTI.

piM TOTO, aHaAi3 Cy4acHMX BITYM3HAHMX i 3a-

PYODKHMX AOCAIAKEHD AEMOHCTpY€E HasIBHICTD

pi3HUX MAXOAIB AO pO3yMiHHS Tpouecy ¢op-
MYBaHH: OpeHAY ocobucTocTi. 30Kpema, HayKoBLi IT0-
pi3HOMY BM3HA4aIOTbh MOTO CTPYKTYPY, NPOIOHYIOTh
aAbTEPHATHBHI MOAEAI TOOYAOBH, @ TAKOX TPAKTYIOTh
etany GOPMYBAHHS Ta PO3BUTKY 0COOMCTOTO OpeHAY
no-pisHomy. Lle miakpecaroe akTyaAbHICTb TOAQABILIO-
IO BVMBYEHHS 3a3Ha4eHOI MPOOAeMATUKM Ta HEOOXiA-
HICTh CUCTeMaTK3allii HasIBHUX ITIAXOAIB.
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META POBOTHU

AocaiakeHHs 0co0MCTOro OpeHAy BifICbKOBOTO
peKpyTepa Ta J10ro poAi, aHaAi3 OCHOBHMX IIOKa3HMKIB
PEKPYTHHIOBOI AISIABHOCTI, @ TaKOXX OOI'PYHTYBaHHA
BIIAMBY OCOOMCTOTO OpeHAY BilICbKOBOTO peKpyTepa
Ha TIABMIIEHHS NOKA3HMUKIB PEKPYTMHIOBOI AifAb-
HOCTI.

BUKNIAAEHHA OCHOBHOI'O MATEPIAJTY

EdexTuBHICTD peKpyTHHIOBOI AIABHOCTI AO-
LIABHO OL[iHIOBAaTU 4epe3 CUCTeMy KiAbKiCHMX i fKic-
Hnx nokasuukis (KPI — Key Performance Indicators),
Ki BIAOOPaXaloTh LIBUAKICTB, AOLIABHICTb, SKICTb 3a-
KPUTTA BaKaHCill, a TAKOXX Pe3yABTaTUBHICTb pOOOTU
Bi/ICbKOBOTO peKpyTepa 3araaoM [1]. Y 1iboMy KOHTeK-
cTi 0cobucTuit OpeHp BiliCbKOBOTO peKpyTepa € BaX-
AVIBUM HeMaTepiaAbHMM aKTVMBOM, IO Oe3rocepea-
HbO BIIAVIBA€ HA KAIOYOBi IOKa3HUKY e(eKTUBHOCTI
PEeKpYTHHIOBOI AifABHOCTI. 30KpeMma, cpopMoBaHmil
ocobucTuit bpeHA MO3UTUBHO KOPEAIOE 3 TOKa3HUKOM
BIATYKY KaHAuaatiB (Response Rate), ockiabku Biii-
CbKOBi peKpyTepy 3 BUCOKUM piBHeM pernyTallii OTpu-
MYIOTb OiAblile BIATYKIB BiA MOTEHLiHNX KaHAMAQTIB
Ha Mpomno3uLii mpo BiitcbKoBy cAyx0y. Kpim Toro, ao-
Bipa AO BilICbKOBOTO peKpyTepa CIIpUsAE CKOPOUEHHIO
TEepMIiHIB 3aKPUTTS MOCAA 3ABAAKY MIBUAIIOMY IIpU-
VIHATTIO KaHAMAQTOM IO3UTMBHOIO pilIeHHS ILJOAO
TepexoAy A0 HacTymHoro etamy Bipbopy (Conversion
to Screening).

VABHUIT 0COOMCTIIT OPEeHA AOTIOMOXKE 3HUBUTU
piBeHb «BTpaT» Ha KO)KHOMY 3 eTamniB 0opM-
AenHs KaHAMAata (Drop-off Rate) 3a paxy-
HOK IATPMMKU IOCTiMIHOI KOMYHIKalii 3 HUM,
3MeHILeHHsI PiBHS HEBM3HAYEHOCT] Ta MOCUAEH-
Hs MOTMBaLil KaHAMAAQTA 3aBEPIUUTH MpPOLieC
BiAOOpY 11 3apaxyBaHHs. 30iAbIIEHHS NOKa3HU-
ka (Offer-to-Enlistment Rate), sikui1 BiaoOpaxae

4aCTKY KaHAMAQTIB, 11O MiCASI OTPUMMAaHHA MpO-
MO3MLil Ha BilfICBKOBY CAYXX0Y (HaKTUYHO MPUEA-
HYIOTBCSI AO BUKOHAHHS CAY>KOOBUX 0OOB’SI3KiB,
3a0e31euyeThCs 3aBASIKM (GOPMYBAHHIO CUABHO-
ro 0co0MCTOro OpeHAY BilICBKOBOTO pEKpyTepa,
IO 3MEHIIIy€ HEBU3HAUEHICTD ITiA YaC MPUMHAT-
Ts pillleHHA Ta CHpUAE WBUALIOMY 1 yCBIAOM-
AEHOMY IepexoAy MOTEHLIMHOTO KaHAMAATA Bip
HaMipy A0 paKTMYHOro 3apaxyBaHHs.

BakAuBMM € TaKOX BIIAMB 0COOMCTOrO OpPeHAY
BilICbKOBOTO peKpyTepa Ha CKOPOYEHHs ITOKa3HMKa
(Time to Enlistment), sikuit Bip0Oparkae KiAbKICTb AHIB
MDXK [TepIIMM KOHTAKTOM i3 KAHAMAQTOM Ta J10T0 3apa-
XYBaHHSIM AO CIMCKIB 0COOOBOrO CKAAAY BiliCbKOBOI
YaCTMHY, OCKIAbKY KQaHAMAQTU IIBUALLE NPUIMAIOTDH
MO3UTUBHE PillIeHHS IOAO CAYXOU, SKIIO BiliCbKOBMI
peKpyTep CrpuitMaeTbCs K npodeciitHa, HaailHa Ta
aBTOpuTETHa 0c00a. OKpiM 11bOT0, OpeHA BiliCbKOBO-
ro peKpyTepa BIIAMBA€E Ha AKICTb CPOPMOBAHOTO ITyAY
BiitcbKOBOCAYX00BLiB (Retention Rate), ockiAbku Bu-
COKUII piBeHb eKCIIePTHOCTI Ta BIIi3HABAHOCTI CIIpusie
3aAyyeHHI0 OiAblI KBaAiikoBaHMX i BMOTMBOBaHUX
KaHAMAQTIB [11; 12]. AAs BilicbKOBOTO pexpyTepa 3Ha-
YeHHSI 0COOUCTOTO OpeHAY € Ije OiAbLI KPUTUYHUM
MOPiBHAHO 3 LIMBIABHUM CEKTOPOM, OCKIABKM IpoLieC
3aAyYEHHS KaHAMAQTIB BiAOYBa€eTbCSI B yMOBAX IABY-
IeHOI HeBU3HAUEHOCTI, PU3MKIB i CYCHIABHOI 4yTAHU-
BOCTI.

Y TakoMy KOHTeKCTi 0co0MCTIII OpeHy BilicbKo-
BOT'O PeKpyTepa BUKOHYE PYHKL|{10 iHCTPYMEHTY AOBIi-
PM Ta 3HIDKEHHsI TICUXOAOTiuHMUX 6ap’epiB. [To-mepime,
BUCOKUII PiBeHb AOBIpM AO BilICBKOBOTO peKpyTepa
0e3rmocepeAHbO BIIAMBAE Ha TOTOBHICTb KaHAMAQTIB
AO KOMYyHiKallil. B yMoBaXx, KoAM pillleHHs ITPO CAYXOY
TIOB’s13aHe 3 PUBMKAMMU AASI KUTTS Ta 3A0POB’sI, KAHAU-
AQTU 3HAYHO YacTillle B3a€MOAIOTH 13 TumMu baxiBis-
MU, SIKi AeMOHCTPYIOTb BIAKPUTICTb, KOMIIETEHTHICTb
i eTnyHicTb. Lle mipBUIlye MOKA3HUK BIATYKY Ta SKICTb
TepBUHHOTrO KOHTAKTY (Response Rate).

Response Rate (pisens sidzyxy xandudamis)

Kirvkicmp xandudamis, ujo 8i0nosiiu ma no200uAucy Ha NePBUHHUTI KOHMAKM

Response Rate =

x100%

Kirvkicmo yirvosux xonmaxmis

Puc. 1. MNokasHuK BiAryKky Ta AiKicTb nepBMHHOro KOHTakTy (Response Rate)

Dxepeno: cknageHo 3a [10].

Lleit moxasHMK IIOKa3ye, sIKa YacTKa LiAbOBMX
KaHAMAATIB IOTOAMAACS HA IEPBUHHUI KOHTAKT 3
BIICbKOBUM peKpyTepoM. BUCOKMIT piBeHb BIATYKY
(Response Rate) — 1e mpsime BiAOOpakeHHsI SKOCTi
KoMyHiKalii Ta cuAM 0c06MCTOro OpeHAY BilIcbKOBOTO
pexpyTepa.

[podecioHaaism, BIAKPUTICTb Ta HAAIMHICTD
daxiBusi CTBOPIOIOTb (QYHAAMEHT AOBIpM, 3aBASKU
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AKOMY KaHAMAQTY CTAIOThb 3HAYHO IPUXMABHIIMMU
A0 Alaaory [7]. Koan 3a moBiAOMAEHHSIM CTOSATD €KC-
MEePTHICTD i BIAKPUTICTB, 6ap’ep MepBUHHOTO KOHTAK-
TY 3HUKAE€, a TOTOBHICTb L[iAbOBMX KAHAUAQTIB AO B3a-
€MOAII 3pocTae.

Ha 1jeit mokasHMK BIIAMBAIOTD:

IlepcoHanizayis 3 60Ky BilicbkoBo2o pekpymepa:
TMIOTIEpeAHE BUBUEHHS AOCBiAY LIIABOBOTO KQaHAMAQTA,
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3BepTaHHsI Ha iM’sl, MiHIMYM «odiLiosy», npodeciiiHa
moBara A0 KaHAMAATA Ta YeCHICTh 3 GOKY BiiiCBKOBOTO
pexpyTepa.

3pyuHi ma cy4acHi kaHaiu 38’43KY: KOPOTKi Ta
podeciiiHO CKAaAEH] TTIOBIAOMAEHHS, HapicAaHi B Me-
CEeHAXKepY, 3a3BMYall MalOThb BuUIMil Response Rate,
HIDK «XOAOAHI» A3BiHKU. BiiicbkoBuil pexpyrep Mae
MAOMpaTH KaHaA KOMYyHiKalil iHAMBIAYyaABHO AAS
KOXXHOTO KaHAMAQTQ, OPiEHTYIOUMCh HA TOI dopMmaT
B3aEMOAL, KM € AAS HBOTO HalOiABII 3PYYHUM Ta
ebextuHum [13].

IHOuBidyarvHicmy npono3uyii: poAb Ta YMOBU
CAY)XOY TTOBMHHI OyTM 3p03yMiAMMU LIiAbOBOMY KaH-
AVMAQTy 3 MepuIoro ITOBIAOMAEHHS Ta BIATIOBiAQTU
caMe 110ro HaBUYKAM i KOMIIETeHTHOCTAM [14].

To-dpyze, ocobucTuit OpeHA CIpUse TPUIIBUA-
IIEHHIO IPUMHATTSA LiAbOBUM KaHAMAATOM TO3UTUB-
HOro piueHHs. HasBHICTb pemyTauil HAAITHOTO AXe-
peAaa iHopmalil 3MeHIIye piBeHb HEBU3HAYEHOCTI
LIOAO YMOB CAYXOU, 110, BIATIOBIAHO, CKOpOYye Yac
3aKpUTTA BaKaHCIii Ta 3HMXKYE KiAbKICTb BIAMOB KaH-
AVARTIB Ha piHAABHUX eTamax.

Conversion to Screening (konsepcis y nepsunnuti 8id6ip)

Kirvkicmp xandudamis, ujo ditiuau do nepsuntozo 6idbopy

x100%

Conversion to Screening=

Kirvkicme mux, xmo 8ionosis

Puc. 2. Conversion to Screening (KoHBepcif y nepBuHHMIA Bia6ip)

Dxepeno: cknageHo 3a [10].

aHMI MOKAa3HUK BIAMOBIAQ€E 32 SAKICTb KOMY-
HiKauii Ta MPaBUABHICTb IO3ULIOHYBAHHS
BifICBKOBOI CAYXOM 3 OOKY BIiICBKOBOTO pe-
pyTepa. BuCOKMII NMOKasHMK CBiAYMTD TIPO 3HAYHY
KiABKIiCTb KQHAMAQTIB, AKi MiCAsI IEPBUHHOTO KOHTaK-
TY 3 BilICbKOBUM PeKPYTe€POM YCILIIHO IIePeXOAATb AO
HACTYITHUX eTamniB BiAOOPY, AEMOHCTPYIOUM BUCOKMIL
piBeHb MOTHMBALlil Ta ONEPATUBHICTb Y MPOXOAKEHHI
PEKPYTUHIOBOTO MPOLIECY.
Ha 1111 mokasHMK BIIAMBAE:
Pisenn i npusabiusicmp nponosuyii: mpodeciit-
HMUII OTIUC TIOCAAY, BU3HAYEHHA 3aAa4i, TIPO30pi yMOBH,
3a3HayeHM1 KOHKPETHUIT PiBeHb IPOIIOBOTO 3a0e3re-
YeHHs1, Kap epHi Ta mpodeciiiHi nepcrnekTUBM.
LlIBuokicmb komyHikayiti: KOPOTKUIL Yac OUiKy-
BaHHs BIAMIOBiA€ll BilICbBKOBOTO PeKpyTepa, JI0To «AO0-

CTYIHICTb» Y BCIX KaHAAAX 3B’SI3KY, AIOASHICTD Ta A€r-
KICTb B CIIAKYBaHHi, MOXXAMBICTb CTaBUTU «0COOMC-
Ti» 3aMMTaHH:A, OTPUMYBATU AOAATKOBI KOHCYABTALil
Ta MATPUMKY.

MomuBauyis kaHOudama: TiCHA B3aeMOAIs Ta
«AIOACBKMIT KOHTAKT» AOIIOMAaramTb LiAbOBOMY
KaHAMAQTY He BTpatuTu (oKyc i MoTMBaLilo mip
4ac TPMBAAOTO HpoLecy 0oGOpPMAEHHS Ha BilICBKOBY
CAYXOY.

Io-mpeme, BifICbKOBUII PEKpPyTep MaE€ MOXAU-
BiCTb BIACTEXYBaTy piBeHb «BTPaT» LiAbOBUX KaHAU-
AaTiB Ha KOXXHOMY eTarli mpolecy ix opOpMAeHHS Ha
BiICbKOBY CAY>K0Y, I1I0 AO3BOASIE CBOEYACHO BUABAATI
NpoOAeMHI eTamu peKpyTMHIOBOI BOPOHKM, OIepa-
TUBHO TIPUIIMAT! HeOOXIAHI pillleHHsI Ta BHOCUTHU KO-
PEKTVBU AO TIPOLIECY 3aAyY€HHS EPCOHAAY.

Drop off Rate ( pisens «smpam> na emanax ogopmaienns kanoudamis na eiticokosy cayx6y )

Kirvkicmp kandudamis, wjo 8ubyAu HA nesHomy emani 0oOpMAEHHS

x100%

Drop off Rate =

Kirvkicmo kandudamis, wjo 3aiiuiiu Ha yeil eman

Puc. 3. Drop-off Rate (piBeHb «BTpaT» Ha eTanax opopmMneHHA KaHAUAATIB Ha BilicbKOBY CITyGY)

Dxepeno: cknageHo 3a [10].

*Po3paxoByeTbCA OKPEMO ANA eTaniB: NiC/IA KOHTAKTY 3 BINCbKOBMM PeKPYTepOM, MiCNA KOHTAKTY 3 BU3HaueHoto ocoboto, nicna BIIK, nicna HaByaH-

HA Ta iHLW. [la€ pO3yMiHHA «BY3bKWX Ta NPOBAEMHIX MiCLib.

Ha 11e11 moKa3HUK BIIAUBAE:

EpekmuBHO HAAAUWIMOBAHULL OP2aHI3AUilIHULL
npouec 0(popMAeHHS KAHOUOAmMaA: CUAbHUIL 0COOMC-
I OpeHA BilICbKOBOIO peKpyTepa 3a3BU4ail CYIpo-
BOAXKYETbCA KpAlLJOK0 OpraHisalli€lo Mpouecy, YiTKu-
MU HCTPYKUisAMM, BUCOKOIO SKICTI0O KOOPAMHALLI, 1[0
AO3BOASIE MiHIMi3yBaTyl TeXHiYHi BTpaTy KAHAMAQTIB Y
PEKPYTUHIOBill BOPOHLIL.

Emouitina 3aryyeHicmb KaHOUOAmMA: CIIiBII-
paus 3 BilICbKOBUM PEKPYTepoM, KU Ma€ CUAbHMIT
ocobucTuit OpeHA, aCOLIIETCS Y KAHAMAATA 3 BUCO-
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KVM piBHeM npodecioHaAi3My Ta HAAITHOCTI, 3aBASIKM
YOMY Y KaHAMAATa GOpPMYEThCsl BULIMI PiBeHb eMO-
LiitHoi 3aAydeHocTi. KaHAMAQT AOBipsie He cucTeMi,
a KOHKpeTHilt AtoAuHi [8].

1COKe 3HaueHHs rokasHuka Drop-off Rate mic-
Asl TIEBHOTO eTamy BiAOOpy abo opopMaeHHs
KaHAMAQTIB A3€ 3MOTy iAeHTMdIKyBaTu mpo-
OAeMHI AIASHKM B PeKpyTMHIOBOMY Hpoleci. 30Kpe-
Ma, 3HaYHWII piBeHb BUOYTTS KaHAMAATIB IMCAS CIIiB-
Oeciau 3 BilICbKOBMM pEKPYTEPOM MOXXe CBIAUMTU
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PO HEAOCTATHIO epeKTUBHICTh KOMYHiKaLiii, ToTpedy
B YAOCKOHAA€HHI HaBMUOK B3a€MOAII 3 KAHAMAATAMU
Ta MIABUIIEHHI SIKOCTi iHPOPMALIHOTO CYIpOBOAY
3 0OOKY BilICbKOBOTO peKpyTepa.

ITo-uemBepme, OCKIABKU MIXX «3TOAOK0» i «dak-
TOM 3apaxyBaHHA AO CIIUCKIB BilICbKOBOI YaCTUHI» €
3HAUHUIT BIACIB, 0ocoOMCTUIT OpeHp BilICBKOBOTO pe-
KpyTepa MO)Ke BIIAMBATM HEe IIPOCTO HA 3aAy4eHH:
iHTepecy, a 11 Ha peaAbHe YXBaAeHH: pillleHHs KaHAU-
AATOM MiCASL OTPUMMAHHA TPONO3UL] PO BilICBKOBY
CAYXOY.

Ha 1171 moxasHuK BIIAMBAE:

YecHicmp BilicbKOB0O20 pekpymepa: TAKpiAeHa
CHABHUM 0COOUCTUM OPEHAOM, MABUIIYE PiBeHb AO-
BipHM A0 J10T0 CAiB 3 60Ky KaHAMAQTA, GOpMYE Cripuii-
HATTS MPOMO3ULiii AK OGiABII L[IHHOI Ta peAeBaHTHOI,
1110 36iABIIYE KiABKICTD 3a1jiKaBAEHVX OCi0; TIPY LibOMY
3abe31eyyeThCs MPO30PiCTb KOMYHIKaLlil 63 BUKPUB-
AeHHA iHpopMalii 4M TPUXOBYBAaHHA MOTEHLTHUX
pUBKKIB 3 OOKY BilICbKOBOIO peKpyTepa.

Emouyitinuti 38’930k  BilicbkoBo20 pekpymepa
3 KaOudamom: (opMye cTabiAbHY KOMYHiKaljio

Offer-to-Enlistment Rate
(xousepcis 8i0 ompumaroi nponosuyii do 3apaxyeants o cnucKis 8illcbk080i HacmuHu )

Kirvkicmo kandudamis, wjo pakmuuno sapaxosani do cnuckis 8iticvkoigoi yacmunu

Offer-to-Enlistment Rate =

x100%

Kirvkicmp kandudamis, wjo ompumaru nponosuyio cAynou

Puc. 4. Offer-to-Enlistment Rate (koHBepcis Big oTpumaHoi npono3uLii 0 3apaxyBaHHA A0 CNUCKIB BilicCbKOBOI
YacTuHN)

Ihxepeno: cknageHo 3a [10].

«AIOAVIHA — AIOAMHA», 2 He «CUCTeMA — AIOAMHA» SIK
Pe3yABTAT OiABIIICTD KAHAMAATIB IPUIIMAE TO3UTUBHE
pillleHHs PO BiNICBKOBY CAYXOY. 3MeHIIye KiAbKICTb
BIAMOB 3 0OKy KaHAMAATa caMe MiCASI OTPUMAHHSI
NpOMNO3NLii PO BilICbKOBY CAYXO0Y, MACHAIOE eMO-
LiitHe 3000B’s13aHHS KaHAMAATA Ta pOOUTD hiHAABHMI

eTal PeKPYTUHIY OiAbII CTAOIABHMM, TPOTHO30BAaHUM
i ebexTuBHUM [9].

Ilo-n’ame, 4yac A0 (GAaKTUYHOTO 3apaxyBaHHSI
KaHAMAATa AO BifICbKOBOT YaCTUHU MOXKE OYTHU CKOPO-
YeHMIT 3aBASIKU CHABHOMY 0COOMCTOMY OpeHAY Biit-
CbKOBOTO peKpyTepa.

Time to Enlistment (wac do gaxmuurozo 3apaxysanns)

Time to Enlistment = dama 3apaxysamnHs 00 cnuckis 8iiicbk080i yacmuHu — dama nepuL020 KOHMaxKmy

Puc. 5. Time to Enlistment (yac fo ¢pakTnuHOro 3apaxyBaHHs)

Dxepeno: cknageHo 3a [10].

a BiaMiHy Bip KaacuyHoro Time to Fill, nmpouec

BKAIOuae: Bipbip, BAK, obopmaenHs, HaBuaH-

HA. Y IpaKkTULi BilICbKOBOTO PEKPYTUHTY Liell
MOKA3HUK MA€ 0COOAMBE 3HAYEHHS, OCKIABKU AO3BO-
AsI€ OLIIHUTY He AMIIIE LIBUAKICTb pOOOTH BilICBKOBOTO
pexpyTepa, a 11 3araAbHy eeKTMBHICTb KOMYHiKaLlii,
AOBipy KaHAMAQTIB AO BilICbKOBOI YaCTMHM Ta SKiCTb
1106yAOBM pPeKpyTUHTOBOI BOpoHKH [10].

Ha 1jeif moxasHMK BIIAMBAE:

TosumuBHuii imMiO¥ BilicbkoBo2o pekpyme-
pa: KQaHAMAQT IIBUALIE IPOXOAUTb eTamy CyMHiBiB
i mepesipku indopmauii. BiitcbKoBUII peKpyTUHT
MOB’sI3aHUIA i3 BUCOKMM piBHEM ICUXOAOTIYHOTO pU-
31Ky, TOMY AOBipa AO AIOAVHM, SIKa HPEACTaBASE

MiAPO3AiA, CYTTEBO MPUCKOPIOE YXBAAECHHS DillleHH:
IJOAO BCTYILY.

Ipogpecitinuii cynposio 3 60ky BilicbkoBo2o pe-
Kpymepa: CUABHUIL ocobuctuit OpeHp MATpUMYE
eMOL/IHUI 3B’5130K i3 KAHAUAQTOM, CTBOPIOE BIAUYTTSI
{HAMBIAYaAbHOTO CYIPOBOAY, 2 TOAOBHE — MiABHMILYE
AVCLMIIAIHY MiA Yac NPOXOAXKeHHS mpoueayp. Tomy
BIACOTOK «BiATIAAQHHS» LIAbOBMX KQaHAMAQTIB 3HIKY-
€ThCS, A LKA 3apaxXyBaHHs Ha CAY)KOY CKOPOUYYETHCS.

Ilo-uiocme, AyXe BOKAMBUM €TarioM B poOoTi
BIJICBKOBOTO peKpyTepa € HU3bKUII MOKA3HMK KaHAU-
AQTiB, fIKI CAMOBIABHO 3aAMIIMAM BiJICbKOBY 4YaCTHU-
HY TICASI TOTO, SIK MIPUCTYIMAU AO BMKOHAHHS CBOIX
CAYX00BMX 000B’sI3KiB.

Retention Rate ( ympumanns nicas 3apaxysanus, Hanpuxaad 3—6 micsyie )

Retention Rate =

Kirvkicmp 6iiicvko80cAy#0084i8, W0 3AAUUUAUCL NiCAS nepiod

x100%

Kirvkicmo 3apaxosanux

Puc. 6. Retention Rate (yTpumaHHs nicns 3apaxyBaHHsA)

Dxepeno: cknageHo 3a [10].
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PUTUYHO Ba’KAMBMII NOKA3HMK AKOCTi BMKO-

HAaHHS CAY>KOOBMX 000B’sI3KiB BilICbKOBUM pe-

KPYTepOM, OCKiAbKM Bip0OpaXkae He Auiie 3a-
AY4YeHHs, a 11 AKICTb PeKPYTUHTY.

Ha 1jeit mokasHMK BIIAUBAE:

YecHa ma BiOkpuma KoMyHikayis 3 00Ky Biticvko-
B020 pekpymepa: BiICbKOBUI PEKPyTep He IPUXOBYE
MpaBAY, 3MEHIIYE PO3PUB MiX «O4iKyBaHHSAM» Ta «pe-
AABHICTIO®, 1[0 € TOAOBHOIO IIPUYMHOI0 CAMOBIABHOTO
3AAMIIEHHS MICLSI CAYXOM BilICbKOBOCAYXXOOBLSIMU.
YuMm TouHille Ta pearicTuyHille BifiCbKOBUII peKpy-
Tep Mpe3eHTye MallOyTHe MicClle CAYX0M, YMOBHM TIPO-
XOAKEHHS BiiICbKOBOI CAYXKOU, T0CaA0Bi 000B’13K1 Ta
AOTIOMArae 3 IICUXOAOTIYHOI TOTOBHICTIO BilICBKOBOC-
AYXOOBLIS, TMM OiADILI LIAHCY HA Te, L0 BiH CAMOCTIII-
HO He 3aAMIINTD MicLie CAyXOm [11; 19].

Iliompumka 3 60Ky BilicbkoBoeo pekpymepa
BITICLKOBOCAY#O0BYS B nepusi Micsyi cAymbu: besme-
PEepBHMIT CYIIPOBiA AOIOMArae BiifCbKOBOCAYXKOOBLIIO
B Ieputi MiCSLi TPOXOAXKEHHS CAYKOM 3aBASIKU 3HU-
KEHHIO PIBHS CTpecy, NMPUIIBUAIIEHHIO QAANTaLil A0
Bi/ICBKOBOTO CepeAOBUILA, GOPMYBAHHIO BIAUYTTS T1iA-
TPUMKU Ta 3aAYYEHOCTI, 1[0 B CYKYITHOCTi CTIPUSE MiA-
BULIeHHIO piBHA Retention Rate Ta 3MeHIIeHHIO pU3NKY
CaMOBIABHOTO 3aAMILEHHS BilICbKOBOI YacTuHu [15].

AoBeaeHo, 1110 B yMOBax BMCOKOI KOHKYPEHLIii 32
AIOACBKMIT KamiTaA Ta HeOOXiAHOCTI 3aAyYeHHSI BMO-
TUBOBaHUX KaHAMAQTIB caMe 0COOUCTICTD BiliICbKOBO-
r0 peKpyTepa HepiAKo CTae mepumm (GpakTopoM, ILio
BIIAMBA€E Ha PiBeHb AOBIpM AO BilICBKOBOI CAYXXOM Ta
MIPUMHATTA pillleHHs TOTeHLiTHAM KaHAUAQTOM IL[OAO
nopaAbioi B3aeMoAil. Ocobuctuit OpeHp BiliCbKOBO-
TO peKpyTepa € CYKYIHICTI0 mpodeciitHol permyTauyii,
eKCIIePTHOCTI, LIiHHOCTell, KOMYHIKaTMBHOIO CTMAIO
Ta MOA€Ai MOBEAIHKH, SIKi GOPMYIOTb JIOTO CIIpUIi-
HATTA LiAbOBOIO ayauTopiero. Ha BiAMiHy Bip IITy4HO
CTBOPEHOTO IMIAXY, epeKTUBHMIT 0COOMCTHIT OpeHA
IPYHTYETbCSI Ha aBTEHTUYHOCTI. BillcbKoBUil peKpy-
Tep He MOBMHEH HaMaraTucCs BIiATIOBIAQTM OYiKyBaH-
HSIM yCiX KaHAMAQTIB 200 CTBOpIoBaTH 00pa3, SIKUil He
BiaTIOBipa€e itoro ocobucrocti. HaBmaku, BiaAkputicTs,
YeCHICTb, MOCAIAOBHICTb Y BAAQCHMX IE€PEKOHAHHSAX
Ta mpodeciliHa eTnka GOPMYIOTb AOBIpY, sSIKa € OA-
HMM i3 KAIOUOBMX YMHHYKIB YCHIIIHOI PeKPYTUHIOBOL
B3aeMOAIl [16]. BaxxauBuM acrmekToM pO3BUTKY 0CO-
0MCTOr0 OpeHAY € YCBIAOMAEHHS PeKpyTepOM BAac-
HOi mpodeciiHoi HiHHOCTI. BrieBHeHicTh ¥ BAAacHUX
KOMIIETEHTHOCTSIX, PO3YMiHHs CBO€I POAL B cuCTeMi
KOMITAEKTYBAHHS Ta 3AATHICTD AEMOHCTPYBaTU €KC-
MepTHICTh MO3UTUBHO BIAMBAIOTh HA SIKICTb Tpode-
CilfHOI KOMYHiKauii. BilicbkoBuI1 pekpyTep, AKNI YiT-
KO YCBIAOMAIO€ CBOI CMABHI CTOPOHY, OiABII ITEPEKOH-
AVIBO TIPEACTABASIE MOXXAMBOCTI BilICbKOBOI CAYKOM,
edbeKTUBHiIle TIPALIOE i3 3aTlepeYeHHSIMU KAaHAUAQTIB
Ta A€TIIe BCTAHOBAIOE AOBIDAMBI B3aeMVHU. Baxan-
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BOIO CKAQAOBOIO 0COOMCTOTO OpeHAY BilICbKOBOTO pe-
KpyTepa € BUKOPUCTAHH:A CTOPITEAIHTY SIK IHCTpyMeH-
Ty npodeciitHoi KomyHiKaiil. Po3noBiai mpo BaacHui
AOCBiA, PeaAbHi BUTTAAKY 3 PeKPYTUHIOBOI MPaKTUKY,
ictopiil xaHAMAQTIB (i3 AOTPUMAHHSAM BUMOT KOH(i-
AEHIIITHOCTI), a TaKOX 0cobucTi mpodeciitti nepexu-
BaHHs CIPUSIOTh POPMYBAHHIO AOBipY, BIAKPUTOCTI
Ta eMOLIITHOI 3aAy4€HOCTI LiAbOBOI ayAUTOPIi.

BoaHouac epeKTUBHUII CTOPITEAIHT He TOBYHEH
00MeXyBaTHCs BUCBITAEHHSM AMILE YCIILIHMX KeVCiB
abo mpodeciitHux AOCsArHeHb. He MeHII BaKAMBUMMU
€ PO3IOBIAl PO TPYAHOLL, TOMUAKY, HEBAAAI pilleH-
Hs1, OTPMMAHI YPOKU Ta ciocobu ix mopoaanHs. Taxuit
HiAXiA AEMOHCTpY€E aBTEHTUYHICTb, mpodeciiiHy 3pi-
AICTB, 3AATHICTb AO CaMOaHaAi3y Ta Oe3mepepBHOrO
PO3BUTKY, 1J0 MO3UTHBHO BIIAMBA€ Ha PiBeHb AOBipU
AO BilICbKOBOTO peKpyTepa. AAs MOTEHLITHUX KaHAK-
AaTiB MoAiOHA KOMYHIKallisi CTBOpIOE 00pas peaAbHOI
AIOAVIHY, SIKQ YECHO PO3IOBiAa€ PO BAACHMUIT Tpode-
CilTHMIT IASIX, @ He GpopMye iaearizoBanmit inpopma-
LilTHNI1 00pas. Y pe3yAbTaTi CTOpIiTEAIHT CTa€ He AMILIe
e(eKTUBHUM [HCTPYMEHTOM IOOYAOBU 0COOMCTOrO
OpeHAY, a 11 3ac000M PO3BUTKY AOBTOTPMBAAMX AOBi-
puMX BiAHOCKH i3 MOTEHLMHUMM KaHAMAATaMH, MiA-
BUILEHHS pernyTalil BilicbkOBOro peKkpyTepa Ta edex-
TUBHOCTI PeKPYTHHIOBOI AlsIAbHOCTI 3arasom [17].

EdexTuBHUIT PeKPYTUHT He MOBUHEH 3BOAUTH-
€Sl BUKAIOUHO AO LIBUAKOTO 3aKPUTTS BaKaHTHOI MO-
CaAM YM BMKOHAHHA KiAbKICHMX MOKa3HMKiB. JHAUHO
0iABLION PE3YABTAaTUBHOCTI MOXXHAa AOCAITY, KOAU
BIIICbKOBMII PEKpPYTep OPIi€HTYETbCs HacaMIepep Ha
iHTepecn, npodeciitHi OUiKyBaHHs, MOTUBALIiIO Ta iH-
AVBIAyaAbHI TOTpeOy KAHAMAQTA, AOTIOMAraoyy 110My
3HAIITY HAMOiABLI BIATIOBiAHE MicLie CAY>KOM Ta YMOBU
AASL peaaisaliii BAQCHOTO TTOTeHLIiaAy.

aKuil IMAXiA BiATIOBipae KoHLemnLii win-win,

32 SIKOI NMO3UTUBHUI DPE3yAbTaT OTPUMYIOTb

00MABI CTOPOHU: KAHAMAQT — MOXKAMBICTD pe-
aAi3yBaTM CBOI KOMIETEHTHOCTi y BilICbKOBIil CAYX-
01 BIATIOBIAHO AO BAACHMX 3AIOHOCTEN i LIHHOCTEI,
a BillCbKOBA OpraHisalis — MOTMBOBaHOro, mpode-
CiflHO TIPMAATHOTO BilICBKOBOCAYXKOOBLISI 3 BUIOIO
JIMOBIDHICTIO YCHIIIHOI apanTaljii Ta TPMBAAOTO TIPO-
XOAKEHHS CAYX01 [18].

BMCHOBKM

Ocobuctuit 6peHA BilICbKOBOTO peKpyTepa CTae
CTpaTeriYHUM HeMaTepiaAbHUM aKTUBOM, KUl IPSIMO
ab0 omocepeAKOBaHO BIIAMBAE HA SAKICTD i edexTus-
HICTb peKPYTMHIOBOIO MpOLieCy, Ha CHPUMHATTS I0-
TEeHLiITHUMU KaHAMAATaMM BCi€l CUCTeMY KOMITAEKTY-
BAHH, & TAKOX Ha piBeHb A0Bipu A0 30poitHux Cua
3araAoM. Y BilICbBKOBOMY CepeAOBULIi 0COOAMBOTO
3HayeHHs HaOyBae pemyTallillHa CKAQAOBA: PeKpyTep
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BUCTYIIA€ He AMILE K MOCEPEAHMK, A 11 K IIPEACTaB-
HuK iHcTutyuil. Ocobuctuit GpeHp BifICBKOBOTO pe-
KpyTepa IOTPiOHO PO3TASIAATY SIK iHTEIPOBAHY CUCTe-
MY CIIpUIHATTS paxiBL, 10 GOPMYETHCS Ha IEPeTH-
Hi TPbOX KAIOUOBMX KOMIIOHEHTIB: IPOeCiiiHOTO A0-
CBiAY, IPaKTUYHMX HABMYOK Ta OCOOMCTHUX LIiHHOCTEN
i mepexoHaus. [TpodeciitHnit A0CBiA Bu3HaYa€ piBeHb
eKCIepTU3M Ta MATBEPAXKYE 3AATHICTb BUpILIyBaTH
CKAQAHI 3aBAQHHSA Ha OCHOBI NOMNEPEAHIX pesyAbTa-
TiB i AocsrHeHb. HaBMuKM BiAOOpaXkaloTh aKTyaAbHY
orepalliiiHy epeKTUBHICTb — Te, K LIBUAKO i SIKiCHO
BIICbKOBUII peKpyTep MOXKe 3aCTOCOBYBATY 3HAHHA
B peaAbHux ymoBax. OcobucTi morasian Ta UiHHOCTI
bopMyI0Th AOBIpY, aBTEHTUYHICTD i CTaAiCTh B3aeMo-
All 3 ayAUTOpi€I0, BIIAMBAIOUM Ha T, SIK AIOAVIHA YXBa-
AIO€ pillleHHs, KOMYHIKye Ta BUOYAOBYe mpodeciiiHi
CTOCYHKU. Y CYKYITHOCTI 1li eA€MEHTH CTBOPIOIOTb 1ii-
AicHuit 06pa3 BificbKOBOTO PeKpyTepa, SIKMI1 BIU3HAYAE
piBeHb 110T0 BIAUBY, PEMyTallil0 Ta KOHKYPEHTOCIPO-
MO>KHICTb y TpodeciiiHoMy cepeAOBUL. u
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